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an and Brown
' The Talk of the Town b, 1.

From the Atlantic to the Pacific coast, Pilcher Stores are easily dlstmgﬂshd%y

those colors. Our' store frohts are tniforth, Tan w1th a biown trimming. This

same color schreme is carried out on the fixtutes and interior decorations.

“I's Tan and Brown
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1 ‘ﬁ‘ Pﬂc.? may’ ‘u,ﬂumned ap in three umr& OB urs uymg *For You.” However, thu means a arcat d'ea! more than it cbbcars ta a# l}a‘ mamcnf. In
| order to buy for you we must know your needs, and we must have your confiderice, for in buying for you, we do so with the aim of pleasing you.
‘ "m '‘éustomers do moré to advertise a conicern than all the advertising that can be printed: Consequently, our advertising will be truthful in
i every respect, and will from time to time contain merely the description of the goods and. the prices. This will serve as' a means of reminding you
‘what- we. have. By buying for ca.u‘l, selling for cash and having no delivery service, we cut down our overhead expensé and as a result, you
I Wﬂ‘ thereby \Such a policy makes it possible for-you to buy only the highest quality merchandise at the lowest possible prices,

f Inc ym.g out the policy outlinéd above, it will never be necessary for us to have special sales. Do not look for them. Dur!prides at all times will
L ‘stime—the lowest polﬂble. We believe in an ‘Even-Flow” six days in every week. Isn’t Bargain Day, Every Day, the Better Way?

? . m fo lfnop the other stores, examine the merchandise and prices and then R A Pll('her CO IHC
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_.- /ha Chaln Stores DQ fm: a Commqn; y 1.
: .ri(i' Zrmory 'aniad M, | f

‘G!nm Stnreh! Thwa two words wluch have risen to such proﬂnn&nc&a%&qmﬁ&ﬂnc& hirf recent yéars, have caused many a furor in small towns &
anid'&ven in some dities. We say “small towns” because the larger cities_ have learned to recognize the indispensableness of chain stores and pw |
o | welcomed and ‘tréated theth as is their due. But the individual mercharit ofteri sees these stores, with'their immense capital and purchasmg powera, -
= -and ultra modpmmeﬂ:todn of distribution at lower rates as competition with a“Huge Capital C.” But to the kiiowing this very competition is the E
'3 heart and life of the retail trade. The followmg is an analysis of the advantages to a commumty having chain stores represented: '

- rﬂ?ihar progressiveness they add to the appearance of Main Street with an up-to-date building; with an attractive and an appealing store front. |
'H. The R A. Pilcher Company entenng a city or town, come to be a real service to that community, not only in selling dependable merchandise i
at lower pﬁms but help in the city affairs by joinirlg the local organizations, and always teady. to support any move that will make ita bigger i

' 51 g pWer, rdfnd tumﬁver wfth corresponﬂmg srnall stocks, they are able to reduce expenses andpasb thm aavmg on to r : I i

F prog i methods in busmess they develop real estate, mcreasmg its value and thereby provtdmg adqunal revenuem:eal
"lEIF!5||IDIBL|51|SHIIE!3'!Eli’l' 'LICIlEL (:lf?,f, coun !3’)’ Ell'lhl:l Eif:il v .__!L a'in 0y

gl biFs V They brmg managgmand salesmen mﬁamiix:w ‘tc;'a town, and in addmon employ local help. | e DTS, o o toNphr Rr gl I
AN ' VL They contract for large advertising s}aaclé i help support the local papers, 8
S VIL R. A Pilcher Contpany purchased for their local store; the furniture and furnishings; also office and stote fixtures from Klamath Falls

i Merchants. ¥ .
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VIII. Chain storesate the directmeans of bringing new customers fo a town, whereby everybody profits, . oad "
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IX. Chain stores by their progressive methods are recognized by the large mail order houses as their strongest competitots.

X. You can say of chain stores’ progressive methods, as the little boy, who, when asked why he did not like his course in spelling, replzed  "Cause 4
they change the words as fast as I can learn them.” = F G
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Confidence occupies just as unpmmsgﬂbnih the business world ddit doesin the s i) World, w ﬁdence we mean having faith in
the other fellow. Just as we have t merchandise, you must-have faith in us, Our deﬁhﬁg@ “Ayill bting about such a faith.

Remember; in pm-chasmg any article Pmm us, regardless of its price, that article is just exlt'tly 4s we rﬂprﬂnt it. In sel[mg you this aeticle, 'we want
yuu to be satisfied with it. ni e

1f for any reason or other you are tiot pleased with it, then by all medfs bring it back. We will no onbr be glad to refund your money, but we
shall do it without questiohing you. For, as you have confidence in us, so we have confidence in | ouL.

f R A PILCHER CO, Ine:

LT, e bl e — Lt - - Iy g E—— - ’ . L . -
- 1]




