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Business Notes

Helping others by plannlng Is his business, music is his passion

Vernonian Jim Presley and
New York Life can help you (or
your small business) reach your
financial goals. After being a
customer of New York Life for
about 30 years, Presley started
working for them about six
months ago and is now a New
York Life Financial Services
Professional.

Presley said what he likes
about this work is, “At the high-
est level, what | do is help peo-
ple accumulate wealth and build
financial security. How | do that
is by working with each individ-
ual or small business in the ar-
eas of life insurance, long term
care, retirement, and mutual
funds.” Presley went on to say
that New York Life, at 163 years
old, is the second oldest compa-
ny in existence in Oregon (he
thinks the first may be The Ore-
gonian) and has the highest rat-
ing in life insurance in the indus-
try. A Fortune 100 company,
New York Life has paid out $927
million in claims this year so far.

Jim Presley

Another thing Presley likes
about New York Life is that he
and other Financial Services
Professionals spend about 20
percent of their time in training
so they can always offer the
best information and help possi-
ble. With an Associate degree in
Computer Science, a Bachelor’s
degree in Business Administra-
tion and a Masters in Manage-

ment Science, Presley admits,
“I've always believed education
is important.”

Presley bought property in
Vernonia and moved here two-
and-a-half years ago after visit-
ing friends in the area many
times during the last 15 years.
He has two adult children in Cal-
ifornia and says his personal
passion has always been music.
He has been playing guitar and
singing his “whole life” and
came from a family of musi-
cians.

Before coming here, Presley
worked in computer and soft-
ware development for many
years. He started a software de-
velopment company in Rose-
burg/Eugene, taught Computer
Science at Umpqua Community
College, and was a strategic
planner for Fortune 500 and
small businesses in North Amer-
ica and Europe.

Now Presley, who says he
plans to spend the rest of his life
right here in Vernonia, is half

One lease ok, another lease is denied

From page 1
boxes and commercial rates.

When the regular meeting
began, the council unanimously
voted to extend Waste Manage-
ment’s franchise agreement for
four years. The rate increase
proposal will be considered at
the next meeting.

The council unanimously ap-
proved a proposal from Colum-
bia County Flood Relief (CCFR)
to lease parts of the Vernonia
Community Learning Center
(VCLC) for $1,400 per month.
CCFR had estimated the
monthly VCLC expenses at
$900 to $1,100 per month. (Edi-
tor’'s Note: Based on the last
eight months expenditures re-
port, VCLC expenses average
$1,112.56 per month if the Di-
rector’s contract of $3,200 per
month is not included, otherwise
the monthly average s
$4,319.85.) The monthly lease
agreement also calls for CCFR
to pay the VCLC utility costs,
which average $362.85 per
month.

The council packet included
a lease agreement between the
city and Allen Marshall (Muffy
Enterprises) and George Tice
(Buckhorn Restaurant) for $100
a year for use of a strip of city
owned land beside the alley be-

hind their businesses. Marshall
and Tice had previously asked
to purchase the strip of land for
employee parking.

Objecting to the proposed
lease was Evangeline Doyle,
who owns a parcel adjoining the
city property and the alley it is
connected to. Doyle said she
has offered to buy the property
behind her home and has been
told twice by Interim City Admin-
istrator Aldie Howard that she
needs to tear down her garage
and fence. Doyle explained that
the garage in question, built
about 80 years ago, has a three
foot encroachment on the alley.
Doyle said when she asked to
buy the property she was told
no and now someone else is be-
ing given that opportunity.

Howard said he “didn’t look at
the property” the first time Doyle
asked about it and the second
time, she wanted to build anoth-
er dwelling and “that can’t hap-
pen,” and if the alley is improved
the fence and garage would
have to move. Howard went on
to say that the alley can'’t be va-
cated because the other proper-
ty owners would have to agree
and it wouldn’t be in their best
interests to do so. Allen Marshall
was present and told council he
would like to control the strip of

property to use as offstreet
parking for employees.

Planning Commissioner Hea-
ther Lewis pointed out that the
alley, with or without the strip of
land in question, cannot meet
parking standards or measure-
ments. Howard then suggested
getting “all these people in a
room” together to see what
could be worked out. Doyle
asked, “Is there going to be
council there because it's al-
ready clear to me that Aldie is
working for George and Mar-
shall.” Without responding to
Doyle’s last comment, council
unanimously denied the lease
agreement.

Janet Wright gave a presen-
tation on the Columbia County
Rider program, telling council
the County would like to expand
the Rider program to a regular
three times a week schedule
and add a bus stop at the Ver-
nonia Community Learning
Center. According to Wright, as
more medical transports (such
as for dialysis treatments in
Portland) occur, Rider services
have been less available to oth-
ers and service should be in-
creased from the one vehicle in
Vernonia. Also, there seems to
be a general belief that Rider
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owner of the old nursery build-
ing on Bridge St. (he and the
other owner, Dick Titus, donated
the use of that building to flood
recovery efforts), is on the su-
pervisory committee of Wauna
Federal Credit Union, and serves
as the Vernonia Area Chamber
of Commerce liaison to the Ver-
nonia Economic Development
Committee. In addition, he of-
fered his services to the chamber
for a series of strategic planning
meetings to help the chamber
better meet the needs of its
members. Presley put it this way,
“Another way I'm trying to make
a difference is by doing some
volunteer work here.”
Wondering what happens

when you work on your financial
security with Presley? First
there is a an assessment of
where you currently are finan-
cially. Next, the important ques-
tion, “Where do you want to
go?” Then, together with Pres-
ley, you identify any gaps and
help find ways to fill in any miss-
ing pieces. Presley has the
products, resources and tools to
assist people in obtaining finan-
cial security.

New York Life Insurance
Company (The Company You
Keep®) and Jim Presley are
ready to help you reach your fi-
nancial goals. To get started,
call Jim Presley at 503-429-
0747 or 503-929-3455 (cell).

product that is right for you!

My House Made It
Possible!

Your house can make so many things possible. With a
HELOC (Home Equity Line of Credit) or a Home Equity
Refinance, you can make home improvements or just keep a
line of credit for whatever comes your way such as college
expenses, vacations or a variety of purchases. Call us or

check us out online anytime day or night for the mortgage

No Payment for 90 Days or Up-front Costs!*
24 Hour Lending and
a Full Line of Mortgage Products!

Wauna Federal Credit Union

Own the Difference
1.800.773.3236  www.waunafcu.org
@ Astoria Clatskanie St Helens Vernonia Warrenton S
= 3251044 7284321 366.1334 4298031 861.7526 NCUA

* Members of WFCU and qualified borrowers only. Rates above are Annual Percentage
Rate and may change at any time. Offer above is for 5 yr lst mortgage refinance at
maximum LTV of 80% of appraisal value or HELOC for qualified borrowers, Home
equity rate may vary based on credit factors and loan to value. Exclusions and/or
restrictions may apply. Closing costs are determined by the type of loan, the amount of
loan and by third party charges for various services and are added to the loan balance to
be paid by the borrower, which may change the APR. Fees and other costs are added to
the end of the loan and can incur finance charges. WFCU is federally insured by NCUA
and is an equal housing lender.




