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Here are five reasons more
sellers may not be selling

By llyce Glink
and Samuel J. Tamkin
Tribune Content Agency

: I keep reading that it’s a seller’s

market because fewer homes are
available for sale than normal. And, home
prices are going up, so it should be a really
good time to sell. Why aren’t more sellers
selling?
A: You didn’t tell us if you are thinking

about selling, or thinking about buying,
or asking because you’re wondering
whether you can sit back and laugh all the
way to the bank.

This is a confusing real estate market,
with both good news and bad news for
almost everyone in the marketplace. Let’s
start with buyers, who are having trouble
finding homes to purchase that they like
and can afford. At the same time, home
prices are rising steadily, and sometimes
dramatically.

According to the National Association
of Realtors (NAR), there’s a paucity of
homes for sale right now and because of
this, existing home sale numbers dropped
3.2 percent in July and decreased slightly,
year-over-year, for the first time since
November 2015.

In commentary, Lawrence Yun, NAR
chief economist, said that “severely
restrained inventory” and affordability
pressures are the primary reasons for the
sales slump.

“Realtors are reporting diminished
buyer traffic because of the scarce number
of affordable homes on the market, and
the lack of supply is stifling the efforts of
many prospective buyers attempting to
purchase while mortgage rates hover at
historical lows,” Yun said, adding that with
new construction condos making up only
a fraction of all multi-family construction,
existing home “sales suffered last month
as condo buyers faced even stiffer supply
constraints than those looking to purchase a
single-family home.”

On the plus side, new construction home
sales zoomed 12.5 percent last month, to
an annualized rate of 654,000. New home
sales are up 31.3 percent from a year ago,
according to the Economics and Statistics
Administration. That’s good news for
buyers, because some of the homes being
built are now priced for the first-time buyer
market. On the other hand, the country
should be producing over a million new
homes for sale every year. So, we’re still
about 33 percent below that level. That’s the

not-such-good news.

For home sellers, little competition
means homes are being snapped up
in record time, and for record prices.
According to the Realtor.com Hotness
Index, the median number of days that
existing homes sold was 51 or less in the top
20 fastest-selling markets. In the fast-
est-selling market, Vallejo-Fairfield, Calif,,
the median age of residential inventory was
just 37 days (meaning that half of homes
sold faster or slower than the median age).

(Realtor.com is now owned by
NewsCorp, which also owns the Wall Street
Journal and Fox News, among other media
properties, and not NAR.)

So, why aren’t sellers selling? After
mulling it over and speaking with many
experts and housing industry observers
during these past few months, we’ve come
to the conclusion there are five primary
reasons sellers aren’t selling:

1. They still need the space. Millennials
and elderly parents are coming home to live
in record numbers, according to Census
data. Homeowners need the space.

2. They haven’t retired yet. Baby
boomers are still working and want to
continue to live near their places of work.

3. It’s cheaper to live there than else-
where. With mortgage interest rates flirting
with all-time lows, plenty of homeowners
have refinanced their properties and are now
living for less than they could in another,
even smaller, property.

4. They’re still functionally underwater.
Depending on where you live, if you bought
between 2004 and 2007, the high point of
the housing crisis cycle, you may still be
underwater with your mortgage, meaning
your house is worth less than the mortgage
amount. And even if your home value is
now even with your mortgage, you may be
functionally underwater after you factor
in the costs of selling one property and
moving to another property (even if you rent
instead of buy).

5. They haven’t found anywhere they’d
prefer (or can afford) to live. Finally, we end
where we began, with the paucity of homes
for sale. For most sellers, when they sell,
they usually need a place to buy. And, if
they can’t find a place to buy that they like
or can afford, they might just stay put.

If you’re a seller, now is a great time to
sell. But until more people decide to do just
that, housing prices will continue to spiral
upward.

Thanks for your question.

Discover why
over 17 million

homeowners
trust State Farm”.

With your new home comes new responsibilities - like protecting your
new investment with the right amount of homeowners insurance.
That's where we can help.

Like a good neighbor, State Farm is there.”

CONTACT AN AGENT TODAY.
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Pendleton - 541-276-3681
Hermiston - 541-567-3088
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STARTER HOME Enjoy this 2 bedroom home
situated on a easily maintained lot. Off street
parking, storage room and more. $61,900
RMLS#16522100

RENTAL INCOME can be yours when you own
these two homes. Each has 1 bedroom and
appliances are included. Check it out! $70,000

RMLS#16309932

sts a
multitude of income producing units. Shops, storage units,
office units, RV spaces, and residential units. Too much to
list. Call today and schedule your private tour today.
$396,000 RMLS#16179787

NEED TO EXPAND? This 3+ bedroom home offers 2 baths,
detached storage and shop/garage plus RV parking.
Hardwood floors and cozy fireplace are just a couple
amenities you'll enjoy. Yard, UG sprinklers and a garden area
too. $174,900 RMLS#16249705

11.25 ACRES currently in cherry orchard is located
within the AVA of Milton-Freewater. Water rights from
irrigation well. Excellent location for vineyard.

$258,750 RMLS#15358440
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CLOSE TO STATELINE with easy commute to Walla
Walla this 2 bedroom home is perfect for the hobby
farmer. Two lots totaling 10.24 acres offers space to
raise animals or grow a spectacular garden. $219,500
RMLS#14466243
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