— 4 EE FE3EF

FErEEESE

¥ RS e EREBREERE"EEE

THE COOS BAY TIMES MARSHFIELD, OREGON SATURD

Here Are the New REQ Models and the New REO Prices

Look at the Cars, Consider the Values, and When Your Astonishment Has Somewhat Abated, Read

||t l,;:_‘im', |

Carefully the Explanations of How These Sensational Prices Were Made Possible

SPECIFICATIONS
New Reo the Fifth, $875

Wheel Base—115 inches.

ings—Fromt—Semi-ellip-
Sg::r laa x 2" with 7
Jeaves, Rear—three-gquar-
ter elliptic, Lower section
441" x 2" with 7leaves;
’-p:r n«litm 22'13-16" =
with 7 leaves.

Front Axle—I-beam, drop
forged, with Timken roller
bearing spindles.

Rear Axle—Tubular—semi-
flouting, Timken roller bear-
ings at differential—Hyatt
High Duty roller bearings
at wheels, pinion 1:1tegrll
with stub shaft—two uni-
versal joints in propeller
shaft. ,

Tires—34" x 4" front and
rear. Non-skid on rear.

Motor—Verticul, four-cylin-
der, cast in pairs, modified
L type with integral head,
with inlet valve in head.
Valves mechanically oper-
ated and protected.

Cylinder Dimensions —
434" x 414"

Horsepower—35.

Cooling System — Water
jackets and tubular radia-
tor, cellular pattemn.

Lubrication — Automatic
force feed by plunger pump
with return system.

Carburetor -~ Automatic,
heated by hot amir and hot
water,

Ignition—Combined genera-
tor and magneto, driven
through timing gears with
100 ampere hour storage
battery.

Starter—Electric, separate
unit, six volt, connected to
transmission.

Transmission — Selective
swinging type with single
rod center control,

Cluteh—Multiple dry dise,
faced with asbestos with
positive instant release.

Brakes—Two on each rear
wheel, one internal, one
external, 14”7 diameter
drums—service brake in-
terconnected with clutch
pedal.

Steering—Gear and sector
with 18" steering wheel.

Control — Left-hand drive,
center control—spark and
throttle en steering wheel
with oot aceelerator.

Positive—Thief-prool lock-
Wi device.

Fenders—Drawn sheet steel
of lutest oval type—shield
between running boards
and body—close fitting,
quick detachable under
pan — aluminum bound,
linoleum covered running
boards.

Gasoline Capacity—16 gal-
lons.

Body — Five - passenger—
streamline touring car type
with extra wide full “U"
doors, front and rear. Gen-
uine leather upholstering.
Deep cushions and backs.

Finish—Body, Golden Olive,
running gear, black; equip-
ment nickel trimmed.

Equipment—Fully electric
lighted throughout; im-
proved S5-bow, one-man
mohair top with full side
curtaing; mohair nhp cover;
clear-vision, rain-vision,
ventilating windshield;
specdometer; electrie horn;
extra rim with improved
tire brackets; pump; jack;
complete tool ahd tire
outfit; foot and robe rails,

Price—$875, . . b. Lamsing,
Mich,

WE FEEL WE MUST EXPLAIN to our more intelli-
gent readery why and how it is possible to place such
cars in your hands at such unheard of prices.

FOR WITHOUT THAT EXPLANATION without
reasons so logical they must mnsry you--you could
not accept these values as genuine.

OF COURSE THE PRICE. ALONE would not aston-
ish-—might not even interest you. For mere price
:)nkm by itself, indicates nothing to the intelligent

uyer

BESIDES YOU'VE BEEN SURFEITED with an-
nouncements of “big cars at little prices’'—this year
more than ever before,

MOST MAKERS SEEM TO HAVE lost their heads in
the fierce battle of price competition. As a result
you've seen price reductions that we think must have
indicated to your mind clearly one of two things—
either that the value was not there last season
or couldn’t be this,

S0 MERE PRICE—EVEN THESE sensational new
Reo prices—would interest you only mildly if at all.

BUT KNOWING AS YOU DO, REO standards of
excellence in materials and mnnu!'ucture. knowing as
you do the Reo reputation for making only ears of
sterling quality: knowing and estimating as you will,
keo integrity in selling as well as in making, you must
marvel at these prices.

FOR TAKEN WITH THE QUALITY of these two
famous Reo models, these prices represent, we verily
believe, the greatest values ever offered in an auto-
mobile,

BOTH REO MODELS—Reo the Fifth, “The Incom-
parable Four,” and the Reo Six—have long since
passed the experimental stage. Both have been
tried and proven—and not by factory testers, but by
thousands and tens of thousands of owners, and in
ebery land.

IT WASN'T NECESSARY cither to improve the
quality or to reduce the price—except that it is and
always has been the Reo desire to give Reo buyers
greater value than could be obtained elsewhere and
Just as much more as our greater experience and su-
perior facilitics could give.

BUT IT WAS POSSIBLE—and that was sufficient.

A COMBINATION OF FACTORS—and conditions
that are, we believe, unique with Reo, made these
prices for these quality-cars possible,

NO; PRICES OF MATERIALS had nothing to do
with it—prices of no important materials are lower,
while prices of many are higher now than a year ago.

ONLY WAY COST OF MATERIALS in a car can be
reduced this year is by reducing quality of materials
~using inferior or substitutes,

YES; THERE I8 ANOTHER WAY —the simple
expedient of reducing the amount of materials In
other words, reducing the weight of the car.

FORIT IS A FACT THAT YOU CAN reduce the cost
of an automobile twenty-five percent by simply cut-
ting the weight down that much. Some do—to the
danger point we believe.

REO CARS ARE LIGHT CARS—but not light to the
point of flimsiness, They are as light as may be with-
out sacrifice of safety or durability.

S0 THAT EXPEDIENT of cutting down the amount
of materials that go into the car was not to be thought
of, any more than was the other of using materials of
inferior quality or substitution.

IN THE MAKING OF REOS this year we are using—
not better because they are not to be had—but the
same quality of materials as formerly, So that isn't
the reason for the lower price,

COST OF MAKING, IS HOWEVER somewhat less
thanks to the fact that in many ways we have been
ahble to reach a still higher degree of efficiency.

ONE BIG ITEM IN COST REDUCTION of these
two maodels was the fact that both had passed the

experimental stage.

IT TAKES AT LEAST THREE YEARS to perfect
any new automobile model.

ANYWAY IT TAKES THAT LONG to get a car to
the point of perfection where we are willing to offer it
to Reo buyers and back it with the Reo guarantee.

THE MOST IMPORTANT factor in the reduction of

manufacturing cost and at the same time the making
of a better product, was to be found in Reo itself.

NEVER SINCE THE DAY REO WAS incorporated
has there been a single change in the personnel of the
exccutivg organization.

THE SAME PRESIDENT presides who occupied the
chair at the first meeting of the Reo.

L]

THE SAME GENERAL MANAGER directs; the
same engineer designa; the same expert handles the
funds; the same purchasing agent buys; the same
factory superintendent oversees; and finally, the same
men direct the sales, who have handled these impor-
tant departments since the first Reo was designed
and made and sold,

ALL WE'VE LEARNED WE'VE KEPT right in
the Reo organization.

AND IN THE FACTORY —do you know there are
scores of men in the Reo factories today working on
these latest Reo models who worked on the very first
Reo? Hundreds who have been here six to ten years.

SO THERE AGAIN WE CAN SAY “All we've learned
we've kept.” Every man has become a specialist—is
an expert—at his particular task,

REO DEALERS ARE RESPONSIBLE-—however,
the credit is theira—for the biggest item. For, but for
the unprecedented action and the hearty co-operation
of hundreds of Reo Distributors we could not have
placed these cars in your hands at these prices.

LIKE THE FACTORY ORGANIZATION the Reo
Dealer Organization has been with us from the first.
Many of the principal Reo dealers have sold Reos
exclusively ever since the first Reo was made.

WELL, THIS SEASON WE WERE confronted with a
prablem —price competition to an extent greater than
ever before.

OUR DEALERS INSISTED that, even though fortified
with Reo quality and prestige, still they could not
wholly ignore price competiton.

WE CONTENDED that price did not matter, that it
fooled no one—or at most only a small percentage of
buyers and they not the most desirable.

WE SHOWED THEM that the cost of making Reos
could not be materially lessened without reducing the
quality—and our plan was to improve the quality
wherever and whenever possible.

WHY, WE REO FOLK wouldn't want to be in business
if we couldn't feel we could make better cars this year
than last; next year than this!

WE SET OUR OWN STANDARDS and will always
ignore those of others—at least when they trend
downward.

IT THEY PROTESTED that the average buyer saw
sy the price tag, That while he saw the reduction
in price, he did not notice the reduction in quality—
in value. So they wanted a competitive price on
Reos as well as Reo quality in the product.

THERE WAS ONLY ONE WAY it could be done—
that was if the dealers would agree to handle Reo cars
on a smaller margin of profit than is the rule with
other cars. We told them if they would agree to that
we could set a price on Reo cars that would create a
genuine sensation.

AND THEY AGREED! It is an uprecedented action
we believe. And that the hundredsof Reo Distributors
assented to the plan was due to another unique condi-
tion—namely, the extremely low cost of selling and of
giving scrvice on Reo cars.

A CANVASS SHOWED this remarkable fact: That the
average cost of the dealer's guarantee on a Reo car—
the cost of keeping it in perfect running order and ita
buyer thoroughly satisfied——was less than six dollars
per car per year|

JUST COMPARE THAT with the cost of maintaining
some makes of cars!

WHY, ONE OF OUR DEALERS who handled two
other lines last season—but who says, most emphatic-
ally, he will handle Reos exclusively hereafter—tells
us that the average cost to him per car on one of
those lines was $60 and on the other $49—while Reo
averaged in his case $4.75 per car per year|

AND THAT WASN'T ALL. The factor that Reo
Distributors consider most important is the customer
satisfied or the reverse, For you must know that
though that dealer spent $60 to keep a certain car
running he still could not keep the man to whom he
had sold that car satisfied —not even by taking it
back and standing the full loss itself,

HE COULD NOT REIMBURSE him in dollars for
the delays, the disappointments und the aggravations
he had suffered.

S0 REOS WILL BE SOLD in the future on a lesser
margin from the dealer to user (and factory margin
has always been as close as was safe) than any other
automobiie in the same class or of higher price.

AND YOU AS A REO BUYER get the full benefit.

Ree Motor Car Company, Lansing, Mich., U. §. A.

NORTHWEST AUTO CO., Inc.
Distributors for Oregon, Washington and Idaho

" Motor—Vertical, §
der, cast in threes, modified

SPECIFICATIONS
The New Reo Six $1250

Wheel Base—126 inches.

Springs — Frent — Semi-
elliptic—38"
leaves, Rear—
5013 = 218"
leaven.

Front Axle—I-beam drop
forged with Timken roller
bearing spindles.

Rear Axle—Full floating,
Timken roller bearings at
differential and at wheels
~~two universal joints in
propeller shaft.

Tires—34" x 414" front and
rear. Non-akid on rear,

six-cylin-

Cantilever
with 8

L type with integral head,

ith inlet valve in head.
Valve mechanically oper-
ated and protected.

Cylinder Dimensions —
3"‘ o x S}i".
Horsepower 45,

Cooling System — Water
Jackets and tubular radia-

tor, cellular pattern, Water

circulation by centrifugal

pump direct to exhaust

valves,

Lubrieation — Automatic
force feed by plunger pump
with return aystem.

Carburetor — Automatic,

heated by hot air and hot
water.
Ignition—Combined gener-
utor and magneto, driven
through timing gears with

100 ampere hour storage |

battery.
Starter—Electric,
unit, connected

separate
to trans-

Transmission — Selective
swinging type with single
rod, center control.

Clutch—Muitiple dry disc,
faced with asbestos, posi-
tive instant release.

Brakes—Two on each rear
wheel, one intemal, one
external, 14" diameter
drums—service brake in-
terconnected with clutch
pedal

Steering—Gear and sector
with 18" steering wheel.
Control—Left-hand drive,
center control—apark and
throttle on steering wheel

with foot accelerator,

Positive—Thiel-proof lock-
ing device.

Fenders —Drawn sheet steel
of latest oval type—shield
between running
and body-—close fitting,

quick detachable under -

rin = aluminum bound,
oleum covered running

Gmlino Cltoclty—-ll gal-
lons. Tank in rear with
Stewart Vacuum System
supply.

Body — Seven-passenger —
touring car with extra

lubed lutha' uphol.tuin.
Deep cushions and backa

Finish —Body, Golden Olive

—unning ,  black—
equipment nickel trimmed.
Equipment—Fully electric
lighted throughout; im-
proved S-bow, one-man
mohair top with full side
curtains; mohair l!ipm

Price—$1250, f.o. b Lanslog,
Mich.
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This takes |
but It Is In progress,

“Consldering half the world is at |

MORE MONEY HERE

AY SEPTEMBER 11, IQIS—EVENING EDITION

BUSINESS BETTER

MAN TELLS OF
TIONS IN COUNTRY

l\l O CONDI.

President of  Northwiestern
Company Takes Optomistic View
~Mauy Machines Sold

| (Thera was recently printed in the
dally press an Interview with Mr, P
W. Vogler, president of the North-
west Auto Company of Portland,
Iwhu had just returned from an east-
ern trip This Interview was most
loptimistic In Its tone as to business
[conditions throughout the east and
it expressed a firm bellef that the
West wounld share with the east In
| the Increased prosperity caused by
abundant crops and the extraordi-
Lnar} demand for many of our pro-|
ducta,
l Auto Nusiness

Mr, Vogler was particularly lm-
| pressed by the favorable attitude of |
oastern bankers toward the sutomo-
bile business which has now become
one of the leading permanent In-
dustrlol of the country, indeed, one
[ ot the greal banks In New York Cl-
ty hag been running a series of ad-|

[
| vertisements In the New York papers

| calling attention to the fact that the

automobile hag become a great pub-
lle utllity, making the prediction
that with good crops this fall, every
| expoactation of the automoble manu-

facturer ag (o Incrensed snles will be
fulfilled and expressing the desire

to see avery farmer, merchant and

professional man [n possession of a

car, first, for his use in MMas In-

dustry, and second, for his pleasure,
Farmer Nesdd Auto

Mr. Vogler In commenting upon

ed that a Jarge percentage of suto-
moblles I8 sold to the farmer, who,
while previously a good

tomer of the man who sélls gasoline
| and makes repairs,

ceased lo be merely an expansive

luxury and g now an econbmic neée-
os8ity as well to the farmér ag to
the departmerit store or in any 604

cupation where expenditure 'or ecdn-
omy can make [ta use valubble”

Makew Clthes Closer

of automoblles may Incur elther in

'ltlo ‘way of daily upkeep, deprectd-
|tluu or wear and téar, What g

gathered from the ground and cap-

ftalleed certainly reflects the ' gen-
| ernl prosperity of the entire eommu-
nity, and money obtained from erops
and thrift even though It goes into
Iaulumahlln. graphaphones and pia-
| nolas really puts Into eirculation new

|
|
|

[wealth and the country benefits In
consequonce,”
Production Dig

| "The production of automobileg n
1914 amounting to 435,000 cars will
compure with probably 625,000 ears
||n 19106, and the prospect of Inerease
|for 1916 over 1015 Is even wtill
|larger. The antcipated reduetion In
| profits per car will unquestionably

| be more than eompensated for by the

llumund volume of business.'

A Thousand Cars
| The Northwest Auto Company of
| head, has contracted for 1,000 Reo
| cars for the coming year which lg an
[ Increase aver the pumber sold dur-
[Ing the present year. Out of this
1,000 cars, orders have already been

'takon for 600 cars even before the |

| atnouncement of the new prices, It
{in certaln that orders will come
[thick and fast for ther emalnder of |
| the allotment In Mr, Vogler's terrl-
]lorr now that the new prices have
]bwll named,

’ New Heo Models

Mr. Vogler speaks enthusiastically
of the new Reo and In every state-
ment he I8 squarsly bucked Ly the
factory. In talking over the new
models, Mr, Volger says:

“The publle who Is acqualnted

Auto _

this,.eays: ... &
“It has boen humnroualy ll.l“otl.-

savings
bank customer, now’ becomes a cus-

The' real truth
| In that the automobile haus long sihee

"By meang of the automoblleg the
outlaying country {s being brought
closer to the big cities and the values
‘thus created more than  offset any
ordinary expense which the owners

{ Portland, of which Mr. Vogler 1s the |
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BASEBALL SEORES

BEAVERS FALL EASY PREX ‘h
JOWLY OAKLANDERS
Angels Intercept Beals Rapid and
Proud Stride to the Pennanfe.
Other Scores Close

G000000000000n 0N
'® PRRCENTAGES OF
- COAST LEAGUN @
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¢ San Francleco 88 @b 580
® Los Angelea , 89 74 648
'® Balt Lake ... 78 76 ‘508
® Vernon ,.,, 79 &1 480
¢ Portland ... 68 84 448
¢ Oukland .... 70 62 434 ‘&
R R R R R R R RN E E E)
OAKLAND, Sept, 11—For the
‘third time this week the Portlanil-
[erg foll under the charlot wheels Bt
\mo Oukland Commuters yesterdiy
afternoon, Grand Filoal, Commutm
|t' Boavers 2.
| The scores of yesterday follov:.
Const League '
At Oakland;
Portiand
Oakland
At Salt Lake:
Vernon .,
Salt Lake
At Los Angeles ...
San Francleco .., ..
Log Angeles
Natlonal lmo
Al 8t. Louls: ' ¥
Cincinnatl ... ’
LA RSEER, A 2
At Philadelphin:
New York .......
Ph"ldﬂphll ool.ol'tt.qlllllll'q
At Pittaburg: Ak
JDoston . . .....,.e.......l,"l
Pittaburg . ,.... soew B, 3
’ American DTeagne
At Bt. Louls:
8t. Louls ....
New TOIR c.iothssoWhauirunty bk
At Cleveland: .
DOWOIE s iiiasiones st
CI“.'.nd IR R N '
At Boston!
Philadelphia .......
Boston .

“ At Lex i
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When = young man dios -the
loss 8 no -often felt . by . mobé
thin & sorrowing family  add ‘a
compsratively small’ growp ‘et
friondv. but in  the - pamsihg  af
Phillp» Landrith & wers larﬂ' m.m-
ber of ‘people ‘Avieved ddenty - and
llneer*‘ly for Him. Hsn.,qqﬁg l[”
held ! 1*.;1]0“11! Teeord of goind
deods  and" aoth " of 16vidy (Kindnuss.
He vy w young®minn of C steriing
worth and Christlen character, He
wWis rn  earnést memikr of iNe
Marshfield  Presbyteriun = Clttiveh,
He possessed o sunne  didpositiog
and the Happy walt or waking
friends of all who knov hioy “Plie
Infuetcn of bis strong perponsily
was otor felt on the sids of Uhrid
tlan culture and true vefluement.

He ‘was wmbitlous (0 dv ‘wiieh
good in the world and it séems 1o
his fricods that his i “was ' eut
short untimely, but it is nbl fer uu
to kunow the reasen ahy--—mhu
some day we'll understand, ° |

Altho' undergoing Inmtenge suf-
foring of ‘n lingering  flineds, N
wis over patlent ‘and = cheerfil;
looking forward hopefully -'lo’t!lp
time when he could aguin wwie up
[his former activities, Mot though
all was dome for Him that love
could prompt or medieal skill de-
vise, he “wis not permitted to be
'restored to us.

The memory of Phillp. Landrl
beautiful charafter wtd Iite o
will'ng wsarvice flloats llke a claud
lof fragrant Incense dver the entibe
community, We are ‘belter for
(having knowsn him.

—A_PRIEND .

(and the same amount of materisls
are put Into the cars as formerly,
Another reason for the lowor callt
of the Heo in the bigh degree of of-
Ificlency obtatned by retalning the
[same manufacturing and executive
porsonnel of the factory and the'fup-

‘with the rigld Reo standards of ex- ther fact that the Reo madels have
(eellence In materials and manufac- long since passed the axporlmoﬂ!’l
‘ture, as well s Roo Integrity (n sell. | slage,
Ing, will be surprised at the new Reo  Mr. Vogler would ‘be glad to In-
Have 'prices, which It must be universally i“““ﬂ his factory quota of Reds it ft
conceded are the greatest values ev- Were possible to obtsin them for the
if“ offered in automoblles. As a 'demand for this remarkable “'cz
1Y | mutler of fact |t wasn't necessary, !n.w great that the buyer who seol
Alal\‘::::.:'s“(l):‘::;.l;.ﬂll‘:h:::d'l’:lfnlf’n?:;:. The statements of ‘the four b'“""!order to #ell Reos, elther to make One may conslder hMmeelf ndéed “r.
ldvery and Transfer Compuany, [m Marshfield and North ‘Beud. ©f yhem hotter or sell them any Iow. tunate.
) _ - thelr flonancial condition on Septem-| ge Lyt It was possible to do ft, there. |
Harniogs Good * -—— ® ber 2, show an increase of about fore, It has been done. The great
MERCHANTS CAFE . §200,000 In the deposits in compar-| buying public wants a car at a pop-
Popular Place for Ison with the statement made of ular price and Reo desalers the
GOOd Meals |thelr condition June 22. The semi-|country over have agreed to sell Reo
Pr‘ces Reasonah'e hllllllml tax payment period “‘d"dfura on a smaller margin of [ll'oﬂl 1
Cor. Commercial and und‘,u’. mnw of thig but the balance umu|t|“n lh‘}' obtaln with other cars. |
9 In scatterediug deposits. As the|Pherefore the factory bas set g price
(statement comes for a perlod Just|gnae has caused a sensation In the
| hefore the regular mouthly pay diys, '.U‘“llg of sutomobiles.”
the showing ls most gratifying and [

bhelieve we are dolng re-
tuking the businuss

FE COLOMBO RECEIVES §E- when the
E BLOW 8 Anposey | PRESIPENT '

A TG O . anr - ished the
Aet af ( utehing Playful Team PROGIESS OF WORK I

t Carries Friskiness Too | ' . -
Far—Not Fata) Presidlent of the Southern Pacific We propose to proceed with

Is Interviewed While He Is the electrificat'on of the line from
In Portland Whiteson to Corvallis as soon as de-
franchises are secured, If
these will glve us an elec-
from Portland te Cor-

SPROULE TELLS OF

war |
murkably well,
situation ms a ‘whole. Ir
wore tlhmes of peace we would not
conslder we were dolng well, but,
In view of the unurmmlics we are |
nwking much progsess." |

Umpgua structure is fin-

BANK STATEMENTS SHOW IN-
closed qulek-

gap can be
1 s

CREASE OF DEPOSITS

Laenl  Finanelal Institutions

About $200,000 More Than at
Time of Last Calculation

¢ Colombp,
In the

of Eustport,
nbdomen

was
vesterday |
ITSE g he chased it in the pas-
YIUE 1o cateh It, The blow |
b¥ere one and a doetor wgn'wnrk: on  the
il oned and after an Rallrowd down the
RUon  announced that the country, and the early electrifica-
M vesuit 1y no permanent {n- tion of the line from Whitson o

(mmllls were the most that could
and | be propllsed Oregon in the way of

b slred
The Portland Oregonlun says: granted,
Cotitinuation of the conatructlon ypie yoad
Willamette-Pacifle  ya114a.
Oregon coast |

"Karnlngs in the
!braveh of the service have
very good durlng July. August
pres- figures have not yet been compul-
Com- od, but travel was lheavy and SBep-
tember I8 promisipg. Frelght S
earnings are dolng a little better
(than holding thelr own In compar-

AAER SOAN. e *"HAVE THE ROOF FIXED

will be “We hope to do betier when weo 1 NDW

pushed to completion,” sald Presl- | get frelght rates adjusted to meet
dant Bproule, “"Heavy bridge the compet'tion of the FPapss SEB CORTHELL
Phone 3171 |

|

|

les ang lormerly w g i ] { the Cuval. Detalls have not yet been

i Was @ work across the Uwmpgua and the Cava

her at Linby, .. |lakes Ugtween that stream and (he | tiwshed out with the luwrsulul .l Times Want Ads for results.

pagsengar |
bheon l

'WESTERN L Alll
UILM

Assets Ww
Pays 8 wml on.savings

I, S, KAU hﬂ & CO,
‘Local Treasuver

¥ My Colombo
after hjs temm,

Arosg
He sald the sew Wwdrk by William Sprouls,
WEre in a playful mood and ident of the Southern Pacific
icking about gver the lot. The pany, who left Monduy night for
livoty that landed on him Seattle, after spending a day In
OBt 6ut of runge, g fact that  Portland.
.IM‘: Of mueh of the blow
TOaps saved his lfe. |
& yn about g0 years of uge,

uall farm |y Eastport, on
he regi

Pushing Work

“The Willamette-Paclfic indicates that Coos Bay 1 pretty Lighter In Wedght

| prosperous after all, | The new Reos have not been re-

duced in welght on account of the
raduction In cost. Hep ears are
[lmu cars, but the same high quality

C——




