. the local factory branch
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- \CCESSORES MADE
B BULDER OF R

SHOULD BF USED

- Complaints Made to Local
Factory Branch .Showed
Violation of Rule.

CHEAPER PARTS COSTLY

-
Experience Shows Repair Man Who
° Bubstitutes Generally Dces S0
Because Profit Increased.

T her great deal of dissatisfac-

tion and complaint

e lsa a
recelved at
of the Ford

beingg

company due to the many new ideas
salesmen have for equipping Ford cars
with necessories other than those

placed therv by the manufacturer.
¥. B. Norman, - local manager for
Henry Ford, gives owners some very
eoiind advice regurding what should
and should not be used on thelr cars:

“Investigations show that where
“roubles have come' In the running of
Ford ears, they have been caused, in
the maln;, through the use of outside
devices and unnecessary accessories.
Our urgent advice to owners of Ford
clire is (o uze the car as we equip it

“Pon't buy repafr parts that are not
made by Ford. If your repairman of-
fers something ‘just as good, 1t Is
prolably for the reason that the cheap-
er material allows him a larger profit,
and If defectlve will not be replaced
under our guarantee.

“Don't tse shock absorbers, road
emoothers, easy riders, or any other
such contrivances, Instead of being
of any direct benefit to the car owner,

service department

Ytiact with the segments if it Is not
olle‘_qwgnd. absolutely clean.
3 el you want any advice on what

npt to buy for, Ford cars write to our

and we'll give you

honest, unbiaspd advice and save you
money and trouble.”

Experiment Being

ing conducted
Car company,

|-_‘-'
Ban

has had a car jack
8 o'clock each
ning |idle and wlll
untf! (19 galle nu ur
used.

duty is to check
contest each day, s
the time and seq

lowed.

mine how long a Maxwell "2

Motor Is Subjected
To Gasoline Test

Conducted in San

Francisco tag Determine How Long
Maching Will Run on 19 Gallons.

An Interesting experiment is now be-

the Pearson Motor
Francisco, to deter-
5" motor

will run on 1% gallons of gasoline,

In their show windows the company
ed up and from |2 to
day,

its motor is run-
continue to do so
gasoline have been

A number of prominent motorists of | | rural de slivery
the bay citie= are acting as judges and | bile service station hus not yet be-
aofficiazl time keepers of th

e test, whose
the findings of the
tart the motor, keep
that a strict adher-

ence 10 the rules of the contest is fol- |

PROPHET MAKES 00D
ON HIS PREDICTIONS

Time Not Far Away, He Said
When All Who Wanted lt,
Could Get Auto,

l

A little known prophet predicted =2
few years ago that the time was not
far distant when evervbody who want-
ed a moter car would have one, and
that faucets where one could get gas-
oline aad motor oill would be conve-
niently Jocated on every street corner,
just like letter boxes.

Although one San Francisco bay
town has a [cluster of service stations
that suggests muall service where the
obtains, the automo-
come as common on the Pacific coast
as the lettdr box, one obvious reason
for this being that there still
| Tewer persons with letters to post.

However,| present conditions indi-
cate that our little known prophet's

%&J -

Diamond Tires.

many serlous waccidents have been
traced to these Wholly unnecessary at-
tachiments. “M ‘kafely [first’ meana
anything te vou, don't permit of any
substitution or alteration being made
in the spring suspension of your Ford

CRI

“Don't use any connecling or radius

rYods except Ford make. There are =
many cheap onus substituted in repair | NO tire -manufacturer ever dared to
#hiops, that are bound to'bring you| gneqy in public about such a report, let alone *
trouble . . ?

“Don't neglect to ofl your springs | offer to place it in the hands of every interested :
frequently A Hitel 11 and graphite tire bu T /

Y. 4 e 0 and grap e er.

betweenr the leaves, of the springs! e 4
ne b e riding 9 he o
S I O o o ‘?1',“” "l‘ Use the return coupon and receive the book of ~
sty g i,_-.j_ p them_ palnted, Lecause | | compelling tire facts showing that on an average but
from washing, water Is bound to seep  ©one Diamond Tire out of every hundred was returned

in between 'I.hr' leaves and reduce flexi-
-'billr\

’ “Don*t use any
tion. The Ford mugneto Iis -111‘-'*{‘-,
tory and best, wn't throw mons |
away by letting afvbody sell you one |
of the many lgnition aystems that are
advertised for Ford cars. ' i

“Don't changze the carburetor, We |
are using the best carburetor for the
¥ord car, because we know what the
car demuands In a carburetor, |

“Don‘t use nn: special type of
honev-comb ridiator because the thin
eirculation pathway ‘results In clog- :
ging and trouble ‘

“pDon‘'t use anv but the Ford vibra-|
tor points as thers are many poor imi-
tatlons on the marketr resulting in
much ignitfon trouble

“Don't put in any but Ford piston
t":lw,.'}-

“on’t experimen with any ‘gas-
oline =savers the [Ford var is the
greatest gasoline snver In Jie motor |
fworld

“Don't forgel to clean and oil the
commutator This =mall Hut impor-
1ant part of your car is the one per-
haps most neglected by owners, and
thie owner who doesn’t give the com-

mutator its proper share of attention
is ‘kn for bother

- lirty rnmln tator is directly re-
sponsible,

in many ca=es, for missing

Lined up for your review -
by General Service

Talk about an army of facts—we have }
been able to check up the returns from 500,000

Just think it over for a minute.

lTh:s is no puny group of isolated t1re
testimonials, it's a real report from hundreds
of Diamond Tire distributors on tires sold and
tires returned for replacement or adjustment.

for replacement or adjustment.

“FAIR-LIST” PRICES:

ther form of igni<| Added to the wonderful Diamond service you can now
buy Diamond |Squeegee Tread Tires at the following

Diamond Diam |
Bize qu:&e Size Muu"g%%
30x3 $ 945 34x 4 $20.35
30x3 12.20 36 x 414 28.70
32 3 14.00 37x5 33.90
33 4 + 20.00 38 x 514 46.00

| PAY NO MORE

PUT ON

Di

Squeegee

Trea

dmoOn
Tires

d

d
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Srensennsrussesssnsass:

eylinders. When the car is running at
a good =peed the commutator revolves
go rapidly that there iz imperfect con-

DIAMOND TIRE‘.S

WE ARE OFFICIAL DISTRIBUTORS

ARCHER and WIGGINS

OAK STREET, CORNER SIXETH

=

'l

LEADS

In number of cars sold in Multnomah County for over $600 00 by

a large majority.

THERE MUST BE A REASON

There has been some misunderstanding regarding the position of

‘Studebaker Sales which compels us to publish facts.

The figures

we give are registrations to 13618 for Multnomiah county;

Studebaker . . .
Buick

1915

-------

.33

Models.

72

Older. Models.

Total.
594
275

522
242

The above figures are positively authentic.

’ |
These figures are given to the public merely {o straighten lout a misunderstand-

ing

‘because it is entirély foreign to our business policies.

" Don't buy an Automobile until you have seen the new STUDE-
BAKER with its oversize Full Floating Axle, Long Stroke, Silent
Monobloc Motor and Timken Bearings throughout.

OREGON

Distributors of S

F. C. nggl, President.

W. C. Garbe, Sec. and Treas.

and will not be referred to again in advertising copy of this organization,

OTOR CAR CO.

DEBAKER AUTOMOBILES

Cor. Chapman and Alider Sts.
Phones Main 9402, A-7656

are,

-nd m
WEYS byways used b
biles, tha mm l. let
its understending of se
toring public. It is u:ndu
at the customer's elbow wh
what he needs r

Through nx-rlco the markster lcan {in mind when the Suhdlrd Oil com- tn the customer with its producu-—
show the extent of his knowledge rel- | pany purchased the National Supply |y, ¢his instance, Red Crown iine
ative governing conditions and trade | company’'s service stations situated pn 1 : ' otor
demanfis, and demonstrate his willing- [sclected sit2s in the Iarger cities of and Zerolene lubricants for # m
ness make concessions for the ¢on-|California. cars—by opening service stations at
\enierﬁﬁe of th The Standard is novﬁ following out|the principal cormers of this dity.
for patrongge. further its gomeral policy of golng With these stations, in downtown

pruniun were sound enoulh. and that
he saw Into the future with fairly
accuut- vision. 'The automoblle serv-
| ice station is the logical response to
a demand that has come with the vast
Increase im the ranks of motor car
OWners.

e purchaser in refurn
That was the thought

uuuu

I
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You will have only yourself to blame if you are “talk -
into” buying an “unsuitable” or a “theoretical” Ca

The two commonest mistakes made in bu an automobile are--—First Buying a
not suited to your needs.—Second, Buying a car that has not pa.ued the thoory tag

bought qn automobilo of real
and joy. |

& 0

The second mistake —buying a
“theoretical’’ car — is perhaps the
sadder mistake of the two—because
when you have made this mistake,
you have on your hands some engi-
neer’s or designer’s untried theory,
instead of a tried, known, successful
car. And you have paid a price that,
put in the right car, would never have
been a reproach — but would have

The flrst m1tzr,t'alrne——lr:n,lymg| an “un-
suitable’’ car—is perhaps made even
less often than the second. But for
your own sake study your needs sen-
sibly, just as you study your house-
hold needs, and buy a car you can
aﬂord to enjoy—a car you will have
pride in, and yet one that will not bea
‘““ghost of reproach’ to your good
sense,

¢

It is because we see thm twor -"7'
takes being constantly made =
cause we see sensible -
constantly talked into these “aut
mobile fiascos’ that we -:;
much about the record of I:h.
sell—The Maxwell.

38,000 happy satisfied Maxwell owners are driving 38,000 handsome streamline Maxwell Cars to~-day—at an ug
cost that any man of any standing can afford, and at an ongmal cost that is simply a practical mvosttnent.

200 Maxwell Cars Every Day

Twelve hundred a week, five thousand a month That is the actual output of * ‘The Wonder Car”’ md
now and constantly increasing. T

Not bare promises that cannot be kept, but actual deliveries to Maxwell Dealers. |

‘Stop! Think a moment, There must be something back of a production so glioat. There must be t&.
hearty approval and confidence of the public in the car they buy 4nd the car must merit it all. y

26 Maxwell cars every hour of the business day. Yes, that is just what the% publlc are buymg, .nd,

when you order a Maxwell, you get one the day you want it. : :

Back of each Maxwell stands one of the greatest and .most efficient organizations in the induatry, and
one strong enough financially to insure you against the purchase of an “orphan car "’ and to give you -
deliveries dof a wonderful car on the day you want it. | _ |

| !\ -

_ The Maxwell Company’s Guarantee of Service to

No other automobile is backed by a more reliable service than that every Maxwell owner. |
—in every part of this country—are always ready to give upertadnee,tomakend;ustnonu,andhmpplym parts at

This splendid Maxwell dealer service organization is perfected and completed by the chain of
Service -Branches. Sixteen great Maxwel] Service Stations are so located throughout the country that a

1. Y
.

Tk

>

(1

for an owner within a few hours|if not in his stock. Maxwell Service is one of the great advantages
Order a Maxwell from us now, and when you want it ered, we will

%'lve you your car—not an excuse on delivery dav | ‘
$695 $69

| “EVERY ROAD IS A MAXWELL ROAD”
7.0.B.  ELECTRIC $55 o 58'60 Twenty-Third’ 7.0.5. ELECTRIC

H. C. Skinner Company

Factory Distributors
Street -~ PORTLAND, ORE oN




