The Bookstore Operates on your 2¢

Current Operations Report

Two cents out of every sales dollar is the Bookstore’s income after expenses. As
a non-profit corporation, the 2% is put back into the store for improvement and
operations. These come in the form of lower prices, improved selections, better

service, and sponsoring the 11% textbook discount.
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The principle goal of the Bookstore is to -
meet demands of the students, faculty and
staff at the University of Oregon by carrying
books and supplies the University needs at the
lowest price possible. This entails having mer-
chandise as diverse as the University popula-
tion as well as having affordable quality
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and moderate price

The School Supply department is able to buy
paper cheaper and with greater variety
because the Bookstore pools buying power
with 55 other college bookstores in the 8
western states. The University of Oregon
Bookstore is a very active participant in this
buying group and the General Manager of the
Bookstore currently serves on the buying
committee

The Bookstore occasionally puts all mer-
chandise, excluding textbooks, on a 20%

The General merchandise department
offers the convenience of many items: sun-
dries, t-shirts, sporting goods, greeting cards
and magazines to name a few

The General Book and the Art and Archi-
tecture departments are two modern complete
stores within the Bookstore. The selection is
geared to the needs and interests of the
University population

student body $302,000.

The Textbook department, accounting for
44% of Bookstore sales, manitests the purpose
of the Bookstore. serving the students with
texts they need as well as trying to lower the
book bill

The Bookstore has increased the selection
and quantity of used books as well as main

best value possible on their textbooks. This is
why the Bookstore offers the 11% discount and
buys as many used textbooks as possible
Sales on used books has increased 82% since
July 1, 1981

The Bookstore is constantly trying to remedy
those long lines when you buy your books. We
employ more cashiers and check verifiers
have a cash only line and extend hours until 8
p.m

June 30, 1981

was $141,71. The Board of Directors works
hard to aqust the financial results of the

Bookstoreto best serve its membership.

7.9% operating expenses

2% net income

bership can take advantage of any financial
success the Bookstore earns.

Board of Directors

The University Bookstore is governed by 8 students, 2 faculty members
and a classified staff person. The Board of Directors are elected by the
University Community and they are the policy-making body of the
Bookstore. All members, the University at large, are invited to attend

pitorers of beer.

Services

All students, faculty and staff of the University of Oregon are members of
the University Bookstore. Membership allows you the many services

The3ookstore discounts all textbooks 11%. Last year the discourit amounted to
$30.,000 which means the Bookstore saved every full-time student $21.00. If
youwere to go to the Beer Garden with your years savings, you could buy 14
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Put in your 2¢ worth

The Bookstore is asking all members, the University at large, to con-
tribute suggestions on how to make the Bookstore a more convenient

and complete place to shop.

Disposition
of Revenue
Year Ended June 30, 1981

Sources of Revenue

Please write a suggestion in the space provided or on any other paper
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