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PCRI: Portland Community 
Reinvestment Initiatives, Inc. History

In  1 9 9 0 ,  T h e  O r e g o n ia n  
c r e a te d  a n  u p r o a r  in  P o r t ­
la n d , O r e g o n  b y  p r i n t i n g  a 
s to ry  e n t i t l e d ,  " B l u e p r i n t  fo r  
a S l u m .” T h is  s to r y  e x p o s e d  
th e  a b a n d o n m e n t  o f  N o r t h ­
e a s t  P o r t l a n d  b y  th e  c i t y ’ s 
m a jo r  p r i v a t e  l e n d e r s .  S o m e  
l e n d e r s  w e r e  n o t  m a k in g  
lo a n s  o n  p r o p e r t i e s  in  N o r t h ­
e a s t  P o r t l a n d ,  l e a v in g  a r e a  
r e s id e n t s  w i th o u t  a m e a n s  o f  
p u r c h a s in g  h o m e s .  T h e  s to r y  
a ls o  to ld  o f  a s lu m lo r d  w h o  
c a p i t a l i z e d  o n  th i s  s i t u a t i o n .  
A s r e a l  e s t a t e  p r i c e s  d r o p p e d  
in  N o r t h e a s t  P o r t l a n d ,  th i s  
I n v e s t o r / B r o k e r  p u r c h a s e d  
n u m e r o u s  p r o p e r t i e s  a n d  
s p e c ia l i z e d  in  m a n a g in g  s u b ­
s ta n d a r d  r e n t a l s  a n d  s e l l i n g  
h o m e s  o n  f r a u d u l e n t  c o n ­
t r a c t s  to  u n s u s p e c t i n g  f a m i ­
l ie s .

S h o r t l y  a f t e r  th e  n e w s p a ­
p e r  s to r y  a p p e a r e d ,  th e  A t ­
to r n e y  G e n e r a l ’ s O f f i c e  f i le d  
a l a w s u i t  th e  I n v e s t o r / B r o ­
k e r ,  w h o  im m e d ia te ly  f i le d

fo r  b a n k r u p tc y .
T h is  p u t  3 5 0  f a m i l i e s  a t

r i s k  o f  lo s i n g  t h e i r  h o m e s .  
In  o r d e r  to  a v e r t  t h i s  p o t e n ­
t i a l  c a t a s t r o p h e ,  th e  c o m m u ­
n i ty  d e c id e d  to  a c t  - th e y

f o rm e d  a n o n - p r o f i t ,  c o m m u ­
n i ty  d e v e lo p m e n t  o r g a n i z a ­
t i o n ,  P o r t l a n d  C o m m u n i ty  
R e i n v e s t m e n t  I n i t i a t i v e s ,  
I n c .  ( P C R I ) .

P C R I w a s  f o rm e d  to  a c ­
q u i r e  th e  p r o p e r t i e s .  T h e  
o r g a n i z a t i o n ’s p r im a ry  g o a ls  
w e r e  to  p r e s e r v e  th e  r e n t a l

u n i t s ,  a n d  to  p r o v i d e  
h o m e o w n e r s  a r e a l  o p p o r t u ­
n i t y  to  b u y  t h e i r  h o m e s .  
T h a n k s  to  th e  h a r d  w o rk  o f  
P C R I ’ s S t a f f  a n d  B o a r d ,  
c o m m u n ity  m e m b e r s ,  e l e c te d  
o f f i c i a l s ,  a n d  th e  p a r tn e r s h ip  
o f U . S .  B a n k o f O r e g o n ,  b o th  
g o a l s  h a v e  b e e n  r e a c h e d .  
E i g h t y - t h r e e  f a m i l i e s  b e ­
c a m e  h o m e - o w n e r s  a n d  2 7 2  
p r o p e r t i e s  a r e  b e in g  r e f u r ­
b i s h e d  a n d  r e h a b i l i t a t e d  as  
a f f o r d a b l e  r e n t a l s .

T h e  m o s t  im p o r ta n t  a s p e c t  
o f  P C R I ’ s a f f o r d a b l e  h o u s ­
in g  d e v e lo p m e n t  e f f o r t s ,  is 
th e  p e o p l e  w h o  m a k e  o u r  
r e n t a l  u n i t s  t h e i r  h o m e s .  W e 
b e l i e v e  th a t  th e  t e n a n t  a n d  
l a n d lo r d  a r e  p a r tn e r s  a n d  w e 
s t r i v e  to  w o rk  w ith  t e n a n t s  
in  f o r m in g  p o s i t i v e  r e l a t i o n ­
s h i p s .  W e a r e  c u r r e n t l y  
w o r k in g  w ith  P C R I t e n a n t s  
a n d  t h e  c o m m u n i t y  o n  
p r o je c t s  th a t  s p e c i f i c a l l y  a d ­
d r e s s  te n a n t  n e e d s ,  s u c h  a s  
a f f o r d a b le  c h i ld  c a r e .

Playing Monopoly: Is This
The Game For You?

by Rose M arie Davis of 
Advantage Real Estate 

We tend to think o f  real estate as 
the "A m erican D ream ” or “a tax 
shelter for the rich”, when in fact it 
is a game that each o f  us must play 
whether we are renting, purchasing 
our first home or buying that invest­
ment property.

The only real difference between 
buying and renting is w ho’s paying 
the mortgage and seeing the tax 
benefits o f  ownership.

Real Estate as an estate building 
tool can be used very effectively. 
Investors usually com e in two cat­
egories. The P rim ary  Investo r is 
one who is able to speculate on what 
the market will be doing in a par­
ticular neighborhood or type o f  
property. He/she is m ore willing to 
take a chance for a higher return on 
his/her investment. The S econdary  
Investo r is the one who has seen 
some positive gains in a particular 
neighborhood or type o f  property. 
Usually looking for a sm aller, less 
risky type o f  investment.

Most o f  us w ould fall into the 
category o f  the Secondary Investor. 
We are more likely to purchase a 
single family or sm aller multiplex 
properties. The goal is to have only 
a few rental properties that have a 
positive cash flow. Sm aller 1 -4 unit 
m ultiplexes can be financed with

the same type o f  financing that most 
o f  us used when we purchased our 
primary residence if  we choose to 
live in one o f  the units.

When deciding on this type o f 
investment property, it is important 
to remember what your goal, time 
and skill level is. Single family units 
can be easier to rent but when they 
are vacant, you have 100% vacancy. 
If  repairs are needed, mortgage pay­
ments, taxes and insurance are due, 
you must use your funds or money 
you’ve saved to make any necessary 
repairs or payments. If  you’ve pur­
chased a multiplex and one o f  the 
units became vacant the financial 
consequence will not be as devastat­
ing. If  you are seeing a positive cash 
flow, it is a good idea to put aside a 
reserve from your profits for just 
type o f  occurrence.

When looking for this type o f prop­
erty, scrutinize the property as though 
you were going to be living in it. (Keep 
in mind that a tenant can be harder to 
please because he’s going to be look­
ing to you for all repairs.) Have a home 
inspection done before buying ifyou' re 
not sure what you’re looking at.

I f  your goal is to build your estate 
using investment property but you 
don’t have time for the daily hands- 
on management required, you can 
hire a property management com ­
pany to oversee the maintenance,

tenant contact and civil filings if 
necessary. A good property m an­
agement company should provide 
for you a marketing assessm ent o f 
the property. The m arketing assess­
ment should include information 
such as, which repairs should get the 
most income from the property, a 
potential income breakdown (to help 
you determine whether you will be 
in a negative or positive cash flow 
position) and a clear list o f  things 
that will be required o f  you and the 
property management company.

A property management company 
may cost you about 7-10%  o f the 
monthly rents collected but it can be 
well worth it, especially i f  you have 
a problem tenant.

Keep in mind that single and 
multi-family units are just two types 
o f  investments. There are mixed use, 
larger multiplex units, commercial 
and industrial investments. Vacant 
land is also a potential source of 
income but can have its own set of 
management needs and advantages.

As you can see, whatever your 
time and skill level, playing the real 
estate monopoly game can help you 
build your estate. Call Rose Marie 
Davis, Broker/Owner o f  Advantage 
Real Estate and Development Ser 
vices(503)287-7167 for additional 
information about this article o f  in­
vesting in this area.
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Study Volunteers Needed
HIGH BLOOD PRESSURE

African American volunteers are needed fo r a 30 week hypertension research 
medication study. If you are 18 years or o lder w ith high blood pressure and in general 

good health, you may qualify. Volunteers w ill be thoroughly screened by the 
research team and their private physicians consulted. Study medication, 

study-related clinic visits and testing w ill be provided at no charge for these who 
qualify. Reimbursement for travel will be g iven . For information call 228-3217, 

Mon.-Thur. 9 to 4, F r i . -9 to 1 .

Clinical Research Group of Oregon
1221 S.W. Y a m h ill, S u ite  3 0 3  

P ortland , O reg o n  9 7 2 0 5

WHEN AND IS IT NECESSARY TO GARNER
THE SERVICES OF A REALTOR

B
u y in g  y o u r firs t hom e 
m ay no t be a hard  road  
bu t it can  be a re la ­
tive ly  long  and  in v o lv ed  one. 

We have le a rn ed  s tep s such  as 
g e ttin g  th e  h e lp  w e n e e d  to  
a c h ie v e  f in a n c in g ,  a n d  how  
m uch we n eed  for a dow n p a y ­
m ent. The q u es tio n  s till rem ains 
o f  w hen an d  is it n ec essa ry  to 
garner the se rv ic e s  o f  a R ealto r. 
W hat is th e ir  p u rp o se  in th e  p ro ­
cess and  w hat is the co s t in  h ir ­
ing such  a p e rso n ?  T he an sw ers  
to these  q u e s tio n s  d if fe r  so m e ­
w hat d ep e n d in g  i f  a p e rso n  is 
buy ing  o r se llin g  a hom e. In th is  
segm ent we w ill ap p ro ach  th ings 
from  a b u y e r ’s s ta n d p o in t. W e 
w ill  a t t e m p t  to  d e t e r m in e  
w hether R e a lto rs  a re  a v ita l too l 
in hom e b uy ing  or s im p ly  m oney  
hungry  m idd le  m en ju s t  ou t for a 
buck.

W e m ust f irs t d e te rm in e  w hat 
a R ealto r re a lly  is. A R e a lto r  o r 
agen t is an in d iv id u a l w e h ire  to 
rep rese n t us w hen  w e d e lv e  in to  
a field  in w h ich  we have  lim ited  
know ledge . B e it a law y er for 
legal m atte rs, an in su ran ce  agen t 
for co v e rag e  issu es , o r even  a 
secre t ag en t to  help  us g a in  in ­
fo rm atio n  we are  o th e rw ise  no t 
eq u ip p ed  to  ac q u ire . A R e a lto r  
o r real e s ta te  ag en t is s im p ly  a 
p erson  w ho is ad ep t in the  area  
o f  rea lty  o r  p ro p e r ty  a c q u is i­
tion. T hey  are  p eo p le  w ho have 
taken  the ex tra  tim e to ed u ca te  
th em se lv es in th is  f ie ld  to  help  
o thers  w ith  lim ite d  o r  no  k n o w l­
edge in th is  a rea . In tu rn  R e a l­
to rs rec e iv e  a c o m m iss io n  o r fee 
fo r th e ir  se rv ic es .

W hen  so m e o n e  d e c id e s  to  
m ake the  la rg e s t p u rc h a se  o f  
th e ir  l iv e s , e s p e c ia lly  fo r the 
f irs t tim e it is o n ly  w ise  to  re-

ta in  an ag e n t to  h e lp  them  in th is  
p ro c e ss . F o r t r u th ’s sak e  1 m ust 
a lso  m e n tio n  a R e a lto r  is an a s ­
se t to  h av e  b u t th e re  a re  cases  
w h ere  the are no t n ec essa ry . It 
is tru e  som e d ea ls  c lo se  d ire c tly  
from  b u y e r  to  se lle r  ev e ry  day. 
H o w e v e r the  fac ts  rev e a l m ost

By C hris G linn of 
M illenium P roperties in 

N ortheast Portland

tra n sa c t io n s  c lo se  w ith  the  a id e  
o f  a R e a lto r. L ess th a n  20 p e r­
c e n t  o f  h o m e s  “ F o r  s a le  by  
o w n e r” a re  su c c e s s fu lly  so ld  by 
the  o w n ers . O k ay , you  need  a 
R e a lto r  b u t how  does one go 
ab o u t ch o o s in g  an ag en t?  S hould  
you  h ire  the one w ith  the  b ig g e s t 
n am e o r th e  b ig g e s t co m p an y ?  
S h o u ld  you  ch o o se  the one y o u r 
f r ie n d  c h o se  o r  the o n e  w ho 
k n o ck e d  on y o u r  d o o r?  T he a n ­
sw er to  a ll th e se  q u e s tio n s  is 
y es , bu t o n ly  i f  you  are  tru ly  
c o m fo r ta b le  w ith  th a t person . 
Y ou see  R e a l to r ’s p rim a ry  o b ­
je c t iv e  sh o u ld  n o t be to  se ll you 
a hom e b u t to  g en u in e ly  se ll 
th e m se lv e s  to  you . Y ou m ust be 
c o n fid e n t in th e ir  in te res t in your 
n ee d s  an d  w an ts  and th e ir  a b il­
ity  to  m ake  it h ap p en . O n ly  you 
know  w h a t it ta k es  to  p u t y o u r

tru s t in  so m e o n e  to  a s s is t  in  the 
hom e b u y in g  p ro ce ss .

A s a ru le  m ost R e a lto rs  w ork  
as ag e n ts  for th e  se lle r  o f  the 
p ro p erty . T h is  does not leave  
b u y ers  ou t in the co ld . Law  re ­
q u ires  R e a lto rs  to  be fo rth rig h t 
and  h o n es t to  a ll p a r tie s  in ­
vo lved  in any tran sac tio n . T rick ­
ery  or d e c ep tio n  is g ro u n d s for 
s t i f f  d isc ip lin a ry  ac tio n . T here  
a re  c o n tra c ts  b e tw e en  ag en t and 
b u y ers  ca lle d  " B ro k e r  B uyers 
ag reem en ts . T h is  is a co n tra c t 
w h ich  en a b le s  the  b u y e r to  have 
an agen t w ork  on th e ir  b eh a lf . 
T here  are p ro s  an d  cons in  th is 
so rt o f  a rra n g e m e n t fo r  bo th  
p a rtie s  and  th is  sh o u ld  be d is ­
cu ssed  in d e ta il b e fo re  such  an 
a r ra n g e m e n t is e n te re d . T he 
u p sid e  to  b u y in g  a hom e is the 
a g e n t’s w ork  is re la tiv e ly  free 
to  the b uyer. R e a lto rs  earn  co m ­
m issio n s th ro u g h  the funds g e n ­
e ra ted  by th e  sa le  o f  the p ro p ­
erty  or in e s sen c e  the se lle r  pays 
the agen t. H o w ev er it is very  
im p o rta n t to  rem a in  lo y a l to 
som eone  w ho is in v e s tin g  th e ir  
tim e fo r y o u  and  u n d e rs ta n d s  
th e ir  liv e lih o o d  d ep en d s on  th is.

So are R ealto rs ju s t m oney  
hungry  m idd le  m en ju s t  out fo ra  
buck? M aybe som e are bu t ju s t 
like any o th e r p ro fessio n  the re  
are good ones and bad ones. The 
consum er m ust use  good ju d g ­
m ent and com m on sense w hen 
ch o o s in g  an ag e n t. R e fe rra ls  
from  o thers are alw ays a good 
p lace  to s ta rt fo llow ed  by an ac ­
tual in terv iew  to determ ine i f  this 
is the right person  for your needs. 
R e m e m b e r  R e a l to rs  a re  ju s t  
peop le  w ith  a jo b  to  do and ju s t 
m ake certain  you choose the right 
one to do it. It cou ld  m ake a ll the 
d iffe ren ce  in the w orld . Be w ise.

PDC Purchases East Burnside Properties
The Portland Development Com ­

mission yesterday approved the pur­
chase o f  two parcels o f  land at the NE 
com er o f  Martin Luther King Jr. blvd. 
and Burnside that are o f  major im­
portance to the redevelopment and 
revitalization oftheC entralEastside. 
The property will be purchased from 
Phillip Siegelbaum for $650,000.

o f  a larger planning process for the East 
Burnside area that includes the area 
between Ash and Everett and the 
Burnside Bridge and 6th Avenue. Envi­
sioned for this area is mixed-use devel­
opment which may include office, re­
tail, residential and industrial uses.

“This property is essentially lo­
cated at a gateway to the entire Cen­
tral Eastside Industrial area and will

serve as a catalyst for future private 
investment elsewhere in the district,” 
said PDC Chairman, Carl Talton. 
“We look forward to continuing to 
work closely with the community, 
local b u s in ess  and the C en tra l 
Eastside Industrial Council to de­
velop a plan that meets broader ob­
jectives for area revitalization and

Redevelopment ofthiscom erispart

Pedestrian - Friendly Gateway
M ayor V era K atz has started  

strategizing with Gateway neighbors, 
business, property owners to turn the 
area into a revitalized, pedestrian- 
friendly neighborhood.

“In an area with transit access second 
only to downtown, and 300,000 people 
within a five-mile radius, we have a 
tremendous opportunity here in Gate­
way to create a second urban center lor 
the region,” said Katz. “Gateway is an 
example o f where we can use the pres­
sures o f growth to transform areas that 
need it the most, taking advantage of 
existing infrastructure.”

The planing will happen thanks to a 
Oregon Department o f Transportation

TGM (Transportation Growth Manage­
ment) grant awarded to the Portland 
Development Commission. The pro­
cess follows up on Katz’s Slate o f the 
Citypledgetoprotectandimproveneigh- 
botfrood livability by concentrating de­
velopment in the central city, along main 
streets, town centers and transit lines, 
and expanding the city’s efforts to pro­
vide more housing andjob opportunities 
in Gateway, Hollywood and St. Johns.

‘ ‘What we want to do is to create a tool 
kit for neighbors, business owners, and 
developers that will help us transform 
Gateway into a thriving, healthy com­
munity,” said Katz. “As we have been 
doing in the successful Lloyd District

PCRI Tenants

I
k l i  y v u  v i

job development.”

Neighborhood
and River District redevelopments, we 
will work to promote transit connectiv­
ity, identify capital improvements, and 
opportunities for mixed-use develop­
ments.”

Right now, one o f the main public 
attractors is the Gateway Transit Center 
Park & Ride, a parking lot for some400- 
cars, which Katz sees as ripe for devel­
oping more useful amenities as she men­
tioned in her State o f  The City Address, 
from day care, to dry cleaners, or even 
housing. Dick LoffelmacherofPacTrust 
Realty who manages the adjacent Gate­
way M all, said he’s interested and had 
even approached Tri-Met about doing a 
mixed use development at one time.

'T  ?PCRI tenants represent the diversity of North 
and Northeast Portland and the city as a whole. Many r of PCRI’s 
properties are home to single parents and people with special needs.
PCRI has worked to form partnerships with agencies representing special needs, 
including the Housing Authority of Portland.

•How to Participate
PCRI accepts applications continuously. Prospective tenants must earn 80% or 

less of the County’s Median Income. Many of PCRI’s units are specifically 
targeted to families at a much lower income level. We do not discriminate on the 
basis of race, color, religion, disability, national origin, familial status, age, sexual 
orientation or source of income.

If you or someone you know is interested in renting a PCRI 
property, please call or stop by the office to learn more 

about how to apply.

I

PCRI is located at 4829 NE. Martin Luther King 
Jr. Blvd/ Wygant. Call (503)288-2923 or fax them at 

(503)288-2891. e-mail:PCRI@teleport.com
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