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itsclf so firmly in the confidence of the entire world as the
name Dodge Brothers.

Everywhere and to everyone this name means but one
thing: a product built honestly of the best available materi-
als and sold at a just price.

Behind this product, this price and this enviable reputation
lie certain impressive and fundamental facts.

So important is a knowledge of these facts to the motor car
buyer that Dodge Brothers, Inc,, have determined to publish

them, from time to ‘time, until every newspaper reader in
America may be presumed to have read them:
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ESSEX

a Famous Six—Built on Hudson Patents
$795 for the Coach

Quality Gave Volume—
Volume Gave This Amazing Price

i
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Everyone knows the superiority of six cylinders. I

Those who know are not content with less than Super g
Six performance. It increases power, smoothness, flexi- -
bility and car life without adding to weight or motor size.
Its principle is patented and exclusive to Hudson and

- Essex. It accounts for the world's largest selling sixes.
In Essex the cost is within the price of practically all car |
buyers. Super-8ix advantages and Hudson-Essex quality
give vast volume, and volume makes possible the lowest
prices in history.

There is a big saving in Essex cost, a greater economy in

operation, and a finer satisfaction from the ease and com- i
fort of riding and driving. Everywhere it is regarded .

with Hudson as the

EWOrld’s Greatest Value

Eweryone Says It—S8ales Prove It

Hudson Coach

Dodge Brothers, during the
past eleven years, have built
sold more than one million
four hundred thousand motor
cars—and more than 909% of
these cars are still in service,
This record requires no com-~
ment. It stands impressively
alone in motor car history.

It has never been Dodgé Bro-
thers policy to build yearly
models. When an improve-
ment, that is really an im-
provement, is discovered, it is
made at¢ once. Their slogan,
“Constantly Improved But No
Yearly Models” is familiar the
world over.

Dodge Erothersbuild one chas-
sis and orly one. This policy
materially lowers manufactur-
ing cost. It also cnables Dodge

Brothers engineers to concen- *

trate their entire time and
thought on the betterment of
this cne type.

Deodge Brothers have never
had an “off year” or an “off
car.” Thisis because they have
riever used the public as a test-
ing gTound for “new models”
or lowered the quality of their
preoduct in the shightest degree,
Every change has been an im-
provement on the original
design.,

Dodge Brothers pioneered in
building the first all-steclopen
car and the firstall-steel closed

ear. These epochal develop-

ments have saved Dodge
Brothers owners many millions
of dollars by materially prolong-
ing motor car life and by effect-
ing marked economies in man-
ufacture. This construction has
also reduced incalculably the
danger from accidént and fire,

Dodge Brothers sell directly
through their dealers to the
purchaser. There are no sec-
tionai distributing agencies to
increase the cost of distribution
and the cost of the car.

Dodge Brothers have never
given so-calied “free service.”
The car is sold at a fair and
honest prico. Nothing is added
to this original purchase price
to pay for service that theowner
may never need.

Dodge Brothers Dealers were
pioneers in unanimously
adopting the flat rate service
system. By this system, the
owner knows in advance what
any service job will cost. There
are no unpleasant surprises in
his bills

The sturdiness and long life of
Dodge Brothers Motor Car is
reflected in its resale value,
Comparatively few Dodge
Brothers Motor Cars are ad-
vertised in the resale columns of
the newspapers. The values
they bring testify unanswerably
to their goodness—and the pub~
lic's belief in their goodness.

The time has passed when ®ransient novelties can lead a
Joughtful buyer to overlook the great essentials of motor
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