
6 ME SUNDAY OREGOXIAX, PORTLAND, JULY 23, 1918.

C. P. HENDERSON, GENERAL SALES MANAGER FOR THE COLE EIGHT, WHO REACHED PORTLAND
COLE SALES CHIEF "WITH HIS FAMILY LAST WEEK AFTER TRANSCONTINENTAL TOUR FROM INDIANAPOLIS.

LOGATES ON COAST Fill Me UpWithYour Cheapest
J --it My Car is. a Chalmers'C. P. Henderson Here on Way 8
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to Ne.w Headquarters at
San Francisco. ft- -

--t J Ever heard that order given at a gasoline filling station ?
V

COAST TERRITORY TAKEN

Two Cole Aero Eights Driven Across
Country From Indianapolis by

Leader in Motor Car Indus--

try and His Family.

One of the biggest figures in the
motor car industry. C. P. Henderson,
for ten years general sales manager of
the Cole Motor Car Company, sees so
great a business opportunity In the au-

tomobile field on the Pacific Coast
that he is leaving the East and his es-

tablished connections there to take
over the Coast territory.

Mr. Henderson, who has Just re-
signed as general sales manager for the
Cole Eight to become western sales
manager for both the Cole Eight and
the Lexington Minute Man Six. with
headquarters at San Francisco, arrived
In Portland last week with his family
in two new Cole Aero Eight cars, which
they had driven across the continent
from Indianapolis.

They were Just 35 days out from In-
dianapolis when they reached Portland
over the Columbia River Highway from
The Dalles. In that time they had
traveled 4200 miles. Including side trips
to Yellowstone National Park and other
points of interest.

Their route led them over the Lin-
coln Highway from Indianapolis to
Omaha, thence by the O. L. D. Trail to
Lincoln and Denver, from there via the
Midland Trail to Salt Lake City, and
thence to Ashton, Idaho.

Yellowstone Not at Best.
At that point they detoured to ne

National Park, where they
passed a week. It wasn't the most
auspicious time in the word to visit the
park, . for it rained most of the time
and the accommodations are not good
now, says Mr. Henderson, owing to the
war. However, they had full camping
equipment and cooked their own meals,
co got along very nicely.

From Yellowstone they drove to Twin
Falls over some very bad roads, and to
Boise, Idaho, and then on to Portland
by way of Baker, Pendleton and The
Dalles, Or. They came into Portland
over the Columbia River Highway
Tuesday night, arriving at the Portland
Hotel at 10 o'clock.

Mr. Henderson says the section of the
highway that has Just been opened be-
tween Hood River and Cascade Locks
is only open to automobile travel be-
tween 12 and 1 o'clock in the after-
noon, and from 6 to 7 o'clock at night,
a fact that isn't generally known even
at Hood River. Had he and his party
known it, they would have remained in
The Dalles over night and thus have
escaped a wait of several hours at the
tipper end of the new road work.

Also, says Ms. . Henderson, there are
three or four places on this new road-
way that are rather dangerous to ama-
teur drivers. Very careful guidance of
a car is necessary to pass over them
safely.

Trip Worth Five Years.
"While Mr. Henderson wouldn't exact-

ly care to turn about and retrace the
trip from Indianapolis to Portland,
owing chiefly to some pretty bad roads
on portions of the way, he declares
with enthusiasm that this cross-continent- al

tour by automobile is worth fiveyears in any man's life.
"Until one has driven across thecountry by motor car, he has not really

seen the country and doesn't know it,"
he said. "I have been across many times
by train, but on this trip I saw country
that I did not know existed. It was a
thorough revelation to me.

"I have said many times in the past
few years," said Mr. Henderson, "that
3 intended to settle on the Pacific Coast,
but until 30 days before I left Indian-
apolis, I had't been able to make Mr.
Cole, nor my own family believe It,

"I have visited the Coast many times
as general sales manager for the ColeEight. I have tremendous faith in the
future of this section of our great
land. It is the finest part of the
United States to live in, and its busi-
ness future Is, in my opinion, better
than that of any part of this country.

"For the next year there will not be
enough cars available to Justify us inany great effort to increase our busi-
ness here. But after the war I shall
form a Pacific Coast organization, withheadquarters at San Francisco, thatwill be as complete as my organization
at Indianapolis as general sales man-
ager for the Cole Eight.

Parts Depot on Coast.
'We shall have our own service department for the Cole Eight and theLexington Six on the Coast, with parts

depots at San Francisco. This will be
come effective at once.

The big motor companies do not
realize, most of them, how much they
nave neglected the Pacific Coast tertitory. It has been so far away that ithas not had what It is entitled to. Itis a territory that will abundantly re-pay labor expended In building up an
organization.

"California by itself is an automobileterritory of vast possibilities. And the.
Pacific Coast section as a whole is)
worthy of the best efforts of any man.
The Cole and Lexington companies!
realize tne opportunities the territory
affords, and are beginning now to buildup their organization for the wonderful
future that is coming after the war."

Mr. Henderson will also organize an
automobile financing company in San
Francisco, though he will leave theactive management of this corporation
to others. .

On his trip Mr. Henderson drove, the
first of the two Cole Eights, with Mrs.
Henderson and their smaller children.Ruth, Alice, Helen and Edith. The
other car was driven by James andDorothy, the elder children, who also
attended to the camp preparations andcooking.

Mr. Henderson and his family willleave for San Francisco down the Pa-
cific Highway early this week. In themeantime, Mr. Henderson is conferring
here with F. W. Vogler and C. M.

JMenzies, of the Northwest Auto Com-
pany, Cole Eight distributors, and withIsaac Brunn, Lexington Six distributor.

CHKYROUET SALESMEN GATHER

Coming JPrlce Rise August 1 One of
Topics Discussed.

Salesmen, district managers and trav
eling representatives from all points in
the West gathered at the convention
of Chevrolet employes which met at
the big factory at Oakland last week
to discuss business conditions gener
ally and hold the er sessions
which are an annual feature of the
California motor concern.

The most important item of business
announced was the price raise which
Is imminent for the famous Chevrolet
"490." It was stated the popular car
would be advance 50. on August 1,
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1. Tne Start From Indianapolis Jane 16 Left to Right. James and Dorothy Henderson. C. P. Henderson, of the Cola
Motor Car Company, Rnth, Mrs. Henderson, Alice, Edith and Helen. 2. Nls;ht's Camp en Route,

and at the same time it was officially
declared that no change in model was
contemplated. The present construc-
tion of the car has been entirely satis-
factory, as is attested by the increased
demand for the product, and' Chevrolet
engineers feel they are giving the pub-
lic Just what wants. R. C. Durant,
vice-preside- presided at the business
session, and President DeVaux and
Assistant Sales Manager Steves were
also active participants in the various
meetings.

Girls Make Gas Masks.
Thirty girls from Oberlin College re-

cently entered the gas mask department

of the Goodyear Tire & Rubber
Company,-Akron- , O., and are now busily
helping to win the war by doing their
bit in speeding up the production of
gas masks for our soldiers. These
girls are from the various departments
of the school from freshmen to seniors.
They will spend their entire Summer
vacation in their new work.

Birdman Sells Chevrolets.
Frank Prough, who was known in

the early days of aviation as Frank
Hamilton, the most daring birdman of
his time, is now getting excitement
distributing Chevrolet motorcars in
Kings County, California.

Factory Representative Cov-
ers Territory by Auto.

Bethlehem Track to Be Shown Deal-er- a
oC Four Northwestern States.
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3. A. Rook.
J. A. Rook. Western representative

of the Bethlehem Motors Corporation,
manufacturers of the Bethlehem truck,
is starting this week on an automobile
trip through Oregon, Washington.
Northern Idaho and Western Montana,
on which he expects to call personally
on nearly every motor car dealer in
this territory. He will be accompanied
by Fred W. Vogler. president of the
Northwest Auto Company, distributor
in these states for the Bethlehem.

Mr. Rook will call the Bethlehem
sales organizations together in the va-
rious districts for sales talkB and first-
hand information about the truck situ-
ation. He says that the field for motor
trucks in this country being enor-
mously increased by the war until it
has become a problem to supply enough
trucks to meet demands. Particularly
In the Northwest territory, he declares,
the opportunities for . truck sales are
greater . than any, as the most far-sight- ed

dealers now realize, for trucks
to a large extent must take the place
of rail transportation on the shorter
hauls. Their use by farmers and
ranchers is also increasing.

The Bethlehem truck has been repre-
sented in this territory only a few
months, but in that time the Northwest
Auto Company has sold a great number
of them, and now has 25 more carloads
en route to fill orders. Mr. Rook ex-
pects to be about six weeks covering
the territory by automobile. He will
travel in a Cola Eight, which he pur-
chased outright for that purpose.. .
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ICAB WINS SUCCESS

Story of the Liberty Told by
. Its President.

SECOND BIRTHDAY IS HERE

First Liberty Experimental Models
Ready in July, 1916, bat Now

Car Is Widely Known and Used
Through Whole Country.

" BT PERCY OWES.
President Liberty Motor Car Co.

Because July is the second anniver
sary month of the Liberty company,
we have been asked by a great many
people to explain the Liberty, car's
phenomenal success in the limited per-
iod it has been available to motor car
buyers. Some of the facts about our
early history are really interesting be-
cause they reveal some of the intimate
little details in connection with the de-

velopment of a successful business
which are not ordinarily known to the
general public.

Two years is not a great stretch of
time, but when starting with a defi-
nite idea and backed by years of expe
rience, much can be accomplished. Our
purpose was to build for the owner and
user a car of unusual riding and driv-
ing comfort. Because of our sincerity
and belief in our purpose the Libefty
car was perfected in less time than a
car of its kind ever before had been,
yet it answered in every respect the
definite requirements that had been
rigidly prescribed for It.

In April, 1916, the first Liberty ex
perimental cars were ready. Then
started the grueling road tests, which
were to try the result of our combined
efforts. Never were cars put through

more stringent trial. However, as
we hoped and expected, they came
through in splendid style as befitted
the time and talent and effort repre-
sented in their construction. We
found that an unusual car had been
developed.

Choosing a Name.
Selecting the name of a car, a name

that will please and can be easily re-
membered, is most difficult. There
came to two of us one day. right out
of a clear sky, the name "Liberty."
Liberty well, why not? The whole
world is thinking of Liberty, we
thought. - Liberty is destined to be
talked about the world round. And so
it was selected. Little did we realize
in the early Winter ot 1916 that Lib-
erty would be such a significant word
and of such tremendous value to us.
Copyrighted, of course, we. have Its
exclusive use on automobiles, and no
one can take it from us.

We tried from the start to give our
car an exclusively Liberty appearance.
While differing from the - usual, we
have avoided the freakish in our de-
sign. We patiently worked it out,
first on drawing paper, then life size
on blackboards, fifth size in wax, back
to drawing board, then life size in
clay.- Lines and curves were corrected.
Improved and made to flow harmoni-
ously into each other. We resolved
that our car must be of good appear-
ance. It must look its part. And we
have been told from the start it was
a "good looking" car.

Few builders have set as rigid a re-
quirement for the comfort of the rider
and driver as we did. What success
we have achieved is because the car
Itself has induced the thought in the
minds of Liberty owners that it was
an extraordinarily satisfactory car. We
asked the public to ride in it, to drive
it, to be their own Judges. They did
do this, and our reputation started from
the satisfaction the Liberty gave by
reason of the difference in the way it
rode and drove.

Car Attracts Dealers; -

On account of the quality of Its de
sign. Liberty cars attract the attention
of leading dealers and users. In New
York we were almost immediately rep
resented by one of the oldest and best-kno-

dealers, who had sold only the
most expensive cars.

At the first National show where we
exhibited. Liberty features received
probably more attention by newspaper
and technical papers than those of any
other car shown. Soon after, it at
tracted attention abroad, and we very
early in our career were solicited by

dealers from all countries not engaged
in the war.

We have used liberally, and with
good effect, the great advertising me
dia of the country, and through them
the Liberty is known to millions.

Dealer representation is now wide
spread. Liberty cars are distributed in
all the leading cities of the country aa
well as abroad. Our cars are used by
thousands and have become a nationally-app-

reciated product.

Cause of Leaks.
Many cars have wires or rods leading from the front of the radiator to

the priming device on the carburetor.
These rods pass through one of the
air passages of the radiator. The
tubes of radiators are made of very
thin material, and In the course of a
season's use the primer rod. in rattling
around through the vibration of the
car. may cause a leak that will be
troublesome. The remedy is to insert
a stiff piece of tubing in the air pass
age that holds the rod.

FULTON TRUCK TAKEN

DAVID A. PEPP TAKES AGENCY
FOR WELL-KOW- X LIXE.

Distributorship for Both Oregon and
Washington Contracted for by

Daniels Eight Dealer.

The Fulton truck has been taken for
the entire Oregon-Washingt- terri
tory by David A. Penp, distributor here
for the Daniels Eight. Mr. Pepp made
the announcement yesterday that he
has closed for the Fulton line and ex-
pects a couple of carloads of trucksto arrive shortly.

The Fulton truck is made only in
one and one-half-t- sizes. It Is very
well known in the East, but has never
before been represented in the Pacific
Northwest. It will easily be identified
by means of its distinctive eliptio

It has the Herschel-Splllma- n motor.
Russell internal gear axle. Bore &
Beck clutch and other high-cla- ss units.

Compression Loss.
It sometimes happens that an engine

which runs all right when it is com-
paratively cold shows a decided loss of
compression after It has become heat- -

MOTOR

REGISTERED -

You will if you just wait till a Chalmers drives up.
At some of the larger stations you'll see a row of three or four
red pumps.
On each is a price, and in some cities the price will range from
say, 20&, 23&, 27& to 30 cents per gallon. .

Watch the different makes of cars as they arrive for refilling of tanks.
The "temperamental" ones will insist on the high-te- st gasoline
only. And pay the high" price.
They will tell you, that, with the low-te- st gasoline, their cylinders fill
with carbon, the carburetor will not function, and that the power
produced is niL

Well they ought to know. They are driving those cars.
The Chalmers, owner is the exception to the rule.
He stops at the first pump the cheapest, heaviest, low-te- st gasoline.
He knows he is buying a liquid that is practically kerosene.
But he also knows his Chalmers motor will burn it and con-
sume it perfectly.
And if he knows all the facts he will appreciate also that there are
more heat units per gallon in the heavy than in the lighter fuel.
So his efficiency is greater at the same time that his fuel bill is less.
Yes you have it the famous "Hot Spot" and the "Ram's Horn"
manifold as you find them in combination only in Chalmers Motor
Cars, are responsible for that condition.
You obtain a four-fol- d efficiency in a Chalmers we'll tell you now
in the next advertisement.
Meantime, drop in and let us show you just what the "Hot-Spo- t"

and the "Ram's Horn" really are what they accomplish and how.
Then you will understand the reason for the tremendous popularity
of the Chalmers a popularity and a demand so great that every-
body in the trade concedes, " This is Chalmers year."

Tonrlng Car, S1618 Tonrtoc Sedan ..... fsSO Town Car Landanlet- - SSOsS
TrlD( Car, S1SSS Cabriolet. SISSS Llmonilna, . fwuStandard EMdnw ... f 1SSS Town Car. SS8SS Umoulae LudmulM - . SSOSA

11 rrless r. O. B, Detroit Bubjact to Cbaacs Without Motloa (

Western Auto Co.
as.

WE CAN NOW MAKE
IMMEDIATE DELIVERIES

ed. probably due to the fact
that the valve stems expand with the
heat and do not permit the valves

properly, hence the of

Don't drive In car tracks

How Can You
Expect to Compete

with. MgYv costs axvd high, wages these days unless
you are equipped with

REPUBLICTRUCKS
"Every third truck in Oregon is a Republic"

Priced in Portland at S1S70 to S4950

ROB E R
CAR CO.

Everett and Park Distributors Portland, Or.
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U S PAT OFF

Cost only As Much
Save You to y On Your Tires

AND ARE

Puncture-Proo- f for 3500 Miles
Local affidavits show from 5000 to

7000 miles

HUTCH'S TIRE SHOP s
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BROADWAY AT BURNSIDE (BDWY. 5368)
J M. McNaughton, Pres. Ray Hemphill, Gen.
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Vnlcanizers.

30x3
30x3
30x3
30x3
30x3
30x3
30x3

TIRES! TIRES!
Bargains in All Standard Makes of and Tubes.

Firestone $10.60
Bowers
Vitalic
Hendrie
McGraw
Congress
Vitalic Skid

30x3 Firestone Skid 15.95
30x3 Keystone Skid 13.95
30x3 Vitalic Skid 17.95
30x3 Congress Skid 15.75
30x3 McGraw Skid 14.95
30x3 Superbar Skid 15.90
30x3 Bowers 19.75
30x3 Braender Skid
32x3 Goodyear Q. D 23.00
32x3 Congress Skid
32x3 Victor Springfield... 17.75
32x3 Republic Skid 21.25
32x3 Ajax Plain Q. D 14.90
81x3 Congress Skid 16.25
31x4 Vitalic 26.50
81x4
31x4
32x4
32x4

30x3

Tires

13.60
13.50
11.80
10.50

Skid 11.85
13.75

Skid
16.90

17.95

Skid
Congress Skid 23.55
Lancaster Skid 23.90
Congress Skid 24.25
Montford Skid 23.45

TUBES ,
Red Tubes $2.35

30x3 Red Tubes 3.25
82x3 Red Tubes 3.35
31x4 Red Tubes 3.60
32x4 Red Tubes 3.95
33x4 Red Tubes 4.00
34x4 Red Tubes 4.25
35x4 Red Tubes 4.35
36x4 Red Tubes 4.40
35x4 Red Tubes 5.25

Mgr.

33x4 Hendrie Plain $21.85
33x4 Hendrie Skid 23.90
33x4 Vitalic Skid 28.50
33x4 Goodyear Plain 27.75
33x4 Superbar Q. D 21.40
34x4 Ajax Non-Ski- d 26.40
34x4 Savage Non-Skid- ... 36.50
34x4 Springfield Skid.... 29.50
34x4 Congress Skid 25.80
34x4 Goodyear Plain 28.75
34x4 Keystone Skid 19.50
34x4 Batavia SVd 32.95
34x4 Republic Skid 35.50
35x4 Congress Skid 35.95
35x4 Firestone Skid 34.50
35x4 Springfield Skid 38.50
36x4 McGraw Skid 34.50
36x4 Pullman Skid 34.50
37x5 McGraw Skid 39.50
37x5 Imperial Skid 39.50
37x5 Blackstone 30.50
37x5 Firestone Cord 49.50
37x5 Congress 39.50
37x4 Hendrie Skid 42.75
35x5 Batavia Rib 42.50
35x5 Marathon 39.85

TUBES
30x3 Gray Tubes $2.10
30x3 Gray Tubes 3.00
32x3 Gray Tubes 3.25
34x3 Gray Tubes 3.75
31x4 Gray Tubes 3.50
32x4 Gray Tubes.. 4.00
33x4 Gray Tubes 4.00
34x4 Gray Tubes 4.50
35x4 Gray Tubes 4.35
36x4 Gray Tubes 4.35

KOKOMO TIRES
We are distributors of Kokomo Tires, 5000-mil- e guarantee. Kokomo
Tires are made by the Kokomo Rubber Co., builders of America's First
Automobile Tires.
Bring in your old tires and exchange them for Kokomos. "Wo will
allow you a good price for your old tires in exchange.

Mail orders promptly filled state size and style of rim.

PORTLAND TIRE CO.
331 Burnside Street, Portland, Oregon.


