8 Is Shown During

h Although Snow Pro-
i Is Big Aid; Markets

WHEAT CONDITIONS.

/ ~—PER CENT.—
1913 —1910—
Pob. Jan, Dec. Febh.
3 Feb. Jan. Dec, Feb,
sihssns-106 104 106 103
3 B os...1086 104 ..205 102
 aiassieness104 103 104 102

was little change in ti‘ne con-
the winter wheat crop at ]ia;
northwest points during 8
In Oregon and Idaho the con-
jed  the one per cent lost
ing mouth but in
éré wWas no change.
i ¢ 1 the condition of the
s placed at 105 ger cent
! M’Wlahimrlon show 104
! ¢ difference between the
"ot the various sections is so slight
‘is hardly noticeable,
snowinil all tbhrough the Pa-
hwest was the big factor for
) juring the month. This will
‘ald both to protecting the plants
oid weather and from a defic-
n rainfall later in the season.
‘Wheat Market Climbs,
re of ‘wheat climbed to n higher
all Pacific northwest centeérs
%aweek. Proportionally higher
‘wern being quoted at interlor
L dhan at tidewater, This was due
; g into the warket of the
llers who heretofore have

on hand mouth
?u }orcad

£ vihg e market

r conditions at tidewater, were,

, & trifle weaker than durlng

! ‘#ix days. Tidewater In-

_had to_secure hddlrqu'}},
heAt wWere na::rn vy for

---- t was being,

nterior m

tustion in wheat trade
‘been very arratic recently,

the closing of the week the
rightened conslderably on ac-

: damage reports mmlnf

1 ! long-protracted draugh
® bullish feature in the worid's

during the last six weeks prac-
1 of attention of t%e wheat
# pbsorbed in either bluestem
by red; the sitvation has
‘to_ the extent that these va-
o lon being ®0 eagerly
' the Es desired club va-
time a~~ 1s a leader,
rential that has recently
een the club and blue-
g8 iz now being reduced. A
me mgo-it was hard to Interest
j8 In club wheat but today that
predominating in the orders.
flour situation Is of very good
Eineg the recent advance In
{llers, the Washington
on has come forward
J tharefore quota-
: gh the TPaclfic
. uré sniform at $3.85 Yor club
and $8.895 for blueatem cutoffs.
her ohange has been made in
joe of patent flpur because of the
of _sastern competition. It s
that the price patent will be
antively within the immediate
aotion of the wheat trade.

pase Grains Are Quist,
pigt tone was shown in . the
eoarse grains at all Pacific
polnte during the week. Real
5 was displayad for feed har-
pugh some attempt was made
st sound speculators to boost

lers
the

. there Is a falr degree of
ith for feed oats here, the market
L nxliv quiet, Quotations are lit-
anged from those in effect a week
“Whils offering is of the small-
ume known here this season, de-

A8 not extensive.

: ‘pats are now almost too scarce
All smorts of prices are

: ‘but mill men are not giving
licity to this end of their

The demand is very strong

Ba.
—Producers’ prices, track ba-
' Rbc: fortytol, sgc: Tarkes red.
850 ©; Turkey red,
Willamette valley, 87c.
~=Producers’ prices, track ba-
sd, $24; brewing, $35; rolled,

—Producers’ prices, track basis:
milling, $27.50; white, $26.50@

T R—8elling Patent, $4.70;
mette yalley, $4.70; local stralght,
: export, $3.80@8,95; bakers’,

—Producers’ prices: Willamette
timothy, fancy, 315: ordinary,
mutern Oregon-Idabo fancy tim-

: alfalfa, $11.60@12; wvetch

2; cheat, $10.50,
Oy lTl"FB--ttenfng prices: Bran
© middlings, $20@ 30 s2d

; shorts,
ton,
%BAGB—-Nu_ 1 Calcutta, 9% @

'PORTLAND JOBBING. PRICES

&r0 those at which wholesslers
eicept ar otherwise winted:
snd Poultrr,

e i e ST, s
" { printa, i deiry, 4
-N ot r &ngl‘:d loeal extras, 25@
¥ gy candled, 2e; spot buyl
m f. o b, Portland; m:n‘um
O POCLTRY AB8%e;:  springs,
rcllers, 20c; geese, 121i¢) Pekin ducka,
glen - Hunoers, 160,  turkess, 200 ;
B@Wo; plgeons, old, §1; youny, $1.50

 ~= Juckratibits, $1.00° per doren; wild

Ef bAL—Producers’ price, ¢ .
delivory, per Th., 88 - At
i

rige:
"

— Hens.

*um‘“'l. ‘tresh Deegon 1)
m and triplets, 16e; zal:l'o‘:,'(
g America, 10c.
Fruits sud Vogetables.
FHUITS—New pavel oran

fall

-)

. 3.6

$4.50; bununay, 4%¢ 1b,: Iemfn?
4, §1 per 100; grapefruit, Call.
400  Floride, Pineapples,
$1.005 1,50 X:  eraliber.

.lln ;

.. “

u.,f' 415  bbl; te

: m%:m. 1':t£m¢?; ™ Sue
g x m‘ “lpies, an; Mtul‘,

PASUES—Selling price: Extra choles, g5
“gholce, “;gﬁ:ﬁi Bic per ..”c.‘.‘;
S Segial ¢ tountry polats;

w QLOUEEL.10; nssoclation

ot ceotal f. o b shipptog polate,

\BLES—<Turnips, 00@T5c; beet :
B yer dack; parsuips, Toc suek Ii‘t;
tomatovs, per box, $§1.50
it atlots, 10 dosen bunches; e -
JB.; beud lottuce, $2.00 per srute;
! crate;
__il.':,llli Iﬂlch?:l' ; ‘60!;:53%
. 0%,
10c . §1@1L50
"*ﬁ]:‘ Hides.
metle wall
3 medinm, Bhropanire” o
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Lack of Care

It Is Costing Producers Much
Money and Still Remedy Is Easy.

By Hyman H. Cohen.

Caralessnbss costs Pacific northwest
producers thousands of dollars annually
that they.coould as ecasily add to {heir
bank account as not. Haphasard meth-
ods of packing and mrkoun1 contrib-
ute mostly to this method of loss. The
same conditlon exlsts jn other sections
of the eountry, but there is no reuson
why It should be shown anywhers, Take
the seemingly small task of preparing
dressed meats for market. While there
&re¢e many country shinpers that thor-
oughly understand how to~ehip stock,
there are others who are elther ignor-
ant of the best methods or else don't
care & whoop,

After an aoimal Is killed it takks
some time for the animsl heat to dis-
ap%mr. If the stock is hung up for
awhlle the heat will soon disappesy, but
when stock Is shipped as soon as it is
slaughtered It means in most instances
;::nt the meat '“rlsdmlu mI the :uark?t
i very poor a probably unsalable

condition. Take a country-killed hog.
for illustration. The stock might be
the best possible when killed, if it
is not properly taken care of before
gending it to market |t will arrive in
poor shape. When the loss 18 not a
total one it means that from le to 2¢
a pound is docked by the buyver because
the quality Is not first-class. On the
average hog alone this means at least
$2. A few moments of Hime would hava
saved this amount, ' The same applies
to veal calves slaughtered in the eoun-
trf. Just as much care must be taken
with these animals after killing as for
hogs, for the same results are shown

. L .
How many farmers or country store-
keepers reallze that they are losing
considerable money every time they
ship crowded coops of chickens to
market? The loss from shrinkage nlone
ls far greater in crowded coops than
when plenty of room is given the fowls
in transit. K I8 estimated that & coop
of chickens will shrink 10 per cent more
than those sent in prorer shape, The
loss from this source ls hard to estl-
!rnnte. but it is considerable neverthe-
€88,

LI
Crowding  chickens for shipment
means a greater loss by far than the
mete shrinkage of welght dug to the
worrying of the fowls on account of
the proper lack of air and space. In
most instances where the coops are too
badhi ?r?’v'\l‘ad. a _number. of._ the.fowls
are kille y belng tramped upon. I
bave noticed in many of these instances
of crowding that two or three chickens
will be dend when the coops arrive on
the market, This means an outright
loss of several dollars from that source
alone, It |8 far cheaper to put less
chickens in the coops and pay the small
additional express charge than to over-
crowd them with the consequent killing
of the fowls.

. L L]
Mr. Shipper, you do not know every-
thing that Is to be known sbout nelﬂ-
ing stock to market, therofore advi
from your commission man ds
be recelved with favor inst
of giving you the idea that someoye
s trying to 'do youw” The commission
man knows the market's demand bet-
ter than anyone in the country possibly
could because he I8 right here on the
ground and ‘has his hand continually
upon the pulse of the buying public
If anyone would stop .to considar the
matter a single moment he wauld real-
ize that the commission man—and here
I speak of thewold established firms—
could mot afford to mislead the ship-
per for a single moment by telling him
something he knew was positively
wrong. he competition for country
shipmentis is so great that the commis-
sion. man knows that he muil deal
square with the shipper. Paying heed
to what they say will generally result
the obtaining of better prices.

. » L]

ra continunlly do that cannot be un-
erstood by the trade fentxru,lly. When
the market ig firm and high, and there
ig a liberal demand for a product, they
will withhold thelr - supplies, They
rme«mlng}‘y do not care o ship when
the public wants to buy, although com-
plaining bitter!y when they do ship and
actually recelve lower prices. It is
money out of pocket to withhold sup-
plies from the market when prices are
at their best and everyons wants to
buy. That is the time to sell. When
the market Is glutted and prices ars
low It generally happens that the coun-
try shipper will send all his avallable
nu‘wllas to the trade. Of course he
only works Injury to himself by =0
doing, but I have Kknown country in-
terests who had been told by thelr com-
missjon men to ship stock that week
that will actually hold off for several
weeks until the market is broken and
finoded with offerings. Then they wilil
send thelr supplies and wonder why th
city dealer fuiled to pay him the prices
he had written them about.
L L] L ]

It geems hard for “many country ship-
pers to realize that the big trade can-
nat use their poor quality offeringe.
They will ﬁhir apples L0 market that are
£0 poor.that (t's not ltkely that the plgs
at home would care to eat them. Yet
these are shipped to the city and a high
prive demandod. He scarcely realizes,
even when told, that the city trade
demands the best quality and is willing
to pay for it, Many hundreds of boxes
of apples that are sent forward by
nearby growers each year are dumped
because there is no call for them, A
decent ecider or vinegar manufacturer
would not even care to handle them?
Yet he pays the express charges on
such shipments and gets either no re-
turng or prectically none, He won-
ders why. e

There i8 one class of shippeér that
causes much worry to himself and re-
ceiver allke. 1t I8 the man who will
take a wveal, hog or a coop of ehickens
to his express agent and roughly ea-
timate thelr welght. “How muech does
it weigh?' the express agent in his
home town will say. “Oh, about 50
pounds,” would be the reply of the
ghipper. When the stock Ix received in
the merket it is welghed, and when
it is sold It Is weighed aguin., In many
instances the weights cliidimed by the
shipper do not agree with those actu-
ully obtalned by the recelvers. Of course
there is always & chance for mistake
on either side, but Mr. Shipper will not
admit that. He 1s robbed and that is
thers im to the mattar.

fusey, Uhe; ordinary, f@io; rough and' heavy,
Bo; fancy veal, 4@14%e; ordinary, 13ue:
poor, 13¢; lambs, 10@G10%e; mottoow, Te
G8c; goute, B@de; beef, T glole,

HAME, BALLA, ETC.—lwws ia@ife; break-
tast bacom, 18%@2Wei bolled bam, 2Me; ple-
wim. loe; eortage, 1se.
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19@18%¢c; cows, No. 1 stock, 123@12%e; awes,
10%@1ie; wethers, 11%@18¢; lambs, 13¢; pork
lolns 18%e.

VYNl b ES—Ehoalwater oAy, Per gallon (—);
er Jw b, sack (—); Clympla, pec gallon,
lu.\; per 100 Ib. wek. ; canbed, esstern.
e ml;mn.h lomd; mprl in “:oui. sl.iog

; ms,

. iﬁli—ﬁo?'mh—.lu;:l‘ uldk 10¢ Ib.; deesred
fioanders, Te; i wtriped bams,
20c; eatfish, 1%e; salmon, 12X @%0c; seles, To
TTHR y  LEYRC; ¢ b tewood
Se b . lobsters, l;ﬂ hn:;llun t=1; black
baus, $0c; sturgeon, I123e; wliver smelt, Sige;
Columbla smelf, 'l.h box; black dod, Se,

Lati—gierces, IMe,  compluiia,
10e.
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There I8 ona thing that country ship-|

west apple will always have its greatl-
oet - tith

QLRI
CONSIDERATION IN
“FINDING DEMAND

By C. A. Malboeuf, ;
Secretary Northwestern Fruit Ex.
. °¢uu.)

1 take the position that the meélhod of
selling, while. n most vital one, |s, after
all, only incidental to the situation, an
thut the question of marketing fteal
ig not such a problem as it seems, and
that It does not offer lnmlnf like
the same ptrgblemnu cﬁndl dl n U:m
orchard or the packing house do. r-
keting is a science, and ity methods are
founded upon the lies of definite prin.
ciplés that have long establish
and constantly Improved, in order
meet the constantly changing and great-
er copétitive conditions of the timea,
The selection of the methods that hava
demonstrated themselves as the most
logical and successful under the great-
est vnrtetr of m"“on;. is the prob-
lem that the judgment the producer
i1s called upon to meet. - In any event,
it is a fact that no one will undertake
lo»ﬁs?ute. that first principles in suc-
‘cesul marketing; begin with the cor-
rect manufacture of the product and ite
preparation for the market If these
conditions are not systematized and Ber-
fected, no effort nt successful market-
ing, however sincers and practical they
may be, will be successful, because
they aannot be,

Your first great problem is in raising
the fruit correctly and cotullt%nﬂ_?.
The northwest apple, by reason of the
distance it Is grown from the general
markets, the competition It has tn
meet, and its handicaps In the way of
frelght rates and otner conditions, must
be upheld at its highest standard of
uality from year to year, and be of-
ered to the markets not merely as na-
tare grows it, but as the maximum
amount of skill can possibly produce
it. You must realize that the north-

to

n&t vitlre = when™ 1t° 18" or 1t
highest stdte of physicsl perfection, and
this does not only Indlude quality, In
all of its different features, but size ns
well., The moment you reach the stage
that growing condftions in your Jdis-
tricts are s0 well harmonized through
uniform practices, that a first class de-
{mndahle product’ can be expected from
he rank and flle of the orchards, year
after year, you wlill have ‘solved the
first problem that lsg necessary to over-
gome In order to make successful results
possible,

Growing ‘'the apple is nothinr mora
than developing the raw materlal of the
factory. The nu:u:uxl that depends upon
A raw material as the basis for its op-
orations, fully realizes that any defect
in the manufacturing stage means =
waste of effort and money, and that ite
suocess depends primarily upon the
alimination of that waste as the very
foundation for its profits. The correct
Jevelopment of the raw material with-
opt waste or mistake I8 the first and
most dependent factor In any industrv.
It is clear also that In both its crude
and finished state. the product must he
of uniform, and, n8 far as possible, of
unchanging character. What Is true
with respect to great industrial com-
modities, upplies with equal force to a
fruit ?rcduct. and yet very few manu-
facturlng industries in the world today
are opernting under such a large in-
vested caplital ag the growers of the
northwest are.

Perfoction in Growing.

Your next problem, therefore i to
reach the proper standard of perfectiog
in growing, and keep that standard, as
well ug the standards of grading and
luwklng. up to the goinl reaclied and
mprove them If possible.

he growers of the northwest must
recognize in apple growing, the manu-
facture of a speclalty rroduct. It must
be put up a8 a speclalty product for
very reason tnat in order to compete
with the apple of other districts, not
only the barrel apples of the east, but
the box apples of other districts, it must
be so diztinetly superior, not alons {n
quality, but in dependabllity of the con-
tents that P will be readily called for
by the trade that Is willing to pay a
promium price. for it, provided It is
worth premium, Now that trade is not
going to pay a premfium for an apple
that is not much better, and pernaps
no better, than other apples that he can

qhin onder to pay all expenses and. give

buy for less money than the price you
expect for your box apples, If he I»
not sure that every apple In the box Is
not af good as represented, you cun
easlly ses how destructive that care-
lessness or indifference on your part is
golng to be. Everyone knows that the
great secret In successful dealing s
not to make tae firat sale, but to con-
tinue to repeat the sale, and thus es-
tablish & wida trade that is regular and
dependent. We must not be merely con-
tonted with what we can sell today,
but what we make ourselves certain
to be able to sell In the future In In-
creasing quantities ang with less force
of effort than was required to make the

first sale,
' Apvle n Hpecialty,

he Vro orly grown northwest ap-
ple of the better variety 18, by its very
nature, a specialty produet. But it is
the competition you have to meet that
makes the ulpnc!nlt:lng of it a neces-
fity. The first cost of produstion is
greater than it is In the case of the
great bulk of lv.]l) les grown in the United
States, The slance to the general
markets from the different rodueing
districts out here 18 greater than from
any otherMdistrict. In the case of. the
northwest apple, for instance, the av-
eérage car haul to the markets {s 2500
miles, and the éastern barrel apple has
an average haul of about 260 miles,
These long muwni- ehipments call for
a quality that will stand up under all
soris of weather conditions and he able
to stand cold storage when needed at the
otheér end. Then the freight rate Is s
handicap that on it face looks pro-
hibitive, The average freight rate f‘ll':om
to the markets Is 50

the northwest

conls a box, equal to $1.50 a barrel,
which containg about the same quantity
of contents as three hoxes do,

The average cost of producing the
eagtern apple is, according to the best
authorities, from ¥1 to §1.26 a barrel,
and that includes a net profit of from
five to ten per cent to the grower, The
average selling price of the better qual-
Ity of eastern apples is $1.60 at the
shipping point, so that It ocosts you
more 1o ship your apples t6 the markets
than the barrel apples sel]l for at con-
slderable poofit, It costs you from bO
to 76 cents a box to grow and pack your
appl which makes the first cost of
them In the markete, based on growing
expénses and frelght charges alone,

ore than twice azx mueh as the eastern

rrel sells for. Then your profits must
be reckoned, and If you sxpect to get
ns low as §1. & box nt shipping mﬁ!t.
you cun figure It out that your apples
must sell by the box In the markets’
at_about three times what the barrel
apples bring for the smme quantity, The
more you get for the apples out here
the greater the difference is, For in-
Btunce, Arkansas Blacks bring from
§1.60 to ¥ a hox at northwest shippin
points, hat means the same as J’.B
a barrel lald down in the markets, and
where. refrigerator service is used the
laiu down cost i{s even greater.
! Count.

Quality Must
These differences are t endous and
would appear on the surface to be pro-
hibitive; but they are not. They simply
o to show that the relative differsnce
tween the selling prices of the pastern
apples and the prioes that the northe

C. A. Malboeuf,

Problem Explained

How the Big and Growing Crop
Is to Be Moved.

The great problem in_the porthwest
18 not how olir frults might be marketed,
but how they ought to be. Markeling
is an established sclence, founded on
fundamental principles. The problem of
the grower is to recognize that fact.
The results of experiments based on
?e‘:r ideas are usuaily published in red
n

The northwest apple is a specialty ar-
ticle antd its marketing must be spe-
cialized. In proper cosditlon and prop-
erly distributed through modern mar-
keting methods, it will sweep aside all
competition and carry the industry to
unguestioned success,

The northwestern apple must be a
well sized apple. ‘100 many small sizes
are as destructive to values as smut
Ig to wheat.

The first and greatest problem of the

grower 18 to learn how to grow frult
correctly, and prepare it for the market
in a uniform and dependable manner,
No effort at marketing can be success-
ful without & uniform and stable prod-
uct,
Local organization is essentially the
first step toward correct understanding
of the principles of uniformity in the
grown product, and the preparation of
the finished product.

Uniformity in tha preparation of green
frult products should be universal the
country over, If possible. It is not
practicable In the case of thé United
HStates apple ‘a whole, but it is prac-
tical and nedessary yJn the case of the
northwest apple.

Mere understanding of the necessity
for uniform grading rules throughout
the northwest, without an enforcing or.

anization, I8 ineffectual cooperation.
Tffective e-onnern!im} 1s based upon ef-
fective organization,

Business cooperation between distrlet
and states |8 necessary In the norlhm'ng’
to make maximum results possible, Bus-
iness cooperution has its logleal strue-
ture in a centralized body,

General organigation by the force of
its requirements, Insures economic prae-~
tices In the producing stage and innu-
merable other wavs that cannot be ar-
rived at in any other manner. Had the
northwest as a whole or as a majority
followed the prin€iples that have heen
fllustrated above, it would have gaved
this last season milllons of dollars to
the growers,

Cooperation between the producers
themselves, cooperation between the dif-
ferent factors of the trade, and coop-
eratlon belween the producers on the
one hand and the trade factors on the
other, {8 ldeal business cooperation, Co-
operation In the northwest that does not
recognize the trade as a partner in the
situation will not get very far, and will
never solve the true principles of mar-
keting,

Maximum results that will include
the cooperation of the trade and consum-
Ing facters, can be expecled only
through general cooperation operating
through a centralized body that gm-
braces a sclentitic selllng organisation,

The government advises local cooper
ation, district cooparation, and general
cooperation through w centralized body,
ns the grest instrumentality to business
practices and success.

The f. 0. h. system, supported by
stmng organization, and conducted upon
6 modern snduntrtaf sonle, offérs an un-
limited range of opportunity to the
manufacturer or the producer. It is
the standard system of merchandising
the progressive world over.

Its market areas have no limits or
prescribed trade. It has no trade or
market preferences, because it alms to
deal with all trade In all markets. Iis

rinciple Is to create and develop trade
or its product whersaver trade exists

The basic feature of £. o. b, selling is
that it always has at its egmmand, at
shipping point, the tonnage to offer
to the entire trade of.the world under
such varylng conditlong as may be
regulated by trade practices, It pro-
vides for selling to the cash buyer on
the ground at shipping point, or to the
trade in the markets at prices f. o, b.
shipping point, either befora or after

{Continued on following page.)
e ]
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not afford to meet the competition of
the . eastern apples by meoeting their
selllng prices because the frelght rate
alone would sweep your profits out of
existence. .The way to meet that-gom-

titlon, and lots of other competition
hat you have, i{s hy the adoption of
methods that will give f’Imur product its
proper recognition in the markets, and
ou will find that there will always

8 farge enough trade to consume all

you have,

Another problem you have I8 to sys-
tematize your growing and harvesting
methods 1o such an extent that you may
reach the maximum of guality fh your
packed pmrodu(-t at the minimum of ‘ex-
Pm“' xperts who have looked over
he situation in the northwest say it is
ng the grower too much money to
ralses agplal. and that a box of apples
should be produced from 6 to 16 cents
lesg than the present cost. If this |
true the cost of production is one o
{‘om- greatest questions 1o work
owever small the saving is, the
swells into enormous figures,  For in-
stance, If the northwest apple crop last
sar had been produced at o =aving of
0 cents a box It would have nggre-
gated $1,000,000. This is merely an
?umptlg.’i ¢conomic  practices were
0

o
: ituted genefally over the four
:g:tu est stat and Ku;} they
the saving per

o “
be, on sclentitic bHueginess lin
lkely el)"a
have =
Yo

sroduct of  muoch

would

{less deg

i i

5 SPECALTY AND

means one of t things: Either thtj
saving willl s i

o to each grower, or, {f
rodu 5 ered at a'rou ﬁ
€55 price on the markets, it means t
the purchasing power of the consumer
llj‘l'.gll muel :ior.-l i bls i

ese arg pring problems you
must work out as beP:g the firat
sentials to correot m kctlnf. The

t{wdl

adpption of uniferm
srowing pa
markets,

through

nort
worked out by individua) ef-
if:;l on the pa.r; otmtha ml:srn work-
against each other as
factors, ins of together,

working
because working a is  working
against, and that means compstition be-
tween yourselves that you must avold.
Cooperation Is Neocessary.

The second step toward suocessful
murkounq. therefore, s --eco0 on,
and that 1s what you must depend upon.
It Is perhaps as great and as diffieult
a problem as it is to get your or
and your packing house methods down
to a basig of perfect upderstanding, for
the reason that in order to reach an
ideal state of cooperation you must do
IQ] us a first and lasting step, on the
principle of bhroad confidence, not only
within yourselves and your fellow grow-
erg, but in established business frlnci-
ples and methods that cannot be lghtly
ignored or set aside In favor of new
theories and experiments based on Indi-
vidual ideas of Inexperienced people,

The government advocates. unmiforn

rading rules throughout the Unlited

tates. As far as they would apply to
the apple, that might not be ticable
in, view of the difference In aracter
between the apples of the Pacific coast,
and those of the east, for example. The
overnment, IIOFQ\FQI. myanm upo
the necessity for as widespread uni-
formity as is possible, which means that
if it can be done, it should be done, In
the northwest there is no reason why
uniform -grading rules ghould not pre-
vail; but, on the other hand, there is
every reason why they should. They
are of immediate necessity, There 18
no occaslon for the wide difference
that exists between the rules of cer-
taln locallties, and in man?‘ instancés,
between different shippers In the same
distriet, -

Practical grading rules are based to
a certain extent upon natural charao-
teristics of the fruit, as [t can
grown under proper conditions, and
with due regard for certain principles
that are calculated to bring the great-
est amounht of money returns for the
product. This has to do not only with
quality and other physical factors, but
to slge as well. Size ls one of the most
important considerations. The use of
grading rules constructed on those prin-
¢iples, and maintained as a rmanent
basis year after year, will, if enforced
do more to automatically effect needed
reforms in the orchard than any other
contributive factor.

Correct grading rules rg.lpresent the
meeting of many minds, hey cannot
be made as the result of enthusiastic
discussion, or of theoretical notions.
They must bear In mind trade necessi-
ties, as well as. practical horticultural
factors. Born of mass meeting or con-
vention papers, they often and usually
fall of their own weight, because the
practicn) element may he missing.

The adoption of uniform grading
rules for the entire northwest is not

the adoption of local frnding ruies by
the local assoclation. It takes coopera-
tion Iin some form,'in either case, to
reach mutoal understanding as to the
necessity and desirability, for =sys-
tematic Temods and practices, but It
Makes mofte than understanding between
independent factora to Insure the adop-
tion of practical meéasures, and thelr
enforcement. It takes strong organi-
gatlon, not only In name, but of oper-
ating nature, to'do It

In {llustrating this point, I will say
that the Northwestern Fruit Exchange
offleially announced a basie of grading
rules in 1012, as mesting the require-
ments of the entire northwest, and as
the result of correspondence with (ts
different membors, In which the sub-
ject was gone into In all of its prac-
‘tical sides, 26 different assoclations in
Oregon, Washington, Idaho and Montana
adopted them. This is the gEreatest
gtep that has ever been taken toward a
uniform basis, in the northwest, and
one of the greatest benefits to the grow-
ers. The trade specially’ recognizes the
value of uniformity because it insures
a product of specific character, and the
trade, whether is is the dealer or the
hogseholder, needs that to the sames
extont, identically, as it does a depend-

able qualityy

The arguments that show the ng
sity for cooperation In the local
trict, through association of the grow-
ers, extand by natural logic into the
neceasity for cooperation between the
different organized bodles or districts
and into greater areas, where natural
oonditions and common purpose admit
of it. There Is probably ne section of
the United States where we find the
same expanse of territory—where con-
ditions offer the samse facllity for.&en-
eral cooperation, and at the samé time
the same necessity for it—as they do

ces-

cllity out here {8 practicable becguse
of the same general character of the
apple that i{s produced In the four
slates, and the natural opportunities
that it offers for concentrated effort
and its recognition as a common prod-
uct. It is practicable also because of
the same genersl conditions under
which the warious districts operate—
for instance, the common character of
the frelght rates, the universal use of
the box pack and & more or less sim-
flar gmtﬁns basis «that ean be readlly
extended into unlform rules. Coopera-
tion as @ necessity is essential because
of the same general disadvantages un-
der which the apple Is grown with ref-
erence to the diatance from the general
markets, the heavy freight handicaps
that must be ovércome and the common
gompetition it has to meet. All of these
troubles and obstacles require a com-
mon front which organizsation alone
will solldify and render effective.

The lelllnf of fruit Is, in essentlal
results, just like the m.lllnﬁ of any com-
modity, no matter what its character
i3, The elements of business methods
that are employed, however, represent
the factors that contribute in more or

ree, not only to the profitable
nature of the trading between the pro-
ducer and the consumer, but to the mu-
tun] satisfaction of both, -because the
greater | the mutual satisfaction, the
Erenter the confidence that Is estab-
lished, and the widey avenues of possi-
bilities are developed for the perpetu-
ation and expansion of those relations,
that we call trade. The secret of great-
est success I, therefore, the system of
ging the producer and the consum-
er together through the application of
the most logical business principles
that serve to accomplish those deésir-
able and necessary ends, :E maximum
results. This necessarily cdlls for prac-
tical cooperation between the producer
and the consuiner,
All Must Get Together.
Cooperation between different factors
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Totad ......16928,000 10,176,000
On ¥ebruary 1 total holdings of wheat
JPaciflc northwest growers aggre-
gated 10,176,000 bushels, Of this
amount practically 500,000 bushels were
held in the Willamette valley and a like
amount in sections that are not affected

b wa conditions,
”, euiu::r #0 far as the tidewater
concérned, not more than
gk
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The selling qnt wheat Wlupi %’r'.“
mon .tuuft closed 808, 'mg

was perhy
B Soakina dutoption ot Do

¢ ex on )
total of S.T(Il.l)elfop bushels was sold at
Pocific northwest points d the
to specixl reports re-
cefved by The Journal from various
ourr ndents,

With about slx months {0 run or
only mbout half of the year gone, the
indleations point to & shortage of sup-
the sea-
son, While stocks by millers are con-
giderabl- - they are smaller in_ compar-
ison with other recent years that most
grinders are willing to admit,

Country millers reallze the situation
even more clearlv than those located at
tidewater. ‘l'h“' are on the ground and
know how small are the holdings in the
warehouses of their section as compared
This Is the rea-
#on wu¥ they have been so anxious to
purchage supplies recently.

(LD WEATHER IS A -
FACTOR AGAIN IN THE
MARKET FOR WHEAT

A

< Chicdgo, Feb, 1.—Only &~ modernte

range in wheat was recorded today.and
after 'a flrm and higher opening, fol-
lowed by a break of %e to %o, last
rices were less than ¢ lower |than
riday for May and less than & loss
for July.

Buyers were helped early by the firm
and higher Liverpool cable based on
somewhat unfavorable Kuropean polit-
{enl news und firm offers of La Platte
cargoes. The trade was influenced alsg
by the temperatures over the wast
ranging from 15 above to 10 degrees
bealow zero. No crop complaints were
heard, but a change to warmer weather
after thé hard freeze muy bring unfa-
vorable reports, ’

Bouthwestern messages declared
wheat planting in good shape to pass
through the cold wave without injury.

Minneapolis messages were conflicting,

some of them indicating a slow flour
situation, others claiming much lighter
country wheat offerings and good flour
sales. b

There was a New York message say-
Ing some of the northewts millers

.were asked to hold back flour ship-

ments because of blockade at seaboard,
FPrimary wheat receipts for the week,
6,687,000 bushels,

Cash demand was_again.slow, with
sales of only 20,000 bushels,

Range of Chtoago
Overbeck & Cooke
Trade bldg.

rices furnished by
0., 216-217 Board

WHEAT,
High.
2]

1
L]
CORN,
2y
538
o4y
DATS,
%
g
My
PORK.
1910
1900
LARD,
m7
1020
RIBS
1020
1015

Low,
3y
My
5%

Opening,
641
01y
90

oot
adw

b4

Close,
DA% B
915 B
M A

.‘.'l.;ly
Hept
May

July
Rept.

b2
b
(131

524N
51 A
54 A

M
g
84

B
A
A

HY,
TN
Bdhy

34
Y
]

May
July
Bept,

1002
1002

1007

M
14 1905

July B
1n0n
115

1017
120

]

May ...
Jaly ceeenenyes WIT

1017
1015

1010

veneranes 1017
w1s

- 1017

Wheat Condition Perfect,

Walla Walla, Wash., Fe&b, l.—Never
before has Walla Walla valley wheat
had as favorable winter weather as this,
No damage of any kind Is reported, ex-
cept in the light land districts, and there
the injury to the grain is slight. The
reécent heavy snow found the soll in
excpllent condition and with the thaw
pragtically all motsture soaked In,

Wind in the early full did some dam-
age In the light land districtd. On Eu-
reka flat a three per cent injury, rang-
ing to five per cent In the moat exposed
geotlons, i reported. Umatilla county,
Adams and some Franklin county dis-
tricts also report slight damage.

The general condition of fall sown
wheat in the valley, howaver, is con-
gidered to be better than has ever been
known here.

Farmers report they will begin spring
plowing within the néxt two weeks, pro-
vided a heavy freeze does not come and
make it impossible to break the ground,

Little Wheat Remains,

Walla. Walla, Wash,, Feb. 1.—Only ap-
proximately 18 per cent of the Walla
Walla wvalley’s 06,600,000 bushal wheat
crop of 1912 remains in the warchouses
of the walley, according to the estl-
mates givem out by lecal farmers and
griln dealers. Of thls amount It {s
estimated pearly four per cent Is owhed
by dealers who bought early in the sea-
gon and are holding to s8ll at a profit,

During the past week the local mar-
ket has not bean as active as it was
last week, The price has alum?ed seva
eral cents on both club and bluestem,
and as a consequence few sales werse re-

orted. — ¢ .,

. Indications are that there will be Jit-
tle or no wheat remaining in the valley
by the time the next harvest is l}mjr

for the sacks.
Money and Exchange.

London, Feb, 1.—Consols, 76d; silver,
88%c; bank rate, 6 per cent.

New Yotk Feb. 1—Sterling exchange
-‘-l-{;on.. 4.84; mhort, 4.88; silver bullion

‘San Prancigco, Feb. 1.—8terling ex-
change—S8ixty  days, 4.82%; sight,
4.86%; doc, ¢
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Weaker and Lower; Hogs
_ Increase in Marketing. Here.
1L i 5
Jan, 11..oeeeit H 3;‘ T
b T
2 years ago ..1450 B4 3 i 3
Hvestoek t during “the last week,
fa " ;

The cattle market whlcr?twhu all
lower In wvrice fof the weck, ¢

Killers have been such lberal ors ;
of t;ecm‘thly
existence of an open market uoﬁurﬂ:
by purchasing all Its requirements here

his 1% not*& most hopeful

by the lack of sufficien erings here,
slon men could Have secured the stock
chases fn the country naturally caused
that s deplored gencrall J“thoce who

- s
Livestock Trade Is Generally
Off Sharply With Anothe
® - ’ v i
PORTLAND LIVESTOC lti:a:."
Feb, 1160 . 3. 4984 -
Jan, 26.e.,... 4298 5 v
jau. : ;, 1“.’ 31 gﬂ!
Jan, Hai
Year ago ...,,. 991
Whatever may have been other
causes to change the gondition of the
the approaching Len
pmh-.gf;r the lmpm-u.tglt' st s
along shown excessive , str
Norﬁ: Portland, was shw. % l.lﬁ
though a small e
fho :fxrd. er amount of stuff came
bisy
cottle At cou
that they moem t'?)t avp;nl?;:pt
Portland. Even- the ones §
the vards, falled to t-ou(;: t t'iﬁ'f-?}m'::
Inctend of
ccu'l;‘tr}- :oin:::rchas!ng them direet at
for
the existonce of the open market here.
Perhavs the uuuld: bgginﬁu forced
o
I8, however, wias a ve eany
to remedy because the r::uhr eu?ﬁalgi:r
in the outside sections just ansl
as tha packeps themuulvis. 'I‘;:lr nulr{
them to neglect the more limited of-
farings from the home sectgon: a e
nt. to gee the North d market
the greatest in the country

North Portland cattle ran
Heavy feed seers

Choice steers ...
Common ateers

]Br-m-yﬂd heifers ...

ancy cows !
Ordinari,' Hght cowa

Fancy ligh

Heavy calves

Heat  bulls

cilves

i 5.50 -
« 4.50@6.90
Sharp Drop in Bwine.

Swine market valuea show a break
for the week, At the Glosing the market
was flat at $7.50 for best o ferings. The
price here was passed by both Chicago
and Kansas City during the latter part
of the week; the former quoting $7,70
for best while Kansas City was but a
nickel lower.

There was huge marketing of !

fictor in foro-

at North Portland durin

This was the principal

ing the price to bedrook. The week's
run wag the greatest for three weeks
nmlkthen was. only ecllpsed for one
Week.

North Portland hog market range:
Best lght ..... B ‘9!&
Medium Hght
Best heavy .....

Rough and* heavy ... ok a
Bheep Market Is Holding.

Little change was shown In sheah
market values at North Portland during
the week. There was a slight increase
In offerings over those of the previous
slx days. Killers are now retaining quits
falr supplies of ordinary quality but
jgood stock is geperally lagking and the
probabilities are that this will continue
in good demand.

North Portland sheep values”
Besat grain fed lambs
Ordinary lambs ..>.,
Beat vearlings ....
Ordinary yearlings
0Old wethers
Fancy ewes
Ordinary ewes .

Monday Morning
STERRS,

Buyer
T.'R, Howitt ........ wiieces 25

(TR

Bales,

James Henry ....
Unlon Meat
Dudon Meat ......vuvsvnne e
Berton & Co, .o
Unlon Meat .
Unlon Mea
Unlon Meat .
Unlon Mest .
F. L. Smith .,
F, L Smith ..,..
Unlon Meat
James HOFF .ocvvivovinnves
Unlon Meat .......
Unlon Meat ...,
Junes HEMLF <vocsrscsprmrse 1 59
Mondey Aftermoon Sales.

. BTEERS

Buoyer. No.
Portland Feoder Co..yvuue
Portland Feeder Co......
Portland Feeder 00,0004
Portland Feeder Co
Portland Feeder Oo.
T. K. Howatt,
R, Petxold ..
Farr Broa,
Farr Bros, .
R, Petaold ...
R, Petzsld

P eI
FoRERRIFF FAA

Epnp

44

Sehlesser  Broa,
Union Ment Co,
R. Petsold
Farr Bros. ...
B. Pelsold .

R. Petzold

Farr Bros, .eb.iieess
Farr Bros,

e

Tuesday Morning Sales.
HOGS
Buyer,
Unlon Meat Co,
Unlon Meat U0, o iosos as 380
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