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Wash with safety

Now ut lowest prices
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this marvelous new

EASYwaAsHER

hias no wringer

Uhe latost EASY Washor is o revelation in home washs
ing. It has a Damp-Dryver e € ¢ old-tashioned
wringer. Y ou transfor n whole tul [ ¢lothss ut one
time trom the wasl cehion to the Damp-Irver, in-
stead of § prece as with o wringer. Thon merely
Pri v button. 1o less than 2 mvouotes the water is
wintled out of the ¢lothes id they are ready for the
line—all withiout worry to you or risk to vour clothes.
EASY Terms I N x4

Pl i fre Lenon 1 FRADE in
3 y hotne,  See why this nods yvour old
ern ] is suler, s CURIRTY Washer on a
genticr  than ¢ e Tyt new  no-
wiasher, Then of you decide 10 keep
M, YOU cdn pay 1o 41 i ensy tmonth-
ly payments,

THE CALIFORNIA OREGON POWER COMPANY
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at Oregon State Fair and first prize at Pacific
International. Choice recleaned seed. Come early
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L. & H. Electric Ranges John Deere Plow Co.
Hoed River Spray Co. Hooslar and Milwaukee Pumps
Sutherlin Spray Co.
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Lower profits in selling save you at least
S350 10 875 in addition (o the many

savings in manufacturing

T“ ENTY-SEVEN years ago the Ford Motor Company been fair to both the dealer and the public. Within the

was formed 1o provide reliable. economical trans- past three months, it has been possible to effect still

portation for all the peopls. That original purpose further economies. Today, the discount or commis-

has never changed. The constant effort in every activity sion of the Ford dealer is the lowest of any automohile

is 1o find ways to give you greater and greater value dealer. The difference, ranging from 259, 10 nearly

without extra cost— frequently at lowered cost. This 509, comes right off the price you pay for the car.
applies to distribution and similar important factors,

m
" el nlaw £ g S AUES
waatell in niralaitare] .[EIE business of the Ford dealer is good beeause he

For the Ford Motor Company believes ihat its full makes a small profit on a large number of sales instead

duty is not. only to muke a good aumtomobile at the of a large profit on fewer sales, He knows, too, that

Towest possible price, but to sce that there is no wasie, the extra dollar-for-dollar value of the car makes

extravagancee, or undue profit in any transuction from it casier to sell and more certain to give satisfoctory

the time the car Teaves the factory until it is delivered service after purchase.

s i .
to vour home. It is obvious that hard-won savings in Consider also that the Ford car is delivered to the
purchaser equipped with a Triplex shatter-proof glass

windshield,

production will be of litile value if they are sacrificed
later an extra steel-spoke wheel,

Steel for

through excessive selling costs. and bright,

enduring Rustless

miany exterior metal

o ERY purchnser of a motor car has the vight to know in addition

parts, four Houdaille double-neting
hydraulic shock absorbers and fully enelosed four-
wheel brakes,

If for

aceessories, vou will find that these,

how much of the money he pays is for the car itsell

If these

charges are too high, one of two things musi happen.

and how mueh is taken up by dealer chorges,

any reason you wish to buy certain small
Either the price of the car must be raised or the too, are sold at

. are 1
quality lowered. There is no other way., The money the usual Ford low prices, Replacement parts are also

must come from somewhere.
In the

bution. selling, financing and necessories mean o direet

ayailable at low prices through Ford dealers in every

case of the Ford, the low charges lor distri- section of the country.

(s &l
saving of at least 250 1o 375 to every purchaser in llll-.h'}'. are imporiant points to remember in consid-

addition 1o the still greater savings made possible by ering the purchase of a motor car. They show why it

ceonomivcs in manulacturing. Ford charges are not is possibie 1o put s6 much extra quality into the new

marked up or increased 1o cover a high trade-in Ford and still maintain the low price. They are

allowanece on a used car, also the reasons why more than 359 of all cars

The profit margin on the Ford cas has always sold today are Model A Fords.

FORD MOTOR COMPANY




