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D FOR HOME TRADE

Strong Flght Should Be Wagsd

Against Mail Order Menaca.

VALUE OF SYSTEM BUYING.

It Meets the Catalogue Houses on Their
Owr. @round and Enables the Local
Merchants to Cut Retail Prices—Co-
operation |ls Beneficial.

One method of tighting the mail or
der houses adopted by some country
merchants is that of system buying
While it Is well to warn merchants
agninst {rresponsible representatives of
80 called “system” concerns, the plan
itself is one of merit and properly or
ganized and honestly earrled out ecan
be made of very great benefit.
is known as system buying is merely
an application of the co-operative
principle. It meets the catalogue

houses on their own ground and by |
procuring the lowest possible prices)|
from the manufacturer enables the lo- |

1

cal merchant to cut retall prices,
System buying takes advantage of
the method of buying adopted by

the mall order concerns themselves |

Through considerable experimenting

and study it has been brought to al
bigher state of efficiency than It could |
AS a matter |

boast In the beginning.
of fact, some of the early efforis in
this line were rank fallures. These
very fallures tanght their lessons, bow
ever, and pointed out the danger spots

A kindred effort to help the loeal
merchant s the sales promoting com
pany. The design of these concerns

is to give the individual tradesman the |

advantage of the latest and most ap
proved methods of advertlsing, collec
tions, solleiting trade and carrying on
a successful campalgn against the eat
alogue houses

Both the system buying and the
sales promotion are in a way an ap
plication of the principle of co-opera
tion among local merchants,

thest point of development in the com
bination of manufacturers anod mer
chants into a house similar to the mail
order concern, with the exception thn!
all sales are made through the local
tradesmen, One of the ploneer honses
of this kind has its headquuarters (n
Sloux City. I am far from advocating
any specific company or indeed from
advocating any sort of cowmbination,
system buying or sales promoting that
does not appeal to the individual mer
chant himself. My own idea bhas al
ways been that in the last analysis
this fight depends on the loeal trades
man. He Is the trade winner. He ix
the one most Interested, and he is the
one who must decide. It is only with
the idea of making some suggestions
which may poss=ibly help him in his
fight that this article is written

While it is true, however, that the
individoal merchaut is the cornerstone
bhe is not the entire superstructure
His relation to his fellogyg merchants
who have like interests with himsel:
goes to make up the completed editice
The co-operative principle Is sound
and‘' s the most important factor in
modern commercinl and industrial de
velopment. For the local merchants of
America to make a successful tight
against the catalogue houses some
form of co-opewution is absolutely pec
essary. This will in no way or a!
least should In no way hgmper the
lberty and initiative of the Individual
merchant, Its only legitimate function
is to help him, to make him more etli
clent, to give him lower prices in buy
ing. better ideas In advertising and
sollciting, more businesslike handling
of credits and collections and up to
date methods in selling. In the main
the Interests of all local merchants are
the same. Their experience should help
each other. By uniting each of them
strengthens his hands. Bat this union
must be thelr own, must belong to the
individual werchants thomsclves It

must not be made by me ontside
concern for the purpose of it own ad-
vancement and enrichme ! I'hat is

not co-operation, but exploi «ton. The
unlon must be for the purpose of ad
vancing and enriching the local mer-
chants. They should keep the control
in their own hands. This is sound
business. And some suclr co-operation
{s forced by the very logic of the situ-
ation,

There I8 no reason why a large num-
ber of local merchants should not bamd
themselves together and adopt a meth
od of systern buying that would be of
benefit to all. It would even be pos
sible to have certaln manufacturing
concerns go in with them. Such an
agsociation could devise its gwn meth
ods of trade promotion and of fighting
the catalogue houses. The individual

merchant would be left absolutely free |

in his own sphere. [Ile would only
have added the support of his fellows
and gained the advantage of their ex
perience, Ile would likewlise have the
power through combination with them
to procure the lowest possible prices
in buying goods.

This & the day of honest merchan
dising and of truthfulness in advertis
Ing and representing goods.  No other
method will win In the long run. No
other plan will meet the competition
of the catalogue houses and the big
city stores. It 1s foollsh and unfair to
abuse the mall order concerns or their
patrons. Men have a right to trade
where they can get the best prices, and
they will do so whatever we say. The
battle of the local merchant s to cor
vince the public that he can give bet
ter values, Co-operation with othe
local merchants. especially In the mat
ter of buring. will er.2%le him the mos
effectually to do this

J. A. EDGERTON,

A

What |

-l‘llt'i(l!'.!:
has perhaps been carried to Its far-|

MPE OF THE TOILER

T rudee “Ion_ e Forge g» “-
He Rolies Por Premiom.

President Gomipers in bis report ®
the twenty-uinth annual convention of
the American Federation of Labw
among other thiugs sald:

“In this labor movemert we gather
as the represeutitives and by direction
of our organized fellow workers, apd

it is upon:the labor movement that the !

tollers and the lovers of human free

dom bave set their hearts and hopes. |

They realize that the trades unnion

movement of America is the historic- |

ally developed potential force which
bears the brunt and scars of battle
and which makes sacritices for right
and justice for all for all time. There

‘18 not a4 wrong against which we fail |

to protest or seek to remedy; there is
not a right to which any of our fel-
lows are entitled which it Is not our
duty, mission and work and struggle
to attaln. So long as there shall re-
main a wrong unrighted or a right de-
nled rhere will be ample work for the
labor mwovement to do The struggle
through the ages has always been at
tended with brutal tyranny and cruel
injustice. Some have always had to
suffer that the people might obtain
some modicum of freedom. The times

| in which we now llve are no exception

to that rule. ‘T'bey are true fo their
fellows, true to themselves, canpot and
dare not evade the duties and respon-
sibllities which may come from their
advocacy of the cause of the people.

“Tyranny, exercised by no matter
whom or from what source, must be
resisted at all bhazards. ‘I'he labor
movement, which is the defender, pro-
tector and promoter of the rights and
interests of the people, must be car-
ried forward, its rapacious, fgnorant
apponents to the coutrary notwith-
stuniling.  We should pot and we must
not surrender the rights which we
have achieved for the toilers. We dare
not permit the workers to become the
vietims of the tender mereies of their
exploiters.”

SEAMEN MAY AMALGAMATE

British Labor Leader Plans Woridwide
Union of Sailors.

Havelock Wilson. leader of the Union
of British Seamen, is now in this coun-
Iry to orgunize American seamen on
new lines so as to form an internation-
al union of senmen in America and Eu
rope.  Addressing a mass meeting of
sallors at the port of New York, Mr.
Wilson outlined his plan as follows:

“1 am sent here at the request of the
seamen of Great Britain to make prop-
aganda for the great international fed-
eration of seamen. For twenty yvears
the Federation of English Shipowners
has kept the British Seamen’'s union
in a state of demoralization: but, deter-
mined to improve cooditions for the
seamen, the leaders have been active
in forming branches in Bremen, Ham-
burg, Kiel. Antwerp, Norway, Sweden
and Belgium. Following the example
of the British employers, the American
employers bave been waging an active
war against the unions of seamen on
the great lakes. Recently many con-
ferences have been held by the repre-
sentatives of the powerful shipping in-
terests in London for the purpose of
giving to the campaign agninst the sea-
men's unions international scope and
to make the proposed international
wiar as relentless and as systematic as
possible,

“The following international de-
mands will be decided on by the pro-
posed great conference of representa-
tives of the seamen of the world to be
held In Copenhagen pext year:

“First.— Uniform wage secales for
long and short journeys.

“Second.~The number of the ma-
chinery personnel to be regulated by
the amount of coal carried.

“Third.— A representative of the Sea-
men's union shall be present during
the selection of a crew to safeguard
the interests of the men.”

Short-r Houn For Women.

The Chicago Federation of Labor is
doing good work In nndertaking to lim-
it women’'s working time to ten hours
a day. If eight hours is enough for a
man to labor and if he does his best
work ip the shorter day. then certain-
Iy ten hours is fully enough for a wo
man. The time should have passed
when women work more hours than
men simply because they cannot heip
themselves. Every woman working
ten hours is a menace to the eight hour
day of at least one map.—Fuel.

Labor Wants Cabinet Place.

The recent Washington meeting of
the executive council of the Amer-
ican Federation of Labor went on rec-
ord as favoring the creation of a new
portfolio in the cabinet of President
I'aft to be known as secretary of the
department of labor. A committee was
appointed to take the question up
with favorably disposed representa-
tives io coogress and to arrange for
the introduction of a measure estab-
lishing such department,

LABOR NOTES.

Boston Briklayers’ union recently

donated £100 to the Boston Y. M. C. A, |

building fund

The unon label trades department of
the American Federation of Labor bhas
t membership of 365,000, with a bal-
ince of £1,091 In the treasury

The Awmerican Federation of Musj-
clans requires all applicants for mem-
bership in subordinate bodies to be
American citizens or to have declarad
their intention of becoming suchs

Laboring men ought to be big enough
to take o every man or woman who
wants to better his or ber conditiot In
life. 1 do not believe In erecting a
stone wall around labor.—Frank T,

| Hays, Secretary HMilinols Mine Work-
[ ers

——— ——
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The superior map had shown me &
seutle courtesy which alone ought to
have made me suspicious. He began
to talk aboat the rapid growth of New
York aud said be believed that uvne
day there would be an unbroken block

of houses and streets right up to Yon- |

kers.

“Certainly,” | sald.
tion of timne."

“Thanks,” he replied. *“I'hat’s all |}
wapt. I've won, though | didn't de-
serve to. 1 was playing very careless-
ly.”

“What on earth do you mean? |
usked.

“It's the conversation game and the
best one man ganme | know, You write
down a sentence in your notebook, and
then you try m make somebody say it.
In your case the sentence | had writ-
ten down was, ‘It's only a guestion of
time." And you've just said it. I've
won."

He produced his notebook and show-
ed me the sentence written at the top
of a page. He put a W against it aud
the date to record bhis vietory. “Will
you let me give you a Meutence and

“It's only a ques-

then see if you can make anybody say

it

“I'll see the sentence tirst.
player can't expect to win every time.”
He handed me bis notebook.

I wrote down, “You are the most in
telligent man 1 ever met.”
Just as much because | thought my
cholce would anwoy him personally as
because it was likely to make the gawe
difficult.

He leaned back in bis chair and
closed his eyes in thought. “Yes.,” he
said at last,

It's the sense without the exact words

we call it a drawn game. Purvis shall
lunch bere tomorrow with me, and you
shall meet him."

Purvis was a
qulite as clever as be thought or guite
as appreciated as he wished to be, tut
by no means a bad sort. We met at
luncheon the next day, and the su-
perior man seemed to have forgotien
all about his conversational game. He
let Purvis and myself do most of the
talking, correcting us oceasionally

when we went wrong, after his usuval |
but never attempting to lead |
the conversation in any particalar di- |
At the end of luncheon Pur- |

manner,

rection.
vis began to talk about his own work,

and then the superior man’s eyes [it |

| BANDON

up.

He said that he seldom enjoyed a
modern novel, there was so much de-
cadent rot about. But he had read
Purvis® “Anna Withend” three times.
If he knew anything about it, that
was a book that was going to live. |t

was the finest thing that had been !

doue sinee “Vanity Fair.”

1 think that Purvis wonld have liked
to have taken this praise teriously,
but out of common decency he had
to pretend that he thought it was said
jokingly and to make a reply on sim-
ilar lines.

“Well,” he salid,
intelligent man 1 know.
were more like you."

Later, when [urvis had goune off to
see his publisber, rhe superior man
sald, as he pulled out his notebook
and put a D against the sentence:

“That's hard lines—only a draw,
However, | played it fairly well, and
I've had two wins today, so 1 mustn’t
complajin. 1 made old Bilton say
“‘That’s a very common mistake.' 'T'he
other sentence was much easier. |
got it out of Evesley.”

“What was it?" 1 asked.

“It was, “I'he harder you work the
harder it goes.'™

“But surely it is much more diflicult
to lead a man to say that than the
other."”

“Ah, you're new to the game. The
sentences that look the barder at first
sight are often the easiest really.”
“Well, try to make Ssome one say
this: ‘1 shot twelve lions in an after-
noon." "

He wrote it down in his notebook
“That's a very simple one,” he said
“l ean be absolutely sure of winning
that.”

“Like to back yourself to win It in
my hearing?”’

“For a five dollar bill? Certainly
with pleasure. I'll book that too.”

He told me to come to the club the
following afternoon and he would have
found the mana to say it

I went away, regretting that | bhad
not made that five dollar bill a ten-
ner.

When we met the next day I asked
him if he had found his man. [He said
that he had, and he seemed wounded
when | asked if he had fixed it up
with the man beforehand.

“No, 1 have not, and | shall be able
to prove that | bave not. By ibe way,
I've not got my notebook with me,
and | don't want there to be any mis-
tanke about it. The bhet is that 1 will
make a man say. ‘1l killed twelve lions
in one afterncon.'”’

“It's a= well that you mentioned it

“you're the most
I wish there

because von've got it wrong in two !

places. The sentenee ie, 1 shot twelve
lions in an afternoon.” ™
“Thaunks, very much.”

trouble you for that fiver, and | think

| you'll allow that | dido't ix it up with

you beforebaivd, You heard yourseil

say it. didn't you?

the man | shonld select for the puor-

pose.”

I paid bhim his woney and told bim
that 1 shonld ke to see him drowning
fo a mill pond in order that | might
bave the pleasure of throwing bricke
gt bis face a= he came wp to the sar-
face. And ng'smiled and went off to

play his abowingble Se eise Where.

.
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Coquille,

Uihpn teh,
Favorite,

Favorite,
Coquille, :
Dispateb,
The Cognille
traius at Coquille for Marshfield and
[ Myrtle Point.
The np-river passengers ean co -
| to Bandon on the Favorite and b ve

The best |

I dioe this |

WINE.S,

“1 think 1 can make l.'m.-lll
'urvis say something very near it. If |

Ca’s Sshedule

Leavem Arrives
Fandou Coguaille
{6:00 am 830 a m
Vi pm 3:00 p m
T am AN a

130 p w 4 p m
Leaves Arines
Coqnille Bandon
7220 am 030 a m

JMGam 30 8 m
400 pm 530 p m

LU p m
connects wilh the

5.0 pm

three bours here in whieh 1o do then
racding and other basiness :

The E! Dorado

Rasmussen Bros., Props.

LIQUORS AND

young author, unot |

ROOMS and

LODGING

Newly fornisbed large light rooms
Telephone
Heuted

Electrie Lights 1
by single night, week o1

mooth

INQUIRE AT OFFICE OF |

The BANDON STEAM LAUNDRY

L . ad iy TR bk -

Drogs and
Proprietary Preparations,
ticles. Drogg t Sundries,

If you wish a bottle cold---
Call at the Eagle, ’
If you love the gmn:ls that's old--
Call at the E.lg[c.
“Taint no use to sit and blink
If you really need a drink,
Just make a sign or ring a bell,
And you bet they'll treat you right
Down at the Eagle
: L
Alvin Muanck, Prop. |
BANDON, OREGON
Clarence V. Lowe
BANDON - OREGON |

Druggist and Apothecary

Is just in receipt of a new stock of

Paterns and |
Toilet .
Perfomes |

Chemieals,

Broshes, Sponges, Soap. Nuts and
Candies, Cigars, Tobaccos and Cig- |
arettes, Paints, Oils, Glass =and|
Painter's Sapplies. |

If your Piano is worth
anything it is worth

[Expert Tuning|

; Any other kind will ruin it} |

— —

: G?e”eat _
Combination

Offer

THL RECORDER management has

e e i
B ; 4 | : P,
L’li“‘ ' 1T1CIC

Ist Class

Intormad ion

_s*l"l"l"l'()"i"ﬁ'ié Y AND ENAMEL WARE

Toyvs, Notions, Dishes, Ladics” and Children's

made drrangements with the

San Francisco Bulletin whereby we
can give subscribers the advantage of

gigantic combination offer that will
furnish them all the news of the
couniry in a metropolitian daily and
all the news of Bandon and vicinity in

the Recerder at amarvelous low pr

CIGAR S y :
Oregon E Jaily San krancisco Eulletin, £3.00 per vear E
— | § The Bandon Recorder, : 1.50 per year

TheOpera | " - siso

SRR o e _’EBM'; papers through (>~ ‘

Wines, Liquors & Cigars g'; this office if paid i u]).é;a i -.%

Steam Beer on Draught | a advance, per year o

GROSS BROS. | THECOQ UILLE leﬁum g |

OREGON 8 R e L e —— g

o\])(u 1cl¢

Twin Screw, New and Fast

Moas Poi e
Liass i 1’“':.‘33".;36. - Lb? r]U
Freight, - - . 300§
I'.
interests are your interests. Fair rates and |
good service our motto
A. F. Estabrook Co., 245 Cal. St.,, San Francisco

J. H. JOHNSTON, Agzeat, Bandon, Oregon

COPRDI LRI ARG DY T BRI T ) RTINS NG T TR L s
SR L TR L G G A TR N R U B TG SRR

S e
[Home Bakery
;, Bread, Cakes, Pies and Pastry

Of all Kinds. You can get my goods at
Rosa Co.'s store, at J. M. Baker's s'ore and
at Cornforth’s restaurant. Satisfaction guar-
anteed. A irial will convince you

CHLAS. THERZIG, PROID.

LA RA L L R e ORISR N N S
Stmr. Wilhelminia

N. WAGNER, Commanding. ‘

Cuos Bay and Bandon twice a week

ontnecting with Steam Shio Alllance at Marshheld Full

J. EE WA LbTROM Agent, Bandon

Furnish-

ings, Men’s Shirts and Overalls
AT THE
R A CK K STORE

All my work guaranteed
Drop a postal card and I'll call

E. B. Kausrud |

Bandon, Oregon

300TsS

he said. “~I'll '

I wonder that it |

didn’t occur to you that you might be .

Repairing neatly and promp
. tly done at lowest liv-

AND - SHOES

You can't expect to get $2 worth
for $!, but you can get your

BREUER™S

Dealer in Boots and Shoes.

ing prices

Butter Wrappers for sale w0 his
‘o fice

KENNIEDY
WAGONMAKERS

Horseshoeing a Specialty

SHTELDS &
BLACKSMITHS AND

Wagons of ail Kinds Made to Order

Work attended to promptly and all work guaranteed to give satisfaction. P
f nsble. Shop on ’ treet, Bandon, Ovegon,

{EIMPROVED

R . ASplendid Oveaf
i dPe

for every use.
Cut generous-
ly full. Two
hip pockets.
Felled seams.
Continuous

l‘rha ot oft Dealery
MURPHY, GRANT & 0.

Man

mctrern




