
RAIN seeks to connect inno-

vators and entrepreneurs with

training, services with training,

and, hopefully, investors and

capital.

“We just landed $300,000

from the U.S. Department of

Commerce to put together a

$10 million fund, so we can

fund companies in our four-

county region (Lane, Lincoln,

Linn and Benton),” Cummings

said. “We’re hoping to actually

get some capital into their busi-

nesses so they can grow faster

and hire more people.”

RAIN recently released a

case study on the Florence Pre-

Accelerator and RAIN’s

impact on the area.

“This case study we put

together really highlights

Florence as a small, rural com-

munity where you can stimu-

late your economy through

focusing on your early-stage

entrepreneurs. We’re working

on pitching this nationally,”

Cummings said. “It’s our goal

to put Florence on the national

map for entrepreneurship as a

place where you can start and

grow a thriving startup com-

munity.”

Youngentob said, “We cat-

alyze people, capital and pro-

grams, … but the willingness is

something that has to come

from the community.”

He thanked the city council

and staff for their support and

work to promote a startup cul-

ture in Florence.

RAIN will host coffee mee-

tups, open mentor hours and

pub talks each month through

December. People are encour-

aged to sign up for more infor-

mation at www.meetup.com/ 

Star tup-Florence-Oregon-

Coast.

Florence Mayor Joe Henry

said, “I am very proud of our

local people and entrepreneurs,

as well as the folks from RAIN.

We’ve made a lot of progress in

the last couple of years. It’s

really grown into something

worthwhile for our communi-

ty.”

Also at the meeting,

Florence City Council

approved the sale of two com-

mercial land lots in the Pacific

View Business Park. The lots

went for $1.42 per square foot,

or the same rate that the city

gave to Klaus Witte and Top

Hydraulics when he purchased

land in the park in October

2016. These rates were dis-

cussed in a previous executive

session.

“These are pieces of land in

our inventory that have been

identified as land to be sold for

job creation and so the econo-

my in our community can be

increased,” Reynolds said.

Lot No. 23 sold for $66,185

to Robbie Wright and Siuslaw

Broadband as the telecommu-

nications business sets up a

“fiber hut” to be the heart of a

new fiber optics network com-

ing to Florence later this year. 

During public comment, Jo

Beaudreau, owner of

BeauxArts Fine Art Materials,

said, “I’m excited for the

expansion of fiber and infor-

mation technology for our city.

It is a foundation for our com-

munity to expand into the

future. It will help all our

industries here, and in the

future, from medical to educa-

tion to business to govern-

ment. It affects all of our lives,

even our Netflix habits.”

Reynolds said the land sale

to Siuslaw Broadband could

lead to a future vendor servic-

es agreement to bring fiber as

a value-added service to the

city’s remaining lots in the

park.

“This is a major opportunity

for our community,” Henry

said.

The second lot, Lot No. 27,

sold for $48,865 to Adam

Eichler with Component

Central Inc. This new-to-the-

area service sells government

surplus and is mostly an online

business. It currently occupies

a building in Glenada, but

Eichler hopes construction can

commence as soon as the 90-

day closing period ends.

“It’s interesting the things

we have and where they end

up,” Eichler said of his prod-

ucts, which are shipped

through the U.S. Postal

Service and other carriers.

“I’m excited to become part of

the community.”

Henry said the sale of the

two properties, coupled with

the sale to Top Hydraulics last

year, amounted to “more

progress” in the park than has

been seen in many years.

Reynolds also introduced

South Coast Development

Council’s (SCDC) new execu-

tive director, Sam Baugh, to the

council. Florence is a member

of the SCDC, “an economic

development one-stop that has

a goal of maintaining and

improving the economic viabil-

ity of the Southern Oregon

Coast.”

“Economic development is

multi-faceted. It takes many

partners,” Reynolds said. “I’m

happy to say you end up creat-

ing good, lifelong connections

with people that will bear fruit

down the line. It’s really excit-

ing to be a part of it.”
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...or give us a call at 541-997-6000 
and we’ll do the searching for you!

View active listings with our exclusive Market Watch 

based on what is important to you.

• Search active listings by a geographic parameter such as a zip  

 code, address, or centered around a particular point on a map

• Easy-to-use interactive map with an adjustable radius 

• Detailed color-coded summary of each property

   Visit our website at 
   www.RealEstateFlorence.com 
   and click the Market Watch   
   icon and start your search!

What’s 

happening 

in your area? 

Run a customized 

Market Watch

report today!

Market

report 

The Top Choice in
   Florence Real Estate.

FEATURED LISTING

Beach cottage. Come play at the beach. 

Eateries & market nearby. Live full time 

or part time

1 Bdrm , 1 Ba  840 sq ft

$125,000  BH7394  ML#17200307

NEW LISTING

Fuqua manufactured home on a large 

beautiful private corner lot. Large covered 

front porch & park-like setting

3 Bdrm, 2 Ba  1593 sq ft

$199,900  BH7583  ML#17267045

FEATURED LISTING

Peaceful Enchanted Valley lot. Septic 

notes on fi le. Dock & Lake access & boat 

slips

.77 acre

$79,900  BH7568  ML#17341221

NEW LISTING

Super Good Cents home in Summerset 

Estates. Open kitchen/familyroom area 

slider out to private backyard

3 Bdrm, 3 Ba  1444 sq ft

$275,500  BH7581  ML#17384212

FEATURED LISTING

2 tax lots for one price. Home with fenced 

yard. 4 garages. All fl at & useable. Offi ce 

or studio.

3 Bdrm, 1 Ba  

$249,000 BH7521 ML#17418714

FEATURED LISTING

50’ RV barn with full hookups, 2 car 

garage, surround system, Tandem Stone 

fi replace, marble & granite, hardwood 

fl oors, cedar closet. Covered patio

3 Bdrm, 2 Ba  1686 sq ft

$390,000  BH7563  ML#17320452 

FEATURED LISTING

Lovely home open fl oor plan, real 

hardwood fl oors, fi replace, deck & much 

more

3 Bdrm, 2 Ba  1999 sq ft

$358,000  BH7357  ML#16340702

NEW LISTING

City Center townhome, spacious open 

plan

2 Bdrm, 2 1/2 Ba  1368 sq ft

$200,000  BH7575  ML#17474367

FEATURED LITING

Great views of River, Dunes & Ocean. 

Greenhouse, patio, decks. Living & sitting 

rooms, dining & more. RV parking & 

hookups. Double car garage

3 Bdrm, 2 Ba  1968 sq ft

$349,000  BH7507  ML#17605205

280 Hwy. 101 (2 Blocks N. of Bridge) Florence

MONDAY-SUNDAY 10-6 • 541-997-8996

 Ingredients
3 tablespoons lemon juice

3 tablespoons butter, melted

1/4 cup all-purpose fl our

1/2 teaspoon salt

1/4 teaspoon paprika

1/4 teaspoon lemon-pepper seasoning

4 cod fi llets (6 ounces each)

2 tablespoons minced fresh parsley

2 teaspoons grated lemon peel

THE KRAB KETTLE

Lemon-Parsley Baked Cod

FRESH
CRAB

Fresh In The Case

THIS WEEK:

Ling Cod, Petrale 

Sole, Snapper, 

Dover Sole, Crab, 

Steamers, Oysters, 

Shrimp and more

Directions

Preheat oven to 400°. In a shallow bowl, mix lemon juice and butter. In a separate shallow 
bowl, mix fl our and seasonings. Dip fi llets in lemon juice mixture, then in fl our mixture to 
coat both sides; shake off  excess.
 Place in a 13x9-in. baking dish coated with cooking spray. Drizzle with remaining lemon 
juice mixture. Bake 12-15 minutes or until fi sh just begins to fl ake easily with a fork. Mix 
parsley and lemon peel; sprinkle over fi sh. Yield: 4 servings. 

Development from 1A

The Peace Harbor Hospice

“Journey Through Grief” class

will offer grief education

through a unique 8-part class

that meets Wednesdays

through Nov. 22. This is a

chance for those who are in

mourning, or know people

who are, to meet others with

the same experience.

The classes cover a wide

variety of topics, including

changes experienced in

b e r e a v e m e n t , s e l f - h e l p

approaches, understanding the

grief process, coping with

stress with emphasis on self-

care, role changes and explor-

ing what helps and does not

help with loss. 

The classes also include dis-

cussion as participants share

experiences and receive sup-

port from others.  

“Journey Through Grief”

will be led by a trained

bereavement counselor and

confidentiality is assured.   

There is no charge to partic-

ipate, and all materials will be

provided and open to all com-

munity members who have

experienced the death of

someone. 

For more information and to

register, call Nancy Smith at

541-997-3418.

Peace Harbor helps

‘Journey Through Grief’


