e

P

g ¥

T ST

= i i

T™WO

P -....—q. T, &y -

T, — g

Newberg Graphic

NOTTAGE & DIMOND
Editors and Publishers

Published every Thursday eveaning.
©ffice: Graphic Bldg., §8¢ First St.

T R White 33

. Pmtered at the postoffice at Newberg,

Oregon, as second class matter.
$2.00 Per Year in Advance

THURSDAY, SEPTEMBER 1, 1921
WHO WILL GET THE BUSINESS?

Last Friday morning the local
post office received an unusually
heavy mail. In fact there were two
big truck loads of the pouches

jhrown off the train at this pllce.l

Investigations revealed the fact that
it was mostly composed of a ship-
ment of mail order catalogues from
Montgomery, Ward & Co. It is the
custom of these large mail order
houses to send out their huge cata-
logues each fall showing the publie
pictorially and by printed word what
they have to sell and the price of
the wvarious articles. Montgomery,
Ward & Co., Sears, Roebuck & Co.,
The Larkin Soap Co., the various
coat and suit houses and in fact|
many of the larger business {(nsti-
tutions of the country have built up|
their national reputations almost
solely upon advertising.
ize its value and that instead of be-
ing an added expense, it i8 one of
their greatest money making agen-
cies. Advertising pays the largest
returns on the investment of any

" single item of expense charged off

by the merchant. And yet there are
those merchants in every town who
will say that advertising does not
pay.

It all depends upon the advertis-
ing. We will agree with any mer-
chant that there is little value in
advertising, providing the advertis-
ing does not tell in an attractive
style what the merchant has for sale
and at what price. Too many mer-
chants have the idea that advertis-
ing means telling the public that
John Smith deals in general mer-
chandise, or that Henry Jones sells
gents' furnishings. Probably ninety
per cent of the reading public knew
that to be a fact already, but what
they do not know, i8 what John
Smith or Henry Jones has in stock
this week that he did not have last
week, or what article they are of-
fering today as a leader, or what
the present price is on this or that
article. John Smith and Henry
Jones are not trying to sell them-
selves, they are trying to sell beans,
potatoes, dresses, hosiery, shoes,
socks, ete., and if they will consist- |

ently use proper advertising meth- | is nev

They real- |

the world over, the largest . adver-
tisers do the largest business.

And it reacts to an even greater
extent than merely individual cases.
Go over the length and breadth of
the state and you will find that the
towns which are best known have
newspapers whose columng are well
filled with advertising. We have
often heard it sald that Hillsboro
and McMinnville were much better
business points than Newberg. If it
is 80, it is not hard to find the rea-
son, for the merchants of Hillsboro
and McMinnville carry large ads in
their home paper and make a bid
in this way for the business of their
entire community, Furthermore they
cooperate among themselves in send-
ing out literature to.other nearby
communities and it is a known fact
because of these efforts business goes
from Newberg to these other towns.

Is it because they can get better
prices than are to be found in New-
berg? We think not. Just a few
days ago a man came into our office
from a nearby town and said that he
found he could buy cheaper in New-
berg than he could anywhere else
and another man
half way betWween Newberg and
Hillsboro said he found prices in
these two places about the same.

Are you one of the merchants of

|
| vertising? If so, we will venture

the assertion that you have never
given it a fair trial
one four inch ad. to bring you in a
lthousand dollars worth of business
and feel disappointed if it fails. But
follow a carefully persistent adver-
tising campaign, listing new and
seasonable goods, and quoting prices,
and you will find that it will pay
you the greatest returns of any in-
vestment you can make. This is
the season of the year when moth-
ers are thinking of outfitting their
children; when  housewives are
thinking of their winter supply of
foods of various kinds.
season when families are laying in
their supplies of all kinds. Mail or-
der houses are making their bid for
this business; Portland merchants
are making their bid for it; mer-
chants of nearby towns are feeling
out for it. Will the merchants of
Newherg be content to do nothing
to get their own home town business
and let it go to these various out-
side firms, or will they wake up and

L

rounding country know that they
carry just as good stocks at just as
low prices as do any of these other
bidders for the trade? This money
can just as well be kept at home
Iwhere it will help build our roads.
'fund our schools, support our lodges
Iand churches and do all of the other
forms of community activity, which
er helped in the least by any

ods, they will have the bulk of the'c'f these outside bidders, but it will

business coming their way.
Look your home town over.

merchants who are doing the largest

business are the largest advertisers,

not be unless the merchants adopt a

The ldifferent policy and through proper

| advertising let the people know that
| they want theiy trade.

but do not stop there. Take Port-|

lJand as an example and you ‘will |

mote that the same is true there anid
if you will pursue your investigation

to its ultimate conclusion, you will|

find that it is universally true, that

According to the recent eensus
| taken by the state highway depart-
ment, there were 1185 vehicles of
all kinds passed over the highway at
a point about a mile and a half east

Service to

Customers

It has always been our policy to help
customers save money, avoid waste and get

complete satisfaction

in the purchase of all

kinds of building material. When they tell
us their plans we tell them how to buy
economically and what to use. When their
plans are indefinite, we frequently make

suggestions that suit

the need.

Our Customers Are
Friends

and all the time.

because we are friends to them first, last
With a high quality for
a fair price guaranteed, profits take care of
themselves. Come in and get acquainted.

CK.Spauldmg

Hember of

who lives about |

!\‘euberg who does not believe in ad- |

Do not expect |

It is lhe'

let the people of Newherg and sur-;

In your planning, do not overlook the great assist-
| ance you can obtain from allying yourself with a strong
| well managed bank. Open an account with us today
| and thus begin a business acquaintance which will stand

you in good stead during years to come. We are always
| ready to advise with you comcerning investments and to
i . assist you in every way in our power. Our motto is
service and small accounts as well as large are welcome.

United States Nat’l Bank of Newberg

; ESTABLISHED 1889

{ef Newberg as compared with 1347 Porﬂud.newm
¢en the Pacifie highway at Aurora
and 1146 at Cascade Locks on the
J(‘ulumhla river highway. There were
only 282 passed the census taker at)

Motor Bus Sche-
dule Effective August 15, 1919

Subject to change without notice.
Leave Portland - Leave Newberg

! ‘4th and Alder Jmperial Hotel

point near MeMinnville. T_hls §:00 a. m. 8:00 a. m.
census was taken over a period of 9:30 a. m. 10:00 a. m.
-:tl'll't‘(-' days and represents the aver- 11:03 a. m. 11:00 a. m.
2 it o 1:0 . m. & . M.
{ age number-of vehicles passing the 2:30 : ey 2:22 : m
taker per day. 4:15 p. m. 4:00 p. m.
5:30 D. m.
6:30 6:30 p

The Graphic Job Department is|Sat; .nq Bun —only—Sat, and s‘m
prepared to print all Kinds of office| 11:15 p. m. 8§:00 p. m.
stationery, wedding invitations, ete. Reservations for Theatre Parties,

4 ol etc., or for Special Trips call: Port-
Nothing but first-class work. land, phnno Main 331‘: Ne'bal.
phone Black 120.

N r_ 1
A GOOD DANCE
Saturday and Sunday Nights
Lafayette Mineral Springs
on a good new floor
50 x 100 .

Have You Tried
US?

Largest Circulation in Yamhill County

THE HOME OF FLOWERS

. SEABONABLE CUT FIOWERS—Plants in pets, opolamens, (fime
plants), cinerarias, primrescs, forns, fexrn dishes, geraminms, calfla
lilies (hardy flowers), hydrangea, peemies. Reses our speeialty
(strong plaxts). Low prices. .

" Chehalem Valley Mills
Flour and Feed

HAY AND GRAIN -
ALL KINDS OF MILL FEED AND POULTRY SUPPLIES

NEWBERG, OREGON

——*J J

GROCERIES,
CANNED G00DPS
LUNCH GOODS,
_ FRUITS, ETC. *
Fresh Vegetabes are coming in.
Get them Fresh.

Keadrick's Grocery

Cerner First and Meridian
Phene Black 14

PEARL OIL

KEROSENE

![me” ’| : ”_‘.. —_ I‘

J":;:" me[ ORUGS
- RELIABLE
REMEDIES

Our Entire Time Is Occupied
In establishing a reputation for furnishing everything that is
the Best in Drugs.

AT THE SAME TIME
KEEPING PRICES DOWN WHERE THEY BELONG

We are not substitutors.
ask for at this store.

SPECIAL CARE AND ATTENTION
PAID TO YOUR EVERY NEED

You can get exactly what you

ACCURACY SERVICE _COURTESY |

|Parlor Pharmacy

~ PURE DRUGS AND RELIABLE REMEDIES

490

Model

Entire reconstruetion rear axle—spiral
ring and pinion gears—new departure

Rear Axle—

ball bearings and propeller ghaft—rigid construction
throughout,
B k Hand lever brake eliminat-
m ra e ing service brake on eclutch
pedal,

In front wheels, eliminating
ball and cup type.

Timken Bearings—
Battery— o, e rovver beterin veed i 4
Steering Arms—
Headlight—) =

Improved Zenith, enabling great ef-

carb.retor —_ﬂclency on high gear at slow gpeed—

a great advantage in downtown traffic.

Clutch—
2 ith k
'm F“___:i:‘: Vacuum feed with gas tank in

Come in and Look Over the NEW 490 Models

Straight taper, ellminatln‘
shoulder,

Improved, with device that eliminates all

grabbing or slipping.

Make It the Car For You!

Anderson Motor Co

Newberg, Oregon

$625

F. O. B. FLINT,
MICH.

The Product of Experience




