
L MICHAEL 
WILLIAMS 

Now listing 6 sell- 
ing real property 

* • Residential 
• Lots & Acres 

Bus. 484-9815 

A anesneen 0» T SEARS PIANCLAL WETWORK 

COLDWCLL 
BANKORO 

CURTIS IRVING REALTY, INC 
1142 WILLAGILLESPIE RD. #7 

Res. 484-0024 

STEP OUT IN STYLE 
with quality resale clothing! 

THE THRIFT & 

GIFT SHOP 

A Eugene Tradition 

For 32 years Eugene’s finest 

clothing and gift resale shop for 
all ages. 

2839 Willamette St. 
(use our Southtowne side— 
Oak St. parking lot) r 

Open M-S, 10-4 I 

9 

o 

>sj 

i " 
‘( y 

DDOVNTI 
a ft 

Join us for our 
Grand Opening! 
Throughout the month 

of November the 
celebration continues. 

Dinner Specials 

$495 TO $595 
Sunday thru 1 hursday 

• Drawings for Provati 
gift certificates and our 
very own bike hats. 

• Enter the Grand Prize 

Drawing for a BIANCHI 
Italian Mountain Bike 

(18 speed) 
Donated by Pedal 
Power Bicycles 

• Nightly Bar Specials 
4:30-6:00 p.m. Mon.-Fri. 

FREE Pizza Slices 

The excitement of Italy in the Heart of Oregon 

85 Oakway Mall • 485-8397 

Marketplace 

BOOKS 

Come Celebrate 

NATIONAL 
CHILDRENS 
BOOK WEEK 

We have an 
EXCELLENT 
SELECTION 

of CHILDREN'S 
BOOKS for 
ALL AGES 

5TH ST. PUBLIC MARKET 
Corner 5th & High 
343-5614 

Gold Conspiracy 
Auigue Fene Sewebe 
GOLD & SILVER 

Wedding Rings • Remounting 
Diamonds & Colored Stones • 

• Custom Work & Repairs • 

343-8019 

17 W. 5th Ave • Willamette at 5th 
Ik Mon-Sat: 10 am-5:30 pm . 

poppl/ 
GREEK.TAVERNA 

675 E. 13th • 343-0846 
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FINANCE 

You Don’t Need a Fortune to 

Practice Good Financial Management 
by Bere Lindley and Julia Lucich 

t the beginning of each grad- 

At 
the begir 

ing period 
Mr. Dove, 

in the eighth grade, 
Dove, my P.E. teacher, 

would explain his grading philosophy 
to us. “Every one of you,” he 

preached, “starts this quarter with an 
A. Whether you still have an A at the 

end of this quarter depends on what 
you do between now and then.” That 

was startlingly encouraging to me; I 
had always thought I started the 

quarter with an F, and that my per- 
formance during that quarter merely 
determined how far I had risen above 
the F mark. 

But to see that I really had an A, 
and that all I had to do was maintain 

it, rather than attain it, was a new 

perspective on the old facts. This per- 
spective allowed me to adopt higher 
standards. What Mr. Dove showed us 
was simply a way of pointing out the 
opportunity that all of us had, yet 
might have overlooked. 

Similarly, many of us who have the 
good fortune of being Americans have 
financial opportunity that can be de- 
scribed in the same terms that Mr. 
Dove used. We embark on our finan- 
cial courses with an ample retirement . 

income (and we are not talking about 
social security here). How much of 
that retirement income we still have 
when we choose to retire depends 
largely on what we have done to 
maintain the bounty that was our 

opportunity to begin with. 
Just how real is that opportunity, 

and how big is it? Most Americans can 
afford to save a significant portion of 
their earnings. If I make $20,000 a 
year I might be able to live on $18,000. 
If I make $60,0001 might still be com- 
fortable on $55,000 or even $50,000. 
When I get raises, I could still have 
a good living if I committed half the 
increase to savings. What this comes 
down to us that the opportunity is 

very much within reach; the oppor- 

Sonng 

University Sunny Service 

FOREIGN & DOMESTIC 

Specializing in 
VOLVO and 

VOLKSWAGEN 
• Major & Minor Repair 
• ASE Certified Technicians 

Hours 8 am-6 pm, Mon-Fri 

344-3577 
1905 AGATE ST. 
On the corner of 19th 
and Agate near the 
U of O Campus 

Organizing Your Finances 

C 
resting organization for our finances is as important and valu- 
able for the person earning $20,000 a year or less as it is for 
the person earning $150,000 per year or more. The flip side of 

that is that die person earning the high wage is as likely to be chaotic 
in his or her approach to financial planning as the person at the lower 
end of the scale. Knowing how to make money doesn't necessarily mean 
that we know how to make money work. 
The benefit of organizing our finances is that we get a handle on 

where we are spending our money, if we are saving our money and 
whether we are achieving our financial objectives. This implies, of 
course, that we know what our objectives are, and frequently that is 
exactly the place to begin. 

Since our objectives may often conflict with each other it is also im- 
portant to give them some weight of priority. As an example, anobjec- . 

five » obtain a new car may be at odds with our desire to put aside 
money for a chiM’s future college education. Once we are clear on their 
respective priorities, we have a better opportunity to distribute available 2 

monies between them or defer one at the other totally to a future time. 
This process also gives much greater meaning and understanding to 
our choice at savings or investment tools. 
In the following and future articles we will be exploring in greater 

detail how some at those financial tools operate and how they can also 
serve to either support or undermine each other’s performance. 
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tunity is real. 
The size of the opportunity is sur- 

prising to most people. If I sock away 
an average of $3,000 a year for 30 
years (less at first, but more later), I 
will invest it for a return that might 
average 9 percent over 30 years of 

fluctuating interest rates. Given these 
facts, I will have deprived myself of 
$90,000 of spending. But at the end 
of the 30 year period, that $3,000 a 
year will have accumulated to more 
than $334,000. As I begin my retire- 
ment with $334,000 in the bank, I can 
draw a perpetual income of about 
$30,000 a year without ever deplet- 
ing my savings and investments. 
That is how big the opportunity is. 

If you take into account that the cost 
of living will be substantially higher 
30 years from now, you must also ack- 
nowledge that your rising income will 
increase your ability to save for re- 
tirement, and that investment oppor- 
tunities will be enhanced by inflation. 
For example, if inflation makes it 

possible for you to save an annual 
average of $5,000, and interest rates 
average only one point higher at 10 

percent, your retirement fund will 
then be worth more than $822,000. 
The reason most of us do not follow 

this course is that we don’t realize the 
imminence of the opportunity. Yet, if 
we put this opportunity in the same 
terms that Mr. Dove used back in 

eighth grade P.E., it can be said that 
we all start out with a fortune. How 
much of it we still have at retirement 

depends on what we do in the mean- 
time. You don’t need a fortune to prac- 
tice good financial management. Even 
so, you may very well lose a fortune 

you did not know you had if you don’t 
seek out and use good financial 
management. 

[Bere W. Lindley, CPA is a partner in 
the accounting firm of Blackburn & 
Lindley, which offers Tax, Planning, 
Estate, Accounting, and Management 
Advisory Services. Julia Lucich is an 
agent/Registered Representative of the 
New York Life Ins. Co. /New York Life 
Securities Corp., specializing in 
Business Insurance and Estate Plan- 

ning.] 

NEXT WEEK: After the Crash 

Niobium Titanium 

Nancy Schafer 

Exotic 
Metals 

FREE 
Hand-marbled 

Gift Boxes 

(with $6.00 purchase) 

Expanded Hoop Selection at 
5th St Market 

at the La Ceramic Booth 

New Location at Valley River! 
Designer selection at Strictly First 

Class (kiosk near Penney’s) 

14 kt Gold Fill Brass 

BREAKFAST: 

7 am until 1 pm 
LUNCH: 

11 am until 3 pm 

kescreL cae 454 WILLAMETTE 

• CLASSIC COOKING SERVED TO CLASSICAL MUSIC 
• CREOLE CUISINE AND AMERICAN HOME COOKING 
• LOX & CREAM CHEESE OMELETTES SPECIAL THIS WEEK 
• OPEN EVERY DAY 

Great Food at Affordable Prices 


