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i The Itinerate
Peddler

The Local
Merchant

Local Merchant invites you to visit his store at yourTHE His sales force awaits your approach.

The Local Merchant offers SERVICE as a gift to gain your
permission to show you his wares.

The Local Merchant has a modern store and his stocks are of
great variety. You see what you buy and his sales force uses
only ordinary words to describe the material and the workman-
ship of the merchandise which he offers.

The Local Merchant invariably asks a price which is a fair one
keen competition assures you of this.

The Local Merchant receives small profits, he depends on many
sales quick ones. Fair dealing assures him of this.

The Local Merchant allows you to take your purchase with you.
His license permits him to deliver. The merchandise you buf
is the sample. :

,

The Local Merchant is known and respected throughout the
length and breadth or the land. His interest in you is evidenced
by the privileges he offers; a guarantee of satisfaction, approvaland exchange, exacting no advance payment. He is sure to be
here tomorrow.

The Local Merchant is one of the largest taxpayers of your city.He invests thousands of dollars annually in your community and
helps to support your local institutions. He provides employ-
ment for many. '

Itinerant Peddler irritates you by his incessantTHE of the doorbell or the rapping on the door his
is an interruption.

The Itinerant Peddler many times is forced to use door openers
- r- - of needles, a small wash board, .sample brushes
;:r: gifis to gain permission to offer you his wares.

The Itinerant Peddler is forced to sell from SAMPLES described
by a mechanical canvas of flowery words he is compelled toi
use high pressure methods..

The Itiherant Peddler claims Mttcr service,' "'He can not offer
you merchandise of great variety and his price invariably is
a good one it has to be.

The Itinerant Peddler must exact an advance payment, if you
purchase. This is his commission and he might receive a
BONUS from the 'District Manager," Mill or Factory.

The Itinerant Peddler can nt guarantee the merchandise to be
like his sample he can't deliver. You must wait from three
lo ten days for delivery if you purchase.

The Itinerant Peddler is interested in the Immediate sale. He
doesn't expect to be here tomorrow. He can not offer privileges
of approval or exchange.

The Itinerant Peddler is not a taxpayer in your community. He
docs not invest money in your city and his interest in your com-'muni- ty

and local institutions is limited.
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You'll Profit If You Buy From Local Merchants
RSS

IMPORTANT
This is N'o. X of scries of advertisements
to lo published, each week in The er

for the pui-pos- of acquainting
the people of La Grande yith the many
advantages of patronizing their home
town merchants.

N. K. WEST Si CO.

HILL'S

J. C. PENNEY CO.

CARIt'S

W. II. BOH N EN K AMP CO.

PITMAN'S

SAM HARRIS .

EASTERN OREGON LIGHT & POWER CO.

I'. S. NATIONAL BANK

PERKINS MOTOR-- CO.

WEST! NI! V!'R & GILBERT

HARDWARE & IMPLEMENT CO.

CLASS DREGS, INC.

L. & L. DRUG CO.

RED CROSS DRUGS

HOME INDEPENDENT TELEPHONE CO.

WALLING'S

PLAYLE OIL CO.

NELSON PRINTING CO.

BATTERY AND ELECTRIC SERVICE CO.

LA GRANDE ELECTRIC CO.

II. & S. ELECTRIC CO.

NEW YORK STORE - '

fnpy't'i. IMS. 'ill I

CLINT'S ( LOTIHERY
F. L. LILLY
NORTON'S KIDDY SHOP
ASH RROS.
THE TOGGERY
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