
6E  //  Real Estate & Home Builders Guide  //  December 2016

By Ilyce Glink  
and Samuel J. Tamkin
Tribune Content Agency

Q: I have two 
friends who live in 

Waukegan, Ill., a terrible 
real estate market. They 
have their home on the 
market and received an 
offer for $104,000. They 
aren’t making any money 
on it, and are giving the 
buyers $3,000 for closing 
costs.

The appraisal for the 
buyers’ lender (an FHA 
loan) came in at $98,000. 
The sale is going to fall 
through. The sellers don’t 
have any more money to 
put down at closing to sell 
the house.

Is there any creative 
financing they can do to 
get this sale done? They 
have good reason to 
move, as their mother is 
72 and ill. Their plan was 
to move 300 miles south 
and move in with their 
mother. Any ideas?

A: While many 
neighborhoods have 

rebounded from the 

housing crisis that started 
nearly 10 years ago, there 
are some that haven’t. 
It sounds as though 
Waukegan, Ill., is one of 
those areas.

You didn’t mention 
when your friends bought 
their property, but if they 
bought it just before or 
just after the housing 
crisis began, they might 
still be in a situation 
where their home is worth 
less than the mortgage 
amount (known as being 
“underwater”). If the 
property is worth what 
the mortgage amount 
is, they’d be considered 
“functionally underwater,” 
since they would have to 
bring cash to the closing 
in order to pay the closing 
costs.

When a home fails to 
appraise out in value, that 
puts the entire sale in jeop-
ardy, as your friends now 
know. To save the deal, 
your friends would have to 
either lower the purchase 
price to the appraised 
amount ($98,000), which 

will then lower the amount 
of the mortgage that the 
buyer will qualify for, or 
if the house is underwater, 
come with enough cash to 
make the lender whole and 
pay the closing costs.

If the sellers want to 
lower the price and will 
take cash for their furnish-
ings, then perhaps there is 
a deal to be struck. 

Or, if they want to act 
as the bank and lend the 
buyers the money (which 
they could only do if there 
is no current mortgage on 
the property), then that’s a 
possibility.

A lender will be 
unlikely to approve the 
deal with a “creative” 
mortgage attached. 
That’s why the easiest 
thing to do is have the 
sellers simply lower the 
purchase price. If that’s 
not a possibility because 
they don’t have enough 
cash to make the deal 
happen, then it will likely 
fall apart. At that point, 
they can try to rent out 
the property to cover the 

amount of the mortgage, 
taxes and insurance or, 
if the property is worth a 
fraction of the mortgage 
amount, they can consider 

a deed-in-lieu of foreclo-
sure or an official short 
sale. 

And, of those sugges-
tions, the short sale  

may be the better way to 
go.

We wish we had better 
suggestions. Best of luck to 
your friends.

What to do when the  
appraisal is less than the offer?
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 Cheryl Jenison
 ABR, BROKER, GRI, SRES

 205 Pine Street • Spray, OR 97874

 99317 – SPRAY -  REDUCED   - 
 2-sto ry 2900 sq. ft., 3/ 2.5, 
 o pen  flr plan , large k itchen , 
 stam ped patio , deck s, attached 
 2 car garage, 37’x72’ sho p 
 with 2 car garage, o fc space, 
 bath & sto rage, all o n  6.55 ac., 
 with views o f the Jo hn  Day 
 River. $398,842

 99318 - M ONUM ENT RANCH - 

 Riverfro n t pro perty, irrigated 
 85.63 ac.,rem o deled 2/ 2, 
 2181 sq.ft., daylight basem en t, 
 sho p, barn , m achin e shed, hay 
 co ver an d o ther o u tbldgs, 
 u n dergro u n d m ain lin es & wheel 
 lin es. M UST SEE! $575,000

 99283 – M ONUM ENT - PRICE 

 REDUCED  - Ran ch style 
 cu sto m  ho m e, 2500 sq. ft., 
 o n  28 + / - ac., irrigatio n  
 rights, o ak , tile & carpet flrs, 
 gran ite co u n ter to ps & hick o ry 
 cabin ets, 3/ 3, wo o d & 
 electric heat. M u st see! 
 $369,500

 99308-FOSSIL -  REDUCED
 22.7 ac. ru ral, 3/ 2, 1904 
 sq. ft., o pen  flr plan , electric, 
 fireplace, large m aster 
 bedro o m , well, septic, 
 garage, sho p, barn , in  the 
 tim ber. $219,500

 99325 - Fossil Hom e - NEW  

 LISTING -  2002 Su per Go o d 
 Cen ts, 2/ 2, 1064 sq. ft., 
 co rn er lo t, city water & sewer, 
 o u tbldg, garden  space, ro o m  
 fo r garage, electric heat.  
 $80,000

 99322-W INLOCK area-  1 ac., 
 su rveyed, co u n ty ro ad access, 
 views, po wer clo se, o ld septic 
 an d well o n  pro perty, great 
 place to  park  RV . $20,000

 99309-SPRAY-160 ac ., sprin g, 
 EFU, fen ced, bu ildable.  
 $275,000

 Paul R. Seaquist
 Principal Broker

 509-520-3331

 Valerie Alderson
 Principal Broker/ Owner

 541-969-9964

 725 S. Main Street, 

 Milton-Freewater, OR 

 97862 

 (541) 938-3331 

 SEA Q U IST
 REA L ES TATE

 Tammy Manning
 Broker

 541-620-2181

 e-mail: paul@seaquist-realestate.com

 e-mail: valerie@seaquist-realestate.com

 e-mail: manningbroker@gmail.com

 www.eohomes.com
 www.tourmf.com

 REDUCED

 2 BEDROOM, 1 BATHROOM  with 

 deck and detached garage. 

 MLS # 116284  $79,900

 WALLA WALLA
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 3 BEDROOM,  1 bathroom with 
 original hardwood floors and full 
 basement. MLS # 115857  $106,600

 WALLA WALLA

 MILTON-FREEWATER

 3 BEDROOM,  1 bath on a quiet 
 Cul-de-sac. RMLS # 16668402 
 $85,000

 3 BEDROOM, 1 BATH,  BARN,
 and on a .57 acre lot.  $84,500
 RMLS # 16507943

 LA GRANDE

 PENDLETON

 REDUCED

 CUTE 2 BEDROOM,   1 BATH
 on a .28 acre lot.  $70,850 
 RMLS # 16514299

 UNION


