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WOMAN BUYER 15
MOST GONGIDERED

Automobile Salesmen Say She
Is Final Word in Selection

and Purchase. -

MAKERS NOW CATER TO SEX

Woman Is Biggest Force Iln Business,
Says Man Who Has Sold Machines
for Many Years—*""Wake Up"
Is Now Worker's Slogan.

While man produces the money that
has placed the automoblis Industry
twenty-second !n the rank of world in-

— —

Iioﬂ.lu and parts, is not near so high

in mmount of valys of products ay most
people Imagine. It ranks 224 on the
st in point of aggregate "nlue of pro-
dncte.

"The following statlstics of the many-
listy cited by Mr. Broadweil shows how
it stands:
ﬂ-uhu’ﬁn; Afd ment packing$lA70,508000

d'r ud machine shop
:urod 1428 475,000

Lamber . A timber prmn.u.m. 1.156,129,000
Iron and mtesl, wteel works and

ralil il .l eannn P8, 723,000
Flour ‘mills and grist

Froducts | ... .. RAX, R4 GO
Prinfing and publlahicg. . TIT,E70,000
Cotton goods, 1r|cmcl|.ng ;-ol-
| _ ton. small wares _.... 828,352,000
| Clathing, -
| _mhirts LAE.057,000
Boots and shoes, including cut

stock. and fHndisge. ... L 512588000
Woulen, worsted and feit (wd:

and wool Hets, .......5....05 458

[]
'I"mu:vo manufacturs S10.895,000

tar and general ahlp ;_-:I'.i)_n'-uc-

tion and repalrs bty steam

raflroad companies ..... 405,501,000
Bread and other bakery

ORI TR n s e v+ n e g At b a0, SA%. 004
Iron nru‘l ste:l blast ru:nnru e am, imﬂ*‘ll
Clothmg., weMmen's . .....ce0 B84, 732,
Smelting and refinin AT8, zar,ublm
!Aqhoﬂ R ST TI0,000
Leather, tanned, curried -m!

Zinlshed .. .sa ..
Sugar and molasnes,
Ing beat sugar

Butter, cheese anil fuhdono J
MK, . cissesssspnosnn
Paper and 1:0::6 :m!l:.-
tar care, inciudin
!;-{:l prets : o ‘ ........ 249,202,000
b.lletmnnn‘-n,n ts conslderable of a
hobby wiih the Detrolt manufacturer.

He has made It bis life's study and his
manner of analysing it shows the
thoroughness of hix labors

IN AUT 15 ECONOMY

Commercial Saving Actual Re-
sult of Motor Dray.

PORTLAND REALIZES FACT

w. J. Jones, Meat Merchant, Shows

by Comparisop Increased Cost.of
Making Delivery With Horses.
Appesrance Counts Much.

Motor dellv er\- is proving & ‘dominant
tactor in  the commercial sctivity of
the country’s Iea:llnn’ citiss. Its Influ-
ence ad yet has been limited in the
Wast because ths business men this
side of the AMlsslssippl have heen loath
to swap the' trled =and consorvalivs
norss and wagon for the chugging buzx

gince the advent of the motor

dustries, it I8 woman who decides In “Whils -the atutomobile business gen- | truck and the light d?_li‘-'l“-'}‘ automo-
.
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§ AUTOMOBILES THAT HAYVE MADE M. J, JONES _.‘l CONVERT TO MODERYN SYSTEM. I
- = - - -4

the selectlon of the car. The advent of
the geif-utarter, the electrie lighting
syvstem, numercus refinements in body
construction and added accessories
brought Into play this senson, all came

t the Insistent deraand of the feminina
force Tor a wider latitude In motor car
construction.

“Woman,”” sald FE. H. Broadwsll,
vice-president of the Hudson Motor Car
Company, of Detrolt, “controls %0 per
cent of all plessure car sales”™

There wos no hesitancy In his volce
when the Michigan sales expert made
the statement. He has arrived at that
belief after exhaustive study and cdre-
ful notation of reports from leading
automahbile men the country cver.

“Womapn ia the biggest force wo have
to contand with in the nutomobile bunsi-
ness,” sald Mr. Broadwell, who is mak-
ing a trip around the country aizing
up the altuntion in order to prepare
for the heavy press of business that
all motor car dealers expect this year.

“If the car does not appeal to the
woman, the makers might just xa well
quit the business or else build a differs
ent car. Without the approval of tha
fominine portion of the public, n car's
popularity nover will be widespread,
unless, of course, It s a very cheap
machine.

“That Is the reason why
manufacturers have adopted the. self-
rie lights and deep, lux-
tery. The women demand
they Insisted on refinements nnd
Ideas that would mnke the gaso-
operate. Of course,

the leading

new
line car simple to
these things would have come anyway,

is doubtful if they would have

but It
been brought (nto general use for

several years If It were not for the
Btand taken by the women.,"

Territory In Investigated.

While in Portland last week, en
route to San Francisco, Mr. Broadwell |
was the guest of F. W. Vogler and|
Capialn Gray, of the Northwest Auto
l"llmgmn) who hava this t.f"‘r.'rnr} Iur|
the “Hudson. Accompanying th
tory officlals was Eugene lillm-ﬂ:m.I
Western district manager of the Hud- |
son Motor Car Company.

After a thorough Investigation of the |
territory, made through personal con-
tact with the leading automoblle men |
of the Northwest, Mr. Broadwell m:-ar~|
talned only the most optimistic opinion |
regarding the futore of the business|
here. Hes unequivocally declared that
the Northwest looms up as one of the|
maost prospersus sections of the Unlted
States and that It promises to develop
an enormous volume of business for
the motor car dealer. |

Vividiy impressed with the alr atl

prosperity throughout the sections he
has

visitad, Mr. Broadwell was unre-
in his pralse and declaration,
ing a heaithy increase in auto-
gales hers and & rapld change |
in the sentiment of the people anent
the good roads guestion. He made an
extended sutomoblle trip throngh Bast- |
ern Oregon and Western Washington
Mr. Voxler.

“1:4 the farmers:we have to look to
for the majority of sales In the West-
erpn country,” sald Mr. Broadwell “Out
here 1T should say that at least &0 per
cent of the sales will be made 1o peo=|
ple outside the large centers of pop-|
ulatlon.™

Commenting wpon the
the people of the rural districts
¢ 1k the good roads movement,

attituda of
con-
the

Eastern vislvor predicted that within}
a few yeara every farmer, every
small-town merchant and all owners |
of sall tracts will be Dbehind the

movement with vim and eagerness.
tiood Heads Muasi Come.

"They have béen uslesp long sfdough;
the awakening is at hand, and when |
the light dawns the rush to the oppo- |
site extreme will be aswift” he =sald.
*You want people and you want roads

out here. You havg the soll and you
have the ciimate To develop this
wonderfully fertile and resouresful|

there must be pcm-le-—.hm.s-'

than you mnow have—and |
there must be rtoads. This
. 80 vitally neceasary to thr.
niry, cannot be sxpected until the
nre Improved and extended The |
highway eystem must sweep the state
and provide o means of market for all
districin

“We had the same
dle Western states o fe
when they awoke from the dJdeep
arxy which now semea to pervade

country,
ands more

trouble In the |
Jears ago. |

| manufactures
| mut Dmob!lea mmtf- in the United States.

| NEW FOUR

| having the

| mix has'a §0-horsepower motor,

erally ls on a sound and stable basis,
there are many things that must be
overcome,” sald Mr. Broadwsell,
avernge automoblle galesman ls not up
to top-noteh standard.

Equipped Car Makes Appeal.

*"When' o man enters an autemobile
eatablishment intending to buy a car
he is prepared to spend §11,000. That
ia the average. Think of the atten-
tion thlg customer would recelve were
he to enter a mercantile house pre-
pared to spend the same amount. Think
of his reception by & Jeweler, a cloth-
ing merchanl a grocer or o hardware
man, They would laxish time and
t‘ﬂur(Fsy on him.

“Not so with the average automobile
salesman, howsver. They iaks him
In hand In the manner a haberdasher
would handle & customer buying a set
of collar buttons. They 4o not show
the proper consideration,™

Touching on the fact thae the ma-

jority of manufacturers now are send-
ing the cars from the factory fully
equipped, Mr. Broadwell dclared that

solliig a maechine otlierwise always
nppealed to him In the same Fense As
buring a suit of colthes without the
buttons.

“All eara-of the fature will be Eold
completely, equipped,” he sald. “We
give the buser everything he can pos=-
albly be entitled te and all that 1s
necessary to opernte the car. The only
thing we don't provide i an extra tire.
And why should we? You wouldn’t
think of expecting a free palr of
trousers when you bought a suit?”

More than 39,000 freightears will be
needed during the 1913 season to ship
the cars going out of Detroit. Hach
car, Mr, Broadwell sald, will carry an
avernge cf three motor cars. Detroit
jess than half of the

STUTZ MODELS ARRIVE

DER

AND SIX-CYLIN
CARS CREATE BIG STIR.

Increase in Horsepower Only Notablo
Mechanienl Change in Machine
“That Made Good In a Day."”

Late models of the sturdy Stutz, “tha
car "that made good In a day,” have
arrived. No cars of the present senson
atiracted meore attention here than did
the four and six-cylinder machjnes ex-
Riblted at,the smalesrooms of the Stutz
Motor Car Cempany. Bullt lew and
distinetive appearance of
speed demons, the four-and six-passen-
ger autos galned considerable atien-

tion whils bdbeing driven about the elty. |
Becaus® of the prominence S5tuts -‘u.rsjuw"r to the m

hava attalned in races since they were
firast put on the market,
ested In motor cars naturally wanted to

seo the latest deslgns In Stotx con-
struction. No sooner were the two
ears unlonded than a crowd of pros-

“The |

those infer-|

]-Jlu: Portiandghas been the leading city
them,

of the Northwest Ip adopting

| While In a few cases they not
| proven as economical as the lesmen
|l-unw..-d_ In the vast mejo in-

stances those who have changed to the
power wagon are foud In its praise and
have profited by its use.

Revently W. J. Jones, who conducts
a large meat market here, ®#old his
rhnnﬂw and wagons and Invested In four
light delivery motor dars. Three of
|the quartet are Studebakers and the
|other & Lippard-Stewart.

Mr.  Jones gives enthusiastic testi-
mony in fayvor of the automobile, He
has kept an a--rur.m- u of the
axpenses of tl sw By m for the
first month. Hur; r1‘-'nq as It may =eem
|to some people, the malntennnce COosL
of the motor cars, as compared with
the horses and wagons, shows & good
eredit to the former.

Cont teally Lizght.

With inexperlenced drivers at the
wheels of three of his cars, the opera- |
tion cost of the four machines amourt-
ed to slightly more than 0. Mr.Jones
declares he can reduce this consider-
ably, as his drivers gailn In experlence

and he gets his delivery system down
to & more selentific basis

When horses were in vogue at the
Jonea  eatablishment, eight anlmals
wereg needed to make deliveries. The
horses cost him $25 a month each for
board. Then there was the shoelng
expense, whilch smounted to

mately $3.50 a month for each
_lit'l't' were six ‘wagons to keéep up D_?IJ]
mix seis of harness to look after. This

was an expenss of about $35 a month.

Jnch horse, according to Mr. Jones
avernged l;im 3200,  The wagons
him $225 aplece.

The expense of feeding hils horses,
theén, amounted to W = month. The
shoeing me W0 § and he was out
§$35 eac onth for wagon and harness
repalra. It wan necessary for him to
hire an extra hor: and wagon ench
Saturday afternoon to take ¢ of the
Increared deliveries. Thls came to §7

a month. By using motor delivery, one
drivar has been ellminated. This means
a saving of $60 a month. His total sx-
pense pmounted to mpproximately 3324
& month,

With the practice of strict economy
and ecareful drivers, Mr. Jones bhelieves
he can operate four machines, doing a |
great deasl more work than t clght
horzes, for less than $200 a month.

Investment Not Tremendous,

His investment 18 not such a tre-
mendous one when compared to the
money he had tled up In wagons and

horsas. At nn average
each, his horses stood him in $1600, Six
wagons cost him $1350. 8ix sets of
harnens, $210. This Lrlnl-s the total up
to $21640. Hiz threée Studebaker cars
cost him but $2700.

Always an ardent supporter of
horse, belng a lover of the
bred and a fancler of speedy equines, It
was no =mall tn"k to win Mr. Jones
lern method of delivery.
Studebaker salesmen Dbrought stiatls-
tical records and teatimonials galore to
prove that the motor car 18 more eoo-
nemical and in every way more satis-
favtory. Since he hihs made the change,
he has become an enthusins-

price of $200

the
thorough-

pective car purchasers- trowded aroond
for demonstrations.
model was sold almost Immediately
its arrival, whils the | er car found
an owner In a short time.

L. H. Mann and Frank Finger, of
the Stutz Motor Car Cu-u;lnr.)'. nre
making their debut together in the

Portland sutomobile fleld. Both men
are well known here. Finger has been
here continuously for se YOATSH,
acting &8 salesman for = promi-

nent dealers. Until recently, Mann was
with the Packard organization in New
York

“The new seriex, bhoth fours
slxes, are beautlies,” sald Mr. Mann, In
commenting upon the 1913 llne, “The
the four
a b0-horsepower plant All ecars are
finlshed in the most luxurious manner
and ara bound (o ecresale a seusation

and

Influx o:lhh:rﬂer they appear.

“Harry Stuiz, whose design of A car
that could maks such an instantaneous
hit, has proven his abllity, has retulned
in the new serles the tried and trus
features of the first Stutz ecars. In
the new six he has developed the high-
est type of motor car comfort and re-
finement. No !mprovenient,
Increase in power, was nesded in the
mechanieal part of the car, =0 he con-
centrated on the body design

etion, they hopped Into the bai+

tle with their ¢coats off and the sleeves ! “These cnrs '\"Uhﬂt"‘)mfl)rtal.‘lo and
to thelr slbows, It has besn our ex-|Ioomi- The unsightly bulge In the
perience that the country folks are the body lines necessary (o accommodate
most ardent wodvkers when they .“"rrze passengers in ('hn tonneau are
wroused. And, what's mere 1to thcin‘“ incorporited in the Stuts, which
polnt, they geot resulta’” comes in & roadster, four-passenger and

| six-passenger models. Self-starter and

Mr, Broadwell has a bewlidering ar-
ray of fAgures deallng with ths auto-
moblle industry, which, when presént-
vd Io his convincing manner, pressnt a
formidable argument In support of its
stable gualitiegy and compfetely refute
statements reflecting on It as a “game.”™
The sutemoblla lodungiry - Including

elec I'.ric lights are used throughout.”

Consul John F. Jewell reporis that in
order to cope with the Incremsing com-
maerce and importance of the port of Viedi-
wvostek It la stated thatl teo new loe.hresk-
ers bave recantly been ordered by the gov-
erpment, &nd thHal the same will be built
at the Rusmian werls in-the Baluic,

&
L »

The four-cylinder|FPortland's del
|
on |

beyond and

onary in the work of ¢changing
rery serviod,

Competition Demnndn Serviee.
“Competition alm demands that
merchants motorize Ir delivery serv-
lee,” said Mr. Jenes. With motor cars

It iIs possible to make early and fre-
Auent dellveries and also to cover o
much wider terri Business nat-
orally inoreases, the automoblle beélng

a profitable advertlsement for the mer-
chant{
“From
motor dellvery
mend them highly.
ical, for one thing; and they make n
better appearance for the business man
and bring him In trade that he could
not possibly handle otherwise. The cars
I am using bave been = elation to

my persongl experience with
wagons, 1 can re

They are econ

me. It is simply Imposs) to appre-
ciate the real value of the lght de-
livery automoblle until one has put it
into use”
New Factory Head Named.

2 H Humphrey, for many Yeara |
prominently Nentifled with the auto- |
maobile Indusiry, has been appointed

factory managoer of the Ouklisnd Motor
Car Company, of Pontlac, his duties ¢ |
commence at once. Mr. Humphrey as-‘

|

sumes this poeltion Just in time to tuke
full chargs of the production of the
1913 line, which Is now well under way,
He is especlally enthusinstic over !.I;q_
Greyhound, the Cakland sfx-n_-y‘.}ndu
| car, which Is the blg feature of their |
new line. AIr. uumph.t) has had an |
extensive experlence asx s manufac. |
turer of automubiles. He was with the
Peerless Motor Car Company for seven
Fears, '
. P e — I —
Hefrigerator oars, cooled by smmonia ma-
chimws operated by lr..e-n:l mmhuouun an-

inss utilizing petrolcom for {oel, are i
Eulic or a. Gertoan ralirosd, baltg

Automobiles Now on Exhi-

bition in Our Showrooms

A 25 Horsepower Two-Passenger Roadster.........

.$1060.00

A 95 Horsepower Five-Passenger Touring Car.......$1185.00

A 30 Hersepower Two-Passenger Roadster.......
A 30 Horsepower Five-Passenger Touring Car. .....

..$1250.00
.$1435.00

To Arrive October 15th

All prices are for cars fully equipped F. O. B. Portland.

All 1913 Buick automobiles are equipped with self-star
and are nickel trimmed.

“WHEN BETTER AUTOMOBILES ARE
BUILT, BUICK WILL BUILD THEM"

ters

A 40 H. P. 5-Passenger Touring Car, electrically lighted $1800

Howard Automobile Co.

MEL. G. JOHNSON, MANAGER
Phones Main 4555, A 2530

Seventh and Couch Streets

TOO

C. D. Hastings, General Manager of

deslgn overy
the approval
Hupp Motor Car Company.
this question
1913 Hupp cars,
rndlula-,! r uf the :mn: n)
¥ tha only radical chum
we ever made came at the time
season's
mode
nutomobile
long-strike
runners
wa had eecured a valuable
has been proved not only by the
of our cars,
eral unanimity
in

e

11

motor
It Increazes the pulling power.
ign of the
les am revealed at

DADIGAL GHANGES GEASE,

FREQUENT
NOT NOW

Hupp Company *‘Stands Pat'’ on

1912 Fundamentals.

The idez of making many changes in
year does-not
of the

aml commenting

shows.

engina

reason

of other manufact This latier car {58 an absolutely new
thig type for thelr fenture of the Hupmobile line. Arrow
why the long- “The Hupmoblle rondster promises to
s becomo standard (8 b Lo a pecullarly successful car and it

The construction we adopted
our car closer to the
other that dJdid not
style. The body
low, straight Iines,

unlgque.
onabled us to get
ground than any
use the underslung
| wasg bullt with long,
advantinges: belng a minimum of

tlon to

= .| the ¥
ALTERATION| yije sway and of wind reslstance. It :;I"l':“;':::_

y P also helped in pulling power, speed |7 3
APPROVED. and mileage n gEallon of gasoline. 1t Hability

diminished the possibility of skidding Fide

and made 1t almost Impossible for the
ear-lo turn over.

our 1813 line we stand pat on
these features, Decaune they have come.
plataly demonetrated their permanent
vitlue anil thelr popularity. We hiave,
however, added numerous refinements
und bettered our sdquipment. We bao-
lleve that, as in the first yvear of Hup-
moblle history, so in 1918 this car will
remnlo unlgue.

“The standird color of our cars Is
on the| yiack: the trimmings are blagk and
ngs, general | pickel. Among the new features of
yu: the equipment are a mohalr top with
elope, Jiffy curtains, a rear shock

avery

score, In the

meat with
officinls of the
Speaking on

Genlal "Dad™

, D. Ha

“Dnd"

of last nrbr:* and o prest-o-iite tank. P
T en It wag that we he lne for 1913 ineludes the.'32 |helping them c
that ndvanc touring ‘32 roadster, fully equip- |Féturned from a

struction,
were the

feature; and
Inno

pad, sifications game as
touring car; the ‘-Horsspower run-
about, fully equipped, and the Huypmo-
on | hile *“32° dellvery, fully equlpped, chus-
suc- | gls same ‘as touring car enclosed panel
n- | body, carrying capacity 800 pounds.

tor.

this place,

but also by the g

{s proving popular with the people who  rive here
usually require a car of higher price.

It ix racy in appearance, has & special

Hupmobile hod

that time was aiso lnnd.

the deslgn.

“This roadster

Foss Selling

Plerce Cars

gales.
“dry"

top and & turtle-back, dust-proof com-
partment in the rear that glves distine-
This compaurtment
15 very desirable, as it can be used for
luggage, extra tires or squipment.

has been entered
principal rellabliity runs this
The Farm and Hanech tour af
Dailas, Tex.: the Wisconsin Denlers' re.
the Little Glldden tour
of the Northwest from Minneapolls to
Winnipeg and return, ond the Buffalo
rellability run of over 200 miles.
one this car has hal o perfect
Minneapoils
Pex run it won the Minncapolls Nows
trophy as the hest ecar of Itx class,
tive Buffalo run it won the touring car
trophy" In competition with miny cars
of higher price.

Studebanker.

Fosz once wguin
member of the Btudebaker sales forca
ja roaming around the territory
keeping the agents In good humoer nnd
i Last week he
When
he got hack he wanted Manager Brown
to shift him so he can stay in the

section.

Due.

Joy reigns In the camp of the Plerce-
headquarters
Colter recelved definite assurances yes-

here.

terday that a shipment of cars wil] ar-
tomerrow.
tirst of the 1811 models to reach Port-

This will

In

In
to Winni-

In

iz a

“real’”

Manager

be the

Wanted Fifty Second-Hand

. AUTOMOBILES

GANJIC AUCTION SALE

Bring us your old car and we will auction it off
at our gigantic auction sale for the benefit of those
desiring to sell their old used cars for cash and apply
the money on a new 1913 model.

Don’t Miss This Oppertunity!

The greatest sale ever contemplated in the his-
tory of Portland.

LOOK!

Sale Starts at 12 A. M.

Monday, Oct. 21st, at 12 A. M.

MONDAY, OCT. 21st UNDER THE SUPERVISION OF THE

' 86 TENTH STREET, PORTLAND

STODDARD-DAYTON AUTO COMPANY

O3>0 UFU'PUUO'—I

|
|

Automobiles

690 Washington Street

Stoddard-Dayton

Auto Co.

E. E. Gerlinger, Gen. Mgr.
L



