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The “Invasion” by the Jew s
Progress of Hebrews in United States is the Basis of a Remarkable Story of Industry

TIIK W estern Jew ish  Im m igrant
union 1« * new organization, 
form ed recently a t Han Fran 
riaro. I la rcssuii for being ¡a 

thu |>lan of the  Jew ish |i«o|ilo of the 
to  receive and |>ro|>«rly rum  for 

tb« thousands o f the ir no religionists 
«»peeled to  em igrate  h«ra from Kuro|io 
uf t ur  the opening of tho i'aniiina canal 
Tha organization  waa |>«rfected by rep 
resell ta li  ves o f 80 Jnwiah charlU lilv  
aud benevolent organixation« of tbo 
i 'ac ific  coast. On« of th« principal ob 
j««ta of tb« union la to prepare boni«a 
in tb« country  for Im iuigrauta and tbua 
|>r«v«ut tb« form ation ia I'acific coast 
d ti« a  of any aucb diatric ta aa tha  gb«t 
to* of N«w York and otbar m rtropoll 
of tb« U nited Htatea.

Tbia move a«rv«a to  call a tten tio n  to 
th« fa c t th a t there are  more Jew a in 
on« city  of tb ia country than  w ur«ever 
before collected in any on« |ilae«. There 
lira 1,000,00(1 Jew « in Nsw York; in all 
(bo United H tatea there are  Juat tw ice 
th a t  many. T here a re  loo,000 in Chi
cago, 100,000 in  Philadelph ia, 70,000 in 
Itoatoa and 00,000 in Mt. Ieiuia. Then« 
iigurea a re  given by M cC lure'« m aga 
xine, aa in troduction  to an a rtic le  by 
llu rton  J .  H endrick ou “ The Jewiah 
Invaaioa of A m erica.“  Tbia w riter 
•aye: “ The increaaing im |>«rtanre of 
the Jew iah people in all the  large citiee 
of th e  United H tatea ia a  m atter of 
every day obaervation. One iliatin 
guished atudent of the aubjeet, I’rofes 
«or W erner Hom bart of Heriin, even 
goea ao fa t  aa to  aay th a t in another 
hundred yeara the U nited H tatea will 
lie peopled ch iefly  by Hlr.vs, negro«« 
and -lew«. K stravagan t and abeurd a« 
th ia  . i n t e r n e t  ia, the fac t remain« th a t 
the  influence of the  Jew« in the  United 
Htntea in an other hundred yeara prom- 
im-« to  be alm oat preponderating. 
Though they have been here in large 
nunibera only 30 year«, they have a l
ready «hown infin ite ly  g rea te r rapac 
ity  fo r economic prugre«« than  any of 
th e  o ther great im m igrating people«.“

C lothing Control
M r. H endrick go«« on to  te ll bow the 

Jew « have romo to control th e  clo thing 
induatry  of the  country. He call« it 
th e ir  “ unquestioned dom ination in the 
clo th ing  trade« .“  He explain« th a t 
the im m igrant« of the  early  day« of 
(ho “ invasion“  were in a m ajority  
ta ilo rs , th a t being principal of the few 
occupation« th a t  European oppression 
had perm itted  th e  Jew«. T ailo ring  had 
been a  trad itio n a l trad e  am ong the  
Jew a, from the m iddle age« down.

Then, when the  Jew  came to  New 
York, he applied hi« capacity  for in f i
n ite  economy and unm rnsured industry. 
Soon he was a power and then ail

pow erful in the  clo thing buaineaa. l.e t 
Mr, H endrick explain:

“ It was by the u tilisa tion  of m inute 
method« of rom |i«titioo th a t the Jew a, 
in 30 year*, sw ept a*ide all o ther na 
tionalitie»  in the  clothing industries. 
They have en tire ly  transform ed the 
buiiue»« in all its  details. Before they 
a|i|>eared, ready made elo th iug was 
m anufactured  on w hat waa sometime« 
described aa tho  ‘ fam ily sy stem .’ This 
waa largely the  creation df the  Herman 
m anufactu res and artisans. The large 
m anufactu re rs  purchased the  goods, 
had them cut in to  garm ents a t  the ir 
own e«tabli*hment«, and delivered them 
in bundle« d irec tly  to the workm en— 
for the  larger p a rt, Herm ans and Irish  
w orking a t th e ir  own homes. The head 
of the fam ily, usually an experienced 
ta ilo r capable o f m aking an en tire  gar 
ineut, impressed his wife and older ch il
dren in to  service. U nder his su perv i
sion, the fam ily would put toge ther the 
garm ents. A t s ta ted  in te rv a ls  the 
m a n u fac tu re r’s wagon would stop be
fore the  house, collect -the finished 
clothes, pay th e  fam ily beau by the 
piece, and tak e  the  article« back to  
headquarters. A m anufactu rer, in 
those days, waa a man who had a  p lan t 
of lim ited q u a rte rs , and au arm y of 
workingm en and workingwom en sca t
tered  throughout the  city  in th e ir  own 
homes. Ilia re lations w ith b is em 
ploye« were alm ost aa d ose  and in t i 
m ate aa though they worked under his 
im m ediate au|wrvi*ion in bis owu fa r  
tory. The very essence of the  system  
waa the lack of the  m iddlem an; the  
m anufactu re r d ea lt d irectly  w ith the 
people whom he employed.

“ Aa long as an  industry  was organ 
iced on th is  basis, a (nan w ith a small 
cap ita l would n a tu ra lly  have the u t 
most d ifficu lty  in gaiu ing a  foothold. 
One must be e ith e r  a journeym an tailo r, 
IHiorly paid and overw orked, or he 
m ust be a m anufactu re r, w ith cap ital 
large enough to  equip au estab lish 
m ent, carry  a  large stock of raw  m a
terial, and m eet a good «ized weekly 
pay roll. W ith th e  em ploym ent of the 
Jew , however, a  new figure rapidly  
fo rgo t to  prom inence in the  rlo th m g  
industry . The middleman wedged him 
self between the  a rtisan  and hia em 
plover. The la tte r  no longer scu t bis 
garm ents d irec tly  to  the  w orker in hia 
home, but banded them over to  a  th ird  
p a rty —the Jew ish  contractor. The 
workm an, who for years had m ain
tained ra th e r  close and friend ly  re la 
tions w ith the m anufactu re r, now never 
saw him. W hat gave the co n trac to r 
bis opportunity , and made him alm ost 
india|>eiisible to  the  m anufactu rer, was 
the  fac t th a t tb ia  new im m igration en 

tire ly  changed the ch arac te r of th e  la 
bor m arket. These half s tarved  new ar 
rivals, as has already  been said, had a 
na tu ra l ap titu d e  for the ta ilo rin g  trade , 
and th e ir pressing necessities- made 
them willing to w ork for wages m ate 
ria lly  lower than  the  Irish  and Herman 
artisan*  received. In  a  few years, 
therefo re , they  had crowded out prac 
tiea lly  all fh e  old tim e workmen. B ut 
the  Herman or A m erican m anufactu re r 
could not handle th is  new labor sup
ply. He did  not apeak its  language 
an d  did not understand  i ts  peculiar 
social and religious custom s. As the 
in flux  of Ita liu n  labor for railroad  
work guve the  o p |io rtun ity  for the 
I ta lian  padrone, so the  influx of Jew  
ish a rtisan s  in the  ta ilo rin g  trad es  gave 
occupation to  the  Jew ish  co n tracto r 
who, f irs t  of a ll, w as the  contro ller of 
im m igrant labor.

“ The co n tracto r was him self an im
m igrant. He bad reached th is  country  
fioor and w retched, and had spen t bis 
few years of appren ticesh ip  in th e  ta i l 
oring trades. He was usually the  ex 
ceptional w orkm an—th e  typ ical am bi
tious Jew , who early  saw in the malo- 
At the  beginning th is  feverish  ambi- 
dorous sw eatshop the  road to  fortune, 
tion w as p ractically  his only stock in 
trade . He hail a  room or tw o in  a  
tenem ent— perhaps his own borne, per 
hap* a  ren ted  ap artm en t. He w ent 
out upon the  public highw ays for his 
em ployes; be would persuade his re la 
tive*—his cousin, h is uncle, his b ro th 
er in-law—to jo in  h is force». He would 
stop a push-cart peddler in the s tre e t 
and show him the possib ility  o f im 
proving his condition by runn ing  a  
«owing machine.

T h e System
“ In th ia way the  co n trac to r would 

get together a w orking force o f ten  
or a dozen people. He would p u t ia a 
machine or two, a  pressing hoard, and 
a small furnace fo r heating  irons— 
g e ttin g  them invariab ly  on c red it, w ith  
the expectation  of paying o ff  in in 
stalm en ts from the p ro fits  of the  busi
ness. He would then m ake periodical 
visits  to  the  m anufactu re r, receiving 
an arm ful o f ru t  garm en ts; the  force 
would a t once s ta r t  in to  a c tiv ity ;  on 
.Mondays the ^contractor would ca rry  
back the finished product and receive 
a  new supply. He financed him self in 
the most haphazard  fashion. The 
neighborhood paw nbroker becam e hia 
banker, advancing ou F riday  money 
for the weekly pay-roll, the co n trac to r 
reim bursing him on M onday, when he 
him self collected from the  m an u fac tu r
ers.

“ An essen tial p a rt of h is success, 
the  Jew ish  co n trac to r evolved—or,

more properly speaking, adopted—w hat 
came to be known as the “ ta s k “  or 
“ tea m “  system. There had been 
“ sw ea te rs”  in the clo th ing business 
long before the Jew s,—as« readers of 
K iugsley’s “ Alton L ocke“  need 
scarcely be told,—but under th e ir  dom 
ination th is  system became prac tica lly  
general in New York. In  a few  years, 
indeed, the Jew ish  “ te a m ”  idea bail 
supplanted the  old “ fam ily aystem ”  
of the Hermans. Ten o r a dozen men 
were huddled in a  single tenem ent 
room; in w inter-tim e, when the  win
dows were closed, th e re  was p rac tica lly  
no ven tila tion , and the  hea t was in 
tense. The business was m inutely sub
divided. U nder th e  Herm ans and 
Irish, the  ta ilo r and hia fam ily  made 
the whole su it; under the  Jew s, how
ever, each con tracto r specialized in a  
single garm ent—coats, “ v e s ts ,“  or 
“ p a n ts .“  The con tracto r, who was 
him self one of the  ha rdest w orkers ia 
the “ team ,”  would tak e  a  coat, pe r
form his “ ta s k ”  (perhaps th e  m achine 
w ork), and then  toss th e  garm ent over 
to  the next man. T his one would add 
his m inute contribu tion  and pass i t  to  
his nearest neighbor. In  th is  way, the 
clothes were kept in rap id  circulation. 
The man a t the  head, usually  the  con
trac to r, set the  pace; th e  o thers had to 
keep th e ir  a llo tm ents moving, or drop 
ou t o f th e  team  and lose the job. The 
team  worked, in those early  days, a t  an 
incredible ra te  and for incredible hours. 
Tho machines s ta r ted  speeding a t  aix 
in the  m orning, and seldom stopped u n 
til ten  in th e  evening ; the re  a re  stories 
o f “ team s“  who k<pt tire lessly  a t  
work for 20 hoars a  day.

“ I t  is hard ly  surprising  th a t,  under 
these conditions, th e  Jew s soon ob
ta ined  complete control. No o the r im 
m igran t people could stand  ag a in st a 
stendy, inevitable d riv ing  power of 
th is  kind. The Germ an, the  Irish , and 
the Am erican workmen, who had dom i
nated the  ta ilo ring  trades  up to  1880, 
retired  from th is  new com petition as 
from the  b last of a  furnace. By 1890 
there were p rac tically  no shops in  
which o ther na tionalities  than  Jew s 
were employed. And from  th e  control 
o f the  ac tual m anufactu ring  th e  Jew s 
speedily advanced to  a  monopoly in

the  com m ercialization of the  product. 
H tarting  w ith one team , in a  few 
yeara the  co n tracto r usually had two 
or three. He economized in every di 
rectioa, saved every penny, and cheer 
fu lly  subjected him self aud bis fam ily 
to  every privation  in his determ ination  
to  succeed. In th is  way, he slowly paid 
o ff h is deb ts and used his p ro fits  to  
open new shop«. Once fairly  es tab 
lished be fouud lit t le  d ifficu lty  in 
jum ping from the poeition of con
tra c to r  to  th a t of m anufactu rer. By 
1895 the  Jew a controlled every branch 
o f the  in d u s try .”

Agg ressive«ess Shown 
Mr. H eadrick  follows th is  illu stra  

tion  w ith  many more th a t concern the 
commercial aggressiveness of the  Jews. 
He tells  of how they  are  acquiring  
a  monopoly of New York real e s ta te , 
of how they  are  serving .ee  govern
m ent by thousands in elvil service po
sitions, bow they  are  becoming police
men and school teachers, bow they 
have gained contro l o f the theaters , 
bow they  builded g rea t departm en t 
stores, bow Jew s are  ga in ing  control 
of th e  w hisky business, bow they  are 
pow erful in the  tobacco business, bow 
they  have become railroad  m agnates 
and  bankers.

These fac te  would lead one to  be
lieve th a t  the  U nited H tatea m ust be 
a  parad ise for the  Jew ish  people. This 
is the  tru th , in a  m easure. H istory  is 
rep le te  w ith  th e  achievem ents of th e  
Jew s, o f th e ir  commercial successes, of 
th e  lite ra ry  and  m usical trium phs, bn t, 
on th e  o the r hand, many a sto ry  of his
to ry  is lim ned in Jew ish  blood. In  
th e  U nited  S ta te s  the  Jew  has not 
been persecu ted ; the  Yankee has le t 
th e  Jew  w ork out hia own salvation , 
nntram m eled. J n s t  w hat e ffec t th is  is 
to  have upon our national developm ent 
is uncerta in , bnt it  is sure th a t  the  Jew  
w ill m ake him self a fac to r in the  bnsi- 
nesa and politics of the  U nited  S ta te s  
of th e  fu tu re .

Your neighbors m ay know th a t  you 
have money, but w hat they  m ay not 
know ia how you got it.

Few men can look back a t  th e ir  past 
w ithou t w an ting  to  dodge up an  alley.

A Special Y O U R  for Retailers
Course in ADVERTISING -J s* * .

L earn  to  w rite  advertisem en ts. Com plete course of fifty- 
tw o weeks. In s tru c tion  by prac tica l experts. You w rite  
ac tual ads from  the  very  s ta r t. Apply your knowledge to  
your own business. P ay s  a  profit from  th e  first. Send for 
detailed  inform ation today. W rite  a t  one«.

PO RTLA N D  A D V E R T ISIN G  S C H O O L301 Phoenix Bldg. Portland, Oregon

H IS  SYMPTOMS.
“ Fur goodness’ sake, M aggie,”  thun

dered Mr. Hrouck as he flung  down 
the kn ife  nnd fork , “ w h a t a ils  th is  
steak f “

“ N ever mind the  s teak , d e a r ,”  r e  
plied his p a tien t wife. “ I ’m more con 
cerned to  know w hat ails  you. T his ia 
the first tim e for 25 year*  th a t you 
h a v e n ’t  been able to  tell ex actly  w hat 
ailed the  m eat, and ev ery th in g  elee on 
the  tab le. A ren ’t  you weii today , 
Jo h n » “

The cu ra te  of a  large and fash ion 
able ehnreh was endeavoring to  teach 
the significance of w hite to  a  Sunday- 
school class.

“ W hy,”  said he, “ does a  b ride  in 
variab ly  desire to  be elothed ia w hite a t  
her m arriage f “  As no one answ ered, 
be explained. “ W hite ,”  said he, 
“ stands for joy , and the w edding day 
is the  most joyous occasion of a 
w om an’s l ife .”

A sm all boy queried, “ Why do the 
men ail w ear b la c k f” —A rgonaut.

This is  a  sour old world for 
w ith a  soar disposition.

The Only
White Leghorn Farm 

in the World
th a t  can  m aka th a  follow ing

S to n a  A gricu ltu ra l E xperim ent S ta 
tion , S to n a , Conn., Aug. 4, 1911.

To whom concerned:
I a  the  course of our W U to  D ia rrhoea 

investiga tion  during  th e  pa st season, 
wo have nsed a  largo num ber o f eggs 
from tho  flock o f 8 . C. W hite Leghorn«, 
owned by Mr. A. M. Pollard . We w ars 
nasb le  to  discover, e ith e r  by baetsrio- 
logical exam ination  or p rac tica l te s t, 
aay  evidence of beeillary  w h ite  d ia r
rhoea infection . ____

LEO P. BETTGEB, B acterio log ist, Sheffield Scientific 
School, Y ale U niversity .

F.  H. 8TON EBUBN, 
P rofesso r of P o u ltry  H usbandry, 

C onnecticut A gricu ltu re College 
AH rto ck  h a re  f re e  ran g e  m  99

1913.BOOS |3A 0  par 13—916 far 100.

The Grandview
Poultry Farm
A. M. Pollard, Manager,

M e m b w ^ N a t io n a l^ C .  W h ite  L eg 
horn Club.

Solving the 
Problem 

of a
Better Living-More Money
For ALL on the Coast

P er y e an , th e  cry  has been, here on th e  coast, “ BUY A FARM  OB ACREAGE. AND YO U’L L  M A K E A GOOD, E A SY  L IV IN G .“
In  n  m easure, th is  Is true . B ut the fac t rem ains, th a t  to  ge t th e  m ost out of a  farm  o r piece o f land, o r o u t o f a  sto re, or w hatever o ther profession o r business we m ay be in. T H E B E  M UST BE SOMEONE W HO W IL L  BUY THOSE TH IN O S W E H A V E TO SELL.
The man who buys these th ings Is p rac tically  alw ays the  man who cannot produce them  him self.
H ere In the  W est, we need more men who are engaged In m anufactu rin g  en terprises—men who w ork In m ills and shops. These men and th e ir  fam ilies need all such th in g s  aa are now produced on the  coast and m ust buy them  
of those nearby  who produce them.
I t  la plain, therefore, th a t  to  reap th e  g rea tes t am ount o f good from  the  business in  which we a re  engaged, T H IS  BIO  W ESTER N  COUNTRY M UST BE MORE P E R FEC T LY  BALANCED IN  TH E L IN E S  O F B U SIN E SS IN  
W HICH IT S  IN H A B IT A N TS ABE ENGAGED.

Did you ever stop to think
T h at only a very small p a rt of the m anufactu red  goods th a t we buy every day 
of our lives are  made bore on the  ro aa tf
The people who should lie using those th ings which we produce are  no t living 
near us. J u s t  th ink  w hat i t  would mean to  the  sm all farm  owners alone if  most 
of the fu rn itu re , cereal foods, clothes, etc., w hich they buy were m ade rig h t 
here a t  home by meu who, in tu rn , wore buying th e ir  vegetables, b u tte r , eggs, e te t  
Think of the  advan tage to  every man, woman and child who now lives here if, 
w ith miljs and facto ries located along our rivers  and in our cities, large aud 
small, thousands upon thousands of fam ilies were liv ing  here—em ployed in these 
mills! The result would not only be a  b e tte r  m arke t fo r w hat ia now produced, 
but a  be tte r price on those m anufactured  artic les  which we are buying every day. 
Instead of paying for high transp o rta tio n  ra tea from  the F.aat, the raw  m ate
rials would lie m anufactured  in to  the  finished product and sold r ig h t here a t  home. 
I t  ie plain th n t what we need ie more and larger m anufactu rin g  institu tion*. 
The resu lt in increased prices for w hat we produce and cheaper prices on the 
m anufactured  goods we have to buy ia sure to  follow.

Prosperity Problem Solved
The question is, “ How can we get to  th a t  s t a t e f ”
The answ er is simple.
We, ourselves, are responsible fo r th e  presen t condition—fo r tho shortage in m ills and factories.
We are  to  blam e because there a re  not rig h t now thousands upon thousands of 
fam ilies d raw ing  good weekly pay envelopes, enabling  them  to  pu t a  large am ount 
of money in to  circu lation  am ong ua. I t  is our own fa u lt th a t  we have to  pay 
excessive prices for m any articles. I t  ie our own fau lt th a t we send our raw  
products East to  be m ade up, then bring  them  back here and pay E aste rn  fa c 
to ries and E astern  c ities to  m ake w hat we ought to  have m ade righ t here.
The fac to ries  on the  coast arc  anxious to  go ahead—to  enlarge, to  em ploy tho u 
sands more of men. B u t the  te rr ito ry  in which they can sell th e ir  ou tpu t ia 
lim ited to  th is  coast alone, iu alm ost every case. They cannot com pete w ith 
big E astern  m anufacturers. They cannot sell in the  E astern  m arkets. In  m any 
cases, they  have not the  large am ount of cap ita l to  ad vertise  ex tensively , even 
in th is, th e ir  home te rrito ry . They cannot go in to  the  papers and m agazines and 
convince you th a t  th e  goods they  m ake are  as  good if not b e tte r, as cheap if  not cheaper fo r you to  buy, as  E astern  m ade goods.

We know It ia the desire e f  alm ost every fam ily on the  coast to  boost fo r coast made goods, because i t  helps every  fam ily  living here. I t  m eans b e tte r  tim es, more money fo r everyone, b e tte r  p roperty  values and increased prosperity  i f  we can m ake our own m anufactured  a rtic le s  from our own raw  prodnets and keep th e  money c ircu la ting  am ong onrselve*.
In the  past, however, it has been impossible for us to  know the Pacific C oast made products. We could not o rd inarily  te ll w hether w hat we w anted w aa m ade on th e  coast. To le t everyone know plainly, in  advance, w hether a  
product ia made on the coast, m anufactu rers are now u n itin g  and using th e  stam p which is shown here to  designate  a  ro as t made artic le . W hatever you wish to  purchase, ask fo r such an  a rtic le  bearing th ia stam p. Almost 
ev ery th ing  you can th ink  of th a t you may need is m ade on the coast and m ade well. I f  you boost fo r it ,  th e  resu lt will be th a t such facto ries m aking such products can grow, can give w ork to  more people; can help YOU to b e tte r  times.
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