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A DOLLAR CIRCULATES .
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From ume to tum

‘tle:'f?l-' 'IlT |T‘-
Naturally
most to

Shop at home.
that sentence 1s tos
worth by various interests.
the businesses themselves have
gain by using the slogan over and over

The average person should be in
terested in weighing that phrase, and
ascertaining its true \n-]t]'. Why, h
should ask himself, Why should I shop
at home?

And there are a variety of reasons
All(l maost r:f l!lx' reasons are o ni Ones

FIRST—You realize, of cours
that the local merchant.is paying
He is paying taxes to send your child
ren to school, and to build your roads,
and to provide police, and fire protect
ion. And. it follows that every dolla:
Ih;lt Iu‘ pays 15 a tlrr”,r[ that you don’t
that if th

taxces

pay. And more, it follows
business prospers, he can atford to pay
more dollars mn taxes

SECOND-—Your local merchant
can prn\'idc service, No matter if 1t 1s
an appliance, a new car,
flashlight—you can walk up to your
local merchant and say—look Buster,
I want it fixed! And now.

Try to get that service elsewhere
Sure 1t may come,
aftet you need it

THIRD—Your local merchant can
be cussed at. That may scem hike an
strange rcason for shopping
but it 1sn’t. Supposiny the

d \\.Iltll Oor A

but days or weeks

]?HHI{',

product 1s

inferior. It is much casier 1o tell the
merchant so, than it 1s to write a letier
‘(‘ some ””I‘(W\ll“.l] I'l.]lll I '!'[}I- I', VOLI
local merchant is more susceptable to

public opmion, and 1s tuned to the dea
that the customer is always :|$‘.|I I«
will replace the product, or he sn't a
good merchant.

FOURTH —-You know that th

|n(.l] me ]u'r 1sn't out to UIve vou Jd
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N t that | . here todas ind he | vositions oy
will be here tomorrow—trying to do
| < with vou again. Business at

bu
home 1sn't a on
Ir'a-\:'r=]~'i‘\ llt}?' 1 n]. on rep at l}I.I-\HH SS.
FIFTH—The money you spend in
Brox -|.1'|__-- .II:-{] ”.Iﬂ:r:]' rays h{‘t'(' .Hltl
circulates. It goes round and round and
round again. \\}Nllxlllh\‘\ but what you
may get it back again u d:ﬂnnnt_
manner. The money sent out of town
1S gonc fHI' g r(f.
© SIXTI [—If you shop at home, and
if the business prospers, and if the com
you can b

hot }u:..}\.nl[lill]. 1 !lk"\

assured

munity prospceis,

that the merchant will use a good share |

f his profits in bettering his inventory,
1

and his services—and perhaps his prices.

\ Y n .H pe het

A }'1"‘{."-"'!'\""""‘ tv wi SCe othet
1

benefits to. It may eventually lead

community improvements and recreat

I :|.|]. IHMprovem nts [f;lr \\IH ||l.|]\-' !}n\

a better place to live and work
SEVENTH and LAST Your

businessman is vour friend. You see him

in the bowhing alley, in

and vour sons sce

on l'hf.' strecet,
your church, his son:

Treat him as a friend | IST PRIZE

111 S0 ||fl1l1

2" PRIZE

But we could
do want to say that the shoe fits on both !
The local merchant has

go on and on. We

'.('L!. II'I\\L\('I'.
to try to improve his business and his
has to try to
and try
Without this, all

that has been said before 1s just so

}Hwnlltl and service. He
keep his prices competitive
1

I\.I.!'___:!’.JI.]\‘

v to do so. CASH
much wind.

The Pilot has inaugarated a sp cial
A ii(‘-i'__'l!\ti Lo ¢cncourage .;Hii Lo
at hom
merchants and

teature
promote the idea of shooping
I‘.[u. 'r\'|'l__'\ II.I\ d Ii"l «

151 sses, as evidenced by the list
another page of the Pilot. Patrom
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WHICH OIL WOULD YOU CHOOSE? v e o bl |

was done after Sweepstakes opens Janvary 17— &
Naturally, you'd take Rich-Heat every nme' Rich-Heat Cambhell t ¢ 3 Y
' 1 Nvi e . hurry in and enter now!
Heaung Oul burns /ean. Richheld's Years- Ahead rehinery et Y . et Los
removes ingredients thar « greasy ty, sooty bur : it " el
r’k wama .
ing. And, in Richheld Rich-Heat v other § I I, . -
ded, as they are . ™y
- e LY, "
Rich-Heat contains SOLARIT : tific . e\
that prorects aga i 1 - L\ J
1 " . -
makes harmless ar l v \
e
storage tank of fuel lmes! [gon, the Supreme Court said, ¢ ==re) "L SWEEPSTAKES FULFS

Rich-Heat 15 the ¢l

FOSTER and BOLv! .
-- 24 HOUR SERVICE - ey By oo Bigrralioron

525 - 3563 -

Phones: 3

ORDER TODAY FROM

IRICH-HEATHRI(HF LD =i T

C.”"ED -

“Your Dodge
3rookings

COLD SIIFFERERS

COLD discomforts yield quickly t
STANBACK'S prescript formula
STANBACK tablets

owders work

and headaches due to colan

3655 Fgegs £ ._

,_. . o3 : dealer, and copy vour motor number ;
. 1 ha onto the FREE entry blank. See rules.

“nnouncing Plymouth’s *150,000
ceky Motor Kumber Sweensiakes

' ALL-EXPENSE WORLD TRIP
$50,000 ' FOR 2 BY AR

plus *5,000 cash

to it! There's no

oy

It's our chance to celebrate our That’s all there is to 1 .
WIhg CAQE record-breaking sales—and to make even obligation—nothing whatever to b .
more friends. It's your chance to win up solve or thyme. (Sure, we hope vou'll

ir

e Supreme to 300,000 in cash —a thrilling around- look over the new jet-age Plvmouth . ..
ed the decis ( the-world trip for two, plus 85,000 — or bigeest car of the low-price three
. » 1 i) . 1ir 1 ']
( "4 : any one of (53 other big cash prizes. Suly low-price car with Push-Button
l i " \Ii|1 1_[.-. SO easy t Wt \ 1 merely
( berry and mphbe
" . \ ri proof wnersl for wour 1 )

February 2, 1956

Thursday,

P T —— T
New Diaper
[ll\(‘ B 29

[}

L]
Houston Tex i
Wing-section goes '
in back, tail sec-
tion in front,
bomb - bay snugs ASK FOR

.

up in crotch, ab- DEXTER

sorbs like @ ™ " omne
sponge, stays
neat as @ pin, %0 D'APER
asy to wash end dry you [us*
CHILD w half o supphﬂ and save

O NS TOGGI

LY

IN
PRIZES

AND 783 OTHER
BIG CASH PRIZES

3rd prize —$5,000
4th prize—$2,500
5th prize — $1,000
50 prizes of $500
75 prizes of $250
100 prizes of $100
555 prizes of $50
785 prizes in all -
total of $150,000

| World's easiest contest—just go to any Piymouth dealer
“ and register the motor number of your 1950 or newer model car

(any make). That’s all. Notiing to buy or guess or solve.

Driving. And we hope vou'll ask about

Plymouth’s red-hot deals.)
Don’t miss this chance at 250,000 or

that exciting world trip for two. Hurry

in to vour dealer’s now. You may have

a lucky motor number!
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