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Cooler weather helps contain Oregon wildfires

By Jeff Barnard, Associated Press

GRANTS PASS, Ore. (AP) — Cooler temperatures have
helped firefighters make progress against a dozen large fires
burning across Oregon, but officials said Monday that more
lightning with the potential to start other blazes was expected in
north-central Oregon in the days ahead.

Nearly 9,400 firefighting personnel were battling the fires
that have burned 760 square miles in Oregon.

A low-pressure area moving in from the coast was ex-
pected to pass over north-central Oregon on Tuesday, bringing
significant lightning from Hermiston south through John Day
and Prineville, coordination center spokeswoman Katie Santini
said.

“We had 108 new strikes Sunday in southeastern Oregon

and are expecting to see more,” she said from Portland.

On Sunday, fire managers lifted a ban on rafting on a
popular stretch of the Deschutes River near Warm Springs after
a crews strengthened containment lines on the Shaniko Butte
fire, fire spokeswoman Carol Connolly said.

Started by lighting a week ago, the fire was 50 percent
contained after burning through 66 square miles of grass, brush
and junipers mostly on the northeastern corner of the Confeder-
ated Tribes of the Warm Springs Reservation.

Elsewhere, residents of 37 homes in the Ochoco Moun-
tains south of Mitchell were allowed to return home after
danger eased from the Waterman Complex fires.

U.S. Highway 26 remained closed at the Ochoco Summit
east of Prineville. The fire was 35 percent contained after burn-
ing nearly 20 square miles of timber, brush and grass.

The Moccasin Hill fire, which burned 17 homes in a

subdivision in Klamath County a week ago, was fully contained
at 2,500 acres of mostly private timberland near Sprague River.
The cause remained under investigation.

About 20 miles northwest of Sisters, about 45 homes
along the Metolius River remained under an evacuation advi-
sory due to the Bridge 99 fire, and residents of more than 800
others around Lake Billy Chinook were told to be ready to
leave on short notice.

The fire was 20 percent contained after burning through
about eight square miles of timber, brush and grass.

In the rugged rangelands east of Burns, the Buzzard Com-
plex fires were 75 percent contained after burning across 576
square miles. Some scattered ranches were still under a low-
level evacuation advisory. Some cattle have been found dead in
the fire area.

TRUSTEE’S NOTICE OF SALE T.S. No.: OR-14-616469-TC Reference is made to that
certain deed made by MARTIN L. MOYNAHAN AND SALLY A. MOYNAHAN, AS TENANTS
BY THE ENTIRETY as Grantor to NORTHWEST TRUSTEE SERVICES, INC, as trustee, in fa-
vor of BANK OF AMERICA, N.A., A NATIONAL BANKING ASSOCIATION, as Beneficiary,
dated 12/10/2008, recorded 12/15/2008, in official records of JOSEPHINE County, Oregon, in
book / reel / volume No. fee / file / instrument / microfilm / reception number 2008-018915 cover-
ing the following described real property situated in said County and State, to-wit: APN: R320317,
R3203172 APARCEL OF LAND SITUATED IN THE NORTHWEST QUARTER OF SECTION
27, TOWNSHIP 36 SOUTH, RANGE 6 WEST OF THE WILLAMETTE MERIDIAN, JOSE-
PHINE COUNTY, OREGON, AND IN LOT 12 EVENING VIEW SUBDIVISION, JOSEPHINE
COUNTY, OREGON, MORE PARTICULARLY DESCRIBED AS FOLLOWS: BEGINNING AT
A POINT ON THE EASTERLY RIGHT OF WAY LINE OF DAWN DRIVE IN THE NORTH-
WEST QUARTER OF SECTION 27, TOWNSHIP 36 SOUTH, RANGE 6 WEST OF THE WIL-
LAMETTE MERIDIAN, JOSEPHINE COUNTY, OREGON, SAID POINT BEING 50 FEET
NORTH OF THE NORTHERLY RIGHT OF WAY LINE OF THE RELOCATED REDWOOD
HIGHWAY; THENCE IN A NORTHERLY DIRECTION ALONG THE EASTERLY RIGHT OF
WAY LINE OF DAWN DRIVE TO A POINT 75 FEET NORTH OF SAID HIGHWAY; THENCE
IN A NORTHEASTERLY DIRECTION PARALLEL TO AND 75 FEET DISTANCE FROM
SAID NORTHERLY RIGHT OF WAY LINE, 195 FEET; THENCE NORTH AND PARALLEL
TO THE WEST LINE TO THE SOUTHEAST QUARTER OF THE NORTHWEST QUARTER
OF SAID SECTION 27, A DISTANCE OF 25 FEET; THENCE IN A NORTHEASTERLY DI-
RECTION, PARALLEL TO AND 100 FEET DISTANCE FROM THE NORTHERLY RIGHT
OF WAY LINE OF SAID HIGHWAY, TO THE SOUTHEAST CORNER OF THAT PARCEL OF
LAND CONVEYED TO MERLIN K. OWENS, ET UX BY INSTRUMENT RECORDED APRIL
26, 1977 IN VOLUME 323, PAGE 633, JOSEPHINE COUNTY DEED RECORDS; THENCE
NORTH 0° 03* 26” WEST, ALONG THE EAST LINE OF SAID OWENS PROPERTY TO A
POINT 70 FEET SOUTH OF THE NORTHEAST CORNER OF SAID OWENS PROPERTY;
THENCE EAST AND PARALLEL WITH THE SOUTH LINE OF THE NORTHEAST QUAR-
TER OF THE NORTHWEST QUARTER OF SAID SECTION 27 ADISTANCE OF 321.23 FEET
TO A POINT 302.50 FEET WEST OF THE WEST LINE OF THE EAST HALF OF THE EAST
HALF OF THE NORTHEAST QUARTER OF THE NORTHWEST QUARTER OF SAID SEC-
TION 27; THENCE SOUTH AND PARALLEL WITH THE EAST LINE OF THE NORTHWEST
QUARTER OF SAID SECTION 27 TO A POINT 75 FEET NORTH OF THE NORTHERLY
RIGHT OF WAY LINE OF SAID HIGHWAY; THENCE WESTERLY AND PARALLEL TO THE
NORTHERLY RIGHT OF WAY LINE OF SAID HIGHWAY TO A POINT 220 FEET EAST OF
THE WEST LINE OF THE SOUTHEAST QUARTER OF THE NORTHWEST QUARTER OF
SAID SECTION 27; THENCE SOUTH 25 FEET; THENCE WESTERLY AND PARALLEL TO
THE NORTHERLY RIGHT OF WAY LINE OF SAID HIGHWAY TO THE POINT OF BEGIN-
NING. Commonly known as: 3414 REDWOOD HIGHWAY, GRANTS PASS, OR 97527 Both
the beneficiary and the trustee have elected to sell the said real property to satisfy the obligations
secured by said trust deed and notice has been recorded pursuant to Section 86.752(3) of Oregon
Revised Statutes: the default for which the foreclosure is made is the grantors: THE PROPERTY
CEASED TO BE THE PRINCIPAL RESIDENCE OF THE BORROWER(S) FOR A REASON
OTHER THAN DEATH AND THE PROPERTY IS NOT THE PRINCIPAL RESIDENCE OF
AT LEAST ONE OTHER BORROWER AND, AS A RESULT, ALL SUMS DUE UNDER THE
NOTE HAVE BECOME DUE AND PAYABLE Monthly Payment $0.01 Monthly Late Charge
$0.00 By this reason of said default the beneficiary has declared all obligations secured by said
deed of trust immediately due and payable, said sums being the following, to-wit: The sum of
$254,637.54 together with interest thereon at the rate of 2.1700 per annum from 2/1/2013 until
paid; plus all accrued late charges thereon; and all trustee’s fees, foreclosure costs and any sums
advanced by the beneficiary pursuant to the terms of said deed of trust. Whereof, notice hereby
is given that Quality Loan Service Corporation of Washington, the undersigned trustee will on
11/4/2014 at the hour of 1:00pm, Standard of Time, as established by section 187.110, Oregon
Revised Statutes, At the front door to the Josephine County Courthouse, 500 NW 6th Street Grants
Pass, OR 97526 County of JOSEPHINE, State of Oregon, sell at public auction to the highest bid-
der for cash the interest in the said described real property which the grantor had or had power to
convey at the time of execution by him of the said trust deed, together with any interest which the
grantor or his successors in interest acquired after the execution of said trust deed, to satisfy the
foregoing obligations thereby secured and the costs and expenses of sale, including a reasonable
charge by the trustee. Notice is further given that any person named in Section 86.778 of Oregon
Revised Statutes has the right to have the foreclosure proceeding dismissed and the trust deed rein-
stated by payment to the beneficiary of the entire amount then due (other than such portion of said
principal as would not then be due had no default occurred), together with the costs, trustee’s and
attorney’s fees and curing any other default complained of in the Notice of Default by tendering
the performance required under the obligation or trust deed, at any time prior to five days before
the date last set for sale. For Sale Information Call: 714-573-1965 or Login to: www.prioritypost-
ing.com In construing this notice, the masculine gender includes the feminine and the neuter, the
singular includes plural, the word “grantor” includes any successor in interest to the grantor as well
as any other persons owing an obligation, the performance of which is secured by said trust deed,
the words “trustee” and “beneficiary” include their respective successors in interest, if any. Pursu-
ant to Oregon Law, this sale will not be deemed final until the Trustee’s deed has been issued by
Quality Loan Service Corporation of Washington. If there are any irregularities discovered within
10 days of the date of this sale, that the trustee will rescind the sale, return the buyer’s money and
take further action as necessary. If the sale is set aside for any reason, including if the Trustee is
unable to convey title, the Purchaser at the sale shall be entitled only to a return of the monies paid
to the Trustee. This shall be the Purchaser’s sole and exclusive remedy. The purchaser shall have
no further recourse against the Trustor, the Trustee, the Beneficiary, the Beneficiary’s Agent, or the
Beneficiary’s Attorney. If you have previously been discharged through bankruptcy, you may have
been released of personal liability for this loan in which case this letter is intended to exercise the
note holder’s rights against the real property only. As required by law, you are hereby notified that
a negative credit report reflecting on your credit record may be submitted to a credit report agency
if you fail to fulfill the terms of your credit obligations. Without limiting the trustee’s disclaimer of
representations or warranties, Oregon law requires the trustee to state in this notice that some resi-
dential property sold at a trustee’s sale may have been used in manufacturing methamphetamines,
the chemical components of which are known to be toxic. Prospective purchasers of residential
property should be aware of this potential danger before deciding to place a bid for this property
at the trustee’s sale. QUALITY MAY BE CONSIDERED A DEBT COLLECTOR ATTEMPT-
ING TO COLLECT A DEBT AND ANY INFORMATION OBTAINED WILL BE USED FOR
THAT PURPOSE. TS No: OR-14-616469-TC Dated: 6-25-14 Quality Loan Service Corporation
of Washington, as Trustee Signature By: Nina Hernandez, Assistant Secretary Trustee’s Mailing
Address: Quality Loan Service Corp. of Washington C/O Quality Loan Service Corporation 2141
5th Avenue San Diego, CA 92101 Trustee’s Physical Address: Quality Loan Service Corp. of
Washington 108 1st Ave South, Suite 202, Seattle, WA 98104 Toll Free: (866) 925-0241 P1101074
79, 7/16,7/23, 07/30/2014

Brave new gardening
for brave new climates

By KATHERINE ROTH,
Associated Press

Ripping out the front lawn and its border-
ing rhododendrons and replacing them with a
landscape of native grasses, groundcovers, suc-
culents and rocks once seemed an unfathomable
act of defiance. No longer.

As many parts of the United States grapple
with drought and rising water bills, “The thought
of an English garden in the Central Valley of
California is sheer madness. It wasn’t meant to
be, and it’s sucking up precious groundwater
we need for agriculture,” said Ann Savageau, a
design professor at the University of California
at Davis, who recently traded in her lush green
lawns for a desert look.

Instead of scoffing, neighbors stopped to
ask her landscaper for his business card. Other
California towns, including Sacramento and
Menlo Park, have begun offering rebates to ho-
meowners who remove their lawns.

Gardeners nationwide are feeling the ef-
fects of climate change. In the East, and other
areas where heavy downpours have become
more intense, a sustainable garden might in-
clude native grasses and other plants that do
well in heavy rain and the dry weather that can
follow.

“Awareness is changing in a way that is
here to stay,” said Brian Sullivan, a vice presi-
dent for landscapes at The New York Botani-
cal Garden. “Yard by yard, region by region,
the overall environmental impact of this trend,
which I think is very positive, is substantial.”

Mowing and watering a traditional lawn
requires a lot of time, money, water and fertiliz-
ers. Increasingly, many home gardeners want to
focus instead on edible gardens, and rethink the
rest of their landscaping in a more environmen-
tally sustainable and low-maintenance way.

It’s sometimes hard to know where to be-
gin, however, and few people have the funds
or time to tackle a total garden makeover all at
once.

Some strategies:

TAKE IT IN STEPS

“Transitions should be made at your own
pace and you do these things in small steps,”
Sullivan said. “Lawn has utility. We play on it,
sing on it and look at it. You can still enjoy your
lawn, but cut it down by a third or half, or go
with groundcovers you can walk on. They’re
not the same, but it’s about shifting expecta-
tions.”

Susan Middlefield, horticulture editor for
the Vermont-based National Gardening Associ-
ation, said “less lawn means you’re putting less
carbon into the atmosphere. Lawns are fertilizer
hogs, and a lot of fertilizer also contributes to
oxygen depletion in local waterways.”

Savageau retained a small circle of lush
lawn about 12 feet across for her grandson to
play on. It’s surrounded by agave and desert

grasses.

CONSIDER YOUR SITE

When taking your yard in a new direction,
experts say, the first step is to know your site.
Do you have a slope? Is it shady or sunny?

Plants on the top of an incline will be dri-
er and plants at the bottom will be wetter. But
when the water dries up, the plants at the bot-
tom need to be fine when it’s dry, too.

TALK WITH LOCAL EXPERTS

Many arboretums, botanical gardens, na-
tive plant societies and local extension services
offer brochures, online help, and classes on
suitable plants and landscapes for various cli-
mates and regions. Many also maintain native
plant gardens to inspire home gardeners, and
some communities offer incentives to hom-
eowners making the shift toward more sustain-
able yards.

Melanie Sifton, vice president of horti-
culture and facilities at the Brooklyn Botanic
Garden, in New York City, suggests that ho-
meowners start with Landscapeforlife.org, an
interdisciplinary effort toward sustainable gar-
dens led by the American Society of Landscape
Architects, the Lady Bird Johnson Wildflower
Center at the University of Texas in Austin, and
the United States Botanic Garden.

CONSIDER A RAIN GARDEN

Rain gardens are “a great idea for any part
of the country. ... You take out a small area of
lawn and make a depression into which you
direct the rainwater coming off your roof. In-
stead of rainwater running down the driveway
and overwhelming sewers, it goes into an area
planted with occasionally heavy downpours in
mind,” explained Middlefield.

In Vermont, she said, rain gardens often
include summersweet, inkberry, shrubby dog-
woods and purple coneflower.

“When there’s a big thunderstorm, you
know all that water will be going somewhere
useful,” she said.

The Brooklyn Botanic Garden’s new rain
gardens, planted with varieties of blue star,
switch grass and black gum trees, have been
successful and provide stunning fall color, Sif-
ton said.

WHERE LAWNS ARE VIABLE, THINK
SUSTAINABLE

“In areas with sufficient water, I’'m not
anti-lawn,” Sifton said. “Just be aware of water
use, use organic fertilizers and aerate the soil a
lot.”

Sustainable lawn varieties being used suc-
cessfully in New York City include tall fescues
mixed with Kentucky bluegrass, she said.

COMPOST

“Composting yard waste and putting out
a bucket for rainwater are huge in their envi-
ronmental impact, and are both very easy ways
to start gardening more sustainably,” Sifton
added.
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KL Your BUsINESS

1. DONT ADVERTISE... Just pretend everyone knows what

2. DONT ADVERTISE... Tell yourself you just don’t have time
to spend thinking about promoting your business.

3. DONT ADVERTISE... Just assume everyone knows what

4. DONT ADVERTISE... Forget that there are new potential
customers who would do business with you if they were

5. DONT ADVERTISE... Convince yourself that you’ve been in
business so long customers will automatically come to you.

6. DONT ADVERTISE... Forget that you have competition
trying to attract your customers away from you.

7. DONT ADVERTISE... Tell yourself it costs too much to
advertise, and that you don’t get enough out of it.

8. DONT ADVERTISE... Overlook the fact that advertising is
an investment in selling - not an expense.

O. DONT ADVERTISE... Be sure not to provide an adequate
advertising budget for your business.

10. DONT ADVERTISE... Forget that you have to keep
reminding your established customers that you appreciate

Bottom Line: Avoid Killing your business

Advertise?

Share your business with the community.

Contact the Illinois Valley News Today!
541-592-2541
dan@illinois-valley-news.com
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