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P E N D L E T O N

HOSTED BY THE PENDLETON VFW “LET’ ER BUCK” POST 922

Parade4
th

       of

july

All Entries will receive a participation ribbon.  
Trophies will be awarded in the following 14 Categories:  
MOTORIZED - Best ClubMOTORIZED - Judges’ Choice 

BUSINESS/COMMERCIAL • FIRST RESPONDERS & ARMED FORCES 
PEOPLE WITH PETS • BAND / DRUM & BUGLE • YOUTH DANCE & 

DRILL GROUPS • FLOATS • CIVIC GROUPS & SERVICE CLUBS 
 YOUTH GROUPS • EQUESTRIAN (2 riders or less) 

EQUESTRIAN GROUPS • EQUESTRIAN GROUPS - Royalty 
HORSE & BUGGY/WAGON

In Addition, the VFW will award the  
“Patriot Trophy” to the entrant with the most overall votes

(Winner of Patriot Trophy not eligible for additional trophies)

From City of  Pendleton building on SW Dorion to 
Main Street to SW Court to the Convention Center

May be picked up at the Pendleton Chamber of Commerce,  
Dean’s Athletic, DG Gifts, Elite Guns &  

Tactical and the Pendleton Downtown Association

You may also mail requests to VFW Post 922 • PO Box 787 • Pendleton, 
OR 97801 or email requests to:  fbradbury@yahoo.com

Questions? Call Fred Bradbury at 541-377-7474

Horse Staging Area: Western Auto/Baxter Parking Lot 

Line-Up Area: SW Dorion Street

MASTER  PRINTERSN
W

Printing • Copy Center • Graphic Dign

THEME: “Only in America”

Any Individual, Organization or Business - ALL ARE WELCOME

Ron and  
Valori Martin

Providing Funeral and  
Cremation Services  

for Umatilla County since 1887

131 SE Byers Ave., Pendleton
541-276-1221 • www.pioneerchapel.com

685 W. Hermiston Ave.
Hermiston, Oregon

(541) 567-6474

BURNS MORTUARY  
of Hermiston 

& Hermiston Crematory 

for the peace of mind of 
those you leave behind

www.burnsmortuaryhermiston.com

Serving Families with Care and 
Compassion for Over 70 Years.

for the peace of mind of 

PRE-ARRANGE 
FUNERAL PLANS

Put away the laptop and 
head to your local RV dealer 
for a real, customized shop-
ping experience. There, you 
can actually step inside an RV 
to get a feel for the space and 
design. This will help you not 
only realize what you want in 
your next RV, but what you 
might not necessarily need as 
well. 

RVs come in all shapes and 
sizes, so depending on your 
local experts is the best way 
to go when trying to make a 
smart shopping decision. 

Read on for questions you 
should be asking your local 
dealer. 

What type of RV should 
I be looking for? 

If you’re new to RVing, you 
may consider going with the 
most basic of Class A vehicles. 
This will help you get your 
feet wet on the RV lifestyle. 
Your local sales professional 
will ask questions to find out 
how often you’ll be driving 
your RV, where you’ll be trav-

eling and how much space 
you need. 

Be prepared before you 
walk into a dealer by having a 
game plan for your new RV. 
That way you’re not thrown 
off by basic questions. 

What brand should 
I consider? 

This is a great question to 

ask, especially if you’re open 
to considering multiple 
brands. Your local dealer will 
have information on all of the 
different manufacturers, 
including the ones with the 
best warranty packages. 

Your budget may dictate 
which brand you ultimately 
settle on, but it’s good to get a 
gauge from your local dealer 

on what is available. 

What is standard and 
what add-ons are 

available? 
Before signing on the dot-

ted line, make sure you 
understand what comes with 
the RV standard and what 
you’ll have to add on to your 
bill. If you’re happy with the 

standard options for the 
price, ask what “perks” your 
dealer may be able to throw 
in. You never know unless you 
ask. 

Don’t forget to clarify what 
the warranty includes. What 
does it cover and for how long 
are some basic questions to 
ask around the warranty of 
your new RV.

Trust Your Local RV Experts
If you’ve ever 

researched RVs online, 

you know there are 

many bells and 

whistles to consider. 

You may come  

away confused at 

what type of RV 

actually fits your 

budget and  

family’s needs. 

© ADOBE STOCK

504 Homes for Sale

 

Spring has Sprung and its time 
for the move -Size up or Size 
Down. Call Turn Here Realty at 
541 377 6855 and connect to 
ALL properties with ONE reli-
able Realtor. TURN HERE RE-
ALTY
Turn Here Realty and Travel

305 SW Court Ave.  
to find your New Home.  

GARAGE SALES are a big 
success when advertised in

the classified ads!

504 Homes for Sale
$239,999- RMLS #18081947  
New Listing  4 b/r 1 3/4 bath 
North Hill. Freshly painted, 
beautiful hardwood floors just 
refinished. Great family home. 
Call Shane for more info (541) 
379-7802.

Garton & Associates
541-276-0931    

How Much is your Home Worth?  
Call Matt Vogler, The Week-
end and After Hours Realtor, 
for a free Market Analysis. 
541.377.9470. More Listings 
needed to meet current buyer 
demand! 

John J. Howard & Assoc.
(541) 377-9470  

504 Homes for Sale
$395,000 NEW LISTING  Time 
to Wash Car Wash.  27,443lot-
witha 3349 building  High traffic 
area.  RMLS#19615657 Call Kal 
for more info   (541) 969-7358.

Garton & Associates
541-276-0931                 

Thinking of selling? Now is a 
great time to sell, summer is 

finally here. Give me a call to-
day to get your home listed and 

SOLD! Call Carolyn Rovier 
541-786-0822

Ranch-N-Home Realty    

Prices are up!  Now may be the 
time to gain some equity and 
move up to a larger home.  Call 
Matt Vogler for a free Market 
Analysis. 

John J. Howard & Assoc.
(541) 377-9470               

DUST off the old pool table and 
sell it with a classified ad.

New Listing  712 SE Court . Car 
wash or Espresso shop on a very 
high traffic intersection. $ 94950 
Priced to Sell RMLS#19111739  
Call Kal for more info  (541) 969-
7358

Garton & Associates
541-276-0931                 

Current MLS listings include 
several 3 and 4 bedroom, 2 bath 
homes for sale in popular loca-
tions.  Call Matt Vogler, “The 
Weekend and After Hours Re-
altor” for addresses and pricing.

John J. Howard & Assoc.
541.377.9470    

FOR QUICK CASH
Use a classified ad to sell
items you no longer use.

Classified Ads work hard for you!

If you have an eye for real
value, you’ll eye the
classified ads daily!

Check today’s classified
ads for excellent buys on

the items you need!

LOOKING for a second car? 
The classified section is a 

complete car-buyer’s guide.

IT’S WORTH IT! GET A CLASS AD!WHY WAIT! GET YOUR CLASS AD NOW!Something for everyone in the Classifieds


