
“I displaced a lot 

of people this year”

“Houses here have finally start-

ed appreciating considerably,”

Nivilinszky said. “Owners are

going, ‘Huh, I can finally get my

money back and be done with it.’

That’s the attitude.”

The owners are recouping their

investment back in two ways, the

first being selling their properties

outright. 

The homeowner who sank their

savings into a home in 2008 can

sell their homes at the current

higher prices, balancing their sav-

ings after years of paying interest

on mortgages. 

The problem is, those homes

were being rented out to low-

wage workers. 

“An owner contacts us and

says, ‘Hey, I’m selling my house.

Tell the renters to vacate the house

before it closes.’ So, we have to

give 60-day notices to those folks

to leave. In 60 days, we’re scram-

bling to find another property for

those folks to move into.”

This is why the properties

Nivilinszky manages don’t go up

on websites and the newspaper

when they become available for

rent. Nivilinszky is shuffling his

renters around. 

“I’m trying to find a house for

someone who’s being told to

vacate their home because it’s

being sold,” he said. “It has dis-

placed a lot of people this year. A

lot.”

The vast majority of those

being evicted are families,

Nivilinszky said, the makeups of

which vary: Children, single par-

ents, married couples. Only a few

are retirees who are being dis-

placed, many of whom came from

out of town and are renting solely

to get their feet planted in the city

until they decide what home they

want to buy.

Because of all the selling,

rentals have dried up. 

“I would say we have probably

20 to 25 percent less homes avail-

able in the rental market today

than in the last 18 months,”

Nivilinszky said. “And these are

single family homes, not build-

ings or anything. ... And there’s

nothing to replace them.”

But that’s not to say that busi-

ness isn’t booming in the housing

sector. Florence, along with the

rest of the world, is experiencing a

housing bubble.

“They’re getting into the

$250,000 range,” Rodet said.

“And they’re selling. I just had a

friend put their home up for sale

and the same day they had four

offers. They sold it with a 15-day

turnaround, paid with cash. There

was another person who sold in a

week. Unless something is so

overpriced that it sits on the mar-

ket for a while, homes are going

pretty damn quick.”

Because current homes are sell-

ing so rapidly, retirees are turning

to building their own homes. 

“Everybody is busy,” Rodet

said about the current state of con-

struction. “You could be a lousy

contractor and still be busy. There

are a lot of new homes being

built.” 

Retirees are able to afford

building homes because of anoth-

er aspect of the current housing

bubble. 

“People are moving here from

out of state or out of town. We still

have good prices for real estate for

those who are coming in from

California. I don’t know when the

last time you visited California,

but I don’t know if you can find a

place for less than $650,000,”

Rodet said.

He said that a family member

recently purchased a home in

Costa Mesa that was built in the

1950s and hadn’t been upgraded

since. 

“There was nothing new in

there, and they paid $625,000,”

Rodet said. 

People flip their house in

California, take the cash, and buy

or build a home to their liking in

Florence. 

Building is where Dan Lofy of

Lofy Construction comes in. He’s

been in the thick of building new

homes for out-of-towners, and the

homes he’s building are expen-

sive. 

“In 2008, the standard figure to

build a home was about $135,000

to $155,000,” he said. The lowest

you can get now is around

$175,000, and that would be a ter-

rible house.”

One of the reasons the prices

are so high is because people are

looking for different styles.

“A lot of the older homes have

lower pitched roofs and they’re a

ranch style, while the newer

homes are more of a Tuscan

style,” Lofy said. “They have the

tall doors.” 

Higher ceiling and taller doors

mean more material costs. And

materials are rapidly rising, even

beyond the prices at the highest

peaks of the 2000-era housing

bubble. 

“Materials are going up,” Lofy

said. “When you have all these

disasters, the hurricanes and the

fires, that puts a big damper on

wood and materials. It’s supply

and demand. And they haven’t

even started rebuilding yet. So,

when they really start cranking up

and rebuilding those homes,

you’re going to see lumber go

crazy. It will get worse.”

Lofy has been in the business

for over 30 years and he’s seen

this happen before. Lumber isn’t

what worries him, though. It’s

plywood. 

“I purchase lots of plywood,”

he said. “In 2006 sheets of ply-

wood were about $17 a sheet.

They had hurricanes and a month

later they were over $70. Right

now, they’re close to $30. I think

you’ll probably see $100 a sheet

at the peak. For a good-sized

house, you’ll need about 300

sheets of plywood. That’s

$30,000, just in sheet goods.”

And it’s not just the hurricanes.

The housing bubble began long

before the recent natural disasters,

and the increase in home produc-

tion had already put a burden on

material supply.

Lofy is also being saddled with

new federal regulations from the

Occupational Safety and Health

Administration (OSHA), which

increase labor costs. 

“A few regulations that have

come out have had a big impact.

Right now, if you get a guy on a

roof, he has to be tied off with

safety gear. ... We have to put

stainless steel safety rings on the

roof. If anybody goes up on the

roof, they have to have something

to tie off to,” he said.

The safety rings weren’t the

expense for Lofy, as they are only

$70 dollars apiece. But installing

the rings, coupled with hooking

up to them on a daily basis, takes

time. Time increased labor, which

then increased price.

The higher prices seen now

for new homes is just the tip of

the iceberg.

“It’s an apology letter”

As prices go up, the low-wage

workers have been priced out of

the market, a fact that isn’t lost on

Lofy.

“Even my daughter is having a

hard time,” he said. “They’re hav-

ing a hard time trying to save the

money to put down to buy a

house. The percentage you have

to have to put down is really hard

for younger couples to come up

with.”

A couple without children, both

working 40 hours a week at the

minimum wage of $10.25 an hour,

will bring in approximately

$42,000 a year before taxes. 

If the couple has no debt,

including car payments, medical

bills or student loans, and is able

to afford a down payment of

$10,000 with a 30-year fixed

mortgage, the couple can afford a

home worth $121,300, paying

$762 a month. 

But these types of starter

homes are few and far between in

Florence. The average home price

in the city is $235,900, according

to realty site Zillow.com. At that

rate, the couple would have to put

a down payment of $45,000 to

purchase a home, and still have a

monthly payment of $1,269. 

But at the minimum wage, the

couple is only bringing in $1,777

a month before taxes. And this

assumes that the couple can find

full time employment, which

many people are having difficulty

finding on the Oregon coast. 

So, the workers have to rent.

However, the rentals that do

remain are seeing prices increase

dramatically. 

This is the second way home-

owners are recouping their invest-

ments.

“People who are hanging onto

their properties are going, ‘Well if

you got nothing available, why

am I raising my rents $25 and

$50? I want $100. I want $150,’”

Nivilinszky said. 

He pointed out that this isn’t

because of greed. Since the crash

of 2008, these homeowners have

been taking considerable financial

hits. 

“Their rental income has been

flat for the last 8 years, but their

expenses have been going up

every year. So now they’re going,

‘Well, I need to capitalize on that

before it busts again.’ I get emails

from owners every day asking

why the rent hasn’t been raised.

And they’re dictating to me what

they want to do,” he said. 

Nivilinszky said that anything

available for rent today is $100 or

$200 more expensive than what it

was nine months ago. He sees this

leading to a vicious cycle, particu-

larly when tenants move out

because of the high rent. 

“It takes a year to 18 months to

recoup one month’s vacancy in a

rental,” he said. “If you’re raising

your rents to $1,250 a month and

they vacate, now you have a

month’s vacancy where the

owner’s not getting $1,250. How

do you make $1,250 up? You raise

the rents even more.”

And because there’s nowhere

else to go, the renters will pay it. 

“I can tell you, when we send

out a rental increase, it is not a

standard, sterilized form. It’s an

apology letter. ‘I’m sorry, we just

got a call, this is what the owner

wants. We don’t initiate this. It’s

just being dictated to us.’ And

that’s the nature.”

It puts a stress on relationships

between homeowners and renters.

Nivilinszky said he ensures that

all homes under the Coastal

Property Management umbrella

are in pristine condition before

taking homes on as rental proper-

ties. Hundreds of photographs are

taken, and the owners and renters

must maintain those standards. If

a problem occurs with the house,

such as plumbing or electrical

malfunctions, most often the

owner must pay for it. 
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•Helps those in need in Lane County

• Charitable donation

•We do all the paperwork

St. Vincent de Paul
2315 Hwy. 101 • Florence • 541-997-8460

DONATE NOW!
Maximize your donation by donating

to Cars for a Cause by Dec. 31st.
We accept cars, trucks, RVs, boats 

& motorcycles CALL NOW!
Christmas
Gift List

St. Vincent DePaul’s 
2315 Hwy 101 541-997-8460

Open Daily

Toys • Books
Clothing
Houseware
Furniture 
Gift Certifi cates

Gift  Certifi cates now 

available for any ticketed 

event at the FEC.   

 Available in any amount you choose.

Perfect for that 

last-minute Christmas 

or any occasion gift .

 

Call or come by the Florence 

Events Center Box Offi  ce to 

purchase 541-997-1994

or available online 

www.eventcenter.org

PORT HOLE

PUBLISHING
179 Laurel Street, Suite D 

FLORENCE

Best-Selling Author, Ellen Traylor, Owner/Publisher Best-Selling Author, Ellen Traylor, Owner/Publisher 

541-999-5725541-999-5725

portholebooks.com • portholepublications.comportholebooks.com • portholepublications.com

LET US PUBLISH

YOUR BOOK

NEW-USED-RARE! 

WE HAVE IT ALL!

Sotheby’s, eBay Master Dealer 

and Appraiser for Discovery.com

PORT HOLE BOOKS
77567 Hwy. 101  • GARDINER

17th ANNUAL ‘TREE OF GIVING’  

1780 Kingwood St. • 541-997-8526

ccb#55030

Stop by for a coff ee or hot chocolate and cookies.  
Select an ornament from the tree representing gift  

requests for specifi c necessities by a high school 
student in our community.  Return gift s to us by 

Dec. 13, to be distributed before Christmas break. 

D E N T U R E  S E R V I C E S  I N C .

Here to serve your denture needs:

Dentures

Partial Dentures

Immediate Dentures

Implant Dentures

Relines & Repairs Same Day

Monday-Thursday

10am - 2 pm

524 Laurel St.

541-997-6054

William Foster LD

Sherry, Offi ce Manager

Financing: Citi Health Card

12 Month no Interest

LOCALLY OWNED AND OPERATED
Open 4 days a week!

“As a denture wearer myself,
I can answer your 

questions and address
 your denture concerns.”

~ William Foster, LD

Shaun Curtain  360-921-2071  
or email: FirearmTrainingNW@gmail.com | www.FirearmTrainingNW.com

MULTI-STATE

HONORED

RESIDENT NON PERMIT

NOT HONORED

HONORED

RESIDENT NON PERMIT
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CONCEALED CARRY 
PERMIT CLASS

Multi-State: $80.00 
Oregon Included No Fee

Oregon Only: $45.00

WV

March 2
1 pm & 6 pm

Vancouver Trap Club
11100 NE 76th Street 

November 29th

1pm & 6pm

Florence Event Center

715 Quince St.

Walk-in’s welcome.

1749 Highway 101 • 541-997-1200

Buying or Selling? I can help.

Amy Johnson

Broker, CSA

541 999-78755919 Mercer Lake Rd – 100 feet of Mercer 

Lake frontage w/white sandy beach & fi re pit. 

Double car garage, large deck, dock, ski shed, 

2 workshops w/lofts. Master bedroom & upper 

bedrooms have private balconies facing the lake. 

Chef’s kitchen w/granite, walk-in pantry, breakfast 

nook. $900,000. #2706-17079758

Price Reduced

Housing from 9A

See HOUSING 11A


