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PCRI: Portland Community
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Reinvestment Initiatives, Inc. History
In 1990, The Oregonian for bankruptcy. units, and to provide
created an uproar in Port- Fhis put 350 families at homeowners a real opportu-
land, Oregon by printing a risk of losing their homes. nity to buy their homes.
story entitled, “Blueprint for  In order to avert this poten- F'hanks to the hard work of
a Slum.” This story exposed tial catastrophe, the commu- PCRI's Staff and Board,
the abandonment of North- nity decided to act - they community members, elected
east Portland by the city’s officials, and the partnership
major private lenders. Some of U.S. Bank of Oregon, both
lenders were not making goals have been reached.
loans on properties in North- Eighty-three families be-
east Portland, leaving area came home-owners and 272
residents without a means of properties are being refur-
purchasing homes. The story bished and rehabilitated as
also told of a slumlord who affordable rentals.
capitalized on this situation. The most important aspect
As real estate prices dropped of PCRI's affordable hous-
in Northeast Portland, this ing development efforts, is
Investor/Broker purchased the people who make our
numerous properties and rental units their homes. We
specialized in managing sub- believe that the tenant and
standard rentals and selling formed a non-profit, commu- landlord are partners and we
homes on fraudulent con- nity development organiza- strive to work with tenants
tracts to unsuspecting fami- tion, Portland Community in forming positive relation-
lies Reinvestment Initiatives, ships. We are currently
Shortly after the newspa- Inc. (PCRI). working with PCRI tenants
per story appeared, the At- PCRI was formed to ac- and the community on
torney General's Office filed quire the properties. The projects that specifically ad-
a lawsuit the Investor/Bro- organization's primary goals dress tenant needs, such as
ker. who immediately filed were to preserve the rental affordable child care.
- -
Playing Monopoly: Is This
y poly:
The Game For You?
BY Rose MARIE DAviS OF the same type of financing that most  tenant contact and civil filings if]
ADVANTAGE REAL ESTATE of us used when we purchased our  necessary. A good property man-
We tend to think of real estateas  primary residence if we choose to  agement company should provide
the “American Dream” or “a tax  live in one of the units for you a marketing assessment of]
: shelter for the rich”, when in fact it When deciding on this type of  the property. The marketing assess-
is a game that each of us must play  investment property, it is important ~ ment should include information
3 whether we are renting, purchasing  to remember what your goal, time  suchas, whichrepairs should get the
: our firsthome orbuying thatinvest-  and skill level is. Single family units ~ most income from the property, a
"_ ment property. can be easier to rent but when they  potential income breakdown (to help
i The onlyreal differencebetween  are vacant, you have 100% vacancy.  you determine whether you will be
e buying and renting is who's paying I repairs are needed, mortgage pay-  in a negative or positive cash flow
' the mortgage and seeing the tax  ments, taxes and insurance are due,  position) and a clear list of things
: benefits of ownership. you must use your funds or money  that will be required of you and the
¢ Real Estate as an estate building  you’ve saved to make any necessary ~ property management company.
: tool can be used very effectively. repairs or payments. If you've pur- A property managementcompany
f. Investors usually come in two cat-  chased a multiplex and one of the  may cost you about 7-10% of the
. egories. The Primary Investor is  units became vacant the financial — monthly rents collected butitcan be
. one whois abletospeculateonwhat  consequence will not be as devastat-  well worth it, especially if you have
.4 the market will be doing in a par-  ing. If you are seeing a positive cash  a problem tenant.
v ticular neighborhood or type of  flow, itis a good idea to put aside a Keep in mind that single and
Ay property. He/she is more willingto  reserve from your profits for just — multi-family units are justtwo types
afy take a chance fora higherretumon  type of occurrence. ofinvestments. There are mixed use,
20 his/her investment. The Secondary When looking for this type of prop-  larger multiplex units, commercial
4 Investor is the one who has seen erty, scrutinize the property as though  and industrial investments. Vacant
N some positive gains in a particular  you were goingtobe livinginit.(Keep  land is also a potential source of]
; neighborhood or type of property.  in mind that a tenant can be harder to  income but can have its own set of]
Py Usually looking for a smaller, less  please because he’s going to be look-  managementneeds and advantages.
e’ risky type of investment. ing to you for all repairs.) Have ahome As you can see, whatever your
Most of us would fall into the  inspectiondonebeforebuyingifyou're  time and skill level, playing the real
category ofthe Secondary Investor.  not sure what you're looking at. estate monopoly game can help you
o We are more likely to purchase a If your goal is to build your estate  build your estate. Call Rose Marie
: single family or smaller multiplex  using investment property but you  Davis, Broker/Owner of Advantage
pov properties. The goal is to have only ~ don’t have time for the daily hands-  Real Estate and Development Ser-
: a few rental properties that have a  on management required, you can  vices(503)287-7167 for additional
y positive cash flow. Smaller 1-4unit  hire a property management com-  information about this article of in-
multiplexes can be financed with  pany to oversee the maintenance,  vesting in this area.
Advertise Your Home In
Clye Jlortland Nbhseruver
Call (503) 288-0033
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Study Volunteers Needed
HIGH BLOOD PRESSURE

African American volunteers are needed for a 30 week hypertension research
medication study. If you are 18 years or older with high blood pressure and in general
good heaith, you may qualify. Volunteers will be thoroughly screened by the
research team and their private physicians consuited. Study medication,
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g% study-related clinic visits and testing will be provided at no charge for thcse who
55 qualify. Reimbursement for travel will be given. For informaticn call 228-3217,

Mon.-Thur. 9to 4, Fri.-8to1.
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: Clinical Research Group of Oregon
fos 1221 S.W. Yamhill, Suite 303
Portland, Oregon 97205
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WHEN AND IS IT NECESSARY TO GARNER
THE SERVICES OF A REALTOR

uying your first home tain an agent to help them in this  trustinsomeone to assist in the

may not be ahardroad  process. For truth’s sake I must  home buying process.

but it can be a rela- also mention a Realtor is an as- As a rule most Realtors work
tively long and involved one. set to have but there are cases a5 agents for the seller of the
We have learned steps such as  where the are not necessary. It property. This does not leave
getting the help we need to istrue some deals close directly  puyers out in the cold. Law re-
achieve financing, and how from buyer to seller every day. qu'in:s Realtors to be forthright

much we need for a down pay- However the facts reveal most  and honest to all parties in-
ment. The question still remains volved in any transaction. Trick-

of when and is it necessary to ery or deception is grounds for
stiff disciplinary action. There
are contracts between agent and
buyers called “Broker Buyers
agreements. This is a contract
which enables the buyer to have
an agent work on their behalf.
There are pros and cons in this
sort of arrangement for both
parties and this should be dis-
cussed in detail before such an
whether Realtors are a vital tool arrangement is entered. The

inhome buying or simply money MIE;&:::;E{;”:::.?:S = upside to buying a home is the
agent’s work is relatively free

garner the services of a Realtor.
What is their purpose in the pro-
cess and what is the cost in hir-
ing such a person? The answers
to these questions differ some-
what depending 1if a person 1s
buying or selling a home. In this
segment we will approach things
from a buyer’s standpoint. We
will attempt to determine

hungry middle men just out for a

buck. Nosruzast POSTLAND to the buyer. Realtors earn com-

We must first determine what missions through the funds gen-
a Realtor really is. A Realtor or erated by the sale of the prop-
agent is an individual we hire to transactions close with the aide  erty orin essence the seller pays
represent us when we delve into of a Realtor. Less than 20 per- the agent. However it is very

a field in which we have limited cent of homes “For sale by important to remain loyal to
knowledge. Be it a lawyer for owner” are successfully sold by someone who is investing their
legal matters, an insurance agent the owners. Okay, you need a time for vou and understands
for coverage issues, or even a Realtor but how does one go 1hc1r1ivc|ihoud depends on this.
secret agent to help us gain in-  aboutchoosing an agent? Should So are Realtors just money
formation we are otherwise not  you hire the one with the biggest  hungry middle men just out fora
equipped to acquire. A Realtor name or the biggest company? buck? Maybe some are but just
or real estate agent is simply a  Should you choose the one your  like any other profession there
person who is adept in the area  friend chose or the one who are good ones and bad ones. The
of realty or property acquisi- knocked on your door? The an-  consumer must use good judg-
tion. They are people who have  swer to all these questions is  ment and common sense when
taken the extra time to educate  yes, but only if you are truly choosing an agent. Referrals

themselves in this field to help comfortable with that person. from others are always a good
others with limited orno knowl-  You see Realtor’s primary ob-  place to start followed by an ac-
edge in this area. In turn Real-  jective should not be to sell you  tual interview to determine if this
tors receive acommission or fee a home but to genuinely sell istheright person for yourneeds.
for their services. themselves to you. You mustbe  Remember Realtors are just
When someone decides to  confident in their interestin your  people with a job to do and just
make the largest purchase of needs and wants and their abil-  make certain you choose the right
their lives, especially for the ity to make it happen. Only you one todoit. It could make all the
first time it is only wise to re- know what it takes to put your difference in the world. Be wise.
PDCP i i

urchases East Burnside Properties

The Portland Development Com-  ofalarger planning process forthe East  serve as a catalyst for future private

mission yesterday approved the pur-  Burnside area that includes the area  investmentelsewhere in the district,”

chase of two parcels of land at the NE between Ash and Everett and the  said PDC Chairman, Carl Talton.
cornerofMartin Luther KingJr.blvd.  BurnsideBridgeand 6th Avenue. Envi-  “We look forward to continuing to

and Bumnside that are of major im-  sioned for this area is mixed-use devel- ~ work closely with the community,
portance to the redevelopment and  opment which may include office, re-  local business and the Central
revitalization of the Central Eastside. tail, residential and industrial uses. Eastside Industrial Council to de-
The property will be purchased from “This property is essentially lo-  velop a plan that meets broader ob-
Phillip Siegelbaum for $650,000. cated at a gateway to the entire Cen-  jectives for area revitalization and

Redevelopment of thiscomerispart  tral Eastside Industrial area and will  job development.”

Pedestrian - Friendly Gateway Neighborhood

Mayor Vera Katz has started  TGM(TransportationGrowthManage-  and River District redevelopments, we
strategizing with Gateway neighbors,  ment) grant awarded to the Portland  will work to promote transit connectiv-
business, property owners to tum the  Development Commission. The pro-  ity, identify capital improvements, and
area into a revitalized, pedestrian-  cess follows up on Katz's State of the  opportunities for mixed-use develop-
friendly neighborhood. Citypledgetoprotectandimproveneigh- ~ ments.”

“Inanareawithtransitaccesssecond  borhood livability by concentrating de- Right now, one of the main public
only to downtown, and 300,000 people  velopmentinthecentralcity,alongmain  attractors is the Gateway Transit Center
within a five-mile radius, we have a  streets, town centers and transit lines,  Park & Ride,aparking lot forsome 400-
tremendous opportunity here in Gate-  and expanding the city’s efforts topro-  cars, which Katz sees as ripe for devel-
way to create a second urban center for  videmore housingand jobopportunities  opingmore useful amenities asshe men-
the region,” said Katz. “Gateway isan  in Gateway, Hollywood and St. Johns.  tioned in her State of The City Address,
example of where we can use the pres- “Whatwe wanttodoistocreateatool ~ from day care, to dry cleaners, or even
sures of growth to transform areas that kit for neighbors, business owners,and  housing. Dick LoffelmacherofPac Trust
need it the most, taking advantage of  developers that will help us transform  Realty who manages the adjacent Gate-
existing infrastructure.” Gateway into a thriving, healthy com-  way Mall , said he’s interested and had

The planing will happen thanks toa  munity,” said Katz. “As we have been  even approached Tri-Metabout doing a
Oregon Department of Transportation  doing in the successful Lloyd District  mixed use development at one time.
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PCRI tenants represent the diversity of North
and Northeast Portland and the city as a whole. Many = of PCRI’s
properties are home to single parents and people with special needs. ?

PCRI has worked to form partnerships with agencies representing special needs,
including the Housing Authority of Portland.

*How to Participate

PCRI accepts applications continuously. Prospective tenants must earn 80% or
less of the County’s Median Income. Many of PCRI’s units are specifically
targeted to families at a much lower income level. We do not discriminate on the
basis of race, color, religion, disability, national origin, familial status, age, sexual
L orientation or source of income.

If you or someone you know is interested in renting a PCRI
property, please call or stop by the office to learn more
® Py about how to apply.

‘{ PCRI is located at 4829 NE. Martin Luther King
Jr. Blvd/ Wygant. Call (503)288-2923 or fax them at
- (503)288-2891. e-mail:PCRI@teleport.com
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