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NEWS TIPS?
If it's happening in Keizer, or someone from Keizer — WE WANT TO KNOW.
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Serving Keizer for Nearly 50 years!

ASK MR. TRASH

L O R E N ' S 
SANITATION & RECYCLING SERVICE, INC. 

503.393.2262

VA L L E Y 
RECYCLING & DISPOSAL, INC. 

 503.585.4300

Q. I heard about China’s ban on recycling.

 What IS recyclable now?
A. Be very careful to only recycle the things on your hauler’s approved list. 

PLEASE KEEP THE FOLLOWING GOOD RECYCLABLES EMPTY, CLEAN AND DRY:
• Cardboard and uncoated greyboard boxes (Shipping & cereal type). No frozen food boxes!
• Print-quality paper - newspaper, junk & office paper, and magazines;
• Tin & Aluminum Cans Only - NO foil, trays, or scrap metal;
• Plastic Bottles and Jugs Only - NO bags, tubs, clamshells, bubble Pak, or other plastics.

PLASTIC BAGS, STYROFOAM, AND WAXY CARTONS WERE NEVER RECYCLABLE!

and concerns he encounters 
during conversations:

• Distrust of shelters and 
warming centers.

• Assistance enrolling in the 
Oregon Health Plan.

• Questions about getting 
into a shelter.

• Applying for food assis-
tance.

• The location of the nearest 
landromat.

• Displacement because of 
rising waters along the banks of 
the Willamette.

• The location of a payphone 
anywhere in Salem.

Marshall knows a few of the 
regulars by name, but many 
are new to him. He runs the 
warming center program for 
ARCHES as well as its day 
center where the area’s home-
less residents can take a show-
er, do laundry or pick up a hot 
meal.

For Marshall, there was very 
little of the beforetimes. Before 
a pandemic that launched mil-
lions of job losses, before re-
quirements to quarantine and 
limit contact pushed thousands 
more who were already in ten-
uous housing situations onto 
the streets of Oregon, before 
a wildfi re displaced yet more 
homeless people into the Willa-
mette Valley. Marshall started his 
job in January 2020.

Despite such crises, Marshall 
is a veritable fi reball of enthu-
siasm.

“There's a role for everyone 
to get engaged, anyone that's 
got a heart to serve. I'm con-
fi dent that I'll be able to fi nd a 
role for that person,” Marshall 
said.

In part because of people 
like Marshall, ARCHES has 
not only continued serving 
the homeless population but 
expanded its services in mul-
tiple ways. One of those is in 
doing outreach in places where 
homeless camps have appeared.

“We’re still taking COVID 
precautions, but we are now 
visiting all the outlying areas 
(such as Independence, Dallas, 
Woodburn, Silverton and areas 
of the Santiam Canyon). And 
we’re able to make the rounds 
to each of those places about 
once a week,” Marshall said.

Infusions of grant money 
from regional, state and feder-
al sources gave ARCHES the 
ability to hire more outreach 
coordinators and outreach em-
ployees that cover the expand-
ed ground. A renewed sense of 
partnership between local or-
ganizations seeking to support 
homeless individuals is also 
helping create more of a blan-
ket than a shawl for homeless 
people.

Still, Marshall said, the agen-
cy needs more volunteers. With 
temperatures forecasted to dip 
into the teens and 20s in the 
run-up to Christmas, Marshall 
needs about 45 volunteers ev-
ery night to staff ARCHES’ 
three warming centers. In-
terested readers can apply for 
warming center shifts and other 
duties at: tinyurl.com/volwarm.

There are as many circum-
stances leading to homelessness 
as there are homeless people, 
but those who haven’t experi-
enced it often think they know 
a one-size-fi ts-all solution. 
The executive director of the 
Community Action Agency, 
Jimmy Jones, would rather the 
community think about it as 
a public health crisis that can 
be solved by making shelter a 
priority. Unfortunately, some 
areas, like Salem and Keizer, are 
more in the business of making 
homelessness survivable.

For Marshall, the answer 
isn’t even that complicated.

“Everyone out here is some-
body’s somebody. Underneath 
it all, they have the same beat-
ing heart to stay alive,” Marshall 
said.

Because ARCHES has been 
able to expand its outreach ef-
forts, one of the ways they’ve 
tried to foster connections is 
sending the same personnel to 
the same camps.

“We don’t push people to 
services, but we come back as 
often as we can to keep the 

connection. Someone living 
outside for years might have to 
be contacted hundreds of times 
before choosing to accept help,” 
Marshall said.

If a client decides to start 
the process, ARCHES workers 
walk the individual through ev-
ery step.

Frequently, getting help 
means meeting certain expec-
tations or checking a variety of 
boxes in exchange for assistance. 
In the past 18 months, Marshall 
and others at ARCHES have 
tried to eliminate some of those 
hurdles.

Because of the pandemic, a 
warming space that once held 
80 people can now only admit 
30. ARCHES created addition-
al warming sites with commu-
nity partners and tried to keep 
barriers to a minimum. At one 
time, if a client was found to be 
breaking a warming center rule, 
such as consuming alcohol on-
site, they could be banned from 
using them again. Marshall be-
gan trying a different approach 
and it came down to language 
as much as anything else.

“If we fi nd them in viola-
tion, we tell them that ‘It didn’t 
work out tonight, so let’s try 
again tomorrow,’” Marshall 
said. “I don’t like the term 
breaking down barriers, but I 
like to think we are chiseling 
away at them.”

Even phrases that many take 
for granted – such as “have a 
nice day/weekend” – feel like a 
microaggression when dealing 
with the homeless population.

“It’s not like they are going 
to Coachella,” Marshall said.

For Marshall, the next steps 
include doing more of what lo-
cal services are already attempt-
ing to do, fi guring out where 
weaknesses are present and 
fi nding another partner whose 
strength fi lls in that gap.

“There is a lot of coaching 
and mentoring each of our 

organizations can do to keep 
building each other up,” he 
said.

In the grand scheme, fi nd-
ing one person willing to ac-
cept assistance might not seem 
as though it makes a difference, 
but Marshall has seen what 
those connections can do, even 
if it is temporary.

“I found out about a guy 
near the I-5 exit on Portland 
Road. A person had stopped to 
offer some help and found out 
he was covered in bug bites. I 
went down there and found 
him and we got to talking 
about what happened. He’d 
laid in a bush and got eaten up 
by whatever was in there.

“Unfortunately, I hadn’t 
brought anything with me so 
I raced back to the offi ce and 
grabbed a tent and a sleeping 
bag and some fi rst aid supplies. 
On my race back to him, I 
called someone who makes hot 
meals for us and asked her if she 
could meet me there with one. 
By the time I got back, the per-
son who had posted about this 
guy on Facebook had already 
come back with ointment for 
the bug bites, too.”

Marshall spent about two 
hours with the man and walked 
with him to a public bathroom 
where he could clean up and 
apply the treatment to the bug 
bites. While the story is one of 
his favorites to retell, it wasn’t 
the bug bites that stuck with 
him most.

“It was his age. That guy 
could have been my young-
er brother. He’s somebody’s 
somebody,” Marshall said.

Ridge. Paslay started off buy-
ing everything with her own 
money, but that was not sus-
tainable. It meant she had to 
fi nd an alternative way to raise 
money.

About a year ago Paslay es-
tablished Capital Senior Ser-
vices– a business designed to 
whisk independent seniors 
away from their homes on 
their dream adventures.

“I would take elderly to 
the beach. We would go plac-
es and go at the casino, or we 
would go to nice restaurants 
on the coast, like the Spanish 
Head,” Paslay said, adding that 
Spanish Head is a “hit” with 
the elderly.

Previously, she worked as 
a Certifi ed Nurses Assistant 
(CNA). While Paslay loved 
spending time and talking 
with elderly folks, she did not 
enjoy working for large cor-
porations, so she became an 
independent contractor.

Things were looking up for 
Paslay, who found a job she 
thoroughly enjoyed, until the 
pandemic hit in March.

Since older seniors are at 
high risk of complications 
or death due to COVID-19, 
Paslay dedicated her time to 
getting supplies to people 
who were afraid or unable to 
leave their homes. She post-
ed a fundraiser on Facebook 
and was able to raise around 
$6,600 to buy groceries and 
supplies for seniors.

“[I thought] ‘What can I do 
to show people my business 
cares?’ So, that’s what I did,” 
Paslay said.

Eventually she ran out of 
money, but restrictions were 
starting to lessen in the sum-
mer so she was able to take a 
client to the beach following 
all COVID guidelines.

As the holiday approached, 
she began thinking about se-
niors who would go without 
family contact this year, and 
how she could raise money to 
do it.

“I’m from Washington, I 
didn’t know that if you return 
a bottle you get 10 cents back. 
That’s new to me,” Paslay said.

Her and her twin sister, who 
lives in Portland, set out to col-
lect as many bottles as possible, 
but Paslay ran into a problem 
as she went door to door.

“They’d give me like 10 
cans and their garage would be 
open and you’d see 10 bags just 
sitting there from quarantine,” 
Paslay said.

Even so, Paslay purchased 
enough gifts for the entire 
memory care unit and then 
started purchasing other gifts 
for seniors in need. The gifts 
contain chocolates, a puzzle, a 
blanket, non-skid socks, jewel-
ry for the women and a razor 
kit or body lotion for the men.

“My husband was like, ‘it’s 
the memory care unit, they’re 
going to forget,’ but it’s not 
about that. It’s about Christ-
mas and giving back to the 
community. It’s about showing 
people how to make others 
happy,” Paslay said.
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RECREATIONAL VEHICLES

WE COME TO YOU!
503-689-0669 

LICENDED, BONDED, INSURED.

WE BUY

RVs

KEIZER CLASSIFIEDS

Stay in your home longer with 
an American Standard Walk-In 
Bathtub. Receive up to $1,500 off, 
including a free toilet, and a lifetime 
warranty on the tub and installation! 
Call us at 1-888-986-4285. ONAC

HughesNet Satellite Internet - 
25mbps starting at $49.99/mo! 
Get More Data FREE Off-Peak Data. 
FAST download speeds. WiFi built 
in! FREE Standard Installation for 
lease customers! Limited Time, Call 
1-888-849-2601. ONAC

Portable Oxygen Concentrator May 
Be Covered by Medicare! Reclaim 
independence and mobility with 
the compact design and long-
lasting battery of Inogen One. Free 
information kit! Call 855-839-0752.

ONAC

DIRECTV NOW. No Satellite Needed. 
$40/month. 65 Channels. Stream 
Breaking News, Live Events, Sports 
& On Demand Titles. No Annual 
Contract. No Commitment. CALL 
1-833-600-6659. ONAC

Become a published author! 
Publications sold at all major secular 
& specialty Christian bookstores. 
CALL Christian Faith Publishing for 
your FREE author submission kit. 
1-855-407-5056. ONAC

MISCELLANEOUS

DONATE YOUR CAR, TRUCK OR BOAT 
TO HERITAGE FOR THE BLIND. Free 
3 Day Vacation, Tax Deductible, Free 
Towing, All Paperwork Taken Care Of. 
CALL 1-844-533-9173. ONAC

DONATE YOUR CAR TO UNITED 
BREAST CANCER FOUNDATION! 
Your donation helps education, 
prevention & support programs. 
FAST FREE PICKUP - 24 HR 
RESPONSE - TAX DEDUCTION. 
1-855-252-2579.  ONAC

Wesley Financial Group, LLC. 
Timeshare Cancellation Experts 
Over $50,000,000 in timeshare 
debt and fees cancelled in 2019. 
Get free informational package 
and learn how to get rid of your 
timeshare! Free consultations. Over 
450 positive reviews. Call 855-385-
4473. ONAC

Eliminate gutter cleaning forever! 
LeafFilter, the most advanced 
debris-blocking gutter protection. 
Schedule a FREE LeafFilter estimate 
today. 15% off and 0% fi nancing for 
those who qualify. PLUS Senior & 
Military Discounts. Call 1-855-536-
8838. ONAC

GENERAC Standby Generators. 
The weather is increasingly 
unpredictable. Be prepared for 
power outages. FREE 7-year 
extended warranty ($695 value!) 
Schedule your FREE in-home 
assessment today. Call 1-877-557-
1912 Special fi nancing for qualifi ed 
customers. ONAC

Applying for Social Security Disability 
or Appealing a Denied Claim? Call 
Bill Gordon & Assoc., Social Security 
Disability Attorneys, 1-855-548-
1237! FREE Consultations. Local 
Attorneys Nationwide [Mail: 2420 
N St NW, Washington DC. Offi ce: 
Broward Co. FL (TX/NM Bar.)].. ONAC

The Generac PWRcell, a solar plus 
battery storage system. SAVE 
money, reduce your reliance on the 
grid, prepare for power outages and 
power your home. Full installation 
services available. $0 Down 
Financing Option.  Request a FREE, 
no obligation, quote today. Call 
1-844-989-2328. ONAC

SERVICES SERVICES

DIVORCE $130. Complete 
preparation. Includes children, 
custody, support, property and bills 
division. No court appearances. 
Divorced in 1-5 weeks 
possible. 503-772-5295. www.
paralegalalternatives.com legalalt@
msn.com ONAC

DIRECTV - Every live football game, 
every Sunday - anywhere - on your 
favorite device. Restrictions apply. 
Call IVS - 1-877-441-1933 ONAC

DENTAL INSURANCE from Physicians 
Mutual Insurance Company. NOT just 
a discount plan, REAL coverage for 
350 procedures. Call 1-844-239-
9335 for details. www.dental50plus.
com/256118-0219. ONAC

Earthlink High Speed Internet. As 
Low As $14.95/month (for the fi rst 3 
months.) Reliable High Speed Fiber 
Optic Technology. Stream Videos, 
Music and More! Call Earthlink 
Today 1-855-977-9436. ONAC

FREON WANTED. We pay $$$ for 
cylinders and cans. R12 R500 R11 
R113 R114. Convenient. Certifi ed 
Professionals. Call 312-800-1448 
or visit RefrigerantFinders.com. ONAC

DISH Network $59.99 For 190 
Channels! Add High Speed Internet 
for ONLY $14.95/month. Best 
Technology. Best Value. Smart HD 
DVR Included. FREE Installation. 
Some restrictions apply. Call 1-866-
373-9175. ONAC

SERVICES

WANTED

SOME DAYS YOU 

JUST GOTTA 

SCRATCH WITH

THE CHICKENS

AND PRAY.
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