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The Best Way To Buy A New Or Used Car
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For folks who don’t enjoy such
car combat,” there are one-stop shop-
ping methods such as fleet sales or
competitive bidding scrvices
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Finally, there 1s a growing trend
toward new-car dealers offering autos
ata fixed price-such as Saturn dealers.
No negotiations allowed. Period

For consumers considering leas-

where vou should anrounce that you
want to lease the car at the quoted
price. Of course, be ready to walk out
of the deal at anytime before signing
the final agreement if the dealer re-
fuses to lease the car at that price or if
any of the contract’s terms and condi-

weigh the risks. The average new car
costs more than $15,000, and it will
depreciate by nearly 30 percent in the
first year, according to Consumer
Reports magazine. A used car not only
costs less to buy, it also depreciates at
a slower rate and costs less to insure.
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| We care more about your future than we do your past..

C AR OFFERS FINANCING TO EVERYONE!
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' future than your past!”
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