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Dated decor can make selling a home difficult

By llyce Glink
and Samuel J. Tamkin
Tribune Content Agency

: I'm interviewing Realtors in

preparation to sell my townhouse.
Both brokers interviewed so far recom-
mend painting my dark wood kitchen
cabinets white. Painting wood seems
nonsensical to me, but she says white
shows better. Similarly, she recommends
replacing the (old, but functional) toilets
with white ones, even though one of the
bathrooms also has a bathtub and shower
of the same (robin’s egg-blue) color. What
do you think?

: We think that these brokers are

giving you sound advice. From the
way you phrased your question, we can
tell you haven’t renovated your home in
quite some time, or perhaps ever. The
look must be dated: The dark cabinets in
the kitchen and the robin eggs blue color
of the bathrooms must be from the ‘70s. It
will be difficult to sell this house, even in
“as 1s” condition.

That’s what your brokers are trying
telling you: You have dated decor and that
painting cabinets and changing toilets
may help you sell this house faster.

What you need to understand is
that potential buyers may walk in, take
a fast look around and then walk out
when they see how dated your home is.
The only thing they’ll see is how much
work it will take to bring your home
up to the expected standard. Since you
probably have not redecorated your home
while you have lived there, having a
professional painter paint the cabinets
and whitewash the walls, and having a
plumber replace some toilets may change
the overall look and feel to your home.

A fresh coat of paint can go a long way
toward getting buyers to come, stay and
put a bid in a home. Even if they choose
to repaint, if the fresh coat helps you sell
your home faster and for more money, it
may be worth it.

For not too much money, you might
sell your home far faster, and perhaps
might get back all the money you put into
fixing up your home for sale.

You may have maintained your home
perfectly and know that everything in
the home is in perfect order, but decor
is still a huge part of selling a home. So,
keep an open mind and ask for their help
in identifying if anything else should be
done to your home. Most home sellers
get defensive when brokers tell them that
they should fix up their home for sale.
Others simply dismiss their broker’s

observations. The truth is that most good
brokers have a pretty keen eye on what
buyers are expecting to see.

Frequently these brokers will only say
something to a seller when they truly see
something that is a huge issue. While we
don’t know what else about your decor
seems dated, you should ask the brokers
to make other suggestions. Once you add
up the list, you can decide what it worth
doing and spending in order to get your
house sold quickly.

Most sellers need to declutter, pack
up family photos, clean off countertops,
box up and clean out closets, clean out
basements and attics, install higher
wattage lights, buy solid light colored
towels and comforter bed covers, and get
rid of any furniture that makes it hard to
walk around a home.

If you take their advice to heart, we
think you’ll be better off when trying to
sell your home. Good luck.

(Ilyce Glink is the creator of an
18-part webinar+ebook series called
“The Intentional Investor: How to be
wildly successful in real estate,” as well
as the author of many books on real
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$398,842

99318 - MONUMENT RANCH -
Riverfront property, irrigated
85.63 ac.,remodeled 2/2, 2181
sq.ft., daylight basement, shop,
barn, machine shed, hay cover
and other outbldgs, underground
mainlines & wheel lines. MUST
SEE! $575,000

99317 - SPRAY - REDUCED - 2-
story 2900 sq. ft., 3/2.5, open fIr
plan, large kitchen, stamped
patio, decks, attached 2 car
garage, 37'x72’ shop with 2 car
garage, ofc space, bath &
storage, all on 6.55 ac., with
views of the John Day River.

99283 - MONUMENT - PRICE
REDUCED - Ranch style custom  Manufactured home 3/2,
home, 2500 sq. ft., on 28 +/-
ac., irrigation rights, oak, tile &
carpet flrs, granite counter
tops & hickory cabinets, 3/3,
wood & electric heat. Must
see! $369,500

99292 - SPRAY - 1600 sq.ft.,
2/1.5, view of John Day River,
city water & sewer, large living
room, carpet, nice shop 24’ x
60’,0n 3.39 ac. +/-.
$155,000, can purchase shop
separately
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estate. She also hosts the “Real Estate
Minute,” on her YouTube channel. Samuel
J. Tamkin is a Chicago-based real estate
attorney. Contact Ilyce and Sam through
her website, ThinkGlink.com.)
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99319 - SPRAY - REDUCED -

covered deck, lots of storage,
river views, handicapped
access, electric heat, city
water & sewer. $69,500

99321 - SPRAY - 3 bedrm, 1
bath, manufactured home w/
add on., 950 sq.ft., wood & oil
heat, metal roof, city water &
sewer, addtl cabin 1/1, 400
sq. ft., outbldgs, on 1.57 ac.
$59,000




