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UNCMl M010K ACCEPTANCE 2
TIME PAYMENT

Sure you can swing it?
When buying a car "on time," you'll manage better when payments

fit your budget. It makes good sense to pay down as much

as you comfortably can, then pay the balance as soon as you can.

Stretched out "easy" terms cost you more. Your General Motors Dealer

who uses the GMAC Plan can arrange terms to suit your needs.

And it's more convenient to finance where you buy.
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ASK YOUR DKALBR in CHEVROLET PONTIAC

OlDSMOBILE BUtCK CADILLAC mw cars, and imd cart
of all malm; aho FRIGIDAIRE DELCO APPLIANCES

.THE PLAN THAT HAS H E LPE D M I LLION S BUY-CA-RS -- 'ON- T M E


