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Customers Week—All Profits this Week coto Customers

In business only one year: located on the East Side: yet we are practically as well known as the oldest and largest Portland furniture houses, and are well up

to ward the top in point of monthly business done. -
*beaten paths" and come to the East Side to BUY FURNITURE? Why have

How do you account for all this? How could we induce people to forsake the
they left honorable, responsible merchants with whom they have traded for years and bought FURNITURE in such large quantities from a new and unknown firm

located one mile from the business center of the city? |
Is it not reasonable to assume that our wonderful growth, our marvelous success: would have been utterly impossible had not personal investigation convinced

the public that we are actually selling furniture far below West Side prices? How was it possible for us to undersell others?

Others Pay Rent, We Collect Rent === Who Can Sell the Cheapest!

While we are convinced that we have saved our customers $25.000 during the year, at the same time our customers have built up and established for us a big
business: a business, the good will of which we would not sell for less than $25,000. Moreover, by reason of the very large volume of business done, and the
further fact that we avoid “rent paying.” the business shows a reasonable profit for the first year, the period during which most people anticipate a loss.

Now if you were in our position would you not feel very grateful toward your customers? Wouldn't you feel like giving them most anything in reason?

WE THINK SO! Then you can appreciate the motives which actuate us when

WE TURN THE STORE OVER TO OUR CUSTOMERS FOR ONE WEEK

Under the circumstances don't you think we can well afford to waive all profits for one week? To have our customers get all profits this week will afford us

great pleasure, we assure you. We have no desire to make a dollar during this special sale--our first anniversary.

We have turned our stock over several times during the year, therefore all our FURNITURE is of the latest designs and most desirable patterns. Notwith-
standing our very heavy December sales, our inventory, just completed, shows that we have a $37.000.00 stock of the widest variety. The public is welcome to
buy any or all of it during the week at DOLLAR-SWAPPING prices, for our MR. S. H. MORGAN IS NOW IN THE EAST BUYING FURNITURE FOR
1909. MR. MORGAN WILL SPEND FOUR OR FIVE W]‘FEKS IN CHICAGO. GRAND RAPIDS. AND OTHER BIG FURNITURE CENTERS. So
the Furniture you buy at cost will be immediately replaced. You will be benefited and we will lose nothing--since. quite naturally, our terms under such a special
sale must needs be spot cash, inasmuch as to make a charge sale would be simply loaning money.

Beginning tomorrow morning, after excepting Victor Talking Machines and Records and Edison Phonographs and Records, the prices of which are fixed by

the Factories and which no firm can cut without losing the Agency, ¢

EVERYTHING IN THE STORE WILL BE REDUCED 25% FOR ONE WEEK, JANUARY 4-5-6-7-8-9

Those who have not investigated our prices, and who have been accustomed to reading “'special half-price sales™ and *50-per-cent-reduction sales’ advertised
by others (who pay rent) could scarcely be blamed should they conclude that our 25-per-cent-reduction sale sounds tame--in view of what we have just said.
However. to such we want to say, MOST EMPHATICALLY. that had we so priced our Furniture that it would stand a 50-per-cent special reduction at any
time or for any purpose, our doors would have been closed months ago for want of trade. Surely people would not have forsaken the *100-per-cent-Price Boys™
on the West side to come over here and pay an unknown firm a 100-per-cent profit. While, no doubt, many think on special sales others give bigger bargains than

we do, because others (who pay rent) cut 50 per cent--which for us is impossible--at the same time
WE ARE PROUD OF THE FACT THAT OUR PRICES WILL NOT STAND A REDUCTION EXCEEDING 25%

because the family which wishes to furnish a home--not merely to buy some article at a special sale price--will quite naturally patronize the House where Furniture
is regularly priced the lowest. Besides, if we with our low expenses (for even a portion of what others pay for rent will give us a big profit), should mark our goods
so high they would stand a 40 or 50 per cent cut on special sale, we could not in our ads conscientiously claim low, reasonable regular prices.

We invite you to our store, even though you'do not wish to buy anything. Everything is marked in plain figures, as our goods have always been, and the
same price too. mind you, for even if we were so dishonest as to desire to fake the public by marking our Furniture up for this sale. we could not afford to do so:
we have too much at stake, and dishonesty is awfully expensive. Should the clerks all be busy. go through the house and make any selection you may wish and

it will cost you just three-fourths of the regular or marked price. Terms cash during this sale.
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