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Diarrhoea Quickly Cured.
I was taken with dinrrhoen
Mr. York, the merehant here, per-
sunded me to try o bottle of Chamber
luin's  Colie, Cholern and Disrrhoes
Hemedy, A I'I.l-r tuking une dose of itl
waus cured, It mlso cured others that |
Keve It to,"" writes M. E, Gebhart,
Oriole, Pu.  Thet is not st all unusual
An ordinury attnck of disrchoen can
ulmost invariably be cured by one or |
two doses of this remedy.  For sule by
Henson's Pharmaey,

il

H. Harrington

WILL ) YOUIR

DRAYING AND MOVING

promptly and satisfactorily,
They haveevery facility for
handling all classes of goods,
and simply solicit a trial,
Feed Barn and Fire Proof
Vault in Connection,

All kinds of Hauling & Piano Moving

Phone No, 712 Cottage Grove

I'he healing demuleent qualities of
Foley's Honey and Tar Compound are
not duphientod in mny other medieine
for coughs nnd eolids
offered you is an inferior nrtiele, Re
fuse to mecept It for it enn not produce
the heuling soolhing
Foley's Honey nml
Inmist upon the genuine,

wil
Tar Compoumd
which contuine
denlers

no opfites, For sale by all

everywhere,

A Nervous Woman Finds
Relief After Many Years

Women who suffer from extreme
nervousness, often endure much
suffering before finding any reliel,
Mrs. Daniel Kintner, of Defiance,
)., had such an experience, regard-
ing which she says:

“1 had stomach
trouble when 1 was
elghteen yeoars old
that broke dewn
my health, and for
years 1 suffered
with nervousness,
hoadache, Indiges-
tlen and mBervous
SpamRme, The
spusms got wo bad
1 would have them
three or four tigies
“ & wosk After try
ing nearly overy
remedy recom
mended, 1 began
taking Dr Miles'
Nervine, and | must say It helpad me
wonderfully I huve had no severe nery
vusnves for several yeurs ™

MRS DAN KINTNHR,
1002 Mesnsant 8L, lefance, O,

Many remedies are recommended
for diseases of the nervous system
that fail to produce results because
they do not reach the seat of the
Miles'’ has

value in such cases soO

trouble Iir Nervine
proven its
many times that it is unnecessary
to make for it You can
for ynlll‘lr” by
getting a bottle of your druggist,
the price il you
receive no benefit,

claims

prove its merits

who will return

MILES MEDICAL €O, Elkhart, Ind
2

Caught a Bad Cold.

“Last winter my son eaught o very
bad ecold and the wav he coughed was
romething dresdiul,"’ writes Mrs, Sarah
E. Dunean of Tipton, lowa, “‘We
thought sure he was going into con
sumption, We bought just one bottle
of Chamberlnin's Cough Remedy sl

that one bottle stopped his cough and |

cured his cold eompletely.”” For sale

by Benson's Pharmaey.

Tower’s Fish Brand
Reflex Slicker

JUST THE COAT FOR DRIVING
WHEN IT RAINS

| acm any storm in it and you'll return * Dry ae
& bone ', No waler can reach you even
through the openings between the buttons -
that's where our famous Reflex Edges pro-
tect you by keeping out every drop,

Roomy, comlonable, and so well made thaet it
wves the longest service.

‘3.0 SATISFACTION

GUARANTEED

At your dealer’s, or sent prepaid on receipt
ol [T 3..1.' ‘ﬂ“ﬂ- ol "‘“M“

A. J. TOWER CO. <OWERy
BOSTON

T ower Canndian Limited
I ronto

T

Safest Laxative for Women,

Nearly every woman needs a good
laxative. Dr. King's New Life Pills
are good because they are prompt, safe
and do not eause pain, Mrs. M, C,
Duanlap of Leadill, Tenn., says: **Dr,
King's New Life Pills hnl]ml her trou-
bles greatly.”” Get a box today. Price
2he, Recommended by all druggists.

TYPEWRITER T0 RENT
S ENTIN)E';:].YOFFICE

“House for Rent” and
signs at The Sen-

Get your
“House for Sale”
tinel office.

By W. (

HOLMAN in Newspaperdom
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Continued from jast week, ) | und go direct to the consumer through
The National Cush HRegister Com- | the country merchunt,

| puny, of which the writer was formerly In either cune, the
u director, haw a8 mailing list of over [chant’s future is safe. The munufse-
[w million retail stores—a vast number | turer must have s ehunnel through
|nf which are ecountry and eross ronds | which to market his goods. The job-
I stores, Forty-elght per eent. of Lhe | ber can't buy them, if he can’t sell
| population of the United States, ss [them to country merchants, If the
|stated, lives in rursl communities, | jobber doesn’t bhuy them- if country
| And nearly half of the whole vast ma- | merchants are so injured by the pareel
{ehinery of distribution of this country I post that they can’t buy light goods of
rests upon the country merchant as the | joobers and sell them at a profit, the

country mer.

Any substitote |

elfeet of I

[ menns by which the manufscturer
| renches the consumer. To kill the
Cmerchant is to kill the manufseturer,
| The manufueturer depends upon him to
| muke this product, The country mer
chant and the manulacturer have »

L eommunity of interests that binds them |

!Inul'tlu'r un with hoops of steel, The
| munifacturer s the country merchant’s
nlly,

And what an ally hein!  He numbers
over 200,000 individual eonceron in his
urrny. He has the staggering total of
elghteen billion dollars invested in his
business, He sells nearly eighteen
| billion dollars worth of goods every

Yenr,

I'o consider those facts, in conjunc-
the fuet that whalever
threatens the welfure of the country
merchunt threatens the eighteen billion
American mmaoufacturer, is Lo
renlize that the country merchant,
gmall though he may be individuslly,
is not exnctly without resources after
all. No man with such an ully de-
pendent upon his good offices cun be
cnlled defenseloss,

Amd the manufacturer has to be »
fuithful ally of the country merchant,
He can no more afford to see anything
happen to him than he can afford to
cut his own throst.

If for no other remson, the couniry
merchunt is sbsolutely necessary In
the munufscturer’s distribution plan,
beenuse he is the only man who can
give credit to country dwellers, No
manufncturer, no jubber, no mnil order |

| tivn with

dollar

house can keep posted on the financial |
of individuals in every

responsibilty
small community of the United States,
Hut the
munity knows exsctly how mueh eredit
it is sufe to give to esch eonsumer,
what eonsumer he ean trust, and what
consumer he cannot trust, And if
faurmers are to consume their part of
the eighteen billion dollar out-put of
American manufacturers, they must
have credit. It is only at certain
times, when erops are sold, that the
farmer has a large amount of money.
Someone must give him eredit between
these times, if he is to buy freely. It
in only on certain days of the week
puy days—that dwellers in small towns
have money. Consumers, ss a body
everywhere, must have credit, if they
'are to buy freely. If all men bought
‘only when they had ready cash in their
pockets, American commerce would be
cut down enormously.

The country merchant is a safe eredit
risk for manufacturers, They can get
# line upon his financial responsibility.
Hut they ean't et a line on the finan-
cinl responsibility of the individuals to
whom he sells. Mail order houses de-
mund cash with order. They ean do
business on no other basis, It is be-
ecnuse the country merchant has given
| eredit to the dwellers in his community
'on & very lurge number of staples that
country dwellers have had cash to send
to mail order houses for the compara-
tively small orders which they mail to
" muil order houses,

Force the country dweller to pay cash
in ndvance for everything he buys and
he will have very little eapacity to ab-
sorb the enormous portion of the

| eighteen billion dollar wnnual out-put
lof American manufacturers which he
does absorb at present. Therefore,
| the country merchant who is in a posi-
tion to know to whom he can give
eredit, and who is himself a safe credit
i risk for the American manufacturer is
 un absolutely vital part of the manuo-
| fucturer's distribution machinery,

If the pareels post proves to be of no
harm to country merchants under the
| present  jobber distribution system,
I munufacturers may prefer to reath
the country merchants altogether
| through jobbeis. But if the parcels
| post kille the sales of country mer-
chants, it will kill the sales of the
manufacturer who makes the goods
country merchants sell, and the manu-
| facturer will be forced, whether he
wishes to do so or not, to cut out the
jobber on some kinds of goods, take
| orders from country merchants and
| forward goods by parcels post to con-
| sumers direct,
| That's plain enough, Either the
| present ‘‘manufacturer—-to jobber —to
retailer’” system will continue, on all
' kinds of goods, light or heavy, and the
country merchant will make a living
ns before, or if the country merchant
can’t make a living under the present
| aystem, now that the parcels post law
exists, the manufacturer will have to
throw the present system overboard,

-lno far as light goods are concerned,

loenl merchant in esch com- |

manufacturers will have to drop the
jobber, so far as goods weighing eleven
| pounds or less are concerned,
| And the jobber can’t objeet to being
[dropped by the manufacturer, so far
: The job-
ber enn’t iosist on manufacturers do-
ing unything to hurt retail merchants,
becnuse If anything happens Lo retail
merchents, the jobber must go out of
| business,

The retail merchant is the bird that
lnys ull the golden eggs for the jobber,
The jobber ean’t take sny steps that
will result in killing that bird, The
jobber can better aiford to lose a part
of his business than to go out of busi-
ness  altogether., And, as befure
stated, if the retuiler goes out of busi-
'm-n. the jobber must go out of busi-
ness alwo,
| The munufacturer will therefore be

left free to ship direet Lo the consumer
|#ny goods the country merchant orders
| shipped,

And he will do it,

He must do it, if the parcels post so
undermines the eountry merchant that
he cun’t stay in business by ordering
goods from jobbers only, For the
manufacturer has got to find an outlet
for his eighteen billion dollars worth
of annunl production.

No muil order house can possibly ab-
sorb that output. Only u mere sprink-
ling of the 210,000 Ameriesn manufac-
| turers sell to mail order houses, The
lonly way manufacturers can sell is by
| the aid of the retail merchants,

Now we can see wherein the parcels
post brings a tremendous opportunity
to the country merchant.

The purcels post makes it to the in-
terest of the manufseturer to cut oet
the jobber on as muny light goods as
possible ~ship direct to consumers—and
#o promote the Interests of the country
merchant.,

Under the old system, the manufse-
turer had only a general idea of where
his product was sold. He shipped it
to jobbers, and they shipped it where
they chose. This fact, in addition to
others given, will make the manuflac-
turer even more anxious to ship direect
to consumers.

While selling exclusively to jobbers,
the manufacturer did not own his own
business, He was dependent upon the
jobber for the distribution of his
goods, He did not know in just what
loenl communities his product was sold,
and in just what quantities. He had
little incentive for advertising in any
local community.

But now, because of the parcels
post, the country merchant and the
manufacturer are free to come close
together on many products, And
under the new plan the country mer-
chant ean do so much for the manulac-
turer that he can demand —and get—
the aid of the manufacturer —in adver-
tising the goods he sells.

The country merehant will no longer
be limited in his sales to the stock of
goods he carries in his store. He has
become the loeal representative —the
agent —of a number of manulacturers.
He will not need to earry great stocks
of ull the goods for which he can take
orders. It will be enough for him.to
gimply carry the eatalogues of a great
number of manufacturers whose goods
he will sell,

Through the manufacturer’'s cata-
logues, he will show his customers
what goods he ean offer; he will take
the orders of his customers, forward
them to manulacturers, receive his
price from loeal customers, forward
the manufacturer's money to him, re-
taining & profit for himself, and the
manufacturer will send the goods or-
derd, to the customer direct, by par-
cels post,

Each manufscturer will be willing to
ship goods with the local merchant's
name printed upon the parcel,

This brings me to the point where |
wish to speak of the advantage that
the ecountry merchant has over the mail
order house--that advantage to which
I have already referred, without stat-
ing what it is,

It is this! While the mail order
house is situated a long distance from
the consumers, the loeal merchant is
right on’the ground living right in the
midst of consumers. He knows his lo-
cality—often every man, woman and
¢hild in it. They are personal friends
—fellow church members—fellow lodge
members—of his. He meets them
every few days. He commands their
confidence. He is no distant bloodlesa
abstraction to them, but a living vital

i these goods are concerned,

personality, He can guarantee the

woods he offers to them, snd they will
belleve his guarantee, knowing that he
will be there to anawer to them if the
#ouds o not ecome up Lo his cluims.
If they have any questions to ask
sbout the goods, he e right there to
answer them, If they come to him
for article, he, knowing their
needs as no distant impersonal mail
order house eun possibly know them,
ean suggest their purchase of other
ariieles,

wne

The muil order eatulogue iz a lifeless
thing. It has no power of initiative,
It s in the farmer's house if the
farmer chooses Lo consult it, but it
esn’'t get after the farmer as the loeal
merchunt can,
buying impulses,

The mail order house will be scatter-
ing it sttention sll over the United
Stales.  Bul each loeal merchant will
be concentrating a focused energy up-
on bis particulsr community. His mail
order competitor tries to cultivate »
whole country extensively; he will be
cultivuting his own home territory in
tonsively —he will be going over it
with a fine tooth eomb.

As stated before, his mail order com
petitor is forced to demand cash witl
every order forwarded w him. Where
us Lhe country merchant can give his
customers credit, since he lives righ!
among them and knows exactly to
what extent it is safe to trust esch in
dividual, and is in a position to eollec
secounts,

He will be able to offer the con
sumers living near him everything
that the mail order house ean offer
He will be able to offer cheuper prices
He will be able to guarantee deliver:
through the quick parcels post, in one
fourth the time that the mauil orde
houses have used in their slow friegh
consignments, He won't have to ti
his money up in stoeks of goods tha
he never can sell; on the other hand
by sciing es agent for manufacturers
he can offer through manufacturers
the catslogues and explanations give,
in personal interviews, a thousan:
times the variety of goods that he ha
ever before been able to offer.

And wmince his money won't be al.
tied up in *“dead’’ stock —since he will
be able to muke a bigger profit on the
article he sells than ever before, and
to sell a vastly greater number of mr-
ticles - he can afford te advertise in

the country papers to let the people

of his community know the great ad-

vantage he can offer them. Further- |~

more, since he will render such valu-
able services to manufacturers, he can
induce them to advertise in his loeal
medicm, If each of the manufacturers
whom he represents pays for a little
advertising, and helps to make his
store known, each manufacturer will
profit by the advertising of all the
other manufacturers, becanuse, when a

customer comes into the store to buy a '

single article (say a collar or necktie’

that customer will be very apt to buy |

an article made by some other manu-
facturer (say a pair of hose,

It will now be worth the while of the
manufacturer to advertise in loeal
papers, because through
post he can deliver direct to consumers,
He will know where and in what quan- |
Lities his goods are consumed, and
facts, not hot air, can be used to in-
duce him to advertise,

These are some facts that the Lwenly !
thousand country editors of Americs
should tell to local store keepers. They
should let the country merchant know
that the parcels post is no threatening
ogre Lo be fought—but a friend to be
weleomed, They should teach the
country ‘merchant not to engage in
fruitless strugygle against the parcels |
post, which is here to stay, but to wel- |
come it as a 'friend, and to use it. |
And they should show the country |
merchant that one essential in his |
carfipaign is to advertise, and induce
manufacturers to advertise in counlry!
papers—a thing which they ean now do
with profit.

Grape Vine Planted in '52,
The oldest grape vine in Douglas
County, planted in 1852 by Ed. Crouch,
eight miles northeast
shows nothing of senility in produe-

tiveness but is yearly loaded with dark 3

luscious bunches of land-of-promise
size. Only the main vine betrays its |
age, big as a tree, gnarled, black and
twisted, a wrinkled Methusaleh of &
grape vine.

Special School Levies,

The office of the county assessor is | i

receiving specinl levies from the sev-
eral school districts of Lane county.
About 10 have been received so far
some of them running as high as 12
mills, The Cottage Grove district
which submitted six mills a year ago
this year submits 12 mills. —~Guard.

No other paper, daily or woekly, reach-
o8 one quarter as many peopls in the Cot-

tage Grove country as does The Sentinel, l

-

and jog the farmer's

the parcel

of Oakland, ' §

Sherwin Wllllams House Paints
% FOR, ALL PURPOSES %

They are w1thout a peer., # We do not sell stoves
or hay rakes, but we do sell

Doors, Windows, Shingles, Building
Paper, Beaver Board, Lime, Cement
Etc. : Ask for a “Home Decorator”

Cottage Grove Manfg. Co. |
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SPEND A FEW DAYS

TO THE

OREGON STATE FAIR
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Further particulars relative to fares, train service, ¥

ete., from any S. P. Agent 5

‘¢4 JOHN M. SCOTT, Gen'l Passenger Agent, Portland, Ore. %
ul"-d ]
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Stop! Look! Listen!

Remember the Date of the First Annual Exhibition
of the

LANE GOUNTY FAIR

EUGENE, OREGON

Sept. 24, 25, 26, 27, 1913

Premiums on Agricultural, Livestock, Poultry, Dairy,
Grains, Grasses, Fruit and other exhibits.

Horse Races

Children’s Playgrounds, and other Free Attractions.
Viola's Animal and four other high class shows.
Music by the Oregon State Band

Better Baby Show, one of the Leading Features

You are invited to attend—Free camp grounds

REDUCED RATES ON ALL RAILROADS

Send for Premium List at Once

WALTER B. JONES, Secy., 8th and Willamette, Eugene, Ore.

Concerts,

Wanted!

We want you to know that there are several good
business opportunities waiting for you at the new
town of Imperial, in Southeastern Crook County,
Oregon.

Cale

i

If you are looking for a location and want to get
in a good, prosperous community and grow up with
the town, you should write us and learn the induce-
ments we will offer you to come here.

Tell us your line of business and we will not advise
you to come here unless there is a chance for vou
to make good. Address

IMPERIAL TOWNSITE CO.
IMPERIAL, OREGON

all-al




