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Wehrung & Sons Big store which passed mto the
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40C ON THE DOLLAR

|5 the daily scene of a host of eager, anxious and satisfied buyers, who declare that in this great closing-out
sale THE PRICES are without question of doubt the lowest and most sensational ever placed on good de-
sendable MERCHANDISE. Remember that everything must be
sold in the next week regardless of cost or value.
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.olw h!lbl

and child to luy aye

y wom :
upply ot once. Come today Remu. m-

Bgnm‘wntlb
tho mlw‘ldbyu

You are

Speclal Freg Offers For
Thursday, Friday, and Saturday|}

THURSDAY, SEPT. .ZC) we will abso-
lutlygv away fre ery 25th pur-
chas Abgb llwll ng vr}tw nty-
ﬁfth pu rchase, and if yours isthe 25th
you get your money back ndy ur pur-
chase is free.

Friday, Sept. 30th, 10 a. m.

We will throw from the roof of our store
$50.00 worth of merchandise. Be on
hand.

saturday, Oct, 1st,

Th first ten women who nt r the sto
i lOy rd dress patter nb

Convince The
Wost  Skeptical
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Prices Talk Louder Than Words

The price tickets on every bargain bin
prove wi th ut any doubt th tth sale
stands out alone and supreme wh en it

come s to genuine and bona fd money
nnnnn bargains. A dollar saved is a

dollar earned today:

wons ] L e, of Spokane Wash

Successor to Wehrung & Sons' Hillshoro, Oregon.

Dont Take Our Word for It

AsKk any man, woman or child, wh
plptdndbnﬁtdlnthg
money saving bargain. ThyWIlTll

You.

This Is the Time To
Buy Groceries.

The Grocery Department offers the
most substantial bargains ever given the
buying public. Everything must go at
less than wholesale cost.

Clothing, Furnishings

What do you consider a fair price?
Would One-Half the original cost in-
duce e you to buy? That is how we are
selling. Not one half the selling price,

E bul one-half the Cost.

A GREAT

“Ouit Business”
dale.




