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MOTORS ACCEPTANCElis eLr

Now here's what to do. .
"

TIME PAYMENT

add to your cost. With the GM AC Thrift-Guar- d

Plan terms can be arranged to fit your needs.
Even if your circumstances change, GMAC can

help you achieve ownership. It's worth discus-

sing with your General Motors Dealer who
uses the GMAC Plan. He can show you the

many benefits of financing where you buy.

How to bring up a child... how to handle a

husband... there's always plenty of advice on

how it should be done. But when you're buying
a car "on time," most financial experts agree
that the best way is to put as much cash down
as you can afford, and pay the balance as. soon

as you can. Because stretched out "easy terms"

General Motors Acceptance Corporation
THE PLAN THVT HAS HELPED MILLIONS BUY CARS "ON TIME"

ASK YOUR DEALER in CHEVROLET PONTlAC OLDSMOBILE BUICK CADILLAC new cors, and uied car. of all makes; also FRIGIDAIRE DELCO APPLIANCES


