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ADVANCE IN

O HUNAN REASON FOR

LUMBER RATE

SN

0 isel for Defendants Assertin Brief to Railroad Com-
"\ mission Increase Made Simply Because Industry

Could Afford to Pay More—Mill Business Stifled.

L In all the hearings and arguments on

5 h‘- lutnber rate cases In the Pacifie

- weat, the rallroads, It Is said, have

: to produce any facts or flgures

y Justify an increase of the frelght

0 fates on Jumber. It has been shown by

. counssl for the lumber manufac-

90 Burers that the rates have been advanced

ﬁﬂ-m: hecause, in the opinlon of Traf-

fic Director Stubbs and General Frelght

:I-l R B Miller, the lumbering in-
us

w, A

try could afford to pay higher ralos.
A Brief on behalf of complainants has
upon the defendants’ at-

”E‘fa. g:-e of the Western Ore-
ber Manufacturers’ assoclation,

te Valley Lumber company,

City Lumbér company, Curtias
company, Charles ﬂpnuldln‘
company, Bootb-lakllr Lumber

¥y Jd. ﬂn mbers, M. Par-

and Curan Bros against the South-
company and Oregon & Call-

Rallroad company in the fight of

! umbe before the Intlerscate
: onnl.mr mmkm to cancel the ad-

‘o oruw common rough lumber rate
3, ':lﬁlo tou!: per ton from Willam-
. te ey m to San Francisco and
e nr points.
N

Folloy of Sandbagying.
AR sal ‘& Minor, attorneys for the com-
t - t.l. have submitted in their brief
& axtraordinary showing of the facts
o the lumber manufacturers’ stand-
t. The brief has 131 es bris-
with data, figures, statistics, llus-
iments (o prove that
*‘mailroad traffic department of the
lines I8 not justified on any
nd whatsoever In the advancing of
ing rates from western
L Francisco, and that the
rallroad's policy In tals respect |s sim-
& continuation of the anclent fal-
¢y of charging "all the traffic will

L]

o It is shown that the advance In rates
. " has lotely eliminated interior Ore-
= umber products from the Callfor-
. ﬁ -lrkel.] depriving that market of
b competition that formerly existed:
- &(thm has not been u single San
order for lumber received by

1R complainant mills since the advance
yény rall rates was put Into effect; that
- rate amounts to a confiscation of

the lumbermen's pro-erties, as toey
} t rate mille and oru-rau and
Y % their products at the present
) of rall earriage. \
: Now Bate Btifles Business.

+ It Is alleged that prior to 1898 the lum-
= industry In the Willarnette valiey dis-
s =4 and in which the mills of the com-
- ts are principally situated, was
" ited, and that praotically no Jumber

. was out except for local consumption;
. that there were large quantities of
L Btanding timber In sald district, and
" that about the year 1888 the defendant
- n.n.lu. dulrinf to Induce Invest-
- by others in the timber indus-
b in sald district, put into effect the
P $3.10 per ton rate, and at the ‘same time
- mged the investment of capital in
oy the development of the lumber In-
G in that portion of the state and
=" that the manufacturers had every rea-
S to belleve thelr busings would be
] by the retention of the $3.10 rate
lower rate.
e claims of the lumbermen are
in the following:
£ for to 1892 there was sub-
m:ﬂ:' no lumber industry In the
: eite valley,
. Becond—Growing out of the necessi-
ihl of the carrier, ity officers sought
! gul induced oth ineluding some
of the complainants In this case, to In-
themselves In the lumber busi-
neas and to invest In this industry.
Thir@—At that time, and for some
time thereaZzter, there was a unity of
and a unity of efforl between
carrier and manufacturer.

Fourth—The character of the timber

and its e "aptability for all commercial
fises was problematical, and that all
the ces, 80 far as respects the in-
yestments in the mill industry are con-

taken by the men making
the lovestments,

Fifth—It was recognized that owing

}o the large percentage of low grado
mber, it was e¢ssential for the success
of the Industry that A market bes found
for Its common lumber, and that the
vhief market therefor was Ban Fran-
olsen, and that rates must be on
;:Ill itive conditions or fallure would

tably result.
Wo Orders Received.

Bixth-—Based on the foregoing facts,
rates were established In 1899 as set

t in the complainl. The Investments

re made, not only on the continuance
of these rates and good falth of the
earrier, but also because the necessi-
Yies of the came would demand rates on
the lines above indicated or the indus-
try could not succeed. All thls was
known to the carrier.
. Beventh—The rate in question app'les
to the lowest grade of a low-grade com-

moditz,
h- l.‘%th-—-ﬂfter the establishment of
this bBusiness the traffic of the carrier
Ancreased largely in every direction, and
Adts fncome Increased in like ratio,
. Ninth—When the rate was taken out
_ dn_January, 1904, the lumber business
1 ed, and when It was restored in
‘May, 1804, the business revived.
4 th—8ince the rate was taken out
m ril “'l liﬂ'r'.t 1'n:n:n|'|’t}m1 bafgre lt‘ha
paniec, not a single order has
‘been  recelved c?dv Willamette valley
umills for the product In question from
Francisco markets, and the lumber
feh formerly moved on the old rate
been plling up in the yards of the
1lis; -.m{ without a market for this
‘of the lumber the mills cannot be

& y- .
~ Eleventh—The reason given by the
‘oarrier for the advance in April, 1907,
“was the advance in charters from coast
ts, and charters have long since
to normal rates,
‘ Twelfth—The cost of manufacturin
B the Willamette valley has incr
steadily since 1898.
* It is alleged by the complainants that
the capital stock of the raliroad com-
pany grossly exceeds, as to the publlo
and ss a basls for rates, the actual
value of the cost of co ction and
;?ulpment, and the stocks and bonds
wof said companles are much in excess
of the value of all the property of de-
tendants devoted to the public use,

Steal Now March.

It 1s also shown that in recent years
the rallroads have effected [mportant

of thelr changes In the classifieation of
lumber products, and by limiting the
quantity and qualities of lumber that
mu{ be moved on the old 3$3.10 rate
When the $3.10 rate and scale was
installed It nraplled to all lumber, green
and kiln dried, and the minimum wnaa
30,000 pounds. In August, 1¥ud, its ap-
plication was limited to green lumber,
and on May 10, 1904, to "green common
rough fir lath and lumber.” The frst
change threw everything except green
lumber under the $6 rate, and the next
change limited the rate lo green com-
mon rougn fir lumber. These changes
were in effect real and substantial ad-
vances in rates and were so considered
In the meantime the minlmum was in-
creased on all classes so that the actual
average loading, taking the month of
Februarys 1907, as lllustrative, was b4,-
000 pcunsn per car. This in itself In-
creased the carload earning very large-

1y.
Teal's Strong Argument.

Mr. Teal, In Lis argument to the in-
terstate commerce commission, sald:

“We have guoted at length from Mr,
Miger's testimony, for on it this ad-
vance musl pe Justified or under the
rulings of this commission it cannot
stand we present no analysis of it
here, but submit that under no rules of
evidence can the mere opinion of a wit-
ness, unsubstantiated by the faols neo-
essary to enable its weight or rellabil-
ity to be tested and verified, be taken as
establishing & prima facle case, °‘He
thinks lumber can stand a higher rate.’
‘e never has regarded the rate as re-
munerative. Is the life of & great in-
dustry, estabilshed as the witness states
this to have been, to bae jeopardized on
what a raliroad official thinks It can
stand, or on his views as Lo what s re-
munerative, without a single funda-
mental faot on which this commission
cap base its findings and its opinionT"
Quoting from the evidence of rall-
road men affirming the high abllity of
General Manager . H. Markham, who
originally put in the $3.10 rate and
testimony of the same rallroaders es-
tablishing the fact of the railroad’s
great prosperity under Markbam's ad-
ministration, counsel for the lumber-
men say:

Eaormong Growth in Businsss.
“We have already referred to the con-
dition this road was In when Mr. Mark-
ham took charge. It was down at the
heels, physically and financially, and on
him was Imposed the task of resuscltat-
ing It, of making It self-sustaining. This
Involved a radical departure from for-
mer methods. It required a broad, high-
minded man, one who understood con-
ditions and who, while Wweeking revenue,
also recognized the limitatlons of the
traffic and Its ability to pay. The
times and the road required a man who
could originate and create business.
The man was found In Mr. Markham,
who, after & too brief stay In Oregon,
became neral manager of the Bouth-
ern Pacific rallway, and shortly there-
after retired fram rallroad wonfy.
“Aocording to the reports in 1587 the |
total revenue of the Oregon & Callfornia
Raflroad company was §1,436,0387, or
about 32,180 per mile, and Its receipts
over operating expenses on a low scale
were but §813,201,

“Thus from no shipments of lumber
from this district in 1897 the business
steadily grew until in 1907 it furnished
for long hauls 16,870 cars of lumber,
without taking into consideration other
forest producte. With the growth of
the lndunl?' came the development Mr.
Markham foresaw. In 1908 the earn-
ings of the Oregon & California rall-
rond had grown to $5,885,188, an in-
crease of more than z00 per cent over
1897, and the earnings per mile had
rown in 10 years from $2,180 a mlle
o $8,863 r mile, a result Mr, Mark-
ham might well be proud of,
“Before the ‘merger thia company
considered the lumber traffio so desir-
able that it would makes no joint rates
with the Union Pacific system, and car-
rled lumber of all kinds from Portland
to Denver on a basis of 3,71 mills per
ton per mile, and from Eugene on a
basls of 2.93 mills per ton per mile,
erossing not one, but three great moun-
taln ranges. This was not traffic they
had to earry, but was traffic they want-
ed. They made no rates rmitting it
to move In any other direction.

Lumber the Money Getter.
“On the average rate to Bay points of
§3.68 they show in nearly every case
gEreater earnings per car than the other
commodities, and on the $6 rate, which
under both old and new tariff applied to
all lumber other than rough common fir,
the earnings are much greater. On this
basls this low grade traffic is payin
ralatively more than it should pay, ua
If a proper relation Is to be maintained
then a reduction, not an advance, Is In
order.

‘“The $210 rate and scale is a rea-
sonabla rate, it is not an abnormally
low rale, either In itself or relatively. It
Is a rate under which the traffio will
move and under & higher rave it will not
move."

Testimony of R. A. Booth is quoted
embodying the history of the lumber
manufacturing Industry In the upper
Willamette wvalley from its beginning.
The Industry was developed largély for
the benefit of the Oregon & California
Rallroad company, and under its dleta-
tion as to the markets that were to be
sought and created, In the south and
southwest via the Southern Pacific
lines, and later via Portland to eastern
territory. Mr. Booth sald:

"Prior to 1806 we were rating in
soft pine Jumber at Grnntnp!g:sa in the
southern part of the state. In 1896 a
Mr. Jones brought a letter of intradue-
tion from the rallroad people, asking us
to look over hls plant that he was {hen
attempting to operate or getting ready
to operate at Saginaw., We declined at
first, but upon another similar request
we looked Into It, and after conferring
with the purchasing agent in Oregon
and the manager of the Oregon lines,
made a lease of what {8 known as the
Baginaw plant for 12 months, for the
purpose of seoslng what could be done
with fir in the market and to ascertaln
fts qualities. P

Buy Additional Plant.

“About a year later we purchazed the
plant, becoming convinced that fir was
& good commercial product, and we de-
sired to increase our operations™

The timber seemed the most avallable
regource at hand out of which to de-
velop traffic, not only that traffic re-
sulting directly from the manufacture
of timber, but that necessarily follow-
ing the installing of the plants, the em-
ployment of thousands of people and
the general beneflcent effect of the

Rheumatism

Do you want to get rid

of it? If so, take Dr, Miles
* Nervine modified as di-
rected in pamphlet around
bottle. In addition to the
direct curative properties
it has a soothing effect up-
on the nervous system by
which the rheumatic

rest and sleep assured.
It has made many cures
of thje; amfu} disease,
some of them after years
of suffering. If it will
cure others why not you.
If your case is compli-
cated, write us for ad

it costs you nothing an
may save you prolonged

suffering.
that I ecould

“lI waa so
walk. er Having my shoes
for an hour or two I éould manage
to walk suffering the pain. Then
have pains all thmu.‘a
my system. My doctor told me I ha
attack of

&n acute ! tory
I read about Dr. Miles*
bottle and I ¢om-

from the

J H. BAND
P. O. nu‘f Roockaway, N. J.

\'.r:’twm solls Dr. Mlles® Nerve
a autherize him to return
o0 first bottis (omnly) If It falls

benefit you.
Miles Medical Co,, Elkhart, Ind

Inauguration of a greatl Industry. On
thelr own Initiative, as early as 1898
this was taken up with Mr. Booth by
representatives of the rallroad company.
At thelr uul‘fe-uon he and his assool-
ates ventured on leasing a mill enter-
rise that was then ut to fall at

ginaw in Lane county, O n. Even
then the commercial possibilities of the
timber were not realized, and doubt was
expressed to Mr. Booth by the manager
of the Oregon & California rallroad In
Oregon as to its utility generally for
commercial purposes. he growth and
development of the business was slow
and was largely experimental. By 1808
Mr., Booth became convinced that under
proper conditions the business would
rove successful During this period all
he chances of direct lops were taken
by those testing the Foulblllu s of the
business. It was well known Irom the
start that the timber in the valley ran
a very large percentage of low grade
and that a market would have to be
found for this product, otherwise the
industry would be doomed to fallure. It
was conceded that Ban Francisco was
this markej

Detailing his eﬂmrlrnm with the
rallrond company, r. Booth continued:

“They asked us to develop a trade
n Arizona, then compstitive with the

nta Fe. A large amount of our early
businoss went into that territory, on
about an $11 per ton rate. We cultl-
vated that territory until the rate was
withdrawn. .

Develop New Trade.

‘“We were then asked to develop a
business in the mining region of In-
terlor California and were given low
ratcs, for tho purpose of developing a
trade there as against the local products
which ve no rail haul

“We had an extensive business there

tol

eactern business should come via Port-
land; that they %rererred that territory
to be developed, because of their abllity
1o place cars belter, because they could
draw lar supgllu from * conneoting
lUnes and which, added to their own
equipments, would enable them to better
accommodate us.'

The building of the Oregon & Call-
fornia ralln was nlded by a munifi-
cent land grant from the general gov-
ernment and was the first road of any
fmportance built in Orefnn. Much of
this grant was In the timber section.
It was considered of but little value
and furnished no traffic of any amount,
In 1896 the total gross earnings of the
Oregon line of the system was §1,664,-
832, in 1897 31,486,087, and the percent-
age of operating expenses to such Jim-
{ted earnings were necessarily high. At
that time one through traln and one
Jocal to Roseburg was sufficlent to care
for the passenger traffic, and one
through frelght train every other day
to care for the freight.

In 1801 the Booth-Kelley company
lhlfﬁiag east 368 cars, south 3,438 cars;
fn 1508, 1,295 cars east, 3,281 south; In
1903, 581 east, 2,440 south; in 1004, 871
east, 2,676 south; In 10056, 1,326 east
2,083 south; in 1906, 1,676 east, 2,228
south; in the first 10 months of 1907,
1,129 east, 1,119 south.

Shipments south fell off becauss of
lack of rolling stock. There were plenty
of orders for lumber, but no cars.
These figures show the growth and
variation of the lumber movement from
these mills, according to conditions im-
posed by the rallroad company, under
the old rates, and while the road was
being transformed from a moribund in-
stitution to a flourishing and valuable
property.

Bcoring the apparent lack of human
feeling In a ralflroad corporation for its
heartless atlempt to ruin thessa indus-
tries, counsel for the lumbermen say:

“Those representing the rallroads af-
fect to belleve that, the just indigna-
tion which 1s volced In every quarter, is
but the nolsy clamor of the demagogue
or politiclan.

“It may be that thea people of Ore-
!hon are unduly exercised; {t may be

at there is no real justification for
the resentment they feel, but It does
not tend to allay thils feeling, when
lho{ appear before the tribunal ereated
b Aw to pass upon the justica of their
clalms, to be met at the threshold of a
case with techinlecal objections to the
introduction of testimony on the

rounds that it is all “rrelevant and
mmaterial’; that ‘any contract, even
{f one were made, could have no effect.’
Of course not. The fact that thess men
spent thelr money, bullt thelr plants,
created a business on the strength of
promises expressed or impllied, 1s of no
consequence, It I8 wholly Irrelevant.
Even {f they In good falth belleved they
wera carrying out a contract, it matters
not. It s void. What boots Tt i{f some
have the savings of a lifetime at staka

—it is Immaterial.”
——— A ——

pains are controlled, and

in J'rugoruon to our output. We were
after rates were adjusted that it
was desirable to the rallroads that our
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Attend BARGAIN SALES, CLEARANCE SALES
SHAM or any other SALES when you can buy

FIRST-CLASS SUITS FOR ME

OF'US AT

310

There are dozens of styles to choose from—every
ed size—and all the NEW fabrics. Some of these i

tical fabrics and patterns are shown in uptown sto
‘t szo.mn ¥ l

WHEN YOU SEE IT IN OUR AD IT’S SO

3d and Oak
st and Yamhi

517 Lumber Exchange Building, Second and Stark Telsshons Main 3314 |

INQUIRED ABOUT THE BUTTE BOYS

Mr. Louis Hengerson of Portland Wrote to Goldfield for Information Concerning This Company’s Mining Property. ¥

Will Have No Cause to Regret Investing in Butte Boys

Mr.%Louis Henderson of Portland had his attention attracted to the Butte Boys Consolidated Mining company’s

property in Goldfield, Nevada, and to make sure of the company’s standing and the prospects of its mine, wrote a letter to the
Wood-Sullivan Hardware company asking for information. The Sullivan of this firm is not the celebrated Larry that migrated
to Goldfield from Portland, but, on the contrary, is one of the substantial business men of Nevada’s famous mining camp.
The letter was written several weeks ago and so satisfied was Mr, Henderson when he received his reply that he permitted it to
be copied. It was written by the secretary of the company, Mr. E. H. Barieu, and is as follows:

WOOD-SUL

HARDWARE, TINNING AND PLUMBING

Office of

Dealers in

238 MAIN STREET

%
Mr. Louis Henderson, Portland, Or.
Dear Sir:=--Your inquiry concerning Butte Boys Consolidated mines has been

.referred to me for answer,.and while my reply is personal I think it is a fair one,

They have spent considerable money in developing their property, and we have
sold them a large quantity of hardware for which they paid spot cash, and they
have at no time desired credit on any of their purchases.

. Their property is about eight miles northeast of Goldfield, in an excellent
locality, and they are down about 300 feet. They have received some very good
assays at different depths, and I consider the management, as far as the mine here
' is concerned, in very good hands,
ally I don't think you will have any cause to regret investing in Butte Boys. I
have some stock and feel that I have made a good investment. .

-

LIVAN COMPANY

Goldfield, Nev., Feb. 1, 1908.

Mr. G, W. Bever is the man I refer to. Person=

- Very Truly Yours,
E. H. BARIEU, Secretary.
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believe, however,

THIS TEN CENT STOOK CANNOT LAST MUCHE LONGHR.

OUR MB. BEVER DEPARTED FOR GOLDFINLD ;

Within a few days we may have some news from the camp. on

&!:b]llh it in the newspapers, whatever it may be. We
t

.‘W moré than five claims. We are working only ONH of them. It has

proven itself immensely valuable. We belleve the other FOUR are jus

as rich, We have leased 16 acres to another dothpany, and, while j:et

a uﬁ':. !:., ll:t uﬁ:‘“ every lfra:?lu of a& sﬂl!‘at produmlt;.l ‘Every share of
LR covers A 8 ground, the 58

beyond our comprehension. & ' N

Mdvances over the old rate by reason
226 Alder Bet The mine is NOT a prospect now., IT I8 A MINE. Its ore is u
St., the dump. It is FREE MILLING ORE. It requires no smelting or eym

vhenNG THE EDANK | SMITH MEAT CO, 25 A st oig-iioiisiss

0 BEEF TRUST”
WE XONESTLY BELLEVE TEAT OU 40 FEET OF BOOK WILL
SPECIALS FOR WEDNESDAY AND THURSDAY We ean treat it fhegs, mlnfn:.?ncludad. The rest will be proft, and m}::’;es’n.;:o.rﬁe T s Harrarnel by Snela . s

E it requires but little figuring to sum up the tremendous richness of our 8, "is flve years d has produced $35,000,000! The value of its
¥ ‘PORK 10c¢ SAUSAGE 12%¢ BEEF 3c TO 12%c
}

old an
. Truth is, it will nl d by th d increased f $9,278,600 in 1908 14,704,8 2
gl‘;fnp:;;,:o mll% th'cf roc‘l': and °m§u’:;“&‘:”buufnn. ea:;p?ﬁ:tty :fllmﬂ: n‘:;.: fl?nt‘l' Peor mp'ie lh:ionn: outside of aoldnaid l:j'aa.n!mnt co;%rggoggo'{t!m mlrn‘:'lf.
ach day we offer 5,000 1bs.| Each hour we will make up|Soup Meat .......ce00vveen. 3¢
1 the freShcst and sweetest zm pounds of Pork Sausage Beef for BOl]lﬂg rresessannn 5¢

reased f ti to ti tockhold decl tude of t roduction. If ere t
i kholders’ company. Every holder Of & Share has & VOte. in sAY« joar, at 100 per day, Tie would earn §10.850.000, or > 3845.000. less than
.'!l gram-fed Plg Pork 12%{.‘. per .pOlIﬂd. Smith’s Ribs of Beef to bake....... 6¢

5 .' lm mr pound. You RoaStS Of Bcef ssr s sssaenma

Kkholders’ ; f -
i;" "ﬁgc.h:_u °l.';: ,ﬁmm‘.rf’::gr{hﬁ?ﬁg'o‘.’,, %&h:r%e:adst: }’f,‘:’,(}g ;:’. E’;.ldﬂeld gave to the world last year. The annual output of the Hearst's
‘Homestake mine in Bouth Dakota‘ with ore averaging only $2.65 per t
Sausages are all clean and
755 VEph : . Prime Rib Roast Beef......1
on't care for pork in the|fresh, and above all things, The best in the land." o¢

lease on the position—longer than the stockholders may decree. is .mo%o' That mine s & dividend of § per ocent quarter .

OUR MINE IS IN %ﬂg E&mnn GOLD MINING talisation of $31,000,000. The Homestake iz free milllnur«. m‘guy

ASd 1850 ot & Beiall vy peopodttion. "We own 105 seved.., el i) as the Butte ® I8, and who knows that we may not ve another
nmer; ealE it now, at the |absolutely pure. Nothing but | Sirloin Steak. extra choice 11¢
season, when it is at|meat and seasoning in Smith |Small Porterhouse Steaks '1'2%49
- - ; sausage, nothing else. Small “T"-Bone Steaks...12%4¢

Momestake over in Nevada?
LEMAS to the right entrance—see that Smith’s name is over the door. The markets on ;

- SHARES TEN CENTS EACH AT PRESENT. s
Purchasers may pay 25 per cent down and 25 per cent per month, if they so desire. No discount for cash.
hmmtion whatever with the firm. They do not carry Smith’s Meats.
T ‘OU GET YOUR -MEAT WEIGHED ON HONEST SCALES

“PROFIT AND LOSS," THE WIDELY XNOWN MAGARINE,
In its February number, reporis that “Goldfield produced during the

617 LUMBER EXCHANGE BUILDING, _\monn AND STARK STS., PORTLAND, OR.  PHONE MAIN 6514

WE REPEAT IT OVER AGAIN—GOLDFIELD I8 THE GREATEST MINING CAMP ON EARTH! %

THE BUTTE BOYS CONSOLIDATED MINING CO.
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