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with five coffins in the back of
hie fracd - .
- Patrolmen, sent to investigate,

8,763,000 and| “The guy works for A casket

.| company and he brings out-of-

hop vines | style cotfins home 1o bresk up for

firewood. He's got a lot of them a

no infes- | kindling.”

£
i
;

t less than ave-' siates. .

DR.
HARRY

SEMLER
Credit

DENTIS

Your Own Tesms Within Reason

Take as Long

as 5,10 or 15 .
Months to Pay

KEEP FIT TO DO YOUR BIT
.« « « MOwW it's more essential

than
in
lack

ever before thet you stay
tip-top hecith. Don‘t let
of ready cash stond in

r way of obtaining needed

| work. Avail yourself of

Dr. Semler’s Liberal Credit
Plan, which enables you fto
have all your necessary dental
work completed RIGHT NOW
ond poy later in small weekly
or monthly emounts. There
are no set Credit Terms ot Dr.
Semler’s . . . PAY THE MOST

CONVENIENT WAY

LIBERAL

TRY

T

ENJOY WEARING
YOUR PLATES
WHILE PAYING

PR toking odvantuge
of Ilbr’ Semler’s Liberel

Credit Terms. Spreed the

i M

Ask Your Dentist

For Appecronce you Admire
ond Comfort you Desire,
Weear the New . ..

PORTLAND, July 1709 Al -

short distance from the house
te | where he takes them to bust info

memupcdadtn-llﬂu‘d

Young or Old--- = s '
The Customer Is Still |
Boss at |

Bishop’s E

THESE ARE UNUSUAL TIMES ... for THE MERCHANT . . . for THE s
CUSTOMERS . . . they tell us this is the “sellers market” . . . meaning that
there are more buyers than merchandise. They tell us also that people who

have things to sell need not be as kind and helpful as they used to be in s o
normal times . . . and frequently we hear that some stores take very little in- | P il
terest in their customers. . - , | Fadhs | 1

Maybe we're old fashioned . . . but as long as there is a Bishop’s store, you
will receive the same helpful, courteous service, as well ad the same fine
Bishop quality and outstanding values as during our past fifty-two years of
service to the people of Salem and"Oregon . . . that goes in war . . . or in
peace . . . in a “buyer’s or a seller’s market.” : ; . g

Why not stop in and see for yourself? Our salesmen and other-store em-
ployees share our desire to serve youn. | “
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