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Continued from front
A

Senior Planner Michael Harrison,
the chiefarchitect ofthe Albina Com-
munity Plan, says, “I'd have pre-
ferred to see 100 units on this site.
It’s near a bus line and a school, it’s
on the

periphery of the residential neigh-
borhood so it wouldn't have impact-
ed it, and it would have afforded a
nice view,

“But what's proposed here is legal
and appropriate,” Harrison said.
“This property has been vacant for a
long time and we’ve seen some pret-
ty unpleasant things proposed for it.”

City officials have a bigger prob-
lem with the proposed design.

They feel that having only a series
of garage doors facing Mississippi

Housing Proposed

will create an “unfriendly” street
scape that will discourage people
from biking or walking there.

The houses should “relate to the
surrounding neighborhood,” planner
Ruth Selid said.

Peter Wilcox of Portland Com-
munity design replies that in the im-
mediate area there isn’t much of a
residential neighborhood to relate
to. Most of the nearby buildings are
either industrial or used for industri-
al purposes, he says.

“If our houses must face outward,
we can’t achieve home ownership on
this site, which is what the Boise
neighborhood wants,” Wilcox said.

Charles Durham adds, “Were tak-
ing the cars out of the interior of the
site, and leaving a place for children
to play.”

A third issue is the proposed vaca-
tion of a non-existent North Revere
Street on the site, to be replaced by
driveways to the row houses and
three existing homes.

City transportation officials tend to
oppose street vacations. At best, it is a
process that will take at least a year.

Ed Durham said the current right
of way serves no purpose.

“The first thing people would ask
when they visit the site is, ‘ Where is
Revere Street?’” he says. “The sec-
ond is, ‘How would the city ever
build it here?™”

Despite these hesitations,
Hayakawa says, the Planning Bu-
reau likes the project and wants to
help see it get approved.

Asked ifitcould win city approval
he said, “Yes, without hesitation.”

Home Sweet Home

Continued from Metro
A
said Doreen Roozee, who is the asso-
ciate director at the Christian-based
program,

Habitat does not just give away
homes. It is a joint venture in which
recipients from the housing ministry
are involved in the work at various
levels. This apparently is to reduce
costand increase the pride of owner-
ship among family members.

Needy families who apply to Hab-

Affordable Housing

Hotlines:

* Fannie Mae: 224-1354

Housing Authority of Port-

land: 228-2178

* REACH Community Devel-
opment Corp.: 231-0682

* HOST Development, inc!:
331-1752

* Sabin Community Develop-
ment Corp.: 287-3496

* Northeast Community Devel-

if you resort to other loans to pur-
chase these homes.

The price tag of each house in the
Nehemiah program varies, deter-
mined by the appraised value upon
completion of construction.
Nehemiah homesrely heavily oncity
bonds and federal grants. The princi-
pal goal of the program is to rescue
and upgrade declining urban areas.
The city of Portland has waived de-
velopment and permit fees for the
agency’s houses and Multnomah
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Homebuyers Look At Atfordability

You've heard all the old sayings:
His eyes are bigger than his stomach.
Don’tbite offmore than you can chew.
Her reach exceeds her grasp.

Butwhen it’s time to take the plunge
to buy your first house, you chuck
reality. You dream.

Take Dean Sheets’ fantasy home
— a two-story, cottage-style charmer.
Perfectly quaint until he saw the price
tag: $175,000.

“I was blown away by it,” said
Sheets, 26, a geologist.

And frustrated. The experience al-
most persuaded him to continue rent-
ing until he could buy the perfecthouse.
But then Sheets had an epiphany of
sorts; a reality check experienced by
many first-time buyers.

“I came to terms with it and said Il
buy a scaled-down version of what |
want in 10 to 20 years,” he said,

Sheets’ experience is not unique. In
one 1989 ERA study of real estate
brokers, 56 percent of brokers who
responded said first-time buyers over-
estimate what they can afford. An ad-
ditional 32 percent said first-time buy-
ers underestimate what they can af-
ford.

New home buyers might have an
idea of what they can spend from their
monthly budget, but “what they don’t
understand is how much house they
can afford on that amount,” said Linda
Gates, a realtor.

InSheets’ case, he turned toarealtor
and patiently viewed properties for
nine months. Then Gates found It —

with that.”

In the $65,000 to $80,000 range,
You can get a nice home with two to
three bedrooms and one to two bath-
rooms.

For what many renters spend on
rent, some home buyers can get a nice
starter house. For example: a $70,000
house with a $625 to $630 monthly
mortgage plus closing costs of about
$4,500.

New home buyers are wamed to
peruse “home affordability” and “how
much can I borrow?” charts with a
grain of salt. The charts, which fre-
quently run in newspapers and maga-
zines list monthly payments but only
include principal and interest.

To get a true cost of your house,
buyers must factor in taxes, insurance
and home association fees, where ap-
plicable.

It’salso a good idea to sit down and

figure out what you can afford based
on your other debt.

Ifyou are shopping for a house, you
will have to get used to the term “debt
ratios.” These are your debt-to-income
ratios.

The first ratio is 28 percent. This
dictates that your monthly home mort-
gage payment — including loan prin-
cipal and interest, taxes and home in-
surance — must not exceed 28 percent
of monthly gross income.

The secondratio is 36 percent. This
requires that your mortgage payment
plus all long-term debt (credit cards,
student loans, car loans, etc.) should
notexceed 36 percent of your monthly
gross income,

For a couple with a dual monthly
income of $5,000, their total monthly
mortgage and long-term debt payments
cannot surpass $1,800 ($5,000 X 36
percent).

itat projects are selected based on opment Corp.: 282-5482 County is providing 130 tax fore- the perfect place at less than half the
their level of need, their willingness * Portland Development Com- closed properties at no cost. coﬂpc:f Shests‘ initial dream home: a CONTRU CTION
to become partners in the program mission: 823-3200 A consortium of lending institu- four-bedroom, two-fireplace house DEVE LOPMENT
and their ability to repay the loan. * Bureau of Housing and Com- tions also are funneling approximate- with characte:, mature trees, archways

Loan terms are adjusted by Habi- munity Development: 823- ly $2.8 million dollars in reduced- and hardwood floors for $74,000. EDWARD T. DURHAM, JR.
tat to fit individual budget require- 2375 rate construction financing for “You can’t expect for your first (503) 319-0821

ments.

The program, founded in 1976,
builds and rehabilitates homes. The
houses are in turn sold at no profit to
partner families with no mortgage
interest over a fixed period. The cost
of the homes are pegged approxi-
mately at $35,000.

Many other programs like the
Northeast Community Development
Corp. (NECDC) and HOST (Home
Ownership A Street At A Time) are
equally as beneficial, depending on
how much you want to spend and
how long you want to wait.

Requirements for applications
vary. Some cater to middle class while
others seek out the needy with flexi-
ble mortgage payment arrangements.

NECDC’s Nehemiah program, for
example, is designed to assist first
time homebuyers with lower or mod-

From Vanport
Extension To
Major University

Continued from Metro
A

A dinner break will be served in
the Smith Center’s Parkway Com-
mons from 5 p.m. to 7 p.m. with
neighboring restaurants offering spe-
cial dishes in honor of the anniversa-
ry.
The grand finale will follow in a
“Carousel of Music” featuring four
hours of music by Michael Allen
Harrison, the Dub Squad, Off the
Record and All Night Cowboys. The
performances will take place in the
new Harrison Hall. Admission is $6.

* Portland Housing Center:
282-7744 .

* ROSE Community Develop-
ment Corp.: 788-8052

* Habitat for Humanity: 287-
9529

* Housing Development Center:
335-3668

* Neighborhood Partnership
Fund: 227-6846

* Community Development
Network: 239-4553

erate incomes. It requires aminimum
of $1,000 cash investment from the
buyer.

Homes purchased under the
Nehemiah program are eligible for
mortgage financing loans. This is a
minimum down payment loan of-
fered at special interest rates. Addi-
lionaldownpaymemmayberequired

Nehemiah home purchases and reha-
bilitation,

These financial blessings are en-
abling NECDC to drive down costs.
Monthly housing payments, which
includes principal, interest, taxes and
insurance are approximately $475.

HOST, in it's effort, unites ag-
gressively the efforts of the private
and public sector to stabilize and
revitalize inner-city neighborhoods.

Through it’s network of banking
partners and industry experience,
HOST assists buyers by working with
local lenders that design financing
plans to a variety of income levels.

It is still unclear if all these pro-
grams have had an effect on the over-
all real estate market, but experts are
saying, if anything, these programs
help educate the masses about real-
estate opportunities.

George A. Hendrix
MBA, GRI, Broker

LISCENSED IN OREGON SINCE 1975
Singles & Seniors, ican help you!

“Ist Class Guarantee”

A-ZEBRA
[J. sms = Realtyinc.

300 NE Multnomah, Suite #27
Portland, Oregon 97232

(503) 230-1390 * (Res.) 287-6837

W Quality Home
Remodeling
{ No Project Too Small

7 Northwest Color

Construction & Painting Company
John McVeety 282-9233

O Storm Windows &

U Interior & Exterior

Doors Installed

house to be your dream house,” a wiser
Sheets said about his March 1995 pur-
chase. “You have to come to terms

FAX 283-2977
6107 SW MURRAY BLVD., STE 143, BEAVERTON, OREGON 97008

It never fails. You set out to buy
that new gas oven and the

BANKING ON

At last,
a home
equity line
that pays
you back.

AMERICA®

bonus (Vo B And, it's as easy as calling

Loan By Phone.” All you have

matching refrigerator when
suddenly, you realize that the old
microwave just has to go. Well,

to do to apply is pick up the
phone, give us a little informa-
tion and you'll have your

Painting
J Pressure Washing
J FREE Written estimates

J Finish Carpentry &
Woodworking
U Senior Discounts

answer before you know it. Simply stop by
any branch or call 1-800-THE BoFA. After
all, with a bonus iike this, we're pretty
sure you can think of a thing or two you'd
like to have. On us, of course.

it’s not a problem with Bank of America’s
home equity line that pays you back.
Now. for a limited time, you can get a
bonus up to $500, plus a great interest
rate without paying points or fees.

0il
Service

Warm your home now with an
efficient gas furnace from Rheem ™

Speedy Service . : ‘
Friendly Q Oil to Gas conversions o Gas Water Heaters
Call For Quote $200 rebate (terms apply) Q Custom Duct Work

O Central Air
Conditioning

Q Gas Firelogs
& Fireplaces

J Financing Available

0O.AC. Bank of America

[" ] “VISA

heating oils

Best C”h Pl‘k“ mmwh:m-mmm reading for you Bonus offer limited to c without an SE;DO' BofA home equity line of credit who apply by 4/4/96 The amount
. N ~ . of bonus will be 1% of the average daily balance of your account over the first six billing cycles up to The bonus will be posted as a principal reduction to your account
104 NE Russel E Call loda_\, for free consultation as a credit during the seventh billing cycle. The APR which can vary monthly was 9.42% on 1/25/96. Your rate will never be mors than 18%. The APR which may vary on
an optional fixed rate loan taken on 1/25/96 was 9 19% There is a tinance charge of $50 for each fixed rate portion after the first loan. Line of credit and fixed rate loans
Portland. OR 97212 License #8'322 Bonded & lnsured .nmwmmmmmm-wncmnmmm 0] i pay Is , the rate will increase by 1/2% A $65 annual fee is waived the first year 1]
282-5111 AN Adequate property ® must be Program terms and conditions are subject to change without notice ©1996 Bank of America Oregon. Member FDIC L%DER




