JHIL.
i M
-'_.‘li.'"

B 1
|

Ao

e A ——e ——————————

o

e

‘: T b

(In Twice-a-Week Statesman Following Day)

Pruses, Oct, 13,
Dairying, Oect. 19,
Flax, Oct. 26,
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Drug

Msy 10,
Water powers, May 17.
May 24.

Mining, May $1.
Laud, frrigation, ste., June T,
Debrdration,

garden, May 3.
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jobbing center. And it
any means. :

ance is a distri
- more plainly, |

The Willamette Grocery Co. employs 28 people,
‘including five drummers, and it takes goods by
_zukuem-rMcomrlesdidﬁd.

The Pacific Fruit & Prodace Co, alone brings
40 cars annually of benanas to Salem. The Salem
branch of this company stands third in a group of

New lines are being constantly added here.

Sdlem has a great future as a wholesaling and
is not all in the future, by

In fatare Slogan issues, on manufacturing, the
-antomotive indusiry, etc., Salem’s
center will be shown

futare import-
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260 North High Street
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due to in¢rease even faster in the future; that already

. by Advertising ca the Slogan

of the greatest manufacturing concerns of America rec-
ognize Salem as a wholesaling and jobbing center on an |
equality with the biggest cities; that the volume of 1

has grown faster and the i

the past year than ever before, & tliat there is
several lines for a number of other good concerns in whole-
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'Y PACKING CO.
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CASCADE BRAND HAMS

: U.S.,M_,.‘h;

' BACON AND LARD

SALEM, OREGON
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Oldest Wholesaler in Salem,

to Be Listed in All

lesale drug concern
Oregon that
& wholesale house

. farming operations of this
C
Mr. Fry hopes that a refinery

for peppermint ofl may be estab-
lished in or mear Salem In the

1near future,

"Mr, Fry and his son, Dan J.
Fry. Jr.. ‘s codple of years ago
made a trip to the east, combin-
ing business with a visit to the
Philadelphia College of Pharmacy
of which thay are both graduates
and the ‘one hundredth anniver-

| sary of which they helped to cel-
ebarte.’ .

s | your cigar. burns hot;

: whle‘ élll mmm choicest tobsc-

Too much pressure and
working
your tobaccos too moist and your
cigar won't draw; twist the filler
and the inest tobaccos are ruined
when it comes to the smoking of

€0 grown.

considerations th

: their smoke, that
the grower must do his-share, the
curing must be carefully done. the

' Ban
Al deaall

kane, Washington. 'Clear Havan-
as are on sale at all principal Sa-
lem cigar stores, clubs and hotels.

The Salem branch of Mason,
Ehrman & Co. is at High and Mill
streets, where a warehouse and of-
lice are maitained, and represen-
tatives for this territory make

their headquarters here,

RODGERS PAPER GO,
LIVES ON SERVIGE

Salem's - Wholesale Paper
House Serves Thoroughly
a_Growing Territory

~ For more than a guarter of a
century the Rodgers Paper com-
pany of Salem has been serving
2 selept clientele here In the cen-
tral Willametite. valley. It has
really never seriously tried to out-
grow its original territorial lm-
its; though it has enormously in-
creased Its service, its number of
patrons. and itg volume of _bui-

The company.serves a territory
from Hubbard on the morth, down
to Eugene on the south, and o
the coast' on the west. It is not
seeking to expand ‘these bdoun-
daries; but it is growing as rap-
idly today as at any time during
its history, In the addition of
new trade within its own boun-
daries, The whole country has
grown, and is today growing; to
hold. the supremacy within this
Mimit is to grow as big and as
sirong as =imost any one econld
wish.

“Everything in paper’™ is the
practical- motto of the company.
There are some things that are
not really paper, though they ag-
éompany it; wrapping twines and
other store supplies that are a
part’ of the wrappinf business.
;. 'The comany also opefatées an
extensive bindery, where blank

.| books of all kinds are made, and

where custom magagines and perl-
odfcals are handled. At times
tha company payroll rums up to
50 or 60 people, though the usual
nncongested business ealls for
mbout '15 employes.

For many years the company
handied only the papers made
elsewhere—east, west, north or
south ~— wherever papers were
manufactured. But when the Or-
egon Pulp & Paper company, the
Salem paper mill, wae established,
the Rodgers psople took over the

; all its products;
they sre the valley distributors
tor whatever is made by the local
mills, as the paper company itself

and that he had to have scme at
once. .

“Here's the Oregon Electrie
train just passing the door,” said
the company officer. *“I'll see If
£ can eatch that. and ship you
some wrappers. Good-bye!’”” He
flew into the stock room, gathered
up enough wrappers to meet the
demand, wrapped and addressed
them, and ran to the Oregon Elee-
tric depot, & biock away, in time
to c¢atch the train just as it was
starting after its very brief stop.
The wrappers were delivered to
the patron at his railroad station,
just oft his own farm limits,
within 15 minutes frgm the time
he telephoned the order!

This kind of service has been
the Rodgers company aim from
the day it opened its doors. Thers
might be times whgn luck wasn'i
quite so kind; but luck almost al-
ways follows the man whe hon-
estly means, and intelligently

| plans, to follow a good course.

The Rodgers tradg has grown
larger every year, and harder ‘to
coax or drive away by any kind
of inducements, by reason of its
super-service. ;

While the company a
very large. and comprehensive
stock here in Salem, it has at
command the great paper ware-
houses of Portiand for the filling
of unusual orders. The relations
between the Salem house and the
Portland houses are of a peculiar-
ly cordial hature, so that the
Rodgers people have in effect tha
equivalent of a million-dollar
stock at their command, and =a
clear field for extending their
own ultra-service busitess within
their own chosen territory.

The Rodgers Paper company is
2 local institution, started origin-
ally by local men, and always
maintained as a distinctively local
asset. It has built up a clientele
on friendly and mutually, helpful
lines, and, it has no rival within’
its own chosen flgld. The wlole-
saler has it in his power to niake
or break kis home town, us he
treats the outsfders with whom
be deals. It has been the policy
of the company to make and keep
friends, first for their friendship,
and only incidentally for the
legitimate profit of doing business
on a mutually advantageous ba-
gis. On this foundation, the com-
pany has grown into an impreg-
nable fortress of ethical business,
and its growth is limited omly by
the territorial limits it sets for
itsell. ’

PIONEER JOBBER
SR

George E. Waters Has Been
in Business Over 32 Years;
Ever Growing

o o The earliest wholesaler and job-

ber in his line in Salem and one
who has been here all the time
since he began business, and who
has kept growing all fhe time
with the ecity’s growth. and who
has always assisted In growth
with energy and loyalty, is George
E. Waters, the tobacconist. Mr.
Waters opened business January
1, 1891, when he was & young
chap with a long head for busi-
ness, and he has met with success
every day since.  In his| whole-

o of 25

. The advantageous position of

sup- 4

deal with them -v‘d’lrectly dnd to
place himself upon an equal foot-
ing with the biggest. wholesalers
on .the ¢cpast. That is the great
necessity—to secure ferminal buy-
ing advantages. Salem has the
field of consymption for all lines
and has a most favorable meaps
of distribution so that the man or
company that can purchase on an
equal basis with the big concerns
is sure of success in this loca-
tion. Mr. Waters has that ad-
vantage.

The volume of trade enjoyed
by Mr. Waters in cigars, tobae¢cos
and smokers’ sundries is very
large and his warehouse and base-
ment would surprise the average
person in the amount of merchan-
dise contained therein. During
the past year the volume of busi-
ness of this house has enjoyed a
steady growth. '

40 CARS BANANAS

TO ONE SALEM FIRM|

{Continued from page 2)

ested working force, A. H. Berg,
Raymond Quigley, Clark Taylor,
William Redding, and Peter Hie-
bert. Everybody seems tg be a
“boss,” in the interest shown in
making the businesg a success;
it’s-all Your'' store, and not some-
thing ng to another man
who merely pays wages.

It is estimated from the com-
any olfice, that the average loss
Lﬂll { g fresh fruit and vege-
tables between the grower and the |
retainer, is fully 10 per cent.
Some things are peculiarly suscep-
tible to shipping loss. Watermel-
ans, for Instance, sometimes come
with as much as 30 per cent loss.
Oaly by sapreading the business
over a ¢considerable line of pro-
ducts, could such a loss as that
be risked and the product still
sold for ‘m price that the public
can pay. It isn't always that
heavy; but when early iced mel-
ons come in bad, though eash mel-
on looks like a silver dollar or a’
rent bill for a week, a deéaler has
to be an optimist when he sees
them going into the waste barrel.
The Chquper Way

The popular idea for the ship-
mecnt of many fruits is to have
them individunally packed; to have
the bananas crated, each bunch
separately, so that there will be
less loss. There is less loss, in-
deed; but the extra cost of pack-
ing is sometimes s0 heavy as Lo

| make the fruit use almost prohi-

bitive. ‘With the average loss of
all fruits only about 10 per cent,
and that on green bananas con-
siderably leds, it is a favor to the
buying paublic ta ship them in in
bulk, to stand the greater loss in
handling, and still sell them Yor
considerably less money than they
would have to bring if crated in
expensive crates. Crates are used
as sparingly as possible, for the
fruits that can be shipped without
them. Smgll fruits, of course,
must be shipped in containers;
there is no other way.

Tomatoes are now comiag in
from Texas and from California.

Some of the tinest tomatoes, how- |

&ver, are being received from the
Chase hothouses at Eugene,
where they have acres of toma-
toes growing under glass in omne
of the most remarkable green-

house enterprises in the United |

" Insist on

States.. They sell for a | high
price, but they sre of am, alto-
gether superior quality.
~ 'About the first of June Yis the
ulicat 'season of the year jn the
L big fruit wnrehlou.m The season
is about over for the regular Cal-
ifornia or southern novelties, and
the home-grown stuff has not yet
comée into the market. This con-
dition lasts for only a short time;
however. There is some line of
goods especially appropriate for
every season of the year; and a
house such as the Pacifie Fruit
and Produce company is always
busy.

The company wholesales its pro-
ducts out from Salem, covering
the whole of the tributary coun-
try with a kind of service that
has helped to make more business
for the company and more [riends
for Sslem as a good place to come
to trade.

BURNS WHOLESALES

1

He Has Taken On a Line,
That Extends His Business
to All Parts of_ Valley

Dan (W. E.) Burns carries
enough of a stock of automobile
parts to be classed as a whole-
galer, for he supplies the trade
for half a dozen counties of the
central Willamette district. He
started in as agent for the GMC
trucks, almost four years &ago;

ing into the parts line until truck-
selling is a minor matter.

The house carries the largesl
line of bearings, brake linings,
automobile belts and beltings,
pistons and other repair parts in
the country south of Portland.
Many automobile agents carry one
or two spare parts for their own
particular cars, but in case of a
larger demand, for replacement,
they must seand out for ‘thqu
parts. Dan has 'em; has ‘em ‘in

NTOMOTIVE PARTS

but gradually he has been driit-|

- saling and jobbing enterprises here? - ' :

=T

e
qudniisihs, |dna tor: pepstaiatty
every standard machlne. (He does
mqltﬁtﬂha’hmimﬂn&oﬂ- -
age ¢ shops and agents
of {he valley, and not with
retail trade of Salem.

There was a grave gquestion as|
to the possibility o::ch a busi-
! i . W it k
o g ebra v

swer is-ify-the way it has succeed- | tion.

ed. The stock has been increased, | .
the range or territory covered
inereasing every month, and :
come back for more and more as
it is found that-there is in Salem
a place that can supply their
néeds, and do it- with & smile.”
The house handles practically
everything in the way of standard
bearings, timken and ball; pistons

of the things in most demand for
repair or replacement work.
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‘Keep the worms out o

cherries by s
oned sweetened ilm _
er surface of the top leaves.
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dles, paper plugs, temnt tog-

‘gles, all kinds of hardwood
.

Oregon Wood
Products Co.
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