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...AND ALL AT ONE PLACE

When he’s found the right spot, any angler wants
o fish there again. It's like that with millions of
experienced car buyers, too. Many go back to the
GMAC Plan for one car after another because it’s
50 practical to handle everything with the dealer.

Your General Motors dealer who uses GMAC
can finance not only your car but also your car
insurance, as well as creditor life insurance to give
your family added protection. Terms can be ar-
ranged to suit your budget and at reasonable cost.
You take care of everything when and where

you buy your car—in one convenient, easy step.

You can count on GMAC for friendly, consid-
erate treatment should your circumstances change.
If you move, your account can be transferred to
a GMAC office near your new home. There are
over 300 offices in the U.S. and Canada. If you
need tires, parts or major repairs, GMAC credit
facilities are available.

In forty years, people have bought over 40
million cars on the GMAC Plan. You'll find
IT PAYS TO FINANCE WHERE YOU BUY!
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GENERAL MOTORS ACCEPTANCE CORPORATION

TIME PAYMENT

PLAN

WISE CAR BUYERS KNOW...

The best way to buy ‘‘on Hime’' is to pay down

os much as you comforfably con — then pay
the bolance o1 soon as you con.
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