
Get to The Point.  
Expert Service. Guaranteed.

DEL’S O.K.

Same owners•Same tires
Same great service
YOUR #1 SOURCE 

FOR TIRES
CUSTOM WHEELS 

AUTOMOTIVE SERVICES

Hours:

Mon-Fri 8-6

Sat- 8-4

503-325-2861
For emergencies

503-325-0233

35359 Business 
Hwy 101 

(Miles Crossing)
Astoria, OR

Trust your vehicle safety to the professionals at

We have worked hard since 1948 to earn your trust and 
future business!

Stop in and receive the same friendly service and 
guarantees on warranties from the same local owners 

that you have always counted on.

You’re treated like a neighbor, because that’s what 
neighbors do.
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150BT Blower
A commercial grade blower in the popular 50 cc mid-size range featuring the 
powerful X-Torq® engine. The harness and controls are ergonomically designed 
for high capacity and ease of use.

A unique lightweight back pack blower with the large landowner in mind. This popular 50 cc mid-size 
blower features a new, powerful X-TORQ engine for increased power, better fuel economy and reduced 

emissions. The harness and controls are ergonomically designed for high capacity and ease of use. 
Throttle controls are mounted on the tube.

350BT Blower

Husqvarna proudly builds many of its products in America from domestic and foreign parts and components.

(503) 861-2636
1035 SE MARLIN • WARRENTON
(Located next to Les Schwab)

• SALES
• SERVICE
• PARTS
• APPAREL

• ACCESSORIES
• ATV’S
• MOTORCYCLES
• NEW & USED

L&D RACETECH INC.

455 Rancher
An ideal saw for landowners and part-time users who require a high powered, 
heavy-duty and responsive workmate for all cutting conditions. It combines the best 
characteristics of its predecessor with new, facilitating technology and ergonomics.

nowing and trusting a private party when you are planning to purchase a used

vehicle is one thing, but buying from an unknown seller can prove disastrous. It

is easy to acquire the history of a vehicle using the vehicle identification number

(VIN), but this will only show you major events in the life of the automobile, not

nuances that may become major problems later. 

The only way to get a good grasp on the condition of a used vehicle is to spend

quality time behind the wheel. Sometimes these issues arise once it is too late to back out of the deal.

It is in your best interest to head to your local dealership when considering a used vehicle purchase. 

LESS PAPERWORK AND FINANCIAL BACKING

Purchasing a vehicle from a dealership gives you freedom from the sometimes-confusing

paperwork that goes into transferring a title or registering a new vehicle. A major benefit you gain

from buying from a dealer is this paperwork is prepared for you.

You also will have the advantage of acquiring a loan on location at the dealership. Dealers have

extensive networks of financial institutions and might be able to offer better interest rates than you

might find when applying for a loan on your own.

BUY CERTIFIED PRE-OWNED

When you buy a used vehicle from a private party, you are taking the risk of buying something

unreliable or even unsafe. Many dealerships offer certified pre-owned vehicles. These models are

put through extensive inspections and repairs and often carry impressive warranties. 

These thorough inspections are crucial to those who live in areas that require emissions and

other types of testing on vehicles. 

CONVENIENCE

Arranging a meeting with a private party to look at the vehicle you are considering can be

difficult. 

Buying from a dealership allows you to visit the lot on your own schedule and gives you the

ability to look at numerous models at the same time. You also will feel more comfortable performing

the test drive with a salesperson than a seller with whom you are unfamiliar.

DEALER
Looking at websites or magazines where private parties sell their used

vehicles may seem attractive, but you don’t know what you are truly

getting unless you buy from an officially licensed dealer. 

K

BUYING YOUR NEXT CAR FROM A

AVOID COMMON DON’T FOCUS ON ONE MODEL

Going into a dealership with one vehicle in mind might make

you settle for paying more when a similar model is available for

less. Go into the dealership with an open mind and tell your

salesperson exactly what you are looking for. They will give you

several options; you might find one that better suits your needs.

KNOW THE VALUE OF YOUR TRADE-IN

If you are planning to trade in your current vehicle, it is crucial

to know its value. You should know the used-car retail and

wholesale prices. 

You could make a larger profit if you sell the vehicle yourself.

This extra effort can be worth it, and the vehicle may take a long

time to sell. Trading it in is more convenient.

ALWAYS TAKE A TEST DRIVE

Be sure to take a few different vehicles out for test drives. This

is your chance to see how well the vehicle performs and fits your

needs. A test drive should last at least 30 minutes. That is enough

time to get a good feel for your new investment.

LOOK AT THE MONTHLY PAYMENT

If you are planning to finance, it is crucial to know how much

you can afford per month. That shouldn’t be the first priority,

however. Instead, insist on negotiating the final price, trade-in price

and leasing terms separately. 

Most dealerships have handy website tools to give you an

average monthly payment for specific vehicles. You can use these

to find the price point at which you are comfortable.

MISTAKES 

 North Co.
 503-458-5588

 South Co .

 503- 338-6402
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 DID 

 YOU

 KNOW?

 IT IS A CLASS B TRAFFIC VIOLATION for failure to maintain a safe distance from

 EMERGENCY VEHICLES, ROADSIDE ASSISTANCE VEHICLES, TOWING VEHICLES 

 AND AMBULANCES UNDER ORS 811.145, WITH A MINIMUM FINE OF 260 

 dollars.

  Information provided 
 

 
courtesy of

 Fo r a ll em ergen cy vehicles in clu d in g TO W  TR UCKS !

 YOU MUST 

 MOVE OVER-

 IT’S A LAW!


