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Getting Good Prices for Stock

GREAT deal has been pald,
A much has been written, and not

R little has been done to teach
the farmer to increase his yield per
acre and the size of his herds, "More
corn and wheat per acre,” Is the
motto. “Bave the calves” Is the
watchword. In almost every county
in the Union today thoroughly in-
formed men are telling the people
that they are not producing enough,
that the land will produce more, and
how to get It. These same men, and
they are good men and sincers, are
telling the people that our flocks and
herds wre being depleted and that
our farms and ranches must be re-
stocked or In the not distant future
we shall want for meat and hides and
our soll will loze ita fertility.

The steadily falling average yleld
per acre of corn and wheat on the
older farms justiflied this warning to
the people. It accomplished some-
thing, too. We now grow more wheat
dnd corn per acre and the last Gov-
ernment report says the number of
cattle has Increased, As the work
progresses we shall continue to grow
bigger and Dbetter crops &nd to In-
crease and improve oup livestock.
And then what? Suppose we do pro-
duce more grain and feed It to that
larger and better bunch of hogs?
How are we golng to maintain that
increase unless we know equally well
how Lo murket?

Marketing.

The battle is only hall won when
the graln 18 produced and properly
red to livestock., It's a long way to
h satisfactory market, particularly
with livestock, The marketing of
grain {s simpler,

In many sectlons farmers have or-
ganlzed for the co-operative market-
ing of small grains. Many of thelr
organizations are Natlonal In scope
and contemplate the storing and hold-
ing of grain for better prices. In do-
fng this they have made a long step
in the right direction and have ac-
compllshed much. But a proper sys-
tem of agrieulture demands that a
large portion of the products of the
goll be fod to livestock to conserve
the fertility, of the soil and when cat-
tle, sheep, or hogs are [luished they
must be sold.

Three Courses.

When a farmer has raised a crop
and fed It to a car of hogs, for ex-
ample, he must sell. Heretofore, and
today, to a large extent, he has
lacked dircctness. It has cost too
much to get to the killer,
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A “One-Price’ Policy
That Won Out in West

ciffc Coast Products" s pro-

during a live inquiry on the
part of the people, generally, as to
the history of some of the institu-
tions worthy of the consumers’ sup-
port.

People are nol golng to huy Pacifle
Coast products simply because they
are made in the Pacific Northwest,
but when a concern manufactures @
produet that not only competes with
but equals that of Eastern concerns,
it I8 certuinly worthy of Northwest
patronage, and when quality ls com-
bined with selling methods of the
best there is all the more reason why
Northwest goods should be favored.

There i perhaps nothing remark-
able in the fnet that the Creseent
Manuwfacturing Company, of Sealtle,
fn the yent 1895, was a [eeble Infant
of the commercial world; that for &
few years it struggled for its very
existence and during bard times of
‘47 bad it momenls of despalr; or
that with the Klondlke rush came a
turn In the tide, and it took a [irm
grasp on life. Or is It remarkable
that It has been growing gradually
but steadlly ever since, and the year
19106 finds it sending out an lncreas-
ing volume of baking powder, spices,
extracts, teas, coffee, ele. In this
there Is nothing remnrkahic at all,
for it 1s identieal with the history of
many best-known Western indusiries.

But in one regpect the company i8
unigue, and there is the fact that
years ago It concelved and pioneored
a plan that to Its contemporaries
goemed ridienlons, The Crescent
Compauy developed a method of mer-
chandising by which it proposed to
get a squure deal for c\nr;lmti\ Al
manufacturer, the jobber, the nep-
chant and the consumer, and o in-
gure gelting thig square deal it pro-
posed to sell goods al cerlain pr lewa,
to maintain those prices to all buy-
ers, large and small, and In turn,
asked all doulers to mainiain prices
in selling.

Other manufacturers langhed, joh-
bers juoked and retallers thought it
might be & good thing, but were sure

T HE well-known slogan, "Buy Pa-

Thres courses are open to him:

(1) Bell to & representative of
the big paclker,

(2) Bell to a speeulator,

(3) 8hip them Limsell lo the
open market,

Today most of the hogs are either
gold the buyers for the packers ont
In the country or to gpeculstors who
ship a8 & business, But each year
gees more men shipplng thelr own
stock.

When a packer pays experis big
wages to travel over the country un-
der heavy expense to buy his sup-
plies, he does it for just one reason
—Dbecause he can buy chedper that
way than he can on the open market
in competition with other buyers. On
the face of it them, when a fermer
chooses the flrst course and sells (o
the packer's representative, he real-
fzes less than bls stock Is really
worth,

Bpeculator Unnecessary,

Thers was a time when the specu-
lator, the man who llved by gather-
Ing up stock and shipping to market,
was a necessily, Btock was scattered,
shipping facllities limited, and experi-
ence whs necessury to the successful
handling of a load of stock. Toduy
he Is unnecessary. Any individual
can easlly gel the necessary informa-
tion from the central market and get
it weekly, and when on the basls of
that Information he goes to market,
his stock will sell just as high as
though he were the biggest ghipper of
the day, BSalesmen sell the stock
and not the man.

Furthermore, the man with but 10
or 20 hogs ls just as well off as the
man with a full carload. The open,
competitive market 18 also within his
reach, He can go Jn with his neigh-
bors and make up the lond—mark the
hogs and go in with them.,

Get the Money Yourself.

They will be sold, and welghed
geparalely and each man gel his
money., More than that, he gels all
the money. The man who finally
busy them does o because he pays
more than auny other buyer can pay,
und nobody has had a profit for ship-
ping them In, And that is the ldea
today—to get all the returns that ae-
erue to the growlng of a crop and
feeding it to n bunch of stock. Un-
der present conditions there is no
necessity for a divislon of profits
along the line. Send your stock ton
central market, make the packer huy
in competition, Send it yoursell and
get all. llm ie_money,

it could not be done. The public
wasn't interested, But llml was i

1806, Today the “one-price’ system |

is better known. The public under-
stands the wisdom of buying certain
goods at & certain price, and enjoys

the knowledge that such goods can be |

purchased &8s cheaply In the small

town store as in the big cily empori-|

um, The public having recognized
the advantages of the system, the
jobbers respect it, and the Iist of
manufacturers who have declared for
the one-price system as the only fair
one In merchgpdising, Is growing
apnee.

That with the maintaining of unl-
form prices the business of the firm
has developed to Its present voluthe,
is unquestioned Indorsement of the
Crescent Idea, But further thun this,
and In witness of the general growtl
and Importance of the maintained
price polley In the commerclal world,
|s the fact that thls principle In mer-
chandising, concelved and developed
In thegWest, has spread to the East,
It has grown to practically National
importance. In his annual report
Secretary of (‘ommerce Iludtleld re-
ferred to the ‘“‘one-price,” pointing
out that justice to the consumer more
than to the manufacturer, depended
upon knowledge of the truth and
proper golution of the qu(ﬂ;nnnq in-
volved irl the system of “price main-
tenance,” Presldent Wilson, some
time ago, appointed an inquiry as to
the merits of the syatem,

Bound by their common {nterest in |

the maintained price system of mer-
chandising, there s an association of
business men of all denominations,
pumbering among lts members many
of {he greatest industries of the coun-
{ry, as well as small mt'rrlumu and
retailors, all bellevers in the “one-
price” system. "
—_——  ——
The Infantry “Goose Step.”

Now that the German army is so
much in the gpotlight considorable nt-
tentlon 18 belng attracted by the fa-
moug "goose step” of the fufantry
In thlg the right leg I8 stilfened at
the knee, on the forward niovenient,
(he toe extended. Then (he leg ls
dropped stiff to the ground,

Some specnlation having boen
#roused as to the purpose of this
seemingly fatlguing step and what

possible use it might be in milltary

perts, both German and American,
answered the question receatly, Thig
step to the Germans i= known as the
“parade march.” The English and
Americans dubbed it *govse step,”
bethause of its similarity to the strides
of the barnyard fowl.

The “parade march” {s used only
on occasions of review, when the
troops desire (o pay hopor to some
dignitary in & stand they are passing.
The step (s started just belore the
stand is reached and when It is
passed, so that it is continued only
for 40%or 50 yards.

American troops turn their eyes
toward the reviewing stand, this ac-
tion having superseded the old cus-
tom of “presenting arms.” No other
army has a step similar to the “goose
step.”

How did It originate? Ah, that's
a puzzle! Germans In Washington
who are famillar with the step say
it has been in use ®o long they do
not know.— \\ashimzlon Post.

How to Get a Better
Price for Your Stock

Al present you sell to a ship-
ln-: You goel the best price he
s willing tn pay; & price that
allows hfm n lberal chance of
muking n handsome profit. Thit
may come to you I you will
make the effort

Wihy puy the ghlpper to do for
;rm what you can do for your-
%elf? There's no trick in ship-
ping your stock direct to the
i'mllunll Unlon Stock ’ihrll—: all
you need to do is to get in touch
with a rellable broker, willing
to hiandle the several interests of
community shippers with the
same cars given the shipment
of the regular middleman,

Wa [irmly belleve that a Trn-
ducer i= entitied to the best
profit poasible, I we can be of
BUrvics

Wrlte us for detalls,

Stock Editor

Oregon, Washington, Iduhe
Farmer,
408 Oregoninn Bullding,
Fortiand,

WE ANE CASH BUYERS FOR YOUL
POULTRY, EGGS, VEAL AND
HOGS. NO COMMISSION,

Highest Prices Always—Try Us
PATTERRON & CD,
B4 Froat Street, Portiand, On
Reference: Northwest National Laok

Every time you buy
from advertisements in
this paper you help to
make a better paper,

operations or murches, milltary ex-

Vim and vigor

are Decessary if the

chieks are to theive asd

mature quickly.

CONKEY'S gets them

started sight and keeps them

+ growing. Package or jall
!E-Mla.ll o and §j.

COIII‘I"&“!BM DIARRHEA

wven in
dﬂhkllll water from aq m
will hclp to brim
mr chicks u.m,l
’?(—m and goc,
4 far Conkey's

Pﬂn!lqr Book —worth,
10 you. v

Our Baby Chick
Hatchery

will start January 1. Place your order
now for chicks from high-bred WHITE
LEGHORN egg-producers.  Some of
our birds bave a record of 280 eggs

Cotalogue and prices on application,

" An Hones! Incubalor
At an Honest Price

li-“u- Capper Tonk, St Regailiting, Dhach
Nirsery  Sulory lomp iontwd themametn, e
FunssuEtian ol dhere .n e all vt with asberme
ARASTEED  Botwien sarh willl S wmgle thei ol caa

plEO Rarchen Gt omr cotabigor il bow deliseond e
Brsdars from BT up t

St Helons Inoubater Co.,

5, 0, W, ORPING-
TONS £z o

800w, Ll‘hﬁl'l.l. H.
. I{ur!u. s, 0,

EGERICULTURE

SENT FREE, CASA
GRANDA l“\llﬂ.
Roscebuorg, Oregon,

wah THE BEST ll[!

\ﬂﬁ FIO;Q’

NO FISHY
FLAVOR

LUSSES SURELY PREVENTED
BLACK l:! Cuttar's IIMI? Pille,  Law-
I*ﬂl. freah, molinhie; pnmrm) ln

et sinclkmen Lecsuse they

lut whers  other vanseines m
Write for hooklet and testimoniala
i0-dose phos. !Iniuun Pilly $1.00
ﬂi d.n ’l.li Blasklog Pitls 4,00

njectar, lal Quiter’s best

The supsriorty or rwm whm; {s due to over 18
gears of wpeclizing in vaceines and seruma only.
Insist on Cutter’'s. 17 unobtalnable, order direct.

THE CUTTER LABORATORY. Berkelsy, Dallfornia

540 Egg Size “Ploneer” Patented Incubator $15

DOWN AND THE BALANUE pay-
nble in three equal paymentin of
20 days each, We pay frelght, Ship
on approvil. Guarantee the Pio-
neer Lo be the highest class hot
water Incubitor In America—bhar
none, You to be the judge BE-
FORE you pay & rent. Write (o=
day for free 32-page catalog. All
:-i.'.]cs'. Prices lower Lhan others
asl.

Pioneer Hatchery Co.

112 East Eighth Street
Los Angeles, Cal.

SOLD By

{ JUBILEE HATCHERY i

DM HOLBROOK, Prop,
1% dessiup Street, Portland,

THE JUBILEE FOR |
QUALITY

T world not @lve one cent for
nrn incubator that l-rlllpg'.t offt n
100 per cent hateh  without
knowing it brought off 100 per
cent  strong, viiallty - vigorous
chicks,

Professnr W, K. Graham, of
the Ontario Asclegltaral College,
reports 05 wnl more mor-

tility In dry mae
1“ ‘ubntors
In the Ju IIIII
|"|‘l, _mol t

hinez than moist

Hut warm,
laden  afr
ham-
thrive
Write for

anid .I-
Or, pariiculnrs.

l 105 Seneca Street,

[ Y I'rom Reds, per 10D e |-‘,KT
DAY OLD = oo oo
CHICKS e o O oation per 100, orer 18,00

Pacific Poultry Co.

Senttle, Waushington,




