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TO VIS

EXHIBIT SHIP OF UNITED STATES
SOUTKI AMERICAN PORTS

IT

Unique Scheme Designed by American Manufacturers’ Expcrt Association to Increase Trade Relations With Sis-
ter Republics—Portland One of Pew liorthern Cities to Receive Visit.
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w To increase trade relations as
well as good willi with the re-
publics of Central and South America, &
wur e projex i= about 1o be InAuEQ-
rated by this vountry. It Is proposed Lo
penrl an ocean liner, filjled with a com-
plete Qlspiay of American-made goods,
te vislt every Impurtant port om the

South American o« inant
The plan was devised by the Ameri-
can Manufactorers’ Export Assaclation,

and has the official Indorsement of the
President of the United States By this
means, consumers will be shown, not by
catalogues or photogra but by the
article 1tself what the quality of Amer-
lcan manufsctures = FPortland will be
among the half dozen American clties
to Tecelve n visit from this ship sSan
Francisco and Seattle will be the only
other Pacific Conat citles to have this
opportunity.

An ocean liner filled wilh & vast ar-
1 vixik

aphe,

may of American-made goods w

every lmportant port ln Latin-America
and will serve asx & trade ambassador
from the manufacturers to the millions
of Latin-Americans, who, elthar b5
force of habit or by reasom of other
circumstances Row look to the Euro-

pean markets for thelr machinery, thelr
fabrice, thelr hardware, their ~food
products and their clothing
Trip Offlcially Indormed.

“"This great ship will sall under the
patronage of the Americ Manufac-
turers Export Arsociation, an or-
ganization of producers that is coun-
try-wido in Its influence. It will sall,
too, with the official Indorsement of
the President of the Uniteg States, Lhe
Department of State and Commerce and
Labor and with the good wlil of the
Pan American Unlon,

Already the Department of BEtale has
prepared instructions to the diplomatic
representatives of the United States
throughout Central and Bouth America

to herald the approach of the exhibit |
ahip and to extend to the representa- |

tives of the manufactyrers svery cour-
tesy that such an expedition may en-
Joy.

Already too, the ministers In Wash-

ington of the noighboring republics of |

the South have assured the trade mis-
slonaries of a cordial welcome. They
have agreed with President Taft that
*anything tending (o & more
and n\utu.i understanding among the
peoples of this hemisphere and to the
gEreater development of the commercial
relations between them™ should bLe en-
cournged mg far as diplomacy can en-
courngw it

With these more than friendly assur-
ances, the project f the cuitivation of
a broader trade relationship betwean
the republics of the two continents has
matured. Products of the =kill and
brains of WNorth American manufac-
turers will be carried to the very door
of the consumer In Central and South
Amarica. This consumer will be shown
—not by catalogue, not by photograph,
not by a salesman's story—but-by the
manufactured article itself, what It i
we have to sell, how It works and how
cheapiy It can be purchased.

Large Sum Edpended.

To make this floating exposition pos-
spible. thousands of dollars have been
axpended and thousands more will yet
be expsnded by the manufacturers. To
secure and aperate an ocean liner; to
#1 It out with exhibit bootlie, with great
show casen, und te provide motive pow.
er for the machinery in motion, bhas
been an sxtracrdinary undertaking. It
has required the co-operation of [actory
and mill experts from New Eangland to
the Facific Coast to provide a ghow of
products that wiil compel the Interest of
thess prospective customers.

From New York this vessel will sall

for the Weost Indies. Three or four days |
wiil be spent at sach of the impostant |

ports of thene Islands before the sxhibit
ship touches st Vera Cruz In Mexico:
Colen, the Central American seaports
and the ttade centers on the Bouth
American Coast. By easy stages, the
wessel will work ita way south to Rio
Juneiro and to Buenos Ayres where a
wreek and perhaps two, will he spent
before she salls arcund the Horn and
enters the Pacific

The West Coast of Soutk Americs Is

perfect |

an almost ynexplored wilderneas so far
a8 American trade Is concerned. [t has
aever been “ploncered”™ except by o few
raliroad bullders, and the miljons of
Latin-Americans lving alopg Uis
coastiine from Santiago, Chlll, to Guay-
aquil, Ecuador, uve as the Inhabltants
of another world to the great producing
interests of the United States.
| New Trade Area fo Ae Opened.
Within less than two yeara the Pan-
amn Cans! will he open and thip entire
even more accessible

West Coast made

American markets than
now, pa pansing through
canal will be able to reach Valparaiso
as soon as a vessel, safling from the
same American port ean reach Ria at
this time, The perilous Horn wili stand
no longer a8 & hasard against American
shippers, and the remote ¢countries south
af the Iathmus of Panama along the
Westorn seaboard of South America will

to

Conast st

become fertlle flelds for trade expan-
Elon,
Thess are some of the facts which

have prompted American manufacturers
to send out as an advance agent, this |
expensively equlpped veusol, ths trade
explorer, this physical demenstration of
what the anterprise of North Ameriea
has to offer the thrift of South America.

The services of some o the leading
students of trade conditions and trade
poasibilitlies of the countries to be vis-
ited on this crulse, have been called In
by the manufacturers in the erganisa-
tlon of this great commercial move-
ment Henry T. Wills, foreign trade ex-
pert and wsecretary of the Amarlean
Manufacturera’ Export Assoclation;
John J. Finnell consulting engineer.
who has for years foreseen the indus-
trial epportunities of Latin-America,
have assemb'ed the data and have
been placed In executive charge of the
projects. They wiil be under the ad-
vice of a board composed of represen-
tative manufacturers throughout the
coantry.

Plan Explatned to Government.

These men came to Washington and
| 1ald4 the plan before the Departments of
State and Commerce and Labor. They
reminded the offieials here that every
administration for 40 years has
preached trade expansion In  Latin-
| America; that consular and diplomatle
agents of the Government have been
| made trade educators; that “Hollar di-
plomacy” had become a fixed poliey of
the Federal Government., and that the
Pan American Unfon, malntained under
| the patronage of all these countries, has
|-u its single misslon, the cementing of
| eloser trade relations with the Amer-
i fean republies,
i
1

Then 1t wrs that the practical pian of
appealing to the covsumers of the
countries to the South for thelr busl-

] ness by mean® of a Moating exposition
| was lald before the Government. Here
wigs an agency for carrying out the
| vary policies, these men said, that all
administration forces have been con-
centrating upon for years. The plans
wers spread cut and at once the two
great departments of the Government

la the East |

the ;
| The exhibitor,

most vitally interested In the extension
of the export trade, approved,

More than that, President Taft him-
melf reviewed the possibilities of the
manufacturers’ project. He paw In It
immediately aplendld opportunities for
the exploitation of American-made

strongly Indorsing the whols movement
and commending It to peoplt of the
countries to be visited as a plast worthy*
of American enterprize,

Diplomat May Go Aloung.

Plans are now under consideration t H
Yend slong with the vessel s dlsthr,-
| gulahed diplomatic officer of the Unite gi
| Htatea. He wil] be loaned to the e )-
f terprize by the Siate Department azd
| will be given a leave of sbsence Oor
| six months or such time as the crul se
may take. A diplomat famillar wi th
the custems languages and needs of
the Spanish-Americans wili be choa en
and his presence aboard the ship w il
make for the cultivation of closer soaljl
relations with the countries that w 111
entertain the commercial visitors,

Unlgue methods have been adopi ed
to moquaint the visitory who will boa wd
the exhibit ship wity the gqusilties of
goods displayed before them. For | n-
stance, u general bureau of Informstl gn

produocts and wrote Mr. Wilis a letter |
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wi il be provided. This will be connect-
ed by phone with each exhibit booth,
unable to speak Span-
isby or French or German, as the case
mimy be, will talk to the customer
thi ovugh the bureau Expert lingulsts
wi 1 be at the switchboard to trannslate
ths 3 ‘nquiries and then the replies
Sh puld there be no exhibitor present at
thy ¢ time, the visitor can inquire him-
wel ¥ of the bureau concerning the arti-
ole he may be inspecting.

' Passenger accommodations for at
les @t 200 exhibitors have been reserved.
Al 3o accommodations for the force of
me chanics, who will be needed, for the
mr whinsts and for the general stafis
of Lthe manufacturers, ara provided, Mo-
tlo g exhibita will for the most part
oce mipy the decks while the show cases
an & other classes of goods will be dis-
pis wwed In the saloons and between the
Jde 3hen,

Visitors 1o He Welcome,
Fherever It Is practicable the ship
II go slengside plers at the various
ris and the wvisltors recelved direct
mn ghore. Whaore this Is not prac-
nble small power boais will carry
Y merchants and traderg out to the
ssel free of charge. The length of

wl
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tin sa the ship will remalin In each port
wi Il. of course, depend upon ita com-
nu Fola] Importance. At some of the

la: ywer cities, It will remalin for one or
tw O weeks

Advance notices of the arrival of the
viwsel, setting forth clearly Itz mia-
sl a1 und an invitation to all merchants
ar ¢l suppiy houses to be the guests of
th p manufacturers, will be sent out
th rough the Jdiplomatic and consular
ag pnts of the government. Excurslions
eV en wlil be run from interior points In
lcrna of the countries for the benefit
of * those who may be Interestsd in the
Pipoducts of the Americana

“The Spaniah and metric system be-
ireg the commercial language and the
f paancial =system In use In most of the
« puntries of Central and South Amer-
I ppa, s weall na the Waest Indles, all ex-

ibitors will have thelr asdvertlsing
mutter printed accordingly. and In ad-
dition some of It will be printed in
German, French and Portuguese.

To make everything as explicit_as
possible abomurd ship for the visitora,
the management will print a journal
giving a full description of all the ex-
hibite, the name snd the place of the
manufucture, with cuts of the exhibit
itself, that thers may be no mistake
as to the product that s belng dis-
| played. Also the date of arrival and
& full description of the shlp, Including
the products aboard, will be printed In
advance in the local newspapers of the
citles to be vislted. Engraved cards
of invitation will be sent in advance
to the government officials and to the
prominent merchants along the route.

Crulse Wil Comsume Months,

This crulse will consume six and per-
haps seven months. All the Important
portas along both coasts of the Latin
countries will be Included in the itin-
arary,
that when the vessel reaches the West
Coast of the United States, n trip to
the Orlent will be mapped out.

A movement of exactly the same

mission has been inaugurated by the
grest industrial interests of France.
An exhibit ship Is being designed under
the supervision of the French mavy for
a crulse into the same waters that the
American vesssl nails, The French
peopla are anxlous to extend thelr Cen-
tral and South Amerlcan business and
are assured of an appropriation from
thelir government o rther their
plans.

Aroused by this competition on the
part of the French Industrialists, the
American manufactlurers Are even now

mnd, it is altogether probable '

character and with exactly the samse-

L ]

J engaging thelr space aboard the Amer-

ican ship and are Indicating the man-
ner of display which their designers
have recommended. They are realls-
Ing that they must act gulckly if they
are to reach the consumer first.

The stimulation to American trade In
these countries, fostered by such n
movement, cannot be estimated IS ad-
vance. Tt Is known ian advance, how-
ever, that wherever the vessel Louches,
& cordial receptlion will be tendered.
It 1s known that the merchants among
the millions of. Spanish-Americans are
anxious to Inspect American goods and
to establish trade relations with the
United States, If given the opportunity.

It was In thia knowledge that this
planeering trip was concelved, and
from the support given It already by
the resourceful manufacturers, as well
as by-the Federal Government, Its suc-

cess iz no longer in Jdoubt
Many Ports om Roule,
The iUnerary of the exhibit ship
follows: New York, New Oricéns, Hs-

vans, Cubtia; Vera Crugz, Mexico; Tam-
plco, Mexlco; Progres=so, Mexico; Bellz,
Honduras; San Jose, Costs Rica; Ceiba,
Costa Rica; Colon, Fanama; Barran-
quitla, Colombia; Kingeton, Jamaica:
Port au Prince, Haltl; S8an Juan, Porto

leo; Ponce, Porlo leo: St. Thomas,
Duteh West Indies; La Guayra, Ven-
ezuela: Trinldad, British West Indies;
Para, Brazll. Pernambuco, Brazll; Ba-
hia, Brazil; Rio Janeire, Brazll; Santom,
Brazil; Montevideo, Uraguay; Buenos
Ayren, Argentina; Bahia, Elanca, Ar-
gentia: Porto Borja, Argentina; Punta
Arenas, Chlle; Coranel, Chile; Val-
paralso, Chlle; Antofogasia, Chile? Iqul-
quf, Chile; Arica, Chile; Mollendo,
Peru: Callao, Peru; Guayaqull, Ecuador;
Buenaventura, Colombla; Panama, Pan.
ama;: Punta Avenas, Costa Rica; ILa
Union, Salvador; Champerico, Guate-
muin; Acapuleo, Mexico; Manzanillo,
Mexico: Mazatiap, Mexlco; San Fran-
¢inco, Portiand, Seattle,

Gambling With Faté Shown
fo Bg_!.osing Game

Desk Sergeant Tells Expericncea of
NY time that you check the bet
up to Mr. Fate and ask him

Three Men.

“A

to carry on the game, you ckn
gamble that he Is going to make you
show your hand mighty qulek™ re-
marked the desk sergeant, as Te care-
fully brushed from the shoulders of ‘A
new uniform marks made by white-

veavh. He hnd leaned carelessly
agalnst the wall as he spoke, and the

| new Jall, whose former business was
that of a warehouse for a wholesule
butcher supply company., had pro-

cecded to decorate the shoulders of the
new blue coat

*“Whenever any one comes to me and
«ays something that he will or wiil not
do, in the finality which many people
have, I alwayy think of three persons
1 have known in the last year, who
checked over the bet to Fate and had
it put up to them stromyg right away.
One Is o man now dead, Charlea Hogers,
and two nre patrolmen, Guy E. Fuller,
ex-divinity student, and Charles Hew-
gton. the hero of a midnlght battle with
& holdup man Jast year, In which
wounds he Inflicted afterwards caused
the death of the robber.

Offteer Loanghs at Auntomnaties.
“Hewston carried & 35-caliber re-
volver. He was accustomed 10 make

fun of the smaller and lighter auto-
matie guns, which many patrolmen
used, One night In an argument, he

was making fum of the lighter wen-
pons, when someone sald that carry-
ing seven or 10 bullets In A cllp, gave
the man using them a better chance,
becuuse he would nat have to reload
after five shots had been fired.

“If 1 can't get my man in five shols,
I'l! throw it at him and run away,"”
Hewston sald In reply, and Mr. Fate
must have been just outsldé.the Joor of
the hssembly room when he saig it, be-
cause It wasn't & month before Hewston
wis called on to make It good.

“Hewston was walking along First
street about midnight and commanded
a man who was going the opposite di-
rection, to stop. Instead the man drew
a revolver and started shooting. Hew-
ston pulled hix own revoiver and an-
swered, He fired all five shots—the
revolver belng a sixshooter with one
chamber emply, a3 they are carrled
for safely.

Wounds Camuse Death.

“None of tha shots seemed to tell nt
all. although when the man wias found
1ater in the night, all five bullets were
scuttered Gcross hls body, and bad in-
flioted wounds from which le dled
next day. Hewston Tooked at the gun
in disgust., then at hig assallant. Then
he broke the gun, threw out the ex-
ploded cartridges mnd tossed the gun
at the man who was still shooting at
him, and collupsed from a bullet wound
in the groln.

“Fuller put it up to Fate strong. and
the come-back was stronger. He con-
fensed before the Pollice Commission
that he hand taken graft from houses
in the South End, afterwards. but at
the time nothing was known of it, He
had been educnted for the ministry,
wus well-read and occaslonally wrote
poetry,

Fuller Writes Poem.

“About this timie & graft scandal in
which high officials and » !arge number
of pollcemen  were connectad, started.
Publicity In the newspapers added to
the spirit of unrest In the police de-
partment and the protest of the police.
In the midat of I, Fuller wrote a poam,
which he submlitted to & newspaper.
It was printed, Mind you, 8t thia time,
he later confessed, he had already taken
graft but none knew It except Old Man
Fate.

“The poem ran something like this,
in one verse:

Wae walk our beals prolecling those

Who throw 1t into us:
They eay. "There goes the brute In blus

Aint he the grafting cuss™*

“That was Lhe last hand la the game
Fate would not stand for that. And
eircumstancens shaped themseives at the
motion of fate, so that Fuller was
brought to confess his part In the af-
falr.

Attempt at Sulcide Fails.

“Charles Rogers was one man who
played back and forth with Fate for a
yoar and s half, and was finally beaten
out of the only ‘pat’ hand he ever held.
He declared his game from the start
and seemed to be winnlng out, but Fate
punished him before the thing was
done.

“Rogers suffered with stomach
trouble, and 1t was %o acute that he
was In agony u Iarge part of the
time. Belng a man of Christlan up-
bringing and wide education, the Klea
of sulcide did not appeal to hWim but
ha decided that {f he were not better
in & year from date. he would kil
himself.

“The year rolled around., Rogers was
oo better. On the anniversary of his
decision he rented a room In a hotel,
bought an olleloth so that he would
not soll the carpef, and shot himself.

“But ths builet, entering below his
Jnw, passed upward through his tongue,
and lodged In the front of his skull,
He swoke In a hospital. He could not
talk, because his tongue was infured,
but he knew that he had been beaten
on the first hand.

Fate Finally Wins, -

"When he was able to think, bhe de-
eided that he would kill himself when
he got out of the hospital. He seemed
to be on the highroad to recovery. In
the course of two weeks He gathered
strength for an operation to remova the
pullet, which had lodged In the skull
just in front of his brain.

“The operation was performed. He

WOMEN CONTROL POCKETBOOKS; LACK
TACT TO APPLY ECONOMY

IN BUYIN

Salesmen Reduce Trade to Science—Hypnotism Us’ed on Housewives—Purveyors of Merchandise More Wily
Than Customers—Managers Delve in Psychological Research.

BY KATHARINE MAYNARD

N the light of present-day discus-
I slons regarding the high price of

common necessities, It should be In-
teresting to discover whether women,
as the distributors of family Incomes,
ara obtalning full value for the money
that they disburse.

It is apparent that selling is becom-
Ing more and more an art: for It Is not
enough that begullings advertisements
of the means for satisftying every
known want stara at us from bill-
boards and from streetcar signs and
thrust themseelves upon our attention
from the thickest parig of our maga-
zines, wlhere the reading matter proper
leaves off. But the enterprising sales-
people are organizing some entirely
new and hitherto unsuspected methods
of wheedling the eash out of our
poecketbooks,

Hypaotisis Back Counters.

Balespeople are no longer placed be-
hind counters to s&ll us what we want.

They are there (o persuade us to buy
whnrt thelr departmental manager
wants to get rid of. They are thers,

not to accommodate us, but to hypno-
tiza um. There has even been estab-
lished recently a school of salesman-
ship, to tech these officlal persuaders
the more efficiently to conduct thelir
experiments upon us,

Tt, Is evident thuat the art of pur-
chasing Is by no means keoping pace
with the art of selling. The latter has
its experts to tell the purveyors of
merchandlise how to word thelr adver-
tisements in order to create the proper
paychological reaction. They have
studiod the detalls of-this reaction un-
til they all know why "“tear off this
voupon and mall it today"” Is more com-
pelling than the more {odefinite* mall
thls coupon.”

In the modern mercantlle stire the
clerks are trained to use the business
emile for the persuading of huyers; not
content with that, the management
goes more deeply Into psychological
resenrch and the clerks are instructed
to aszk, "Do you wish to take this homa
with you?" a suggestion which, if fol-
lowed by a large number of purchasers,
means the saving of vast sums In the
matter of dellveriea,

Power Hehind Suggestion,

JTha powar of suggestion, with all
its shadings, |8 no longer conflned to
the physician or the mystic. It has be-
come the tool of the advertising agent
In fact, advertising has become a sci-
ence, or something akin to it, its laws
mtudied and eclassifled, {ts operations
known and Its resulls accurately pre-
dicted

The sclence of buyling is largely over-
looked. Yet the distribution of wages
the ecountry over is left in the women's
hands and without thelr consent thesa
elaborate tacticse of the seller must
fall of thelr purpose.

Too often women are not- the con-
sclous selectors of the merchandise they
buy They leave all to chance and
whataver the commodity to be pur-
chased, the food for the day, the cloth-
ing that the children wear, the furnish-
ings of the house, Its gelection is pure.
ly fortultous, a matter depending upon
tha persuasive powers of the clerk who
walts upon them, the alluring look of
things, or, more vaguely still, what
the other woman Is buying. Too often
the purchaser Is the victim of the seller
Instead of being herself the mistress
of the situation.

Women Careless Buyers.
Women have for so long been the
buyers, the cimss to which appeal I8

mads in advertisements, In the display
of goods, In the alluraments of “spe-
clal” pricea and mnniversary sales and
all kinds of bargains, that we taks for
granted thalr fitness to deal with all
these mutters. As a matter of fact, the
question of value {8 not paramount In
the minds of most women when they
go out to buy. If it were they would
not _be persuaded by fictitlous price
marks to part with good money for
shoddy dresas goods, which streteches
and frays, or gally-colored rugs which
in a few weoeeks turn strangely lifeless-
iooking and stringy. or pasteboard-
soled shoes, or any of the thousand and
one articles of the Imitative =ort which
are commonly exchanged for cash all
over the country. It is not that we buy
too much, but that we do not Insixt
upon value recelved.

We all know how a4 man buys—an
umbrella, g hat, a palr of shoes. He
says to the clerk: "I want the best
thing you have In stock for five dol-
lars.” And, usually, he gets it. The
clerk knows It ls useleas to try to per-
suade him to take an article that looks
nearly a8 good and Is 48 cents cheaper,
or that would look llke an articlie that
costs more money when one ia half a
block away.

And how do women buy? We all
know, reluctant as we may be to ad-
mit our own follles,

Mrs., B. we will say, {8 going down
town, Iinduced by an appealing adver-
tisement which she has read of won-
derful bargaln prices In window dra-
peries. Bhe stops to get Mra, C. to go
with her. Mre C jumps at the chanoce,
She does not need window draperies;
ghe has already feebly resolved to
spend no money this month except on
actual necessities, but she waves all
that aside and goes with her frelnd,
Just because the !dea sappeals to her,

When they reach ths stiore the win-
dow draperies are found to be un-
usually attractive, Mrs. B buys. Mrs,
LC hesltates, hatea to miss such & rare
bargain; wants her windows to look
s well ns thossa of her frisnd. The
silesman sees at once & chance to ex-
ercise hls talents and 1o win favor with
thé management. He asks Mrs, C to
loak at some mnew patterns, only a
little higher In price than these bar-
gnin goods,. but Infinitely to bs pre-
ferred to them. He dispiays their col-
ors, appeals to her as a person of taste
to say If they are not charming: gives
them every advantuge of light and dra-
pery; In sghort, exercisea his powers
of suggestion until Mra. C, plcturing
to herself how attractive her windows
would look mo dacked, ylelds to his
insistence, her economlcal scruples now
quite forgotien, and outdoes her friend
Mrs, B In her purchase.

Clothing and Food Same.

No use In dodging the question, It
is in this way that nearly al] the sup-
plles for the home, the clothing and
the food are bought for the averago
American family of medium income.

As a pertinent instance. take the case
of & woman who, a few months &go,

when sugar was at the highest point
it has reached for years, bought a 100-
pound sack because she needed sugar
to can a few pears and bellaved it to
be more economical to buy such sup-
plies by the sack. As a matter of fact
she could have gotten along nicely with
a few pounds of sugar untll this com-
modity came down again In  price.
These Infilations never last long.

It Is much this way that the average
woman buys her dally houschold sup-
plies. Bhe buys what looks tempting
or what the sales clerk offers, Instead
of taking careful stock of the foods
uhe already has in the house and mak-
Ing her scheduls of meals, taking
thought as to food walues she buys
whatever she herppens 10 come acrois
that looks appetizing.

If she has been detained by other
dutises until late In the day she buys
whit will cook most quickly and take
the least time In the preparation.

Crime In Hound Stenk.

It is no less than astonishing to go

into a butchaer shop in a resldence sec-

tion of town in the afternocon and sce
how many women in sucgession will
come In and buy round stead. A cut
that is so tough, although its thick-
ness be mo more than that of & sheet
of paper, that It requires sathletie ex-
ercises of the most strenoous sart to
masticate it. But It can be slapped

into the pan and cooked while John Iz
gvercont and washing

tanking off his
hiz heands., Put on to cook at 10
o'clock In the morning and simmered

slowly ull day with an accompaniment
of seasonable vegetables it would have
made a palatable and a nutritious
dish. But fried, as It will be when the
purchasar has dashed home with it, it
1s no less than a culinary crime and as
unfit an article of food for a tired man
and helpless children as the paper In
which It is rapped.

In the same fashion the unthinking
housewlfs buys a4 bakery cake, [
getting that she huas enough pudding
left for the family desseort, buys a few
sweel potatoes or artichokes for a
change, forgetting that she has an
hand some othdr vegetable that by to-

morrow will be stale and useless,
Living Costs Mount.

Meantime the high price of living
mounts ateadily higher and John
grows a little grayer and a little more
work-worn, trylng to keep up with the
procession. And when they talk it
over and lament the slipptng away of
the month's sualary., she doesn’lt see
how they could manage any more
closely. Why, they are doing without
things now that they ouzht to have.
Would sha ba sstonished to Jearn that
by ber injudiclous management she has
thrown away her own Winter sult and
the niew undeéerwear that John has had
to forego?

The sclence of mankgament—the sci-
ence of buyving, which would mean as
much to the famlly a8 an Increase of &
guarter to a third of her husbands
galary, is all an unknown and un-
dreamed of thing to har,

If John manuged hia buslness, day
by day, in ms hapbazerd fashion as
she manages har expendltures he would
soon have no business to manage. But
he takes it for granted that hiy wife

knows how to dlstribute his incoOme
among the various necessiilfs of the
home.

Husbands Don*t Question.

He doesn't think of asking how (it
goes—good American husband that he
i1s. He knows that everything Is so
high that it just can’'t be helped. The
best he can hopa to do is to hang on
at the present rate until the children
ars old snough to help and then he
and wite can tanke #t a little easier.

Investigators have been dlscovering
ail sorts of interesting things about

She fadis Al A LSTE
b MghE Dorore
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the relation of psychology to business
and to the trades. Ona of the most
notable Is tha study of the occupation
hablits of workmen by means of which

peyebologists have been enabied to
help certain woskmen to accomplish
four tmes as much work with no
greater exertion. They have astudied
out what are the useless motions and
have eliminated them, that's all. It
doesn’'t mean any harder work for the
workman; in fact, after he learns the
new way he can work with less fatigne
and ha earns larger wages bociuse his
output of work is that ETeater
It is all In the matter of forming cor-
rect hablits—aliminating the uselesin
motions gaining spesd and aecuracy,
saving hours and people,
Woman Her own Paychologist.

Would It not be possible for every
woman to be hor ow psychologiat in
this matter of distributing the famlily
Income?

Ferhaps this thought might help. A
business woman waux obliged on hot
way to the office such day to pa i
row of second-hand :
parently ev
to be had. he T
appeidring of vach
dusted and arrar
ghow and then
a fat splder.,” n

and walted for
5 . -""1 [}

on

CATT
wWer

window

Eoods In the maost

tion. Setting the we

gelf, to cuatch the flies

the alluring advertisemonts
mearked away down below

told herself that no store coul

merchandise in that wna and coptinue

Duainess

In other we
acting thouy
tion that th
tinually offer

does not wish
hie own wlll p
practitioner,

the

day her coun

thoughts, |[deas to ind the lure

of ous display wa, seduc

tive bargalns a tempting goods.
Buving Redurced (o Sclemce.

She made out a lat, the night before
of things that lshed to
buy for the g r gro-
eeries, household r wearing ap-
parel and she rmined not to de-
part from her of articles really
wanted. By thi ans shea was an-
abled to escape from ¢ thralldom of
importunate cls zealous persuad-

rallied well and on the strength of It
began to look on life with a brighter
eye. By careful feeding in the hos-
pital his stomach trouble was lessened
and there was hope that [f might
eventuslly disappear altogethar. Then
he decided that he would not try
again to end his fe and would o
upon a farm and try to Tretrieve the
mistake he had made.

“Two days later, In & sudden re-
lapse ha dled. That Is why I think that
it never pays to pass the bet on to Fate
in any game. You always lose out™

Youthful Anther Found.
“Nathan Cohan, aged 12 years, is the
author of & mew eplgram,” sald the
desk epergeaut gravely. but with a
twinkls In his eyes, the other night
“Such a thing in one so young Is some-
what unusual, but when yog think over

the occaslon, you will conclude, as I
did. that the experience warranted it

“The new epigram is: ‘Virtue in Its
only reward,” and although It may
sound ke an old familliar, it is quite
different, T assure you, This Is the
story.

“A brokar, living on the Bast Side.
Inte one night found himself down
town. He thought that he neaded =a
pewspaper, costing 2 cents. He called

‘Nathan Cohen, who Is & newsboy, to
supply the chronlele of the world's
events. Cohen held out the paper Iin

one tand and extended the other hand
for 3 cents.

*“The broker felt in his pockets. He
had not a cent. Then ha remembered
that he had & 3250 watch and that
$250 walches are negotiable, even for
such glight sums as 2 cents, He prof-
fored It to the astonished newsbhoy,
and took the paper then hurried away.

“Cohen was honest—enter virtue. He

ers and all ¢ rements that be-
long to the art of selling. She created
for herself n sclence of buying which
titted with her circumstances and hor
purse

A science of buying, if we ecan

‘hieve it, will «nable us to hold to

own opinions In the face of the
gver-persuadars It will enable us te
havea more money for what we want
and show us how to gpend less for
what wa wish we hadn't houa It will
enable us to get behind the CNned, an
it were, and reallze that all thils great
sclence of selling which has grown up
in the past few years rests spon the
consent of the women of the country
to part with the salaries which are
placed In their hands for distributlo

Scientific saleamanship is all vight
for the seller, but in the face of the
great present day drain upon pocket-
books, & sclence of bu g s as much
needed. It would, in fact, do wonders
If 1t could be brought within the ken
of the average hougewife who now
buys by instimect, by caprice, by the
Iure of the eye, bhot not by reason,
brought the ith Lo the pollce sta-
tion, when he d found out t!
of Swiss miKe, strock musi
hours, hallf-hours and quarters, and wi
heavy with gold. He told the ciroum-
stance and turned over the watch to
the pollee.

“The morning after, the hroker
looked for hls witch In his vest,
finding that It was not there,
the loss to the police. He n
the fact that it was - a 3250
that ke would give §5¢

“Looking over repo
compared the reported and ]
turned-in watch of the weboy He
informed the broker. and the hroker
¢claimed the watch. He did not pay the
reward.

“"Cahen is out 2 cents—the prine of
the paper, and %50, which he expectad
Lo get.

“Do you blame him for making

eplgrams?




