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Motgr s(faa"l Not %al rﬁu’t
e ustry,
R%cl?enbackec

Says
- “The autonébib 16 doka rival,”

~ says B. F. Evetltg “It i3 the mast

yalunable ally fo @l other Tadus-
tries and lm? busll.a._s

It is just as illogical—just as
silly for busitess men {n other
lines—to rail at the automobile
as a competitor, as it was for the
workman 10 resemt the &dvent of
the automatic machine tool.

The old type-better ‘wemt on
strike when the. type-setting ma-
chine was intr ced—he ‘imag-
ined it was a rival. It proved his
gréatest benefactdr, for it mot.
only multiplied his efficlency once
he had learned to use ft, but it
made his work easier while doub-
Iling, trebling and finally quadrup-
ling his pay. _

And where there was one type-
setter there are now ten lingtype
oberators, for the exjra efficiency’
of the machine, mu ied news-

papers and magazines—gave us a

64 page paper where we previous-
Iy had a 4 page ofie. is anly,
one of the many eXamples that
are familiar to evéryone.

The automobileis sfmply a ma-

ﬂfm

'%‘ i

-1- 1 !
tin
rﬂly vm no  facto
‘'work shops.
Prior to tN&t the use of
small areas as were available for
consumption of the home-made
product,

The raiiroad rendered it pos-
sible for makers of everything to
produce vuthr more for iorelxn
usa,

The moptonu Qn.aht suppmut

any ' other: convenlence. ' On the
contrary it Mﬂ! wealth Yor the
purchase of other things thereto-
fore unknown In the homs, by in-
creasing the productive imrer ot
it’s owner’s time,
[ Show me a home without a tel-
unlmn;and 1 will show you .ane
thn most every other mod-
ern ::omenlonoe and hbor-nvlng
deQ

Put a 'phone in the office and
in the home, power washing ma-
chines, pianos, phonographs, auto-
mobjles, trucks and tractors fol-
low, as sure as night, the day.

It is a trulsm that the coming

did supplant the horse but in-
creaged his vilue, He was needed
mgore than ever to carry prodncts
from the source.of origin to| the
railroad which then transported
them to far away markets. In
othé¢r words, the horse proved to
be the greatest 'feeder of that

ate him,
Pessimistie people tare always

chine which multiplies the energy | predicting that each new form of

of its owner,
It not only pays for itself but

transportation .will “destroy “its
pradecessor. Experiedte proves

Make Your Car 'Lo& Like New

LET US FIX IT

Before Ymtlpn Time

th
rtorp Was limited to only mﬂ?

of the steam pallroad, not onlyy

whigh was expected to extermin-|

‘phases
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Coaches In Three Years

These cars [llustrates three,
of antomobile progress.
Upper left shows first Hudson car
ever built—without top, without
windshield, without many things
motorists have tcday. The upper
right is the famous first Essex
coach—the grand-daddy of the
closed-cars-at-open-car-prices ide.
Below is a spécial photograph of
the 250,000th coach built just a

few days ago.

A quarter of a million coaches
in thres years!

This Is the record reported by
the Hudson Motor Car company,
which originated the eoach type
of car late In 1921. Up to that
time enclosed cars had cost the
motorist about $1,000 more than
an open one. Now open and en-
closed ones sell at about the samel

figure. Hudson-Essex has main-
tained its leadership by offering
the coacheg at actually less than
the touring cars.

Nine ont of every ten Hudson
Essex cars made s a @ coach.
This is said to be the greatest
example of specialization in the
motor car industry. Just recently
"the 250,000th coach was made.

CALIFORNIA AND OREGON
SHOW REGISTRATION INCREASE

From Pacific Radiator
Californja sales of - passenger
cars and trucks during 1924, re-

merce. The sale of passenger
cars was 172,790 and the number |
of new registrallonq of trucks in|

Maxwell
Willys-EKnight
Oldsmaobile

152,996

showing in
excellent. Car

The comparative
Oregon 1i= also
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Pian Has Been in Force Now
7 Months. Over $2,000
Sold Each Month
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Cars and trucks aggregating
$6.000,000 have been sold under
the Chevrolet Six Per Cent Par-
chase Plan since this copyrighted
method was inaugurated among
Chevrolet dealers seven months

agoy

The plan, regarded as a funda-
mental improvement in automo-
tive merchandising, has met with
such uniform approval that now
more than 2,000 of the certifi-
cates are sold each month.

Under its privisions a prospec-
tive car owner may start with an
initial payment as low as $5. If
desired, a larger first payment
may be made, This is followed
by weekly or monthly instaliments
suiting the convenlence of the
purchaser. These payments are
entered upon the back of the pur-
chase certificate. When the sum
of the payments plus six per cent
interest earmed reaches one-third
of the retail price the car is del-
ivered. The balance may be met
either outright or on a deferred
payment plan.

Another attractive feature is a
provision that a certificate holder
who already owns a car gains
fuarther credit toward his new
automobile of six per cent of such
amounts as he may spend with
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ply .sdmndod. They are
in & separate trustee's account, In
a local bank. Qver 2000 of these
accounts are established in- dif-
banks in the United States,
In addition all money paid,in n;
a Chevrojet Purchase
is insured against all loss by &
strong and well known ipsurance
company.

Read the classified &ds in The
Statesman. Something of évery-

: ﬁ Ii!ﬁl m i‘iur

ago a young man- offered ﬂﬁm

toth.&mhtmhdew
torqrﬂ:pu&nhlm;mm
Congo., |

mmu:ummu
{'a doector, dnd sibsequesnily “went
ummwumm
tidn 1o devote his Profité to'the
ceuse he had hopéd to sdrve In

another way. It was snnounced
recently that in the tem mn
since his rejection his gifts to the

thing is either wanted or is for
sale.

society have amountéd to 81!!5-
000. r .
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It’s the

logical

thing to do

—to buy your

Used Ford Car
from Your Nearest

J

Authorized Ford Dealer
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the stdite was 15.851. |sales for the year showed only

{an 8 per cent decrease, while car
A comparison of the teotal “le'rcgislfar.!on was Sncre 1 80 per

ported by Motor Reglstration News
total 189,641. This represents

Where Your Dollars Have More Cents

Bead Con_s'truction
doesit< = -

‘ﬂy'nrol:namalmhd

b oul-mﬂngo any tire
the
: 4

e

't even
the new Kelly
we have ever hxbwn.

wi’wldﬁsﬁw

‘éould never Have been
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an increase in state registration,
of 17.2 per cent, which compares
favorably with the national aver-
age of 16 per cent compiled by
the auntomotive division of the
United States Chamber of Com-

the exact opposite.

No inventor of a mnewer and
guicker method of transportation
has ever been able to predict even
a fraction of the business it would
itself, develop.

For example, the bieycle, not
noly did not supplant railroad
travel nor usurp the package car-
rying business, but, in its heyday,
was the greatest contributor to
the express companies.

Almost over-night, that busi-
ness ceased and the pessimists
thought the express business was
on the decline.

Almost simultaneously the auto-
mobile came along and today sup-
plies iIn the form of parts, tires,
bring more than three times the
railway express busine#s that the
bieyecle did.

Even the express <¢ompanies,
themselves, fought the parcel post‘
because they thought it weould de-
prive them of business. i

In actual practice, however, it
has developed a type of traftic of
its own and previously non-exis-
tent, and since the advent of the
parcel post the express volume
and rTevenue has more than
doubled.

For a time, the railroads fought
the motor truck and the passenger
bus, ywhich merely shows they
were shortsighted., Now the rail-
roads, themselves, are among the
heavieast buyers of both of these
types of motor vehicles.

“The truck bhas taken from the
railroad a large percentage of its
“short haul” business. But that
wasa the unprofitable part of rail-
way freighting.

*“The motor bus, while it may
deprive the railréad and trolley
lines of a percentage ol passqmger
traffic on some lines, still does,
by actling ‘ss a feeder on [ateral
roads, supply vastly more then it
takes. -

“We now observe that, where
the motor bus proves so much
more . efficient and economical
than the trolley car thé company
slmply deserts the lattéer and sup-
plants it with the motor bus,

“Far from being a competitor of
the railroads the autofiobile is to-

of the leading fifteen makes of|
cars to the total sale of all makes |
reveals some Interesting facts. |
Eighty-eight per cent, of 152,596 |
cars, was divided among the first|
fifteen, leaving only 12 per cent,|
or 20, ?94 cars, to bhe divi(ed|
among the remaining 101 manu- |
facturers represented as having |
sold at least one car during .the
year. In other words, §8 per cema
of the number sold was divided
among 13 per cent of the number
of manufacturers représented.

California sales for 1924 were
23.6 per cent less than in 1923.
In spite of adverse summer and
fall conditions and a general dee-
line in car sales throughout the
entire country, sales in this state
were remarkably strong. A 12
per cemat increase of 1922 sales in-
dieates "the real position of the
industey.

Sales of the leading fifteen cars |
follow:

Ford :

Chevrolet

Studebaker
Star .,
Overlapd

Jewett
Oakland

cent over the namber registared
December 31, 1923,

Preliminary figures compiled by
Motor Register indicate sales for

| the year at 33,229, of which 31,

028 were passenger cars and 2,201
trucks. The tendency jtoward the
elimination of all but a few of the
larger producers is also shown in
Oregon, where 92 per cent of the
passenger cars were sold by 31
per cent of the manufacturers rep-
rezented.

The following fifteen cars cade
up the bulk of Oregon's 1924
sales:

Ford

Chevrolet

Overland
Studebar
Oldsmobile
Maxwell
Willys-Knight
Oakland

The morning newspaper is the
market piace of the entire world.
An advertisement in it will bring

you larger returns.

NEW TYPE SPEAKER PERFECTED
AFTER TWO YEARS OF TESTS

do that.

of time.

turns—at a speed
records in a dash of 1558 miles!

And without dnce adjusting brakes!

That was an incident to the phenomenal performance
of Rickenbacker Six when Cannon Ball Baker drove
from Canada to Mexico in 40 hours 57 minutes—
total elapsed time.

lmadm what must have been the service demanded
of those 4-wheel

“!...‘”'%
That called for brakes—ability to de-celerats.
at turns—then get away again with the least Io-

brakes!

For while he drive 72
o:tntdiu —?ﬂhon Boforo hfp“l’nd

former record.

and yoa

Performance

Over three mountain ranges—’round a thousand sharp
so terrificas to smash all previous

Bnkdr insists that it was brakes that made the
Im d‘ B

harion et
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Brakes must m«abum.ly dwm.-m.tuhu
modulﬂedlyomtod.

They must not grab—but sléw down the car
as well as quickly. That calls for intérnal,
ingbnku—rmdshouof.quhldhnw

In his Rickenbacker motor thi.s great
plenty of power, hﬂﬂw quﬂ

Add to that the-
certiinty of his
forthismddlthoﬁwm&““
lowered in this car.

Drive this Rickenbacker Six yourself — it dll bra
revelation to you.
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