
Better Health C hir o pra ctic  C l in ic
“A Total Personal Health Concept "

COMPLIMENTARY CONSULTATION

Call now 222-2888
Doctor on page for emergencies

1130 SW Morrison, Suite 301 
(by the Light-rail turnaround, same 

building as Three Lions Bakery)

Workers’ Comp & Auto Insurance Cover Chiropractic Care
■ ■ ■ Insurance Accepted [w ir

Rena Sandler, D.C.

THE OPEN DOOR NEW  AGE CENTER
You are invited to share a viewing of
Louise L. Hay's Doors Opening: A Positive Approach to AIDS

Books •  New Age Music 
Workshops

Astrology •  Numerology •  Tarot 
Meditation •  Healing

1644 N.E.Hwy. 101 
Lincoln City, Oregon 97367 

994-2488

TAPE RENTAL
Rent video tapes of your favorite 
Ramtha sessions — share them with friends 
CENTER OF LIGHT BOOKSTORE 
3819 SE Belmont.
Portland, Or 
238-1604

SANDRA K. PINCHES, Ph.D.
Counseling and Psychotherapy

Specializing in issues of:
•  Lesbian and Gay Couples •
•  Intimate Relationships •
•  Sustaining Relationships •

Co-dependency 
Partners of Alcoholics 
Adult Children of Alcoholics

1809 N.W. Johnson, Ste. 7* Portland, OR 97209« (503) 227-7558
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Real Estate is a Foreign Language. Or is it?
This second in a series o f  articles dem ystifying  

rea l esta te  focu ses on selling your home.

B Y  D E B O R A H  B E T R O N (a) title insurance — guaranteeing the 
buyer clear title;

(b) 1/2 escrow fee — preparing closing 
papers

(c) real estate commission
(d) various recorded fees 

Generally speaking, these costs equal ap
prox imatley 8% of the sales price. In addi
tion, there may be expenses attributable to 
the type of financing the buyer is using. 
These are:

(a) points —  a discount fee enabling the 
buyer to get a lower interest rate (1 point =  

1% of the loan amount);
(b) repairs — requirement of the lend

ing institution;
(c) various loan set-up charges 

Earnest money agreement should delineate 
exactly how much you are willing to pay 
for these costs so that a reasonably accu
rate estimate of your proceeds can be 
determined.

«

The last step is preparing your house for 
marketing. A good real estate agent will go 
through your home room by room and 
suggest different ways to arrange furniture, 
what improvements to make prior to list
ing, what things not to spend money on, 
etc. A good rule of thumb is to do cosmetic 
things which will improve your chances of 
selling, but avoid making major changes 
unless they will increase the value of your 
home more than the cost of the improve
ment. A thorough cleaning, removal of 
clutter, and creating a favorable first im
pression of the exterior and at the entry way 
need not cost much money — but it can 
mean thousands of dollars in the price you 
get for your home.
D eborah Betron is ow ner/broker o f  
B ridgetow n Realty. •

{ 3  eople decide to sell homes for a vali
j a  ety of reasons. Job transfer, a new 

relationship, a relationship breakup, 
death, need for more or less space — these 
are just a few of the many factors that 
result in a home-selling decision. How, 
then, does one proceed to accomplish 
the goal?

Pricing the home realistically, given 
current market conditions, is the first 
priority. Obviously, if it is a buyer’s market 
(as has been the case for the last five to six 
years), one cannot overprice the property 
and hope for it to sell within 90 days. You 
do not, however, wish to give it away. 
Therefore, the first step is to compare the 
subject property to other homes that either 
have sold in the previous six months or are 
currently on the market. Sales records are 
analyzed through data provided by Oregon 
Multiple Listing Service and county 
records. Comparable market anlyses can 
be prepared noting location, square foot
age, and amenities (e.g. fireplace, storm 
windows, remodeled kitchen, etc.). The 
basic tenet is: Given that most buyers are 
reasonably intelligent, and that there are 
many apples and oranges out there, your 
house at “ x” price should compare favor
ably with other similarly-priced apples and 
oranges.

The next step is to understand selling 
costs, so that you know approximately 
what you will net from the proceeds of the 
sale. Any amount you owe your bank for 
the mortgage, any home improvement 
loan, back taxes, or other liens must be 
subtracted first. The actual selling costs 
are:

Lesbian Community Project update

r W l  he LCP is working hard on HB
2325, the bill in the Oregon legisla
ture which would forbid discrimina 

tion based on sexual orientation. A large 
number of groups are sponsoring this bill, 
including the American Civil Liberties 
Union, who has been very involved in this 
bill this year.

All the committees and groups associ
ated with the LCP are open to new mem
bers —  fundraising, diversity, finding a 
center, political effectiveness, and women 
of color.

Public meetings to get input about the 
structure and functioning of a permanent 
LCP continue to be held. The bylaws 
meetings (don't be put off by the name) are 
to help figure out how the LCP should be 
run. The meetings are held every Sunday 
from 4-6 p.m. at the Primary Domain, 
1033 NW 16th. Portland. Anyone unable 
to attend these meetings should contact 
Katharine English in writing at 3616 NE 
Wasco, Portland. OR 97232, March 15.

By March 22. the Interim Steering 
Committee will have taken the community 
input and its own thinking and will come

up with a set of proposed bylaws to present 
to the community for approval/amendment. 
The location and time for that meeting has 
not been set. On March 29, there will be a 
meeting to elect the Board of Directors and 
formally adopt the final version of the 
bylaws. Mark those dates on your calendar!

Be thinking about interest in the board, 
which may be composed of 24 members, 
all of whom will meet every few months 
and half of whom will meet more fre
quently and will be more involved in the 
running of the LCP. Terms on the board 
will be two years, except that this year half 
of the seats will be for one year for con
tinuity, so that not everyone will be leav
ing the Board in 1989. Half the Board will 
be elected in March and the other half in 
June this time, with some members of the 
Interim Steering Committee continuing 
until June, again for continuity.

That’s some of the thinking so far. 
Come to the meetings if you are interested 
in being involved, or write Katharine. If 
you have questions or want more informa
tion, call Cathy at 233-9079. •

—  Cindy Cumfer

Just Out 26 March. 1987


