@The Portland Observer

SEPT. 16, 1998

Editorial Articles Do Not Necessarily
Reflect Or Represent The Views of
The Portland Observer

Attention Readers!
Please take a minute to send us your comments. We'realways trying to give you
a better paper and we can’t do it without your help. Tell us what you like and
what needs improvement... any suggestions are welcomed and appreciated. We

take criticism well! Get your powerful pens out NOW and address your letters
7

7208,

Charles Washington
Publisher & Editor
Gary Ann Taylor
Business Manager

lesha Williams
Graphic Design

such ad. ©

The Portland Gbserver

(USPS 959-680) Established in 1970

Mark Washington
Distsribution Manager
Larry J. Jackson, Sr.
Director of Operation
Laphael Knight
Graphic Design

Contributing Writers:
Professor McKinley Burt,
Lee Perlman,

Joy Ramos

4747 NE Martin Luther King, Jr. Blvd,,
Portland, Oregon 97211
503-288-0033 « Fax 503-288-0015
Email: Pdxobserv@aol.com

Deadline for all submitted materials:
Articles:Friday, 5:00 pm Ads: Monday, 12:00pm

POSTMASTER: Send Address Changes To: Portland Observer,
P.0O. Box 3137, Portland, OR 97208.
Periodicals postage paid at Portland, Oregon.
Subscriptions: $60.00 per vear

The Portland Observer welcomes freelance submissions. Manu-
scripts and photographs should be clearly labeled and will be returned
ifaccompanied by a selfaddressed envelope. All created design display
ads become the sole property of the newspaper and cannot be used in
other publications or personal usage without the w ritten consent of the
general manager, unless the client has purchased the composition of
1996 THE PORTLAND OBSERVER. ALL RIGHTS
RESERVED. REPRODUCTION IN WHOLE OR IN PART WITH-
OUT PERMISSION IS PROHIBITED.

The Portland Observer--Oregon’s Oldest Multicultural Publica-
tion--is a member of the National Newspaper Assaciation--Founded in
1885. and The National Advertising Representative Amalgamated
Publishers. Inc, New York, NY and The West Coast Black Publishers
Association * Serving Portland and Vancouver.

SUBSCRIBE TO The Hortland Bbserver

The Portland Observer can be sent directly to your home for only $30.00
per year. Please fill out, enclose check or money order, and mail to:

SUBSCRIPTIONS
Tue PortLAND OBSERVER; PO Box 3137
PorTLAND, OREGON 97208

R i

B 1 900 976-3647

eloode: - 2%
AL T’:‘ S — IF YOU THINK CLINTON SHOULD REMAIN IN OFFICE
Advertise In WL S0

B aei ] e el AND BE FORGIVEN CALL
call 288-0033 1(888)777-6277 1 900 786-4487

'O" t [u m‘i
Marijuana use by Oregon eighth
graders has tripled since 1990 and is
36% above the national level.
Marijuana is the number one
problem drug for Oregon teenagers
entering drug addiction treatment
programs. Teens who use mari-
juana are six times more likely to
bring guns to school, four times
more likely to attack another person
with the intention of hurting them,
three times more likely to engage in
sex (probably unprotected), twice as
likely to attempt suicide, and 85
times more likely to use cocaine. as
if we don’t already have enough
drug problems in Oregon, Ballot
Measure 67 would add even more.
Measure 67 would allow doctors,
massage therapists, tattoo artists, cof-
feehouse operators, counselors, and
otherbusinesses toprovide marijuana
totheir clients. It would prevent State
licensing boards from disciplining
members of at least 134 occupations
for growing and using marijuana, in-
cluding surgeons, truck drivers, teach-
ers, boilermakers, electricians, and
riverpilots. It would allow marijuana
use for complaints as vague as “'gen-
eral ill health.” It would allow hashish
use. It would allow Oregon prison
inmates and Oregon children to le-
gally use marijuana.
Measure 67 is not about medicine.
A written prescription is not required.
a person does not have to see a doctor
to obtain marijuana privileges. And,
the safety provided by the US Food
and Drug Administration medication
approval process is bypassed.

Measure 67 is about legalizing
marijuana for any Oregonian to use
with impunity. voters who care about
the future of our youth will reject this
deceptive proposal.

Sincerely,
Roger and Jenny Burt
SE Portland
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Commodities, options, futures and
margin accounts are terms tossed
around quite casually in the financial
world, but what do you really know
about these terms?

Playing the game for many indi-
vidual investors, buying commodities
options or futures are tantamount to
rolling the dice. The investor is bet-
ting which way the price of a com-
modity like wheat or gas will move.
the wheat or gas is not actually being
bought.

Futures are obligations to buy or
sell acommodity on a specific day for
a preset price.

Options are the right to sell an item
for a present price during a specific
period of time. Trading on the floor of
the exchange determines prices.

The buying power of the minority
ethnic community has come to the
forefrontof financial world. the ethnic
community s spending habits, patterns,
tendencies and nuisances are chan-
neled, chronicled and charted every-
day. For this reason, many traders are
not only discovering but wooing mi-
nority ethnic community for its busi-
ness.

Some commodities trading scams
target, in particular, potential custom-
ers inthe minority community through
advertisements in ethnic newspapers
and television informercials.

Many such advertisements offer
so called job opportunities for “‘ac-
countexecutives’ to trade foreign cur-
rency. This is another way of getting
customers to part with their money.

Forsmall players, the risks are high.
Although, the margin (the costofbuy-
ingacontract) isonly 2%to 10%ofthe
contract’s market price. The investor
is making or losing money based on
what the total price does, and it can

fluctuate wildly from day to day.

If the investor takes a big loss on a
given day, he or she must add money
to the margin account to keep it at the
required level, and of course the inves-
tor is taking a commission on each
trade.

**The investor buys an optionona
$10,000 wheat contract by depositing
10% or $1,000 in a margin account.
Wheat prices rise 10%, making the
value of the contract worth $11,000,
the investor sells, and another $1,000
goes into the margin account.

Ifthe wheat price drops 10%, mak-
ing the value of the contract $9,000,
the investor must make up the loss to
keep a minimum balance in his/her
marginaccount, by depositing another
$1,000.

**Remember, the broker always
wins, he earns commission with every
trade.
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**"Whether the market moves up
or down, in the currency market you
will make a profit.”

“Expect returns of 35% to 75%"

“We guarantee you will make at
least 30%-40% rate of return within
two months.”

**"You take only as much risk as
yousee fit. Witha $10,000 deposit the
maximum you can lose is $200 to
$250 per day.”

This is amisleading statement. The
futures markets are volatile and risky
for unsophisticated customers. Re-

tirement funds should not be used for
currency trading.

Do not trade on margins unless you

**Many traders ask customers to
give them money known as “margins,”
often sums of $1,000 to $5,000.

Those amounts actually control

larger dollars of trading, a fact that is
often time explained poorly to cus-
tomers. Margin trading can make you
responsible fordollar loses that greatly
exceed the margin amount you depos-
ited.

your homework. Know the company
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**[t costs an internet advertiser a
few dollars per day to reach a potential
audience of millions, and phony com-
modity trading firms have seizedupon
the net to pursue business.

Be especially careful about trading
on-line; itis very easy to transfer funds
on-line, but it can be cumbersome to
get money refunded. Many compa-
nies offering currency trading on-line
are not in the United States and may
not display an address or any other
information identifying theirnational-
ity on their web site.

**While a firm or broker is not
required to provide this information,
you should be wary ofany person who
is not willing to do so; however, even
if you do receive a glossy brochure or
sophisticated looking brochure, the
information may not be true. Continue
to do your homework.

Formore information you may write
U.S. Commodity Future Trading Com-
missions, Three Lafayette Centre, | 155
2 1st Street, Washington, DC 20581 or
to the commission on-line at
www.cft.gov.
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SAFEWAY

FOOD & DRUG

Safeway Weekly

In Your Oregonian FOODday
in the Portland Metro Area

» more shopping

Pork Roast

Bone-In Blade Cut
Valu Pack 2 or more.
SAVE up to $1.49 Ib.
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