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INDUSTRY ARE CITED

Hugh Chalmers Declares 1915
Can Leave No Other Than

Most Optimistic View. V- -li JLJ, .

BIG PROFIT REPORTED PAST

In Consideration of legislation to

Herniate Returns' In
Manufacture, Sew Condi-

tions Are Pointed Out

BY HUGH CHALMERS.
President Chalmers Motor Company.
Having Just passed - through a most

prosperous 12 months, it Is very diffi
cult for me to take other than an op
tlmistie outlook on the prospects for
next season. I do not believe, however,
that the public as a whole comprehends
the gTeat changes that have been
wrought in the manufacturing and fi-

nancial departments of the - various
companies engaged in the making of
motor-car-s.

In view of proposed legislation
aimed directly at a business supposed
to be earning dividends out of all pro-

portion to the capital Invested. I think
a few plain statements on existing con-

ditions will be of value at the present
time.

In the first' place, the automobile
business as a whole is no longer one
cf big profits, only insofar as quantity-pr-

oduction results in big profits.
Today the profit to each car is a

mall item. Companies that have just
accomplished a prosperous year have
done so only through their ability to
manufacture and sell in large quan-
tities.

Return Are Moderate.
Considering the great investment and

risks involved, the returns to automo-
bile manufacturers are not nearly so
Kreat as in businesses where less cap-
ital is required and where there is
comparatively less risk.

Take the case of the Chalmers Motor
Company as a single example. The

' manufacuring profit on a Chalmers
car is about S per cent of its selling
price. How many manufacturers of

staple articles would be satis-
fied with so small a margin of profit?

Motor-ca- r sales have increased tre-
mendously, but If they had not car
prices would still occupy the same
plane as they did six years back. It
would be Impossible to incorporate im.
proved features in motor-car- s each sea-
son, reducing car prices simultaneously,
without a corresponding increase in
ales and production.
In practically every instance manu-

facturers have given the buying public
the advantage that has come to them
through increased production in other
words, the business has been placed on
a profit-sharin- g basis. I venture the
assertion that most 'standard automo-
bile manufacturers today are making
less money per car than at any time
in their history, but the business con
tinues big because the demand is big.

War Baalaeaa Negligible.
In only a few isolated cases has war

business figured in the record sales of
motor-ca- r manufacurers during the
past year. On the whole, the season
Just closed has been one of healthy
growth, and while the export market
is temporarily crlppiea. tne increasea
sales at home should more than make
up for any deficit in this direction.

The Chalmers Company has sent only
scattering shipments to Europe in the
last IS months, yet our volume of busi-
ness has been greater than ever be-

fore.
Probablv the most striking develop-

ment of 1915 in the industry was the
general revision of prices in the qual-
ity car field. Just a few years ago
the car was regarded as
a rich man's fad, exorbitant in price
and expensive to operate. Today we
find the machine in the
utility class, at a price within the
reach of a man of average means.

The field at which the six can be
manufactured in quantities without
sacrificing quality of workmanship or
materials has been definitely located,
and manufacturers generally have rec-
ognized the fact by producing cars of
this type to sell at or near J 1000.

ew Eqnlpmeat laatallea.
Of course, it goes without saying

that this revision in prices has not
been accomplished without extensive
preparations on the part of automo-
bile manufacturers In the way of in-

creasing production. Without quantity
production, it is manifestly impossible
to incorporate quality in the car of
moderate price.

In the seven years of the Chalmers
Company's existence there has never
been a time when new buildings or
additions were not in course of con-

struction at our Detroit factory. In
the past year we have added 128,000
square feet of manufacuring space.

Among the new buildings planned
for the next year is a new office struc-
ture to bouse the rapidly-growin- g of-
fice forces of the Chalmers plant. As
Chalmers production calls for 18.000

er cars by July 1, we will
probably requisition the present floor
space of the offices some time In the
Spring.

Summing up prospects for the com-
ing year, it would seem that nothing
save an upset of all present business
forecasts or detrimental legislation can
prevent the automobile industry from
establishing new records in ISIS.

PACKARD'S EXTRA DIVIDKXU

Only Small Portion Is in Cash, as
Karnings Go to Improve Plant.
After a recent meeting of the board

of directors. Alvan Macauley. nt

and general manager of the
Packard Motor Car Company, an-

nounced that, in addition to the recent
preferred dividend, the company has
declared, payable February 1, a 10 per
cent stock dividend on the common
stock of the company and also a 1

per cent cash divldend- -

"The company." said Mr. Macauley.
"has decided that, having now sub-
stantially completed its programme of
plant expansion, a reasonable portion
cf its earnings will be used to pay divi-
dends on the common stock so long as
conditions continue to Justify so doing.
TVe are declaring a stock dividend be-

cause, during the past five years we
have devoted our earnings largely to
adding extensively to our manufactur-
ing facilities to be able to produce our
highest grade cars and trucks in large
quantities and at low cost without in
anv detail detracting from the quality
that has always been Packard. We
nave accomplished that.

"Our plant is almost a mile long from
north to south and averages nearly
1000 feet wide. There are more than
11.000 employes on our payroll, and
this month, December, we have manu-
factured nearly IJ,0Ov,00 worth of
product.
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Jack Crittenden and Hie Hemphill, of Covey Motor Car Company, Playing "Jack-ln-the-Bo- x" la Space
40 laches Wide, 40 laches Long and With Depth Varying from 8Vi to 1814 Inches.

NAM E LOSES RATING

Price-Cuttin- g and Quality De

preciation Are Causes.

SEARCH IS FOR VALUE

Insidcs of Car Now Are Taken as
Index of Price to . Bo Paid

Rather Than AVhom It
Was Manufactured By.

"The year of 1913 witnessed such
tounding pries cutting and quality

skimping of cars that the prudent
buyer no longer allows the name of a
manufacturer to pass as a convincing
argument." says A. S. Rooinson. of the
Portland Kissel Kar branch. "He wants
to know the hidden lnsides of the car
regardless of who built it.

'At no other show will quite so many

visitors ask about motors and axles,
their composition and construction.
Never before has such interest been
displayed in gear ratios, manifolds,
bearings, housing and the like. Metals,
their relative strength, and the details
of heat treatment are" common Inquiries
from men who do not pretend to be
experts.

"The search is e. The price
must not be too high, but above all it
must represent, part by part, a return
for every dime of the figure.

"Kissel Kar individuality is substan-
tially due to the fact that the Kissels
plan and build their own bodies for
Kissel Kars only no other bodies are
just like them.

"And this individuality extends to
the mechanical units of the car. It
has a Kissel-bui- lt motor a motor so
flexible and powerful, with ignition
and carburetion so that a
short time ago a woman drove across
the continent without having to raise
the hood.

"Aud the axles they, too, are Kissel-buil- t.

It costs Kissel a lot more to
make these axles than to buy them, but
where most other cars have axle trou-
ble, it is practically unheard of in a
Kissel Kar.

"The metals used are of the best raw
material obtainable for the purpose and
they are heat-treate- d in Kissel ovens
right at the In brief a Kissel
Kar possesses throughout that supe-
riority only obtained where every im-
portant structural operation is under
the same expert supervision and

direction.",-

ON PLEASANT DAYS OREGON'S GREAT SCENIC BOULEVARD
IS LINED WITH TOURISTS AND PLEASURE SEEKERS.
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TVPICAL SIMMER SCENE ALOXG COLUMBIA RIVER HIGHWAY.

Trip to Auto Show Is Trump
I Play.

Slater's Bean Takes "Brother" to See
Display and Wins Everlasting
Friendship.

(In submitting' this article, W. J. LaCasse,
Northwest xone manager for the Maxwell
Motor Sales Corporation, impersonates the
small boy at the motor show and tells how
sister's beau made a home run hit by taking
"brother" to the show.)

used to make me awful sore when
ITsister's sweetheart came to call.

As soon as he'd get in the door he'd
sort of linger in the hall an' stutter out
"How are you,. Nell?" just like a par-

rot's apt to do, an' Sis would blush an'
say, "I'm well I'm feeling dandy how
are you 7" It made me mad to see him
stare when Sis would take him by the
hand an 'lead him to a parlor chair. I
simply couldn't understand how any
one with common sense could act the
way that fellow did. (I know'd I'd
never be so dense, an' I'm only Just a
kid.)

They'd talk for hours at a time, yet
really never say a word an" then he'd
bribe me with a dime if he just thought
I'd overheard the things he told her.
Hully gee! How all the boys in school
would laugh when I'd tell how he
treated me the poor, unfortunate gi-

raffe. But still I never got him right.
I'm; glad now sister has a beau. My
views of him changed last night he
took me to the motor show.

I guess it was a frame-u- p sure. When
Sis went out to find her coat, he called
me in an' said. "It's purely bunk that
I should get your goat. I'm going to
be your brother soon. Come, promise
to be friendly, son. I phoned your Sis
this afternoon an' said to count you in
the fun."

So off we went an', on the square, I
never saw such cars before like those
that people looked at there, all deco-
rated, on the floor. An' Sister acted
same as when I wasn't grown-u- p half
so tall an' Ma would go down town
an then bring Sis another bran' new
doll, an' Romeo (I heard that name
when Sister studied lit'rature) why,
Romeo got in the game as if he felt
that he would surely spend a million
quick as "scat" to buy the best car he
could find, just like I'd buy a baseball
bat or something. Sister thought it
wise, she said, for him to save the
cash, but say! You should have seen
her eyes and watched her grin when
he got rash an' bought a Maxwell all
complete the slickest auto at the show

an' now you'd think he owned the
street.

I tell you, fellers, he's some beau!

Dresslng-Roo- m on Wheels.
It matters not to Miss Bessie Eyton

where "locations" for filming opera-
tions are placed. She drives to the
scene in her Maxwell cabriolet, makes
up in the interior of the car and
emerges, ready to pose for the millions
of admirers who watch for ner name on
the movie theater boards, with hearty
enthusiasm. " r

Belmont Buys Maxwell.
Among the many residents of Greater

New York who bought Maxwell cars
during the recent National show was
August Belmont, jr., t a r,xcnange
Place.

THE ONLY
"GRAND PRIZE ON MOTOR TRUCKS"

Given by the P. P. I. E.

WAS AWARDED

THE WHITE COMPANY
Broadway at Oak

Copy for this advertisement submitted
to and approved by the Secretary

of the Jury of Awards.

A Dependable One -- Ton Motor Truck for $795

Here is a properly designed, sturdy, well-buil- t, economical-to-operat- e

motor truck at a price that is a revelation to truck users. . The

One-To- n ROlBAEILER

Shrewd men in every line of business have
proven for themselves that motor tracks are
more economical, more efficient and far and
away more satisfactory than horse-draw-n ve-

hicles. '
With the prices of horses steadily advancing
the cost of hay, grain and stabling increas-

ing every year, the horse and wagon is be-

coming a luxury that few businesses can really
afford. -

The upward tendency of the cost of doing
business the demand for better service, has
made it imperative that ' service be increased
and overhead costs decreased.

Here is your opportunity-manufacturi- ng es-

tablishments, retail stores, wholesale houses,
dairies, bakeries and transfer companies have
found the Eothweiler One-To- n Truck an ally
that is helping them to cover more territory
and more customers to increase the volume of
business, and to materially decrease the cost
of delivering.

Truck

Every feature that good automobile engin-

eering and practical experience dictates has
been built into the Rothweiler Truck. They
are all tried and proven features no experi-
ments..

The power plant is the standard Ford
equipment, 4 cylinder, 22 horsepower. The
most efficient and economical engine ever
built. Speed, 18-2- 1 miles per hour.

124-inc- h wheel base, 8 feet capacity space
back of driver seat. Chain drive, with ad-

justable radius rods.
The Rothweiler truck is light in weight, easy

on tires and wonderfully economical in its use
of gasoline and oil. It has power and plenty
of reserve power for the heavy going.

One of these trucks was employed in mov-
ing the U. S. Arsenal to American Lake, Wash-

ington. On each trip it carried loads of 2500
to 2700 pounds, and in addition hauled a heavy
regulation U. S. Army ambulance. It never
required one bit of adjusting, overhauling or
repairs and is on the job every day.

On long hauls or short hauls, with any kind of loads, the Rothweiler Truck is
more economical than horse-draw-n vehicles or other types of motor trucks. It
is the lowest priced REAL motor truck on the market.

It will pay you to investigate the application of this truck to your business.

We will be glad to have you call at the salesrooms and see it for yourself, or
if you will telephone we'll send you YOUR copy of facts and figures on deliveries

that are of interest to every business man.
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Benjamin E. Boone & Co.
514 Alder Street Telephone Main 3966 Portland

EXHIBITED AT THE AUTO SHOW

BUIGK
MOTOR

RUCK
1500-200- 0 Pounds Capacity
The modern commercial car. Built along
simple, endurable lines. Mechanically cor-

rect in principle and construction. Powerful
and economical. Delco Electric Lighting,
Starting arid Ingnition. Chassis complete

F. O. B.
Portland

Howard Automobile Co.
Pacific Coast Distributors

Salesroom 14th and Davis . Main 1130, A 2550

AUTO SHOW. ARMORY, JANUARY 24-2- 9


