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AP & A. M—La Grande Lodge No.
4, A. F, & A, M. holds regular
meetings first and third Saturdays
at /130 p. m. Cordial welrome to
al Masons,

C. W. NOYES, W. M.
A C. WILLIAMS, Sec

B. P. 0. E.—La Grande Lodge Nc. 438
meets each Thursday evenirg at 8
o'clock in Elk's club, corner of De-
pot street and Washington avenue.
Visiting brothers’ eordislly invited
to attenA.

L.» UNN E R
H. E. OOLIDGE, Ree. 8w

WOODMEN OF THE WOR..D--La
Grande Ledge No. 169 W O, W.
meets every first and thi=1 Fridays
at I 0. O. F. hall. All visiting
members welcome.

T, J. ORMOND, C, C.
J. H. KEENEY, Clerk

MODERN WOODMEN OF AMER.
ICA—La Grande Camp No. 7708
meets on the first and third Thurs-
day evenings of each month in the
K. of P. hall. Visiting neighbors
walcome.

H, C. BALL, V. C.
W. F. LANDRUM, @lerk.

BROYAL NEIGHBORS—Meets every
pecond and fourth Fridays every
month. All visiting members cer-
dially invited.

NELLIE CHARBONEAU, Oracle.
LILLY C. KIMMLE, Recorder.

REBEEKAHS—Crystal Lodge No. 69
meets every Tuesday evening in tha
L 0. 0. F. hall. Al visiting mem-
bers are Invited to attend.

MARY SIMMONS, N. G.
‘EVA MONROE, Sec.

L. 0. 0. M—La Grande Lodge No.
850, Loyal Order of Moose holds
regular meetings, each and every
Tuesday night in Moose Home on
Adams street. Visitors always wel-
come,

P. A. FOLEY, D.
E., J. MORRIS, Sec.

A. L. RICHARDSON, M. D.—Physl-
cian and Burgeon; over Hill's drug
store. Phones: office, Blk. 1362;
residence, Main 55,

DR, R. E. L. HOLT--Physician and
surgeon; successor to Dr. N. Mol
tor; corner Adams avenue and De

DR. M. K. HALI - -Phesician and sur

geon. Office West-Jacohson Bldg
Phonc Main 53, Rooms 11-12-18.

DR. H. L. UNDERWOOD-—Physicia
and gurgeon. Diseases of the eys
A speciaity,

DR. DORA J. UNDERWOOD—Dis
easea of women and children, Of
fices—Adams avenue, over Rec
Cross Drug Store.

OSTEOPATHS.

GEO. W. ZIMMERMAN—Osteopatt
physician. Over Lilly’s hardware
atore. Phone Main 68. Successo
to Dr. F. E, Moors.

CONTRACTORS & BUILDERS,

HORSTMAN & OLIVER—House
builders, contractors and first class
carpenter work. Telephone for ap-
pointments, Estimates  given.
‘Workmanship the best, figures low-
est, Joe Horstman, G. L. Oliver.

VETERINARY.

DR. P. A, CHARLTON—Veterinar:
surgeon. Office at Hil's drug store,
La Grande, Residence phone, Red
701 office phone, Black 1861.

DR. H. W. RILEY—Graduate Vet-
erinarian Hospital, 1409 Madison
Ave, State * Stallion Inspector,
Stock inspector for shipment. Home
Independent Phone, Black 41.
Farmers Co-Operative Phone, Muin
17.

CHIRJPRACTORS.,

ENIGHTS OF PYTHIAS—Red Croas
Lodge No. 27 meets every Monday
night in Castle hall, (O1d Elka* hall)
A Pythian welcome to all visiting
Enights,

H. E. DIXON, C. C.
R. L. LINCOLN, K. of R. & 8,

0. E. 8.—Hope Chapter No. 13, 0. E.
8., holds stated cemmunications the
second and fourth Wedneadays of
each month, Visitin> members cor-
dially invited.

MRS. A. C. WILLIAMS, W. M.
MARY A. WARNICE, Sec.

F. 0. E—La Grande Aerie No. 259
on each and every Friday evening at
8 o'clock in top floor of Foley
building. Visiting members cordial-
ly welcomed

JACK NICE, W. .
T.. ¥. BELLINGER. Seec.

WOMEN OF WOODCRAFT CIRCLE
NO. 47—Meet second and fourth
Tuesday nights of each month at
K. of P. hall. All visiting neigh-
bors welcome,

LOUISE HILARY, G. N.
LILLIE ALLSTOTT, Clerk.

UNDERTAKERS,

W. H. BOHNENKAMP CO, Un
dertaking and Embalming. Strictly
modern, Day phone, Black 241.

Night phone Red 8971 or Red 3412.

G. T. DARLAND CHIROPRACTIC
PARLORS—No. 4, Depot St., ad-
joining Oregon hotel. Phone Red
1761.

ATTORNEYS AT LAW.

COCHRAN & EBERHARD—Geo. T
Cochran and Colon R. Eberhard
Attorneys. La Grande Nationy
Bank Bldg., La Grande, Oregon

T. H. CRAWFORD; ROBT. 8. EAK™
CRAWFORD & EAKIN—Attor
neys at law. Practice in all the
courts of the state and United
States. Office West-Jacobson build-
ing, La Grande, Ore., rooms 8-10.

R. J. GREEN — Attorney-at-Law
Rooms 9-10, Sommer Bldg,, I
Grande, Ore. Practices in all sta*
and federal courts.

ENGINEERS

INTERIOR ENGINEERING COM-
PANY, Inc—All branches of En-
gineering and Surveying. Investi-
gations, Estimates, Reports. L. D.
Howland, local representative, La
Grande National Bank building.

e,

CARPET AND RUG FACTORY —
1802 East Pennsylvania Ave., be-
tween Cove and Island City avenues.
Rag and Fluff work; scientific clean-
ing. Phone Red 741.

HENRY & CARR, Undertakers and
Embalmera; 20 years in business;
day phones, Main 62; and Main 96;
night phones, Main 707 and Red

8181,

San Francisco hotel managers have
agreed not to raise during the next
year's fair. But they couldn't very

well without raising the roofs.

Monuments, Latest De-
gigns. Made in La
Grande.

E. C. DAVIS.
Cor. Greenwood and S.
Ave,, La Grande, Ore.

We have our own quar-
ry. Rubble and Dimen-
sion stone always on

hand.

the writer set out how mail onder
and home goods had been compared
very carefully. In this article he car-

the climax to the comparison pre-
viously noted. This contribution con-
cludes the first of four.—Editor,

(Publication rights for this serles
is hereby granted to the La Grande
Merchants | Association. David
Powell.) :

The writer had occasion to inter-
view one of the merchants who took
An active part in the campaign re-
ferred to in the preceding installment,
and in the course of the talk was told
the story of the conversation of “he
most obstinate mail order bayer in
the community.

ries the argument farther telling of | ' Which had successfully accom-

| carried to a successful issue by the

| they appealed to the business men of

“Up to the time we started this
thing going,” he said, “Farmer X— |
had been trading with me off m'u:ll
on for about ten years,
has béen mostly “off;” for whenev r
he had money enough to buy from
the mail order house he did not ap-
pear at my store. Four years be-
fore he had had a failure. I knew
then that T should get his trade; and
Idid get it. He was out of money

and he had to have some one to
curry him through the year.
“I got all of his trade for two

years, but when he sold his first
big crop he came in and paid me off
and from that time until the day I
‘converted’ him’ I don't think he
spent twenty dollars in my store
altogether,

“He had long before accepted the
catalogue house doctrine that the
elimination of the middleman was the
only feasable way to reduce the high
cost of living, but as is often the
case, their cunningly written argu-
ments had created a wrong impres-
sion in his mind. Tt was us Country
merchants and not the produce com-

His trade

trade fighter in the country.”
Many other communities were vis-

plished the desired end of the varieus
methods, but in all campaigns that
we victorious “Educated” was the
ammunition invariably used, backed
by persistent and intelligent effort.
One quite novel, but none the less
effective scheme was inaugurated and

women of B——, a city of 15,000 in-
habitants located within easy trolley
ride of Cleveland, Ohio.

A Civic Beauty League had been
organized by the leading women of
the city and to carry out its purpose

the town for financial ald, never
doubting that for so worthy a cause
there would be any reluctance on the |
part of the merchants to subscribe, |

As it s0 happened, the two or threa
women most active in promoting the
League were very much given to run.
ning into Cleveland to buy a large
share of their clothing, hats, house-
furnishings, ete., and when the matter
came up before the Business Men's
Association for endorsement;. several
of the merchants present were of the
opinion that this would be a rare op-
portunity to give those women a waell
merrited rebuke. After some discus-
sion it was decided to appoint a com-
mittee to meet with the ladies and
explain to them that owing to poor
business conditions caused by 8o much
money being spent out of town it
would be impossible for the merchants
to help them at that time. “Though
the ensuing conference between the
committee and the ladies was held
many vears ago, the membors of that
committee still retain very vivid mem-
ories of the occasion. After some two
hours discussion—on the part of the
women—the conmmitteemen retired

mission man who were the termible
middlemen according to the way he
had it figured out.

“Farmer X—— was convinced that
it was an economic mistake, and he
had something more than suspicion
that I had been robbing him for vears
and now that he was on easy stroet
again he was the most persistent mail
order hooster in the country.

“After we had the exhibit going
about a month T found a chance one
day to get him into our exhibit
room. He didn’t want to go. Said
it would be no use, that he had done
all the comparative investigation he
needed to prove where he could get
his goods the cheapest. It certainly
didn’t set well, him saying that, so
I thought it was a pretty good time
t2 sy a few things o him I had been
wanting to say a mighty long time.

been a customer of mine for a good
many years off and on, and I've heen
a mighty handy prop for you to lean

Is your privilege to buy your stuff |
where you want to, but it don’t seem
just fair when I know you can't save |
any money by doing it. T think I am
a fairly good merchaut: T buy close |
and sell fairly; work early and late,
and meet my customers with a smile
instead of n grouch. T not only pay
taxes for the support of the local
government and every other commu-
nity interest covered by taxation, huI:I
contribute to every other cause for |
which proper support is sought. If
you ever had any produce to sell, any
butter or eggs or garden truck, T al-
ways bought it from you and gave
you the highest market price,
“Now X— T want to ask you =
plain straight from the shoulder
question; As a honest zelf respect-
ing eitizen, don't you think that this
olement of personal service that I
rendered to you, and every other
patron of my store, and for which
I make no charge, entitles me to n
little shade the best of it in competi-
tion with a concern in Chieagoe who
don't give a tinker's d—— for any-
thing you have or are interested in
bevond the dollar in vour nocket?
“Well the result of it was he went
along swith me to the exhibit room |

Concrete Blocks.

and 1 spent the whaole afternoon goine
over prices and things with him, and
to make a long story short hefore ha
left the hall he put himself dewn as
a menmber of the league and every

“I say: ‘Look here X—' you've

Y|
on'n good mmny times. Of course it |

with as much grace as they could com-
mand, but later developments proved
that their martyrdom was not in vain,

Being whole-souled sensibla Amer-
ihan women they readily saw the
force of arguments presented'hy the
business men, with the result that
very shortly their Beauty League was
converted into a “Buy-at-Home"” Club
composed of women and working girls
independently of the merchants,
though, of course, the money neceg-

gary to conduct their campaign was
solicited—and needless to say quite

a5 much interest as possible in the
contest the prizes offered were vany
substantial and sb arranged that al-
most every ona sending in an article

could feal almost sure of winning

something.

The results were more than satis-
factory. Hardly a block in the city
but contained one or more of the prize
winners. The following article won
the grand prize of $260,00 and after
being preparved in pamplet form in
the most attractive style printers’ art
could devise, was placed in the hands
of every resident of the city:

“We should patronize our home
merchants because it s patriotie.
That which prompts a man to don his
armor, and if need be to give his life

from school and John
mn
“Because the home merchant has

understands its pecullar needs, the
wants and tastes of its people. His
stock 18 bought with these facts in

stock may not be so large, than the
out-of-town merchant whose salec-
tions have beén made with a view to
the tastes and needs of an entirely
different community.” .

The distribution of the pamphlet

in defense of his country, is patriot. '

ims, Patriotism never _counts the
cost. It prompts the loyal citizens

containing the' foregoing remsens,
while of course doing some good, was
but'a minor feature of the campaign.
The great effectiveness of the schama
lay in the use made of the bulk of

to lend his uwtmost action to the up- | the reasons submitted. It was very
building of his country, his state and Renerally found that at least one of
his city. No greater evidence of true |the ten reasons submittéd by everw
patriotism ‘can be displayed than the | contestant had some especinl merit

expending of your earnings with your | 8nd these were priited on cards bear '

home merchant, thus building up and | Ing the nama and address of the per-'
strengthening the institutions of your | 8on writing it. Watchers were ap-
home city, and adding to the general Pointed to report the names of every

prosperity of your community,

| resident of the town returning from

“Because it will cheapen the prices Cleveland with a package, and from

of merchandise in your home stores, | Other sources was learned the names =

The greater volume of business trans- | of any one receiving freight or ex-
acted by a merchant, the smaller will Press shipments. By the next mail
be the margin of profit he will re- each of these peopls would recsive
quire; By adding to his volume of one or more of these “reason cards”
business you make it possible for him 'submitted by some one who lived in
to sell his wares cheaper, thus bene- their same block or immediate nelgh-
fiting yourself s well as the entire borhood. The second offense brought

community in which you live.

“Because the home store is an em- the practice brought a flood of them

a dozen or #o, and & continuance of

ploying institution giving work to the at every repetition.

sons and daughters of your friends
and neighbors. The amount of
patronage given such stores will reg-
ulate not only the number of persons
employed, but the seale of wages pald
as well,

“Because a reciprocal relation ex-
ists hetween you and your home mer-
chant. The money you earn is paid
vou by home institutions. No man
can live unto himself. It iz a duty
we owe to spend our earnings, so far
as possible, so that it will insure to
the upbuilding of community interests,

“Because your home merchant, de-
siring your trade tomorrow as well as
today, knowing vou well, being your
neighbor and fellow-citizen, will ac-
cord you more courteous treatment,

The effects of this persistent bom-
bardment can be better imagined by
the reader than described by the writ-
er. Suffice it to say, however, that
within the year it was a rare excep-
tion to &ee shipped or ecarried into
the town anything that could be pur-
chased at home.

Many similarly successful cases
could be cited, but space forbids. In
ench of the following four articles of
the series, one of which will be pub-
lished each week in this paper, the
writer will treat a different phase of
the subject, embodying the results of
his studies and observations of the
methods employed by the muny or-
ganizations throughout the country
which' have successfully solved the

and glve your wants more careful at- problem of mailorder competition.

HENRY @ CARR

Complete House Furnishers

Visit Our Bargain Basement

Bargains All the Time In Qur Baigaln Basement

SEE OUR WINDOW FOR
SATURDAY’S _SPECIALS

her errand in a hurry and be buck
by the time the children are home
wants hig gups | =
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made s study of his community. He

mind. He therefore offers better se~
Jlections for home peopls, though his

et i



